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SILVER DIALS 


The demand for SILVER DIALS on Railroad Grades of 
watches has warranted our preparing to meet same. We 
will furnish these dials in Heavy Arabic on any new 16 
and 18 size watches when so ordered, without extra charge. 


We supply the NUMERICAL SILVER DIALS only on 


Railroad grades when so ordered, without extra charge. 


The price of the SILVER DIAL alone is $2.00 for the 
regular Heavy Arabic; and $2.50 for the Numerical. 


The advantage of the SILVER DIAL is that its dull back- 
ground makes the figures more easily read in a subdued 
light. The additional advantage of a HAMILTON silver 
dial is that it can be easily cleaned without injury to the dial. 


Mamiltonq[atch 


“The Railroad Timekeeper of America”’ 
has established an enviable record of efficiency in circles 
where watch accuracy is a recognized factor; and it would 
be to your interest to take advantage of this additional 
selling feature and place your orders now, so that your 
line of HAMILTONS may be complete. 





Hamilton Watch Company 


Masterbuilders of Accurate Timepieces 


LANCASTER, PENNSYLVANIA 
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lf you are 
known as 
the jeweler 
who sells 
bys 


Watcu Cases 

















Zou are also 
known as a 
good jeweler 
to go to for 
any article 
you may carry 


JOSEPH FAHYS & CO. 
Chicago New York Boston 
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A bright prospect is before the retail jeweler who buys his diamonds 
of us, because then he tias his diamonds at the lowest possible prices. 
He is also sure the stones are exactly as represented. 

Consequently no competitor can sell equal goods for less, so his 
chances of selling are greatly increased. 


J. R. WOOD & SONS 


, Diamond Cutters 
170 Broadway Corner of 2 Maiden Lane NEW YORK 
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FIVE 


REASONS 


Why The Progressive 
Jeweler Has Adopted 
Our Big Value Watch Case. 


3 


ui 


Send Your Order 
To-day 


Because—Gold value considered, it is 
the lowest priced watch case on the 
market. 


Because—It pays a larger legitimate 
profit than any other watch case 
on the market. 


Because—It practically eliminates 
competition. 


Because—Customers appreciate being 
offered big values. 


Because—Big values are talked about, 
attracting new trade. 


J. R. Wood & Sons 


Manufacturers of the Highest 
Grade Watch: Case Made 


La es i ll gy 
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MOST CASH FOR OLD GOLD | 





TTT coe 


1 Dwt. of Fine Gold (24 K.) is worth - - - $1.034 
3 Dwt. of 8 K. Old Gold is worth @ 32 cts., - §$§ .96 
Cost of Refining Same to 1 Dwt. 24K. - 04 1.00 
= Profit in buying Old Gold - " - : $ .034 





That’s why we buy Old Gold, 
Why we can pay Full Cash Value 


and why we receive so much 


TET 





Our large manufacturing business, requiring complete assaying, smelt- 
ing and refining departments, permits us to handle all Old Gold and Silver 
consigned. to us without additional business expense or extra equipment. 
This gives us an advantage which other Refiners cannot meet and which 
has made this department of our business so important. 





We remit the same day consignments are received. 





If amounts are not up to expectations we return consignments by pre- 
paid express in exactly the conditions they were received. 





We are now paying 50 cts. per oz. for old silver 
and $2.10 per dwt. for platinum. 





Not all the jewelry, watch cases and chains manufactured before the National 
Stamping Act became a law, were of the quality that the stamps thereon represented. 
We advise the trade to test the centers of old watch cases and links of chains that are 
offered for old gold, to approximate the value, instead of depending entirely upon the 
quality stamps in the backs of cases or on swivels of chains. 





WENDELL & COMPANY 


Manufacturers and Refiners 


47 John Street 337 W. Madison Street 1124 Walnut Street 
New York Chicago Kansas City 
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Your Reputation Depends 


Upon YOUR Ability to Make Friends 


Your ability to make friends depends upon the character and quality of the work 
you are able to give them. 

No matter where you live, in smallest town or largest city,—if you cannot give 
BETTER Special Order and Repair Work than the man across the street, your busi- 
ness won’t be any bigger than his. 


YOU CAN DO IT 


Make WENDELL & CO. an accessory to your business. We place at your dis- 
posal 250 specialists in THREE BIG, WONDERFUL SHOPS, who can turn out 
BETTER WORK, MORE EFFICIENTLY, MORE ECONOMICALLY than any 
retail jewelry shop in this country, equipped with the ordinary facilities for work. 

In this way the smallest and largest dealers alike 
have the advantage of affording their customers the 
BEST POSSIBLE SERVICE—the kind of service that 
MAKES FRIENDS, SATISFIED CUSTOMERS, and 
a BUSINESS THAT COMPOUNDS ITSELF. 





REPAIRED, NEW PARTS. 
SILVER PLATED, 








POLISHED. 
REPAIRED, RELINED, REPLATED, 
TO $1.0 , 
WHICH INCLUDES ben PARCEL GOLD PLATING, COLORING, CHANGED TO FIT AMERICAN 
OST AGE. RENEWING. MOVEMENTS. 





GOLD CHAINS REPAIRED, REFILLED, MADE OVER. NEW CLAWS. NEW STOWES. 


Wendell & vd 


3 BIG, WONDERFUL SHOPS 


NEW YORK 
“ay os CHICAGO 7 
nual Painted Jewelry. K ANS AS CTTry¥ OR ON. GOLD 


Re-enameled and Repaired. 
Enameled Swiss Cases Repaired a 
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Announcement 
to Jobbers 


In future all orders for |RMeNe 
Cigarette Cases will be ™ 
filled direct from the principal 
offices of the Havone Corpo- 
ration, 21-23 Maiden Lane, New 


York City. 
All orders and communications 


should be forwarded to the Havone 
Corporation at the above address. 


Mr. Victor Nivois, our former 
sales agent, has severed entirely 
all business relations with this 
Company. 

Our increased facilities will enable 
us to place a larger output of 
these popular cases at your dis- 
posal for prompt delivery. 


HAVONE CORPORATION 
TRADE HAVONE MARK 


21-23 Maiden Lane 
NEW YORK CITY 








We distribute thru jobbers 
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R: WALLACE SILVER | 


| Aad piece of “1835 R- WALLACE” Silver Plate that Resists 


Wear, is backed by the guarantee of satisfaction represented here. 


“WE GUARANTEE THAT ‘1835 R- WALLACE’ SILVER 
PLATE THAT RESISTS WEAR, will give absolute satisfac- 
tion, and we agree to stand behind and replace every piece of 
goods bearing the ‘1835 R-: WALLACE’ trade-mark that does 
not give satisfactory service in any household.” 


R. WALLACE & SONS MFG. CO. 


Box 25 Wallingford, Conn. 
New York Chicago San Francisco London 





« 


Write for Catalog of Silver 
Plate that bears this 
Guarantee 


1855 
R:WALLACE 


Silver Plate that Resists Wear 
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3/0 Size 


The Dueber-Hampden 3/0 Size 


IS THE IDEAL 


American Woman’s Watch 


Warranted for 
25 Years 


Full 14Kt. 
Gold Filled, 
Double Plates 


Solid Gold Joints 


and Bow 


Hand-Engraved 
Engine-Turned 
Plain Polished 
or 
Roman Finish 
Case 


HUNTING 


Retails at 


95% 


Dealer’s Price 
on request 








3/0 Size 


Nickel — Bridge 
Model 


Adjusted 
17 Jewels 


Compensation 
Balance 


Richly 
Damaskeened 


Fancy Decorated 
Dials and Gold 
Hands 
Arabic Figures 


OPEN FACE 


Retails at 


99% 


Dealer’s Price 
on request 





The above Watch comes with handsome Display Box, and can be obtained through Dueber-Hampden 
Watch Jobbers. If your Jobber cannot furnish you, write us and we will send you the names of 


several who carry a full line. 


DUEBER-HAMPDEN WATCH WORKS 


CANTON, OHIO 
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Profits On Lockets 


Simply the difference between the price you pay, and the price you get 


Myr. Jeweler 


Any, or all of these lockets are Profit Makers 








because the largest, oldest and best Locket House in America offers you in these goods, the Maximum of 
— Finish and Exclusiveness of Design, at the LOWEST CONSISTENT MARKET 


These points of Superiority, backed up by our national advertising to the ultimate purchaser, enables you to 
dispose of them at the HIGHEST CONSISTENT RETAIL PRICES. 


YOUR PROFITS ARE QUICK AND ASSURED. 
The four illustrations show some of our newest designs in 





TRADE MARK 








REGISTERED 


SCAPULAR LOCKETS 


(Patented) 


NOW is the time to push this line vigorously as the appropriate and acceptable Easter Gift purchases to a 
tremendous percentage of custom. 


WIGHTMAN & HOUGH CO. 


Main Office and Factory : Providence, R. I. 


704 Market St., Room 814, San Francisco 15-17-19 Maiden Lane, New York City 
; ; 
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Manufacturers “0 Rings. Bracelets @ Thimbles 
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The Safety Bow 


Licensed Under Wachter Patent No. 916,809 | 








@ The safety Bow on the Star Watch Cases is the only bow that can’t 
pull or twist out. It’s a sure trade-winner. Star Gold Filled Cases 
are made of double stock. They have solid gold bows and joints. 
@ Plain finished thin models—or handsome designs, all hand engraved. 
Many patterns. Sterling Silver and German Silver, too. @ Let Star 


\] Watch Cases multiply your sales. 


Write for Illustrated Catalog and Particulars 


STAR WATCH CASE COMPANY 


ie CHICAGO—701 Heyworth Bldg. Factory—Ludington, Mich. NEW YORK-—37 Maiden Lane 


oO) = =a 1(@| == (Oh ecm: ((@) 











S00€}0o Ca 























THE JEWELERS’ CIRCULAR-WEEKLY 

















Hew Designs by the 


Score in All of Our 
Departments 


Cie Clasps 
Fobs 

Cuff Buttons 
Handy Pins 
Bar Pins 
Lingerie Clasps 
Flower Pins 
Scarf Pins 


Hat Pins 


Pocket Knives 
Lockets 
Pendants 
Crosses 
Brooches 
Coat Chains 
Neck Chains 
Waldemars 
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The Bag With The Watch 


One of Our Newest Ideas 


A Whiting & Davis Machine Made Mesh Bag and a Waltham 
Special Model Seven Jeweled Watch. A Combination that 
cannot be equalled. 


The Watch, especially designed for our use, is fitted to the bag 
frame so as to be thoroughly protected and at the same time 
easy access is given to the stem wind and set. 
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Designed to meet the requirements of the exacting buyer, this 
bag may be had, at reasonable prices, in our knife edged 
model. Made in 5 in., 6 in. and 7 in. sizes in etched finish. 


Ask your jobber to show you this Newest Novelty. 


WHITING & DAVIS COMPANY 


PLAINVILLE, NORFOLK CO., MASS. 


NEW YORK: 15 Maiden Lane CHICAGO: 31 N. State St. SAN FRANCISCO: 717 Market St. 
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| WHITING CHAIN COMPANY 











The Logic of the Situation 


is that when Chain is made in the most modern of 
factories employing the best methods and competent 
labor working under agreeable and salutary condi- 
tions 


The Result Must Be Superior. 


This assures the Quality of our 


STAPLE AND FANCY CHAINS 


in fine Rolled Gold Plate, Sterling Silver and-10-kt. 
Solid Gold. A complete line. Machine made. All 
soldered. We guarantee every piece. That’s the 
way we stand back of our goods. Always buy from 
the manufacturer who does that—whether it’s chains 
or anything else. 


An Order Will Convince You. 





Say the Word to Your Jobber. 











| PLAINVILLE, -:: -:: MASS. [ 
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Pairpoint goods turn Vim and Vigor 
into profits across your counter 





We show here 
a few of our 
Live Wires 
in Sheffield 
Reproductions 
which will 
short-circuit 
trade direct to 
you. 
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Photograph Books showing any 
of these lines complete loaned to 
the trade on application for in- 
spection: 


Cut Glass 
Silver Plate 
Electric Portables 
Prize Cups 
Brass Goods 





The Pairpoint Corporation 


BRANCHES: ceeemenenminnemnane 
PAs chose resent ecsunad 88 Murray Street ; + f 
MONTREAL. .Coristine Building, St. Nicholas St. Factories : New Bed or d, Mass. 


SAN FRANCISCO.........0.. 717 Market Street Dept. D. 
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THE BUTTON-HOLE FLOWER VASE 


HOLDS WATER—KEEPS FLOWERS FRESH 


Can be worn 
also by ladies, 
attached to cor- 
sage by means 
of Safety-Pin 
Attachment, 
soldered on 
back of vase. 













Made in 10K Gold 
and Sterling Silver 


Rg 


For Men 
in 
Button-Hole 






For Women, with Safety- 
Pin Attachment at back. 


Write for 
Particulars 








All samples are on 
exhibition and can be 
seen at our New 


York office. 


A novelty that is practical and inexpensive, yet will be appreciated by your “well-dressed” trade. 


Louis Stern & Company 


158 Pine Street, Providence, R. I. 


F 
Address all communtcations to our Providence Office. 


NEW YORK OFFICE: 15 Maiden Lane (Samples only) 
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What Is 


RECORD? 


Official Report of the U. S. Assay Office 











U. S. Mint SERVICE, SPECIAL ASSAY SLIP. 


Form No. 413 A. 


“ee Gold Deposited at the U.S. Assay Office at New York, 


No. 287 January 9, 1914. 














| GROSS WEIGHT. 
DESCRIPTION. 


One neck chain 


_"1/20-12kt gold filted | 10 
quality". | 





OUNCES. | DEC 





| | 
, Pa 
yee oe , gad.., Assayer. 


1/290—12 Kt Guaranteed 
Chains Made After Our Patents 



































F. SPEIDEL CO., Providence, R. I. 


SOLD TO JOBBING TRADE ONLY 
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N°? MATTER whose make you buy demand the 
maker’s Trade-Mark stamped on every chain and 
not on cards only. 


By doing this you can hold the respective manufacturer responsible for 
the quality which he claims to sell. 


OUR Chains ARE stamped 




















SOLDERED LINKS 


Cards 
i Printed 


Sample 








fa 


RECORD 
Neckchain 











Embossed 








RECORD 
WARRANTED 
& '/20-12KT. GOLD FILLED § 





N a 
S : 
GUARANTEED 


F. SPEIDEL CO., Providence, R. I. 
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THE CROSS 
TRIUMPHS 


above all other lines of stock at this time, as the SEASONABLE, and APPRO- 
PRIATE, GIFT-WARE for hundreds of thousands of purchasers. 


THE GREATEST FESTIVAL IN CHRISTENDOM 


is approaching. and it is an evidence of business prudence and shrewdness to have 
a complete stock of Crosses on display, made up either as Rosaries or as Pendants, 
Pins, or Prayer Book Markers. 

Aside from its use for religious purposes the Cross is undoubtedly the most 
popular article of personal adornment on the market for women, and is fast becom- 
ing widely used by gentlemen as watch charms and fob pendants—especially by 
the clergy. 

The WAITE, EVANS Line of Crosses, Crucifixes and Rosaries is recognized 
as one of the most notable in the entire trade. 

Secure a full assortment at once—or replenish and enhance your present stock 
by a judicious selection from our many absolutely new and rich designs. 

Thru Jobbers. Write us for full particulars. 


Waite Evans GC. 


17 Maiden Lane, New York City 
Office and Factory, 95 Chestnut St., Providence, R. I. 
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DESCRIPTION 
2643 ELK gold pin. Rose gold head set on green gold wreath. 845F ODD FELLOW 20:h Century gold shell charm. En- 
Ruby eye and enameled dial.............. Per dozen.$102.00 graved edges on front. Raised emblems enameled and 
(We make a a tine of ladies’ pins in these styles.) ieee oa * ne ae ae ar eee Per dozen ones 
2644 MASONIC gold pin. Emblem enameled and engraved ; (20th Century charms made for all societies. 
On green. gold wreath. .......ccesscescevies Per dozen 48.00 785A KNIGHTS OF COLUMBUS 4TH DEG REE gold 
(For ladies’ brooch.) charm. Stone set front with engraved edges. ‘Two 
we PheTEDY CT . : : “m . bies and one diamond set in each sword hilt. Rim 
2676 EASTERN STAR gold pin. Star has raised pentagon ru 
. and altar. Emblem correctly enameled and engraved. # ee aged i Sumer matter res aia 
. Z ie, te ell eae » d 132.00 =~. ised e€ nb e Set ME. Sse ais ch de pare acn ou. 
Set on green gold wreath .. ee 805A KNIGHTS TEMPLAR gold charm. Black onyx front, 
2682 REBEKAH gold pin. Correctly enameled and_ with . with trimming raised; enameled rim with engraved 
Twenty (20) pearls, set in rim ........... Per dozen 78.00 gold cross and crown. Reverse plain gold with KEY- 
(Something new.) Se eee CERI, voices ds 004 dd ee ceca biecte bale Each 20.00 


873A KNIGHTS TEMPLAR gold charm. Black onyx front 


= 2687 EASTERN STAR gold pin. Correctly enameled and with gold edge having motto in enamel: letters on 





~ , : q Io > » 
a ~~ pe ene a ae ome? Sarna sill cite same. Raised rim in center, with rayed background, 
va (Powmts wet aot cater.) and red — cioss and fancy crown set on same. 
a, 0917 ELK gold buttor. Red enameled star with gold letters. | en a oO OT Pe ee Pe ne Each 30.00 
ie Raised gold ELK head and enameled dial..Per dozen 21.00 4397 WOODMEN OF THE WORLD plate button. Rose 
Ik oe : : gold finish. Letters raised and enameled red. ‘Top 
0048 ELK gold —— ae gold ongra ye with bong sca 36.00 white enamel with raised gold emblems....Per ‘detak 12.00 
; letters. nameted dat sii hak arta aa aime 0883 WOODMEN OF THE WORLD gold button. Rose gold 
3670X ODD FELLOW gold filled charm. Rayed points; finish. Letters raised and enameled red. Top white 
sunken center in transparent white enamel and raised enamel with raised gold emblems.......... Per dozen 27.00 
enameled trimming. Reverse plain........Per dozen 24.00 (Letters at bottom form word ‘Root’? the founder 
(Gold filled charms made in all societies.) of this society.) 


Prices Subject to Jewelers’ Circular Discount. 


RUSE COMPANY. 


“Spacialists Tid Mandugdesure oe Embjeme 
Vise Completa stocks wea 6. IVETE I. GET 


NEW OHM OFrigas MAIN OpmlemyA\ne Neuere GHIGAGO, OFFICE : 
bi Maidan £-iri- . a eroulidanecereE (OS. Webach Ave. 
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No. C2851 Vase 
Pierce: 
Height 15 inches 


ER 


Simpson, Hall, Miller & Co. 


International Silver Company, Successor 


WALLINGFORD, CONN., U.S.A. 


9-19 Maiden Lane z 5 North Wabash Ave. 
NEW YORK CITY ty CHICAGO 


150 Post Street M5 Madison Ave., North 
SAN FRANCISCO TORONTO 


ILLUSTRATIONS AND PRICES 
FURNISHED TO THE TRADE 


No. C4952 Sweetmeat Dish 
‘ Oval. Pierced 
Also made in other sizes Length 7 inches 
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“The Silver That Sells”’ 


When you buy a pattern do you consider 

the price you pay rather than the profit in 
its selling? 

There are some patterns that are costly to the 
Jeweler and his trade at low prices. And there are 
other patterns that are bargains to the consumer at 

high prices with wide margins of profit to the Jeweler. 

The latter are the distinctive patterns. Rare and 

much sought for—they bring you your own price in 
good figures, yet delight and satisfy the purchaser. 


The Carolina — 


merits its place in the premier division of Exclusive Table- 
ware, and demands a selling price which makes it a most 
profitable pattern for you to carry. 

The Carolina is a notable plain pattern, original, yet 
correct from an artistic standpoint. It meets the approval 
of the most critical and appeals to the universal trend 
of taste. 

This Spring you should enjoy the pleasures and profits 

of this line. Write for a copy of Catalogue No. 24, 

and make out your order early, so that you may attract 
the Spring brides in your community. 


Rogers, Lunt & Bowlen Co. 
Silversmiths 


Greenfield, Massachusetts 






NEW YORK 
15 Maiden Lane 


CHICAGO 
Kesner Building 


SAN FRANCISCO 
717 Market Street 
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The Hit of the Season 


*“MARSH” 


Outing Belt Chain 









































A* USUAL, the Marsh Outing Belt Chain 
was one of the first on the market. 
We have an unlimited variety of designs in 

high-grade gold-filled. 

For safety, for practicability, for conve- 
nience, the Marsh Outing Belt Chain will have 
a constant call amongst your trade. Stock 
up for Spring and Summer selling. Call on 
your jobber at once. 


Look for Our Trade Mark on Every Piece 





EGISTERED 


C. A. MARSH & CO., nicsicnuserrs 


The Line That Resists Wear 





—Tourist’s Companion 





The 


A Four-in-one Case 









































J7504. PLAIN (4 Pictures), $10.50 EACH. 
TWO PICTURE CASE IS No. 7307, $7 EACH 
(Prices subject to Jewelers’ Circular Key.) 


ADE of heavy sterling silver 
throughout. The inside 
covers are gold lined. Most appro- 
priate for travelers. Measures but 
2% inches long and is only % inch 
in thickness. Holds four pictures. 


FITS THE VEST POCKET 
as well as a Lady’s 
Pocket-Book 





The illustration shows our 
smallest size. We make miniature 
cases to hold one, two or four 
photos. 








WARWICK STERLING COMPANY 
PROVIDENCE - RHODE ISLAND 





NEW YORK SAN FRANCISCO 
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FRANK W. SMITH Co. 


CARBINE >; MASS. 
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ELGIN AMERICAN 
SOLID GOLD 


GOLD ‘SHELL 


LOCKETS 


PLAIN, ROMAN, ENGINE TURNED or HANDSOMELY ENGR AVED 


A Varied Assortment of 


a ULLY ENAMELED LOCKETS 


SOLID GOLD RAISED, HAND CARVED 


With or Without Diamonds 





ASK YOUR JOBBER ABOUT THEM 








Elgin American Manufacturing Co. 
ELGIN, ILLINOIS 























Our Spring Supplement 
will be ready March 2" 
30 Pages of 1914 Models 





Sterling and Rolled Gold Filled Vanities, Powder 
Boxes, Lorgnettes, Monocles, Cigarette Cases, Cigar 
and Cigarette Holders, Novelties, etc. 


Rolled Gold Filled Bracelets, Brooch and Bar Pins, 
Hat Pins, Pendants, Chains, Links, Scarf Pins, Tie 
Clasps, etc. 

A choice selection in each line, mostly brand-new 


numbers added since our big Fall catalogue was issued. 


Figure on it to help you in buying your Spring stock! 


THEODORE W. FOSTER & BRO. CO. 


(Established 1878) 
Manufacturing Jewelers and Silversmiths 


en a eee 100 Richmond Street, PROVIDENCE, R. I. 


vir NEW YORK CHICAGO CANADA 
A NEW LINE OF ROLLED GOLD FILLED BRACELETS. 
Bevel Edge, Invisible Joint. 13 Maiden Lane Heyworth Bldg. Kingston, Ont. 
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Cut Reduced One-third. MA 
AP. 
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BIRTHDAY PENDANTS 


‘‘Who in March their eyes first open 
Shall be wise, firm and brave 


Birthstones and And wear a bloodstone all their days.” Gold Filled Chains 


Genuine Pearls ‘ Soldered Links 
We Sell through Jobbers only 


Main Office: 
Attleboro, Mass, 
New York Office: 


9 Maiden Lane 


Chicago Office: 
Heyworth Bldg. 
San Francisco Office: 
704 Market Street 




















SUPERIOR BELTS FOR MEN 


Belt fastenings of various Kinds have been devised but none 
has proven so satisfactory as the tongue buckle. 

e have illustrated below one of our belts superior as to 
quality of material, worKmanship and design. 


Finished Straps 
Plain may be 
and had in:- 
Walrus, 
rn PigsKin 
a and in 
Sonesieng Pin Seal 
Silver , (Black 
and et Oe eee Tan or 
We ee? SS oe . 4 
14 Kt. Gold ) Aes 7 nC White): 





No. 5754 Eng. (Black Walrus Strap) 
These belts are especially popular this season. 


“‘The line made and sold on honor’’ 


R. BlacKinton & Company 


Goldsmiths, Silversmiths and Jewelers 


Factory and Main Office New York Salesrooms 
North Attleboro, Mass. (R) = 3) 15-17-19 Maiden Lane 
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THE WIDE-AWAKE JEWELER 


enlivens the dull season by displaying such novelties as 


The “MABIE MAGAZINE CLUTCH PENCIL” 


This is the big selling novelty of the season and has commended itself to 
instant popularity by its manifest practicability, its firmness of point, large 
supply of leads, ease of operation, etc. 





16 INCHES OF LEAD IN EACH PENCIL, READILY AVAILABLE. 


This distinctive plate glass case and velvet display stand will make friends and customers for your store. 
We supply these without charge together with high grade folders, imprinted with your name, with order 
for one dozen or more. 


Prices $1.50 upward 


Subject to Jewelers’ Circular Discount. | 
Mabie, Todd & Co. | 
“The Swan Pen People”’ 


New York, 17 Maiden Lane 


Chicago, 209 S. State Street a CLUTCH PENCILS 

















SAART’S 
Vanity Cases 


The Snappiest Line on the Market 








Saart’s New Creations 


Insist Upon Seeing This Line 





NEW YORK OFFICE: 
9 Maiden ‘toi Room 1008 THE W. H. SAART CO. 


ee FACTORY: ATTLEBORO, MASS. 


709 Jewelers’ Building 
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| T this time of the year the ElK Lodges are holding their 

annual election of officers. This usually means the pre- 
sentation of a fine charm or other suitable emblem. You 
should make an effort to get this business; it is worth while 
trying for. If you want an assortment to show, send to us for 
selection pacKage. We are headquarters, and manufacture 
under permit No.1 of the Grand Lodge. We sell everything in 


























the line. Only genuine elK teeth used. We specialize in ElK 
jewelry. 
HENRY FREUND & BRO. sextersor | 
71 NASSAU ST., NEW YORK SELLERS 
Our Trade Mark ‘The Rose’’ is a symbol of excellence and absolute 
att guarantee of quality. 














SOLIDARITY: ‘‘The Case That Courts Comparison ’’ 


Mer. Retailes: 


You won’t quarrel about the price of 


our product when you see the character of 
our 1914 line. 





Representative Watch Jobbers feature our Cases. 


SOLIDARITY WATCH CASE CO. 


(Established Over a Quarter of a Century) 


54 MAIDEN LANE, NEW YORK 


JOHN W. SHERWOOD, President LOUIS J. MONTAGNON, Secretary-Treasurer 
HARRY C. BALLAY, Vice-President GEORGE SALZGEBER, Asst. Secretary-Treasurer 
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Feminine 
Requisites 


Artistic 





HAIR PINS—Shell prongs, gold mounted. Made for use as well as 
adornment. Many sizes. Women welcome them in place of the old, 


| : unsightly hair pins. li 
| BARRETTES—Indispensable to the well-groomed women. Appropri- Al 
e ate larger and smaller sizes. Numerous fascinating designs for dress 

occasions and customary wear. 1 





BACK AND SIDE COMBS—The fruit of long experience in eateriag 


to the best demand. Genuine tortoise shell with the most attractive gold | 
and gemmed mountings. Ht | 























Ain Aristocrat 
Among Fine Watches 


Essentially a Gentleman’s Full Dress Watch 
—a watch that will give tone and distinction 
to its owner; in short,—a watch that YOU 
can SELL, and your exclusive CUSTOMER 
PURCHASE—with equal pride. 


Extra Thin, Swiss Movement, 18 jeweled, adjusted to five positions. 


In 18K. Gold ‘Case. 

















American Wateh Case @o., 


15-17-19 Maiden lane, New York City 


Oc 
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Za Vallieres, Bracelets, Rings, Pins 





Pearl Work 


A general line of high grade Diamond Mountings in Platinum, 14 K and 18 K Gold. 


Designs for remounting O1D Diamond Fewelry into the latest up-to-date styles 
submitted with estimates on request. 


JULIUS WODISKA niW'vonx | 












































BOWDEN DIAMONDS AND DIAMOND RINGS 


Makers of Rings for Over Seventy Years 
Established 1843 





ARGE ASSORTMENT of loose diamonds as 
well as other precious stones and pearls for 


mounting. 

Bowden diamond rings include every variety. 
Bowden Solitaire Rings, Bowden Princess Rings, 
Bowden Cluster Rings, etc. 


Diamonds used also with other precious 
stones and pearls in numerous combinations. 














Look for our Trade Marks 


J. B. BOWDEN & CO. 


Makers of Rings of Every Description 
Dealers in Diamonds and Precious Stones 





FACTORY 


15-17-19 MAIDEN LANE, NEW YORK BROOKLYN, N. Y. 








SO a eS SN ab, 
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This Illustration is Symbolic 


The most eloquent words cannot adequately describe a fine painting. Neither can 
this illustration give an adequate idea of the handsome designs of one style of 


Hedges Bracelets 


Deft touches of color change off rhythmically 
with the gold in a way that avoids garishness 
and yet speaks “strongly” to the eye. 

The links are apparently held together by 
pins; an integral part of the design. 

And this is the symbolism of it. You can 
always pin your faith to Hedges Jewelry, 
viewed from any angle—salability, profit pos- 
sibility and the desirable class of trade they 
bring. 


A. J. Hedges & Co. 














Makers of 14-Kt. Jewelry 1% 12-16 John Street, 
Specialists in Mourning Jewelry K New York 
Trade-Mark 








ARRAS TS G. EG GSES RA 





\ SS 


CHS OAR TERED SID RRS EEE OE Re 


ESTABLISHED 1839 


Simons Bros. Company 


Philadelphia 


A. SUDEROV 


Fine Diamond Mountings 


DIAMOND JEWELRY 
and Special Order Work 


47-49 Maiden Lane, NEW YORK 
CHICAGO — SAN FRANCISCO 








BIRTHDAY AND WEDDING CAKE SETS 
IN GOLD AND SILVER 


New York Chicago San Francisco 
13 Maiden Lane 31 N. State Street 717 Market Street 
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NEW SANDWICH PLATES 
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STERLING 


N this new 
series plenty 
of opportunity 
is offered for 


individual prefer- =>) imal \ YZ iii 
™ Uy MINS 
' SMI > 


ence, and whether 

one prefers the deli- 

cate lacey effects or the 

bolder and less intricate designs, 


every piece represents good value. 


R. WALLACE & SONS MFG. CO. 


WALLINGFORD, CONN. 


HE five 


price, a 
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siderably in the 


Yj 


» 


* 


SS Sone 
Z ‘QGWGE 


San Francisco London 


are alike in size 
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style of piercing. 
All are 9 1-2 in- 
ches in diameter, 
finished Bright, 
and list at 


$18.00 each. 
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1835—- HOW PLANTS GROW ~ 1914 


When the history of silver manufacturing in America is written, among its foremost pioneers will be found the name of Wallace. 

Robert Wallace, little realizing the possibilities opened up by his experiment, hammeredout the first German Silver spoon in 
1835. In doing so he not only laid the foundation of the manufacturing plant which now bears his name, but of the whole 
German Silver flatware industry in this country. 

The success of the business he founded has been due largely to the beauty of the patterns manufactured, to the quality of the 
line, and to the character of the service rendered to dealers. 





Catalogues and information in detail may be had on request from 


R. WALLACE & SONS MFG. CO. 
New York Chicago WALLINGFORD, CONN. San Francisco London 
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Graff, Washbourne & Dunn 


SPECIALIZE ON 


. “SN CENTER PIECES IN 
mes eeih: ME STERLING SILVER 


Good Decorative Pieces for the 
Table are Always in Demand. 


The illustration shows only one of 
our many designs. 


Graff, Washbourne & Dunn 


SILVERSMITHS 


Office and Factory: 
142 West 14th Street, New York 





DESIGN PATENTED MAY 18-25, 1909. 
Vase, No. 8142—9 inch. Tray, No. 8148—15% inch 











is the fi nd b b ill 
The Richelieu Pear! aes Winneiaen 
never peel or discolor. 


Necklaces 


All grades of Quality and Prices 
to suit every demand—in all sizes, 
colors and lengths. 


Richelieu Pearls 


are mounted in 


Scarf Pins 
Studs 
Earrings 
Rings 
and La Vallieres 


Clasps 
Diamond, Platinum Pierced and 
new French Patented Clasps. 


Our Guarantee attached to 
every necklace 





St. ALECK C. CHASE, Agt. 
59 Nassau , Philadelphia Baltimore 


Chicago Office: 
H. M. HEYMANN Joseph H. Meyer Bros. New York Washington Basten 


1103 Heyworth Bldg. 
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10K. and 14K. 


TO THE 
JEWELRY 


JOBBERS \NUFACTORI 


2,87 MAIDEN oret ent 
© NEW YORK 





Arist evens ~—A Line Marked by Characteristics That Sell Jewelry  pym binnasn? 


Careful Finish 
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Finest Grade is “Newark-Made” 





Riker Brothers Trade 


Manufacturing Jewelers—14-Karat Only 
42-4-6 Court Street Mark 


Eastwood-Park Co. 


Silver Toiletware, Novelties and Mesh Bags [Po 
N. Y. Office, 15 Maiden Lane 


Austin and Murray Streets 








TRADE 13-15 Franklin St. 


¢ Crane and Theurer, Inc. 
mark 14 KARAT LINES 


J.A.&S.W.Granbery 


(a corporation) 
The 10 kt. line that sells 


Trade Mark Kinney, Orchard and Scott Streets 








Shaler & Douglas, be 


Office and Facto: 
6-11 Franklin Street Deanate City Hall 








Meye r & Gross 
M High Grad 
Set Rings 


M.G. Solid 
Trade Mark 401-407 Mulberry Street 





William Link Co. qnabe 


Makers of 14-K. Jewelry CGS) 


PENDANTS 
401-407 Mulberry Street dean® 





Clark & Noon 
27 Marshall Street 
Headouarters for Cameo and Birthstone Jewelry, 
kt. only. — 





Osmun-Parker Mig. Co. 
Makers of Fine Pearl and Diamond Jewelry 
338 Mulberry Street 


Burstow, Kolimar & Co. 
Bracelets and Bead Necks 
18 Columbia Street 


A Newark Concern is always 


sure to have something you 
will want and something your 
customers will buy. 


} its EXPERIENCE and 
> KNOWING HOW that 
makes Newark the fountain 
> head of highest grade Jewelry; 
producing 





fp 





Climax Mesh Bag Co. 
for the better Grade 9 “BAILEY” 
ABLE Mesh Bags for the Retail Trade 


401-407 Mulberry Street : 





Frederick B. Weiss, Inc. 
The Up-to-Date 10-Kt. Line 


OS roe 473-475 Washington Street 





Taylor & Co., Inc. 
10-K. Jewelry—In make and finish unsur- Xx K 
passed by goods of any higher quality 
47 Chestnut Street acnam 





Battin | & Compan +2 
Wares—Gold ond Sher 
aden 320 Fifth Ave., 


paid Ogden Street 


puuwvveveveTee 





gen York ail 64 Nassau Street 
Factory 25! N.J.R.R. Ave. 


| 0K The Ki Keller Jewelry Mig. Co. 





Stumpf & Binder 
Maaofactarers of Fine Gold and Platinum Chains, 
Swivels, Spring Rings, in Gold and Platinum. 


60-68 Columbia’Street Newark, N. J. 





1866 Champenois & Co. '®'? 
10-K. Jewelry "noon A Finish 


@maps CXK marx 60 Walnut Street 











The Ledos M't’g Co. 
Manufacturers of 
Watch Case Materiale—Jewelers Findings 
No. 34 fo St. Newark, N. J. 
1914 





Barry & Company 


Well Made 10K Jewel 
Teade (}) Mark Oo: Trade Mark cay <= 


10 Austin Street 


Newest Designs 
Finest Workmanship 
Quickest Sellers 


The advertisers on this page 
will supply your every want in 


> 


> 











14 and 10K. Gold 
Platinum 

Diamond Goods 
; Silver Novelties 
and Silverware 


cae & Angell, Inc. 


14-K. Jewelry 
13 Franklin Street 





THE HOUSE OF PROGRESS 
14K. and Platinum Jewelry 
FRANK KREMENTZ CO. 
530 Mulberry Street 





Garland, Fisher Company 


10K, Sos Bags and General Line 
Y. Office, 9 Maiden Lane 
530 Mulberry Street 





Abig & Wagner 
Specialty 10 and 14-K. Bracelets and La Vallieres 
SO Columbia Street 





Geo. W. Heath & Co. 


Pencils and Fountain Pens 
206-208-210 First Street 








Weizenegger Bros. 
WXB} Sterling Silver Mesh Bags 


358 Halsey Street 





st. THE rg ee B. KERR CO. : 
es wendaas 
Office and F: 


. Y. Office 
Orange and High 16 Maiden Lane 





E. H. Eastwood W. Mills Chas. Hohnhold 
E. H. EASTWOOD 4& CO. 
Specializing in Section Silver Vanity Cases and 

nives. 


se Sect Street 





J. D. Daizell & Co. 


it Manvwfacturers of Fine 14-K. Jewelry 
Mark 23 Marshall Street 





The Hayes Bros. Co. 


HEB Manufacturers of exquisite |0-K. and 
14-K. Jewelry. 42 Hill Street 





L. Fritzsche & Co. 
| 4 Pat, Hee Shin Nell Bence | 0K 


480 Washington Street 





seine CATINUM 
in Platinum and Gold 
Saker & Co., Inc. 


N. Y. Office, 30 Church St. 408 N.J.R.R. Ave. 





La Pierre Mfg. Co. 


50 Columbia -@ 


Silversmiths 
Candlesticks 





La Seola, Fried & Co., inc. 


Specialists in Eye Glass Cases, Purses, Vanities FP 


(Gold and Silversmiths) 
and Card Cases. Trade Mark 











Strauss & s & Strauss 
65" <y Seid ia Se (wand Dinner Ring 
9 Clinton Street 








Charles W. Park 
Maker of Fine Sterling Goods, Novelties 
and Mesh Bags 








Oliver and McWhorter Streets 





97 Chestnut Street 
Mandeville, Horton & Tibbals, Inc. 
of every description 
332 Mulberry Street 
Ran’/ 
| —High Grade !0 and 
any maa? 8 a PO pm nt —- 


&O We SPECIALIZE in RINGS 
Henry Ziruth 
30 Court Street 








ARCH CROWN MFG. CO. 


5 (N AK |S 


Ready to Ue 














en a nat cca a a aN 
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Another “Tortoise 
and Hare” 


The jeweler who takes advantage of the 
consistent sales of Ketcham & McDougall 
Thimbles can rely upon one source of profit. 


True, his success depends largely on the 


sale of his more expensive stock. 


But like the tortoise, the sale of Ketcham 
& McDougall Thimbles keeps on steadily 
and surely. 


And when balancing day comes, there’s a 


snug profit credited to them. 


Are YOU making money on Thimbles? 
Send to-day for our catalogue. It will show 
you why so many women buy Ketcham & 
McDougall Thimbles. 


im MKD wil 


Ketcham & McDougall 


“The Thimble House of America” 


17-19 Maiden Lane, New York 























What Your Customer 
Does Not See 


is far more important to you than what he 
does see when he buys Krementz Collar But- 
tons. He can’t see all of the quality—he 
depends upon you to look out for that if you 
expect to hold his patronage. Most any collar 
button looks good when it is new. But how 
many stand the test of time and hard usage? 
Krementz 14K. Rolled Gold Collar Buttons 
have been baptized in “The Fountain of 
Youth,” and they have the habit of resisting the 
wear and tear of daily hurried shoving through 
stiff button holes. They do not turn color with 
the weather. They do not break. We guar- 
antee that. The customer to whom you sell 
Krementz Collar Buttons feels that he can 
depend upon the quality of your more costly 
goods. Krementz Collar Buttons retain your 
customer’s confidence because they fulfill his 
demands and satisfy his expectations. With 
your order for a two-gross assortment we give 


you, free, a handsome display case. 


uct x0 

This showcase is extra heavy plate glass, except compartments, 
which are made only in Mahogany. Front lights have beveled 
edge. Top lifts up. Invisible ball feet prevent scratching of 
showcase. Case and 200 copies of “‘The Story of a Collar But- 
ton,” imprinted with your name, are free with vour order for 
two-gross assortment of Krementz 14K. Rolled Gold Collar 
Buttons. 


KREMENTZ & COMPANY, Newark, N, J. (Circular) 

Please send me a two-gross assortment Krementz 14K Rolled 
Gold Guaranteed Collar Buttons. With this I am to receive free, 
Case No. 1K. and 200 copies ‘‘The Story of a Collar Button,” im- 


printed with my name. Collar buttons prepaid. Case f.o.b. 
Newark, 

TIO. ccd ce wines ivedead ovantequMbatd ee ddl dceadarads aaa ere 
Cd ot co «denen ekweeresqews SIE tiie tes tedesasadedawned 


TODS TOME: ce Cicer Rewiduis bee ates tue sp bedeten anes 
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Platinum—14 Karat Gold—Sterling Silver 


Jeweled Bags Lorgnette Chains 
Mesh Bags Card Cases 
Purses Bracelets 
Vanity Cases Cigarette Cases 














Chatelaines Lorgnettes 

Cigarette Holders Eyeglass Cases 

Coin Purses Novelties 
(—]  (_) 





New and Beautiful Designs, at Popular Prices, Executed by Our Well-known Com- 
plement of Skilled Artisans, Every Piece Bespeaking That Deft Touch in Workman- 
ship That Has Always Characterized the “Cottle” Line, Are Ready for Your Inspection 





and Approval. 


I. N. LEVINSON, President H. S. MORRIS, Treasurer 


S. COTTLE COMPANY 


In Its 49th Year of Jewelry Manufacture 


31 East 17th Street New York City 


PARIS: 28 Rue D’Hauteville CHICAGO: H. M. TEEPLE, Heyworth Bldg. SAN FRANCISCO: A. E. LEE, Shreve Bidg. 
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Lapel Chains for Spring and Summer / 


TRADE TRADE jj 


MADE IN 10 AND 14K. GOLD AND PLATINUM 


Prices Range / 
\\ MARK $ — MARK | 
Buttons and Chains Engraved to Fifty Different Combinations / 

/ 


’ Engine Turned to Choose From / 























WRITE US TO-DAY 





/ Lingerie Clasps \ 


vane oo  Finog Richardson & Co. =". 


Lorgnette Chains 


Neck Chains Key Chains 
Hat Pins The House of Staples—Known to the Trade for over 70 years Scarf Pins 
“R. S.” Cigar Cutter , Sleeve Buttons 
ne 23 MAIDEN LANE, NEW YORK — ' 
Veil Pins Ribbon Fobs 
San Francisco Office, Head Bldg., Post St. and Grant Ave. Match Boxes 


Handy Pins 














Osmers-Dougherty Company 


Manufacturing Jewelers 


M8 Platinum a» Diamond Necklace Clasps 


Our assortment of Platinum, Diamond, Pearl and Gold Necklace Snaps is one of the most 
varied in design and price. We also make Platinum and Diamond Collars, Pendants, 
Earrings, Scarf Pins, Pearl Mesh Work and Mountings. 


OUR INDESTRUCTIBLE PEARL NECKLACES ARE STILL IN THE LEAD 


~—- 
291-293 Seventh Avenue, New York 
"Phone 913 Madison Bet. 26th and 27th Streets 
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TOILET CASES 


Large Variety for Ladies and Gents 


Illustrated Booklet mailed to dealers on 
application. 








No Memorandum Packages 








C. F. Rumpp & Sons = *s™z1suzp 
Fine Leather Goods sncemenaten 
PHILADELPHIA 








NEW YORK SALESROOM : 683 and 685 Broadway 


8844 PARISIAN IVORY. 








Gold, Silver, Rhinestones, Precious Stones 


Crests, Coat of Arms, Lodge Devices 
and Automobile 


MONOGRAMS 


Toilet Articles, Umbrella Handles Mounted 
SUPERIOR eee AT REASONABLE PRICES 
satchel ~ emia: 
407 namie Avenue, NEW YORK 
Phone 1850 Madison Sq. 

















INSIST ON HAVING { 


Your Watch Bags, Rolls and Silver Bags 
Made ONLY of 


Anti- Tarnish Flannel 


Used by All Silversmiths and Is the Only Acknowledged Fabric Giving Perfect Satisfaction. 
MONTAUK 611-621 Broadway 
wot cp DENZER & NATHAN = “1671 Broadw 
SOLE MANUFACTURERS 


Sane ea a cert 














HICKOK 
MONOGRAM BUCKLE 
with Belt 
The Big Hit of the Year 
Monograms 
For All Purposes 


If You Handle Up-to-Date 
Goods, Write Us 








THE HICKOK MFG. CO., 36 St. Paul Street, ROCHESTER, N. Y. 
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CROSSES AND ROSARIES 


IN BLACK ONYX 
For Your Easter Trade 


Seasonable and Quick 
Popular Sellers 


Also an attractive line of Necklaces in Coral, 
Amethyst, Fancy and Black Onyx and Pearl 


SAMUEL LAWSON - S"lonn’er ney 
THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-pina, 
for all sizes of scarf- etc. 
pin wire. Guaranteed. 








EAR WIRES 


for unpierced ears. 


SAFETY CATCH 

For Brooches, etc. 

Can be applied to any 
work “ers pin tongues 
age used. 


Open. Closed. = Closed. 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty. 
Special Order Work and Repairing. 


Cc. IRVING WASHBURN, 45-49 John Street, N.Y. 








Phore Gramercy 5265 Established 1679 


Samuel Brand & Sons 


INCORPORATED 
MANUFACTURERS OF 
Diamond Mountings 


18 East 23rd Street New York City 

















Est.of A. O. BAUMANN 


Manufacturer of 


IVORY and TORTOISE SHELL GOODS 


Toilet Articles a Specialty 
Repairing in all its Branches 


54 West 37th St. New York 








beautiful 


iy oti | t #4 i Birthstone Cards for 


dow Display, 
Mein painted with 
“Birth Month Flower” and Verse to Rhyme. 
Sizes 7x11 inches, 30c.; 11x14, 50c., postpaid. 
Our Sample Price Tickets free with each order. 


INTERNATIONAL ART & SIGN CO., Germantown, Pa. 
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DIAMOND CLUSTER SCARF PINS 


269A Cluster Scarf Pin, 7 Dia- 
monds, about 4 ct. 821.00 
260A Cluster Scarf Pin, 19 Dia- 
monds, about 4 ct.848.00 
261A Cluster Scarf Pin, 7 Dia- 
monds, about 4 ct.845.00 
262A Cluster Scarf Pin, 21 Dia- 
monds, about 1% ct.$75.00 
263A Cluster Scarf Pin, 9 Dia- 
monds, about % ct.$32.00 
264A Cluster Scarf Pin, 9 Dia- 
monds, about 1 ct..$60.00 
265A Cluster Scarf Pin, 20 Dia- 
monds, about % ct.€32.00 

















These Scarf Pins are all set in fine 14K Gold Mountings, Platinum top, with fine White, Snappy 
Diamonds, our “A” quality. 

Just a few of the many good things illustrated in our new Catalog of Diamond Jewelry. If you 

e not reccived our new Catalog, then write for one NOW. 


JOSEPH FRACKMAN COMPANY, Inc. 
Direct Diamond Importers 51-53 MAIDEN LANE, NEW YORK 











OUR EMBLEM LINE 


Is a Profit Maker for the Jobber, Attractive to the Most Fastidious Buyer 


SCHLESS, BROD &Co. 


Makers of Gold Jewelry to the Jobbing Trade Exclusively 
® 26-28-30 Beecher St., Newark, N. J. & 


NEW YORK OFFICE: 65 Nassau St. 




















PRACTICAL COURSE IN ADJUSTING 


Published Price, $2.50. Special Reduced Price, $1.50 


ALL JOBBERS, OR JEWELERS’ CIRCULAR PUBLISHING CO. 
11 JOHN STREET, NEW YORK 











Medals-MEDALS-Medals 


FOR EVERY PURPOSE 
Class Pins, Emblem Pins, Society Presentation Jewels 


ARTHUR JOHNSON & CO. 


SPECIAL MANUFACTURERS TO THE TRADE 
45-49 JOHN STREET, NEW YORK 
SPECIAL ORDER WORK REPAIRING 








IF IT CAN BE MADE--WE MAKE IT! 








AME at 





pc eat dhe Mao 
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THE PIN NOVELTY 
THE NEW SEASON 



































S!' APPLIED FOR) 


The V Shaped Pin 
For Dress Necks 


is distinctly unique and has the added merit of 
serving two purposes—It can be used as a Bar 
Pin or for the neck of a dress. 

It is original with us and its general useful- 
ness should commend it to the careful consid- 
eration of all jewelers catering to the better 
class of trade. 

Made in 14K. gold—plain, engine-turned, en 
ameled in black and colors, also set with 
precious and semi-precious stones. 


The trade is hereby notified that pat- 
ents covering both the rigid and jointed 
forms of construction and the shape of 
the V-shaped Pin have been applied 


for. 


T. W. ADAMS & CO. 
TRADE A14K MARK 


83 Union St. Newark, N. J. 


Offices 
New York 
15 Maiden Lane 


Chicago 
31 N. State St. 

















7 


ENGELSMAN’S 










The Nine Sizes Made 





aed a 
PEERLESS” Only in 14 Kt. F 
raoz 
-f- AUTOMATIC poe 
“Ml! Ring S1zERS without 
c 
ike 93 Price -75*Each Nos. 1 to 6 § anysize and } at $7.00 
oe NOM 2 FOR ANY Siz: Nos.7and8 ¢ quantity ‘ at 1050 
ve No. 9 - - - any quantity - - at 12.00 
BE Nos. 7, 8, 9 are extra sizes 
“ia and weights. 


: i It permits the ring to pass 
be ef Make Vamae pine? 3 easily over, the knuckle, though 
Fit riGHT preventing it trom turning, This 
holds the gem always in view 
and saves time in altering the 
size of the ring. 
Acts also as a guard ring. 





Made by 
World Novelty and Display Co., Inc. 


MonroE ENGELSMAN, Megr., 
71 Nassau St., New York 








eee 
Set of Six Sizes, tvos. 1 to 6, on Easel 
Display Card, 444" « 6", at $3 net per set. 




















° FLEXIBLE COVER, POSTPAID, 5@c. 
Gems and Precious Stones Published by The Jewelers’ Circular 
Pablishing Co., 11 John St., NewYork 
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“OMEGA 


= one” 







X-104 (11-Ligne) 
14K., P.P. 15-J, 
$65.00 


X-103 (10-Ligne) 
14K... P. P. 15-J. 
$70.00 


X-118 (10-Ligne) 
25-Year, 7-J, $23.70 
25-Year, 15-J, 25.70 


X-115 (10-Ligne 
14K.Gold, 7-J, $45.00 
14K.Gold, 15-J, $47.00 


UNITED STATES AGENCY 


», OMEGA WATCH CO. 4 


° 21-23 Maiden Lane, New York # 
MTT 


THIS RING 


No. A25101, is 
ruby and sixteen diamonds; 


OUUUETELEEREEEE CEEOL CCEEEEEEEREUCEECRDEREEEEDTECEGUECECEEEUEEEOREORONGUDORUEDORGUROUOROOEOROREEOOEEDS 
" 


ais ao } 
| § 


rich, fascinating; one 
daintily set 


Mille-Gramme, all-platinum mounting; 





Napoleon I. style. 


A-25101— $180.00—16 Diamonds 


Price $180.00 Less Circular Discount and 1 Ruby 


Abel Bros. & Co. 


29 Maiden Lane 


(Corner 58 Nassau Street) 
NEW YORK 


Makers of the largest line of 





fine dia- 
mond mountings and diamond jewelry. 
and all other 


Importers of diamonds 


jewels. You get everything distinctly 
original from us and at first hands. A 


new bel Creation every hour in the day. 


THIS “DOROTHY 
LA VALLIERE” 


The three Drops are flexible and jointed. 
Is exquisite and has that winsome and 
profitable “Abel Style Merit.” 
No. A16160; contains 79 diamonds. 


It is our 





Price $772.00 Less Circular Discount A-16160—$772.00—79 Diamonds 
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Thin, Knife Edge 
Model Vanity Cases 


Gold Filled—Made Like a Watch Case 


Beautifully engine-turned, studded catch, set with amethyst or 
other stones as ordered. Miniature cut shows interior, which is Old 
I-nglish finished and damaskeened. On right, back of mirror, is bill 
and card holder, memorandum pad and pencil. On left, at top, is com- 
partment with coin holders; at bottom, compartment for powder puff. 












Write for a Selection. 





on 


WE ILLUSTRATE OUR No. V-104, $24.22 


Subject to JeEwerers’ Crrcucar Discount 


MANCHESTER - SMITH COMPANY 


JEWELRY WITH A CONSCIENCE 
Office and Factory, 183-185 Eddy Street, PROVIDENCE, R. I. 

















Patented Dec. 23, 1913 





Quality, Finish and Originality 
Has Been Our Aim for 
Sixteen Years 














Challenge | 
Watch Bracelet 
is conceded to be the 
most practical of any on the market 
today and is sure to increase your sale of 


Watches. Our New Fall Line of Links, Scarf Pins, 


Fobs, etc., will be very nice and extensive. 














@ Have You Our New Catalogue? 


WHOLESALERS AND RETAILERS 
Have You One of Our 1914 Catalogues ? 
TRADE MARK 
PROVIDENCE RY’ 


It will increase your 
business. 


If not send us your 
name and get one. 


Look for the iS) Trade Mark. 


SOLD ONLY THROUGH THE WHOLESALE JEWELER. 


HARVEY & OTIS 


46 Chestnut Street 2 = . Providence, R. I. 





















ate ed 
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Warning to Dealers 
in Coat Hangers 


It has come to the knowledge of the undersigned 
that coat hangers, comprising two telescoping wire sec- 
tions with a suspension member, are being put on the 
market in direct infringement of the rights secured to the 
undersigned by United States Letters Patent numbered 
730,992, June 16, 1910; 976,094, November 15, 1910, and 
1,018,584, dated February 27, 1912 (on an application filed 
in January, 1906). 

We beg to inform the trade that it is our firm intention to bring infringement suit against dealers who are engaged in selling 
coat hangers infringing any of our aforesaid Letters Patent, and that we are now instituting such suit against an importer for 
the purpose of preventing further sales of such infringing hangers, and recovering damages and profits for past infringements. 

Hangers of this type may be procured from us at reasonable prices, and those who obtain them elsewhere do so at their 
peril. 


TILDEN -THURBER CORPORATION - aacnr Yscanp 














We Don’t Make a General Line of Jewelry and Merely Show a Few Bracelets 
With Other Things 


Our years of effort have been directed toward producing a line of bracelets 
that others could not duplicate, quality and price considered, hence we make 


BRACELETS 
ONLY 


A\ 


Trade-Mark 





8000/6390 3000/: 779 


A Gold Filled Line With a Solid Gold Finish 


It will pay you to buy your Bracelets from the concern 
that specializes in Bracelets 


Send for Our Book. THE J. H. MANNING CO. pe 


let of New Designs 
. Providence, R. I. 
CHICAGO: Room 700, Heyworth Bldg., H. R. Morris 



































Highest Pointed Tiffany Rings, Set 
With Three Sizes of Stones 


Made of one-twentieth, Ten Karat Gold Shell 
Stock, set with any colored stone desired, and 
shipped on the same day as the order is received. 
You may have used Gold Shell rings in the past that 
you have considered to be good value, but you never 
have been quoted prices such as we are able to give 
on Quantity Orders. 


























LET US QUOTE YOU PRICES ON SPECIAL ORDERS! 


Write us for information 


RINGS BAR PINS BROOCHES’ BRACELETS, ETC. 
VINCENT SORRENTINO, Inc. 


Manufacturers of Popular and Low Priced Jewelry 9-15 Calender St., Providence, R. I. 
European Branch: NAPLES, ITALY 
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Our importations for this season are more beautiful than ever before and 
the line is full of striking and exclusive 


Novelties 


F ANS from the plainest to the most elaborate, 
striking designs, lowest prices 


Hand-made 14 kt. Gold and Sterling Silver Jewelry, Pendants, Necklaces, Brooches, Rings, 
and the fashionable Sautoirs and Lorgnette Chains, Amber and Frenc 
Pearl Necklaces, Earrings, etc., etc. 


A full line of 
French Plated Novelty Jewelry 
Come to see us or send for selection tioning price 











LEWY & COHEN wremcns 114-116 Fifth Avenue, cor. 17th Street, NEW YORK 














REPAIRED SILVERED 
he MESH BAG © o23 
REPLATED GUN METAL 





Work done with a guarantee to please your customer 


Jewelry, Silverware, Watch Gases Repaired 


Monograms removed — Stock cleaned like new 
The increase In our mail is an asset We please our customers 


20 Columbia St. FLANAGAN-WEINBRECHT CO. NEWARK, N. J. 











We Make the French 


The graceful le of the Alliance 
Ring is rapidly supplanting the 
use of the old-style wedding rings. 


These singe are, most enguliy ad- 
justed; the joints are barely per- 
— except by a magnifying 


14 karat, 8 dwt. $1.30 per dwt. net; 
in dozen lots, $1.36 per dwt. net 


— 
18 karat, 8 dwt. $1.46 per dwt. net; 


Importer of Precious Stones in dozen lots, $1.40 per dwt. net. 


41 Union Square, NEW YORK An Advantageous Proposition in Catalogues. Get acquainted Shall be pleased to send you, on 
with our gen not only dollars in your pocket, but a de —— copy of our 1914 Cata- 


cided prestige, which is a business maker for you. —— <7 aa a — 


L. BONET 
CAMEO PORTRAITS 











Largest Wholesale House South of New York. Direct Importation of Diamonds “Fe. efc. 


CROUCH & FITZGERALD LEONARD KROWER Cosctcsd'tschacecrt, NeW Orleans,La. Sitcrcare”curjlass, silver plored 





Jewelry 





Tranks| | 8 ROEDE & SONS FINE ALL PLATINUM 
Mannfacturing RING MOUNTINGS 


177 Broadway 










































Jewelers Also LA VALLIERES and BROOCHES Already Mounted 
Bet. Cortlandt PS ERS, BONE 
5} and Dey Sts., Send for Illustrations of Other Patterns 
4 154 Fifth Avenue Mounties <3 5 
& ~ a oS 
| / i os 
pots 14 Ww. 40th St. SPECIAL GRDER WORK. 2 ~ i 
New York 2a g a 
FRAME BLD, a” 
45-49 HN . 6 S Ma 
Gems and Precious Stones Z to 
Flexible cover, postpaid, 50c. Published by the NewYork 4 - Fd 
Jewelers’ Circular Pub. Co., 11 Tohn St.. N. V 
JEWELRY BOXES SILVERWARE BOXES SECURITY” RING TRAY 


TRAYS OF EVERY DESCRIPTION § HARD WOOD CHESTS 

FANCY PLATFORMS AND WINDOW — FLANNEL ROLLS AND BAGS 

DISPLAY BLOCKS TAGS, CARDS, COTTON, FINDINGS 
PAPER BOXES 


Estimates and Samples Cheerfully Furnished Patented Lock Ring Tray 
SEND FOR CIRCULAR 


a5 Mace *"* WOLFSHEIM & SACHS Sse: 


NEW YoRK facturers and Importers Selling Agent 
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ABEL BROS. & CO. 29 Maiden Lane 


Diamond Jewelry—Mountings—Diamon 


ALVIN MFG. CO. Fahys Bldg., 
Silversmiths 52 Maiden Lane 


AMERICAN GEM & PEARL CO. | 
14 Church St 
| 




















M. J. AVERBECK 10-12 Maiden Lane 


Jewelry and Novelties 


ERNST GIDEON BEK 186-19 Maiden Lane 


The Home of the 
BENEDICT & WARNER Specialist 


Precious Stones 


BIGALKE & ECKERT CO. 
Fine Imported Watches 527 Fifth Ave. 


5 BORGTINNER CO. 00 Mens & Every now and then, the jeweler is confronted 


Jewelry Cases, Trays, etc. 


J.B. BOWDEN & CO. 15 Maiden Lane 


with a demand for something unique—some 


Ring Makers ° . > F 
iece entirely o 
R, A. BREIDENBACK #18 Maiden Lan Pp y utside the standard lines that 
iamonds and Precious Stones must be specially made up to suit an ae a | 
ALPHEUS L. BROWN 68 Nassau St. 
Watches: Waltham, Elgin, Howard, Hamilton u al taste. 


BRUHL BROS. & HENIUS CO. 
mp. an utters of Diamonds. aiden La. ‘ 
sie anata -~ ~sieaiat, In such cases, New York is the place to look 





































Ri Mak ° ° ° 
per Semen to. It is the home of the specialist—the man 
CARTER, HOWE & CO. 
Manufacturing Jewelers. 9-18 Maiden Lane =~ 
HERBERT COCKSHAW — 
Novelties in Jewelry. 29 W. 88th St | 
: S. COTTLE CO. 81 E. 17th St LOUIS D. FOLKART 65 N St. 
>. Ee tins ja Gold Mesh Bags, Vanity and Cigarette Cases Cash for Diamonds and Diamonds for cash 
COOPER & FORMAN - 8 Maiden Lane DATTELBAUM & FRIEDMAN GATTLE, ETTINGER & CO. 
Mfrs. of Diamond Jewelry and Mountings Ring Makers 61-58 Maiden Lane Diamond and Prec. Stone Jly. 170 Broadway 
DAVIDSON & SCHWAB, Inc. THE GINNEL MFG. CO. 15 Maiden Lane 
Mountings and Dia. Jewelry 126 W. 46th St. Gold Plated Link Buttons, Bar Pins, ete 
JAQUES DEPOLLIER & SON GOLDSMITH BROS. 
Plat., Gold Novelties, Bracelets 15 Maiden La. Gold, Silver and ie Bought ona Said 
f DERBY SILVER CO.’S 10 Maiden Lane THE GORHAM CO. 
j World renowned Hollow and Toiletware Fifth Ave. and 36th St. and 15 Maiden Lane 
HIPP. DIDISHEIM & BRO. Lane 
} Mfrs. & Importers of Watches 54 Maiden La. ye ania: ihecmee 
¢ C. DORFLINGER & SONS J.L.HERZOG & CO. 45 Rose St, eor. Duane 
: Fine Cut Glass 86 Murray St. Makers LK Rings & EL KAY Cuff Buttons 
f R. & J. DREYFUS 80 Maiden Lane I. HOCHBERGER & SONS 
\ Importers of Diamonds Diamonds 85 Maiden Lane 
Fae WM. J. DURFEY 7 Maiden Lane S. E. HOWARD’S SON & CO. 
H Bargains in Diamonds,bought and sold for cash Ebony Goods 15 W. 84th Se 
oa ELIASSOF BROS. & CO. 9-13 MaidenLa. | ROBT. H. INGERSOLL & BRO. 
; Diamonds, Watches and Jewelry Watches 815 Fourth Ave 
’ N. J. FELIX & SONS 56 John St INTERNATIONAL GEM CO., Inc. 
| Watch Mtls., Tis. & Jwis’ Fndgs, Case Reprg. Lapidaries and Prec. Stones 3815 Fifth Ave 
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who devotes himself to original work and who 


gives every order individual treatment. There 
is nothing too difficult or unusual for New 
York. No matter what the job may be, the 
best man to do it is sure to be in New York, 


and by keeping constantly in touch with New 


York, you will always be able to find him 


when you want him. This is true of no 


other city and is one, of the many reasons 


why you should 


BUY IN NEW YORK 








ae 


INTERNATIONAL SILVER CO. 


Silversmiths 9-15 Maiden Lane 


DAVID KAISER & CO. 14 John St. 
Fine Diamond Mountings 


THE KELLER JEWELRY MFG. CO. 


10-Karat Gold Jewelry 64 Nassau St. 


KENT & WOODLAND 12 John St. 
Bracelets 

WM. B. KERR CO. 15 Maiden Lane 
Silversmiths 


KETCHAM & McDOUGALL 
Thimbles, Eyeglass Holders 16 Maiden Lane 


JULIUS KING OPTICAL CO. 
Opera and Field Glasses 12 Maiden Lane 


JONAS KOCH 
Jewelry and Watches 


LARTER & SONS 21-28 Maiden Lane 
Studs, Vest Buttons, Rings, Links & Lockets 


SAMUEL LAWSON 19 John St. 
Ceral and Black Onyx Mourning Jewelry 


MADDOCK & MILLER 54 Murray St. 
ReyalW orcesterChina; Novelties & StapleLines 


87-89 Maiden Lane 


OY} 





M. H. MANN & CO. 


Importers of Diamonds 


LUDWIG NISSEN & CO. 182 Broadway 


Pearls and Precious Stones 


OPPENHEIMER BROS. & VEITH 
Importers of Diamonds, Pearls 65 Nassau St. 


ENOS RICHARDSON & CO. 


Manufacturing Jewelers 21-23 Maiden Lane 


ROGERS, LUNT & BOWLEN CO. 
Silversmiths 15 Maiden Lane 


A. ROSEMAN 9 Maiden Lane 


Diamond Importer; Maker of Diamond Jewelry 


W. I. ROSENFELD 


Diamonds 


45 John St 


1 Maiden Lane 


WILLIAM L. SEXTON 65 Nassau St 
Platinum and Gold Jewelry 


SINNOCK & SHERRILL 21 Maiden Lane 
Solid Gold Emblem Goods to Jobbers only 


SLOAN & CO. 15 Maiden Lane 
Specialties in Fine 14-Karat Jewelry 














STAIGER & SONS 
Diamond Jewelry and Platinum Mountings 


2 Maiden Lane 


LOUIS STRASBURGER’S SON & CO. 


Diamonds $41 Fifth Ave 


L. STRAUS & SONS 42-46 Warren St. 
Art China, Cut Glass, Marbles, Bronzes 


GEO. O. STREET & SONS 
Ring Makers 2 Maiden Lane 


TOWLE MFG. CO. 17 Maiden Lane 


Silversmiths 


WAGNER COMB MFG. CO. 1182 B’way 
Tortoise Shell Hair Ornaments, Opt. 


R. WALLACE & SONS MFG. CO. 
Silversmiths 11 W. 82d St. 


WARWICK STERLING CO. 
Sterling and Leather Novelties 15 Maiden La. 


L. E. WATERMAN CO. 178 Broadway 


Waterman’s Ideal Fountain Pens 


HAYDEN W. WHEELER & CO. 
Diamonds and Mfg. Jewelers 3 Maiden Lame 


WHITELAW BROS. 


Diamond Set Jewelry 


FRANK M. WHITING & CO. 


Silversmiths 15 Maiden Lane 


WHITING MFG. CO. 15 Maiden Lane 


Silversmiths 


A. WITTNAUER CO. 30 W. 86th St 
Importers of Watches 


JULIUS WODISKA 


Diamond Mountings 


WOLFSHEIM & SACHS 
Boxes, Trays, etc. 85 Maiden Lame 


J. R. WOOD & SONS 170 Broadway 
Diamond Cutters—Wedding Ring Makers 


45 John St 


40 John St 
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is I purchasing table silver there is a 
distinct buying advantage in the 
knowledge that 1847 ROGERS BROS. je 
silver plate is the brand which is Spe 
| sold with an unqualified guarantee 
‘| made possible by the actual test of 
over 65 uears. Sold by leading dealers. 





Send for illustrated catalogue. 


INTERNATIONAL SILVER CO. 
Successor to Mertden Britannia Co., 
MERIDEN, .CONN. 


NEW YORK SAN FRANCISCO CHICAGO HAMILTON, CANADA Y 
Che Worlds Largest Makers of Sterling Silver and Plate N 






























THIS IS YOUR ADVERTISEMENT 


_ When your townspeople see this advertisement IN COLORS on the back covers of the magazines, let them see it also 
in your windows. We'll send you reproductions in the form of display cards. Let people know they can get 1847 Rogers 
Bros. ware from you. This advertisement appears on the cover of the March 7 issue of the Saturday Evening Post. 


INTERNATIONAL SILVER CO. 


Successor to Meriden Britannia Co. 


MERIDEN, CONN. 


CHICAGO NEW YORK SAN FRANCISCO 
5 North Wabash Avenue 49-51 West 34th Street—9-19 Maiden Lane 150 Post Street 
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What Jewels Women Wear in Paris. 








The meen Part Played se the Watch. 


(Written expressly for THE Janice Calbia by Lapy EILEEN.) 











INE watch, is it not? Belonged to 

my grandfather!” or, “Yes, I treas- 
ure this timekeeper, if somewhat bulky. A 
maiden aunt left it to me. It cost originally 
$125.” Those were phrases we often heard 
in every country in the world. To-day one 
thinks of carrying only the newest and 
smartest timepiece. And no one is re- 
stricted to one watch; even the business 
man has his solid but not heavy gold or 
gold-cased watch for day wear and his 
thin, flat montre for dress occasions. The 
homme du monde has three or four 





Fic, ]—PLATINUM-MOUNTED BRACELET 
WATCH. 


watches—at least two for his wrist, one of 
silver or platinum and the other of gun- 
metal or gold with a leather strap, useful 
when motoring or flying; a heavy reliable 
watch on a chain (the only time he wears 
a chain for his other sports, such as golf 
and tennis, etc.); and the dainty and ele- 
gant enameled timepiece to wear with his 
“smoking” or “habit noir.” 

Ladies, as in other things, have always 
twice as many bijoux as their lords and 
masters. The woman of fashion in Paris 
to-day has never less than seven watches: 
(1) A simple gold watch bracelet—the sim- 

















Fic. 2—ATTRACTIVE BRACELET WATCH IN A 
SQUARE CASE. 


pler the more @ la mode—for morning 
wear. (2) The enameled or jeweled watch, 
very minute, to wear in the button-hole of 
her riding habit or tailor suit. (3) The 
watch charm hanging on a thin gold or 
platinum chain, worn with great effect on 
the waist (blouse) for lunch. (4) The 
watch illustrated in Fig. 1 would be the 
correct kind of article for afternoon wear 
and show to great advantage worn over a 
white or pale gray glove. It is mounted 


in platinum, the bracelet encrusted with 
small diamonds, the watch encased in a 
black enameled plaque with two circles of 
tiny diamonds encircling it. But. one after- 
noon watch would not be sufficient for 
milady. (5) Another shape and other 
jeweled watches must be in the jewel case 
ready to wear in change. (6) The second 
illustration (Fig. 2) is a useful watch for 
afternoon wear or for anyone in mourn- 
ing, as it looks very attractive on a black 
glove and gives a little relief to the mon- 
otony of le deuwil. It is a square-cased 
watch mounted in platinum, the hours in 
relief and the bracelet made of white kid 
stitched with black. (7) Lately watches 
for evening wear are “de rigeur”’, though 
years ago no dame du monde would have 
carried a watch of any kind in the evening. 
A very pretty watch for a theater or for 
ball I saw in the Avenue de l’Opera. The 
bracelet consisted of equal-sized pearls, the 
watch, rectangular in form, mounted in 
platinum, with five rows of diamonds. 

The tango dancer now wears a watch 
bracelet on her left limb, just above the 








Fic. 3—DAINTY WATCH FOR EVENING WEAR. 


ankle. These, however, are generally made 
to order and the stones chosen to match 
la toilette. As tango color, which is really 
a peculiar shade of red, is the color of the 
moment, diamonds or pearls are seen to 
advantage on the tango-colored stocking; 
but if a black or white gown is worn with 
black or white stockings, color stones are 
worn. 

This Christmas and New Year’s I often 
wondered why jewelers did not show some 
watches—I mean, the watch bracelets on 
a hand with the different colored gloves. 
Our grandmothers wore with pride any 
ugly bijoux their parents or husbands gave 
them. To-day all women try to wear their 
jewels to suit their gowns or suits, and 
really the result is more artistic. People 
with heavy antique jewelry can always 
have their jewels remodeled, and Paris is 
the home of wonderful and artistic work- 
manship. 


The ‘“‘Pearls’”’ of the Baltic Sea. 





INCE amber is gaining favor again in 
the jewelry trade, the following ar- 
ticle, translated from the Deutsche Gold- 
schmiede Zeitung, should be of interest to 
American jewelers: 

“When the sharp north and northwest 
winds stir the waters of the Baltic Sea 
from its surface to the bottom, in Autumn 
and Winter, is the right season for amber 
fishing. Men with hip-boots and big bags 
on their backs hurry from the seaside vil- 
lages to the shore to gather the seaweed 
strewn on the beach in which the ‘gold of 
the Baltic Sea’ is found. Undismayed, 
standing in water up to their waists, pay- 
ing no heed to the cold nor to the wetness, 
the amber fishers bid defiance to the on- 
slaughts of the waves. 

“Sometimes the results of such fishing 
are quite profitable. However, according 
to the assertions of those engaged in it, 
amber fishing is much less productive now 
than formerly, and this is particularly true 
of the strip of coast between Neuhauser 
and Pillau. The moles, or jetties, are 
largely responsible for this state of affairs. 
The current along the coast, which carries 
the amber with it, is thought to be forced 
back to sea again by the current from the 
northern mole, and then flows, in part, 
through deep water to the haff, or fresh- 
water lake adjoining the Baltic, while the 
other part of this current leaves its de- 
posits, including the amber, farther south, 
on the Frische Nehrung, the tongue of 
land which separates the haff from the sea. 

“Another cause of the reduced catch is 
said to be the greater leveling of the coast, 
which makes it difficult for the larger 
pieces of amber to land. The Prussian 
amber production is also becoming less and 
less profitable. The farther north it is 
necessary to go in mining the blue soil 
which contains the amber, the less the re- 
sults are. Whereas in 1900 a cartload of 
blue soil contained on an average 739 grams 
of amber, the average yield decreased from 
year to year, down to 517 grams in 1910, 
and in 1911 amounted to only 492 grams. 
For one hectare mined the results, in kilo- 
grams, were as follows: 1900, 111,283; 
1910, 80,286; 1911, 73,430. In order to ob- 
tain sufficient quantities of amber, greater 
surfaces had to be covered each year. If 
the yield keeps on decreasing at this rate, 
this mineral ought to rise considerably in 
price in time.” G. A. B. 








The Mercantile Bureau of the Worces- 
ter, Mass., Chamber of Commerce at a re- 
cent meeting of the Bureau perfected a 
proposed ordinance to be presented to the 
City Council which has for its object the 
prohibition of the sale of jewelry at auc- 
tion after 6 o’clock at night. 
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is sufficient for the wide-awake 


. retail jeweler; that is why we 
» mention the fact that before 


many weeks the warm Spring 
and Summer months will be here. 


This will necessitate the wearing 
of light apparel, and the discard- 
ing of vests, bringing into 
vogue tie clips, one of the little 
things man needs. 


We make a large variety of 14K 
Tie Clasps, in both oval and 
long designs, from 52.25 up- 
ward. 


Larter & Sons 


23 MAIDEN LANE 
NEW “(ORK 


A. I. HALL & SON, Inc. 
Jewelers’ Bldg., " LARIED 


150 Post Street 
ste eon nian A REGISTERED fl TRADE MARK 
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Golconda and the Golconda Mines. 


Some Notes and Photographs by a New York Jeweler on a Recent Visit to the Site of India’s 
Famous Ancient Gem Market and Diamond Fields, 


By Charles S, Crossman, 








ntinued from issue of Feb. 25.) 
The Diamond Mines. 
( 4 )MIING now to the mines, our illustra- 


tions give a more comprehensive view 


of the mines themselves than any descrip- 
tion we could write. They are all prac- 
tically the same in appearance. The country 
about the village of Partyal is what migut 


situated it is rich farming land and is well 
tilled, Kafhr corn and cotton being the 
best crops. Harvest time was just over 
when the writer was there, and threshing 
of the Kafthr corn was going on in the good 
1 the unmuzzled ox of Bibli- 
cal times treading out the grain. | saw 


here and there a muzzled ox and asked 


old way wit 








‘A VIEW ON OLD GOLCONDA ROAD (NOW 








HYDERABAD ROAD) : CARAVAN RESTING 


BY ROADSIDE, NEAR OLD DIAMOND MINE FILLED WITH WATER. 


be called slightly rolling and in many places 
appears still more so owing to the cavities 
where the earth has been removed in search 
for diamonds, and has been piled up in 
mounds often to the height of 20 feet or 
more. Certainly if the amount of earth 
handled and the amount of territory dug 
over is any indication of the amount of 
diamonds found, there were great quanti- 
ties of stones brought to light in this dis- 
trict. The writer could not but think also 
of the tremendous amount of labor this 
work had entailed without any modern 
machinery, all the earth excavated having 
been carried on the heads of men and 
women (probably mostly women). 

As to the date when these mines were 
first opened, there is no authentic history, 
perhaps the most authoritative word we 
have of them is what Tavernier says after 
his visits there between 1645 and 1670 
when they were being worked to their full 
capacity. In 1677, he speaks of them as 
being worked out, but that may have been 
because they were not furnishing as many 
stones as formerly, but as the Golconda 
Kingdom fell into the hands of the Moguls 
in 1687, it is not likely there was much 
mining done after that, neither do we hear 
of Hyderabad being a diamond market 
after the fall of Golconda Fort. 

The land in the immediate vicinity of 
the mines, as well as the mines themselves, 
is government property and is rented out 
for pasture for goats, large flocks of which 
range over the ground in care of shepherds 
Away from the ridges where the mines are 





the reason. They answered the ox was 
eating too much grain for his own good 
and was only muzzled so no harm should 
come to*him. It was at the full of the 
moon in February and on many of the 
threshing places they were working at night 
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ef chaff and grain, and we would see them 
going along the roads in the morning bear- 
ing on their heads a bag of this, which 
represented wages for the night’s work. 

What perhaps makes Partyal the most 
famous as a diamond mining centre his- 
torically is the fact that the finest “old 
mine” diamond in existence to-day was 
found here in 1701, even though the mines 
were alleged to have been worked out pre- 
vious to that date. We refer to the 
“Regent” diamond which is now in th 
Galerie de Poullion in the Louvre, Paris. 
It will be called to mind that it is the only 
stone the French Government retained 
when they sold the French Crown Jewels 
in 1884. Of its history, Mr. Streeter says: 
“It was found by a slave in the ‘Parteal’ 
mines, on the Kristna River, in the year 
1701.” The story goes, that to secure his 
treasure, he cut a hole in the calf of his 
leg and concealed it either in the wound it- 
self or in the bandages. (As the stone 
weighed 410 carats before 1t was cut, the 
last version of the method of concealment 
is, no doubt, the correct one.) ‘The slave 
escaped to the coast with his property, but, 
unfortunately for himself, and also for the 
peace of mind of his confidant, he met with 
er 


an English skipper, whom he trusted with 
| 


his secret. t is said he offered to give 
the diamond to the mariner in return for 
his liberty, which was to be secured by the 
skipper carrying him to a free country, 
but it seems probable that he supplemented 
this with a money condition as well, other- 
wise the skipper’s treatment of the poor 
creature is as devoid of reason as it is of 
humanity. The English skipper, professing 
to accept the slave’s proposals, took him on 
board his ship, and having obtained pos- 
session of the jewel, flung the slave into the 
sea. He afterwards, so this version of 
the narrative goes, sold the diamond to 
Mr. Thomas Pitt, Governor of Fort. St. 
George. for £1,000, squandered the money 
in dissipation and finally, in a fit of de- 














THE LARGEST OF THE OLD GOLCONDA 


NATIVES THE 


as we passed along. It begins to get very 
hot in the daytime at this season and oxen 
work better at night than in the daytime, 
and besides, some of the annual Hindoo 
festivals take place at the dark of the moon, 
later that month, and the full of the moon 
in March, and the ryot (farmer) wants his 
threshing done before these festivals take 
place. The helpers on the threshing floors 
are not paid in money but in the sweepings 


DIAMOND MINES, NOW CALLED BY THE 


“SALT MINE.” 


lirium tremens and remorse, hanged him- 
self. Mr. Streeter further says: 

“There is no reason to doubt the sub- 
stantial accuracy of this characteristic be- 
ginning of the adventures of the great 
diamond, with a trifling exception. The 
English sea captain sold it in all probability 
for £1,000, not to Mr. Pitt, but to Jamc- 
hund, at that time the largest diamond 
merchant in the east, who, it will be seen 
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ESTABLISHED 1868 


STERN BROS. & CO. 


Bes to announce that their New York 
factory, the largest Diamond-Cutting 
Establishment in America, has been 
still further enlarged by combining 
with it their Brooklyn Diamond-Cut- 
ting Plant. With every modern equip- 
ment and with greatly increased 
facilities they are enabled to offer 
advantageous values to Importers and 
large dealers. 


68 Nassau Street, NEW YORK 


Cutting Works, 136-146 West 52d Street, New York 


CHICAGO AMSTERDAM 
31 No. State Street 10 Tulp Straat 


We extend to Jewelers a cordial invitation 
to visit our plant, which will prove both in- 
teresting and instructive. Permission may_ be 
obtained at our main office, 68 Nassau St. 


STERN BROS. & CO. 
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in the course of our history, sold it to 
Mr. Pitt for £20,400. The circumstances 
connected with his purchase of the gem 
are fully related by Pitt himself on his 
return to Europe in 1710. 

The form of the “Regent” is somewhat 
round, one inch broad, 1 1-16 inch long and 
% of an inch thick. It was reduced in 
cutting from 410 to 136% karats and has 
been estimated to be worth £480,000. The 
entire history of this stone is given in 
“Great Diamonds of the World” by 
Streeter. 

Coming back to our description of the 
country, we must also mention the old 
caravansary which stands in the southeast 
corner of the village of Partyal, the same 
as when built in the times of the Golconda 
Kings. It is in a semi-ruined condition, 
but when I entered found a few Moham- 
medans worshipping at the noon hour in 
the old mosque on the west side of the 


Some Early American Silver at the Metro- 
politan Museum of Art. 





MONG the loans of silver made to the 
A Metropolitan Museum of Art, New 
York, by American silversmiths there was 
recently received from Judge A. T. Clear- 
water a tankard by Paul Revere (signed 
REVERE, in rectangle) which, so far as 
size alone goes, easily ranks as one of the 
most distinguished among the drinking ves- 
sels of its day. 

According to the Bulletin of the museum, 
this piece is 11 inches in height, measuring 
to the top of the unusually high dome- 
surmounting pineapple, the emblem of hos- 
pitality so favored by our early craftsmen, 
and six inches in diameter. It is inscribed 
S. E. B., the initials of the name of its 
original owner, Samuel E. Bradlee, of Dor- 
chester, a distinguished citizen of Massa- 
chusetts, to whom the tankard was pre- 














THE OLD CARAVANSARY AT THE DIAMOND MINES, PROBABLY 300 YEARS OLD— 
IN THE VILLAGE OF PARTYAL. 


enclosure. It is built about an open square 
of about an acre of ground, the arches or 
guest rooms opening into this square. 

Before taking leave of Partyal the 
writer will mention a couple of little in- 
cidents associated with our visit there of 
four days which will always remain fixed 
in his mind. The second morning, on 
going out, we discovered five feet of snake 
skin which a snake some six feet or more 
in length had shed during the night just 
back of our rest house. The snake had 
caught its outer skin (which they shed 
once a year) on a thorn bush and pulled 
himself out of it. The writer was glad to 
secure this souvenir, but glad the snake 
did not visit him, as they often do when 
the doors are open, as ours were, all night. 

On the last night there my companion 
concluded to go ahead with the commissary 
cart, and with ail but one of the servants, 
and strike camp and so leave me to rest 
and come on in the morning in our travel- 
ing cart. Now, if the writer had been 
given much to romance there certainly was 
an opportunity. As I sat there alone that 
evening on the porch of that little rest 
house by the side of the old Golconda 
road, in the light of a full moon looking 
across that valley which had produced so 
many of the diamonds that have figured 
in the history, legend, story and romance 
of the world. 

(To be continued.) 


sented on his 80th birthday, the grandfather 
of the architect of that name. 

Another tankard, of even greater interest 
than that made by the hero of the mid- 
night ride from Boston to Lexington, is 
one by Edward Winslow, of Boston, who 
died in 1753 and to whose hand may be 
ascribed some of the most beautiful and 
accomplished work of our 18th century 
silversmiths. This tankard, while not so 
tall as the one by Revere, is even larger at 
the elaborately molded and punched base, 
measuring 6% inches. The half-dome lid 
is punched and chased with concentric 
bands, and on the flat top is the mask of 
a lion, hammered up from the underside; 
the thumbpiece is chiseled in the form of 
an eagle with spread wings, and the end 
of the handle bears the more conventional 
head of a cherub. The workmanship of 
the piece is unlike that of contemporary 
smiths in this country, and, while simple, 
is strongly characteristic of the designs 
found on other pieces by Winslow, who is 
known to have learned his trade in Eng- 
land, and who easily takes rank as the most 
accomplished silversmith of his day. 

It is marked E. W. with a fleur-de-lis 
below, in a shaped shield, and bears the 
inscription, “Unto my trustie and tried 
friend J. E. D. 1694,” though who was the 
giver, and who the receiver of this gift, 
we do not know. 
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Judge Clearwater’s recently lent pieces 
include a teapot, sugar bowl and tray, of 
graceful shapes, by Daniel Van Voorhis, a 
New York silversmith who worked about 
1787; a mug by Reihard Van Dyke, an- 


other New York smith who had a shop in 

















TANKARD BY PAUL REVERE, 


Hanover Square in 1750; and a chalice by 
John Moulinar, who was working in the 
same city in 1761. 








John R. Lucas, Ogallala, Nebr., Offers 
Creditors 33 1-3 Cents on the 
Dollar. 

OGALLaLa, Nebr., Feb. 26.—J. R. Lucas, 
retail jeweler of this place, is offering cred- 
itors 33% cents on the dollar. The liabili- 
ties are placed at $6,000, including mortgage 
on stock to a bank for $2,000. The assets, 
consisting of merchandise and fixtures, are 

placed at $2,500. 

Mr. Lucas began business for himself at 
Rockwell City. He moved to Paxton, Nebr., 
in 1895 and returned to Rockwell in 1896, 
where he resumed business as John R. 
Lucas & Co., which firm later dissolved. 
He then associated himself with F. C, 
Hartung as Lucas & Hartung, which busi- 
ness was dissolved in 1902, Mr. Lucas con- 
tinuing alone until 1906 when he was suc- 
ceeded by W. J. Owells. In March, 1908, 
he came to this town, succeeding Elmer 
Chamberlain. In the Fall of 1896 he formed 
a partnership under the firm style of Lucas 
& Ballou, which was subsequently dissolved. 
He re-engaged in business in 1911. 








Manufacture of Jewelry at Geneva. 





pa jewelry manufactured at Geneva, 
says La Diamant, amounts to about 
$2,000,000 annually. The average wages of 
workers are from $1.60 to $1.80 per day. 

Piecework is done on a large scale in the 
shops and factories. Skilful workers pre- 
fer this method of remuneration, for they 
thus attain wages much higher than those 
paid to workers by the day. 








W. L. Belcher, Jesup, Ga., reports that 
his show window was broken on the morn- 
ing of Feb. 23 and several gold-filled rings 


and a gold-filled brooch, together valued at 


about $50, were stolen. 
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HE surest way to success is to 
give satisfaction. 
Our Business is built upon this 
principle—thoughtful and discrim1- 
nating buyers will find it to their 
own interest to carefully inspect 
our stock when one of our repre- 
sentatives calls. 
Probably the largest and most 
varied assortment of 


DIAMONDS 


< America is to be seen in our 
New York offices. 


WE are permanently represent- 
ed by our buyers in the 


World’s diamond _markets, and 
therefore in a position to offer the 
trade the very best values. 


WE cordially invite you to write 


to us or call when visiting 











New York. 
ARNSTEIN BROS. & CO. 
170 BROADWAY : NEW YORK 


AUDREY HOUSE, ELY PLACE. 6 TULP STRAAT 
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Silverware 


and Kindred Lines Exported from 
New York. 
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rts of jewelry, silver- 


ware, optical goods, clocks, watches and 
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Clocks, Watches, Jewelry and Gems Imported Into Canada. 


[oORONTO, 


Trade and 


Clocks, time 


Kan.. 


Feb. 25. 





The monthly 


Commerce for October gives 
tion in the jewelry and allied trades as follows: 


recorders, clock and 


clock movements and cases 


United Kingdom... 


United 
France 


Germany 


Other 


lotals 


Watches: 


United Kingdom... 
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PitTspuRGH, Pa., Feb. 26.—Although no 
one identified directly with the jewelry 
business in Pittsburgh, spoke at the sixth 
annual banquet of the Jewelers’ 24-Karat 
Club of Pittsburgh, held in the English 
room of the Fort Pitt Hotei last Tuesday 
night, except Francis A. Keating, the pres- 
ident of the club, who introduced the 
toastmaster, Congressman James Francis 
Burke, the jewelers heard much about the 
business of interest. 

The speeches almost without exception 
bore directly on the trade, the keynotes of 
the addresses being organization, a routing 
of the “fake” auctioneer, better judgment 
on the part of jewelers in selling wedding 
gifts, the art of the ancients and a plea 
for more originality. In fact, the toasts 
were of such interest that Congressman 
Burke at the conclusion of the last speech 
said that in all of his 25 years of public 
life in attendance at banquets he had never 
heard better addresses. 

Nearly all of the representative retail 
jewelers of Pittsburgh, as well as visitors 
from out-of-town, were present, and while 
in point of numbers the banquet was not 
as large as some that have been held in 
years gone by, yet every man present ad- 
mitted that in point of interest it out- 
Stripped every similar affair ever given by 
the club. President Keating received the 
plaudits of his fellow craftsmen for the 
arrangement of such a splendid program. 
That Pittsburgh jewelers will profit by 
what was said goes without saying. 

Toastmaster Burke, in responding to his 
introduction by President Keating, said that 
he was in the midst of one of those oc- 
casions in which, owing to his unfamiliarity 
with the jewelry business, it was a puzzle 
to know just what to say. “If there is 
anything that I do not know much about 
it is jewelers and jewelry, but ‘Billy’ Sun- 
day’s gift of $45,000 will not be in it when 
to-night’s speeches are finished,” said Mr. 
Burke. “The jewelers have held a front 
rank place in the world’s history. The 
rarest thing is a jewel, and we pay tribute 
to you men who have made it a life’s study. 
We respect you for what we owe you 
for your talents. Our utmost confidence 
goes out to you. Do you know that the 
first case I ever had when I began my 
Practice at the bar was a ‘watch case’? 
{ Laughter. ) 

“You men have your charms and I guess 
we pay for them. I remember one time 
that a jeweler wanted to sell me a couple 
of ‘trays’ and I told him ‘nothing doing,’ 
that if I bought them (silver trays) I 
‘would always go broke.” 

Then Mr. Burke took a “shot” at Mayor 
Joseph G. Armstrong, who, on account of 
illness, could not attend, but who was 
represented at the banquet, saying that 
“Joe is at the head of the ‘copper’ trust 
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Sixth Annual Banquet 


Pittsburgh Jewelers’ Social Organization Royally Entertains 
Many Merchants at Fort Pitt Hotel, February 24. 


and that since copper is the greatest alloy, 
‘Joe’ could not resist taking the job. But 
‘Joe’ has signed a bill that will place more 
money in the hands of the jewelers than 
anything I know of—I refer to the new 
diamond market house,” which latter sally 
brought much laughter. Mr. Burke then 
introduced Attorney Peter Glick, of the 
city law department’s office, as the repre- 
sentative of the Mayor. 

Attorney Glick launched into the meat 
of his address by saying: “Mayor Arm- 
strong is determined to do away with the 
‘fake’ jeweler and the ‘fake’ auctioneer in 
Pittsburgh. He intends to drive from the 
city the men who palm trash off on the 
public at fabulous prices and those who 
employ ‘stool pigeons’ to entrap people into 
their establishments to buy. Mayor Arm- 
strong is a business man mayor and a big 
man for a big office. The mayor would 
have been here but cannot come, so he 
delegated me to fill his place, and I feel at 
a loss how to do it. So much strife and 
discord has been stirred up in this city 
that I believe it is about time to say that 
we should have peace that our business 
may thrive and prosper.” 

The next speaker was the Rev, Edward 
Scofield Travers, rector of Trinity Episco- 
pal Church, who struck a popular chord 
in his remarks, pointing out things which 
he considered a weakness in the jewelry 
trade. He said in part: 

I esteem it a great pleasure and a great privilege 
to be here. I don’t know why you invited me to 
your banquet to speak unless that it was you 
wanted me to say something serious, but I want 
to warn you that you cannot run a windmill on 
water. (Laughter.) Whatever your vocation in life 
may he remember that you are a co-worker with 
God. Be your sphere in life ever so humble the way 
in which you do that which has been delegated 
for you to do means much to Almighty God. You 
are in your business as I am in mine, working 
together with Him. 

I happen to have a friend up in New England 
who is a silversmith, and who in his work does 
his task like the artisans of old. The pride he 
takes in putting out his work has always been 
a wonderful inspiration to me. I have always felt 
that he is working with inspiration given from 
God. And when you are working over the 
counter, remember that there is something more 
in life than just selling goods and relieving the 
people of their money. 

My wife spends a great deal of time exchang- 
ing presents. You have been amiss in working out 
plans for the sale of goods for certain functions. 
It is important for the man trying to sell goods 
to take an interest in his customer and endeavor 
to sell such articles as will be serviceable and not 
duplicates of a certain kind, particularly if they 
are gifts. It means more than dollars and cents 
to try and please your customer. Take an in- 
terest, too, in the people around you. Take an 
interest in everyone you come in contact with. I 
do not mean by that to the extent of dealing 
out money to them, because there is more in this 
life than money. There is milk of human kind- 
ness in the breast of every man. You are dealing 
with the material things in life, but after all the 
invisible things are the ones that are worth while. 
Let the milk of human kindness flow. Much good 
work is being dcne in Pittsburgh. After all a 
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good, old fashioned neighbor is what is needed 
most. It is a mighty nice thing to say something 
about your neighbor—those little things we so 
much like to hear. 


In introducing the next speaker, the Rev. 
Thomas F, Coakley, of St. Paul’s Cathedral, 
Mr. Burke took occasion to say that he had 
heard him speak on several occasions and 
had become so impressed that he asked him 
for the manuscript. ‘‘None of us,” said 
Mr. Burke, “would be a jewel were it not 
for the fact that God’s holy eye looks down 
upon the picture.” 

Father Coakley at the outstart caused 
laughter by saying: “The wedding bells 
shall not ring out for me and therefore 
your anxiety shall be dispelled. He said: 


I am told that I am the first Catholic priest to 
have addressed you. But on accepting your invi- 
tation to address you I take courage from the 
fact that the Catholic church is your largest cus- 
tomer, so far as a church denomination is con- 
cerned. No church has spent more money with 
the jewelers’ craft. On that account it has a 
claim on your homage. There is no society, no 
organization, no institution in the world to-day, 
that can even approximate the enormous sum that 
the Catholic church, in every country in the world, 
annually expends in the purchase of the products 
of the jeweler’s craft. Under the name jeweler I 
am including workers and dealers in jewels and 
precious stones, gold, silver, bronze, glass and 
marble. 

When I say that the Catholic church is to-day 
your largest customer, I do not merely imply that 
this position has been reached in recent years. 
On the contrary she has been the largest buyer 
and user of jewels and precious stones, of gold 
and silver, of bronze and marble and glass orna- 
ments for close upon 20 centuries. 

In some of the royal galleries and imperial col- 
lections and museums of Europe to-day, noted 
for their magnificent exhibits of antique jewels, 
many of them found in early Christian tombs, or 
in the Catacombs, the most splendid and cer- 
tainly the most interesting among all the objects 
in these superb collections are the jewels worn 
by the early Christians. We to-day have a per- 
sonal interest in them. They were our ancestors; 
we are their lineal descendants. The many arti- 
cles of personal adornment, such as earrings, 
charm, and badges, and chains, and necklaces, and 
pins and brooches, are an eloquent indication of 
their faith, for they all contain a Christian motto, 
the cross, the fish, the Constantinian monogram, 
or some symbol, thus attesting in a remarkable 
way the uses to which they put the richest and 
rarest materials that the earth affords. And so it 
continued on through the centuries. 

The mere account of the jewels and precious 
stones and gold and silver ornaments that suc- 
cessive emperors and kings. and royal families 
had worked up into sacred vessels or ecclesiastical 
use almost baffles belief. The poet’s description 
of the gorgeous East, with richest hand showering 
on her kings barbaric pearl and gold, pales into in- 
significance before the early and well authenticated 
accounts of the treasures of the Catholic church in 
ancient as well as in modern times. The registers 
of the Roman Empire in the time of Constantine 
record in pounds, not mere ounces and karats, as 
is done to-day, the imperial gifts of gold and 
silver and jewels to the great Christian Basilicas 
of the Eternal City. The ascetical spirit of the 
Catholic church, always strong and emphatic, while 
it simplifies the lives of earnest Catholics, has 
never had a tendency to check the lavish decoration 
of the house of God. In Rome, in Contantinople, 
Venice, Florence, Ravenna, and in countless other 
royal cities and provincial towns, the buildings 
and decoration of churches constituted for succes- 
sive generations one of the absorbing interests of 
the civil rulers. 


Father Coakley then told his hearers that 
nowadays there is not sufficient originality; 
that men do not put the heart into the 
jewelers’ art that they did in the days of 
the ancients and which a trip through the 
great art centers of the old world would 
reveal. 

“Let us have a rebirth of art right here 
in old Pittsburgh,” he said in conclusion, 
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“and beginning with yourselves,” which re- 
mark brought prolonged applause. 

In introducing the next speaker, D. L. 
Gillespie, the well-known lumberman, Mr. 
Burke did not lose an opportunity to refer 
to the sawdust trail out at the Sunday 
tabernacle and to other things identified 
with it owing to its timber construction, 
and they brought hearty applause. 

Mr. Gillespie at the beginning and after 
telling several good stories assured his 
audience that he was going to talk plainly, 
but that he did not want anyone to take 
offense, for he was not going to say any- 
thing to offend, but to make them think. He 
spoke as follows: 


My friend, Mr. Burke, has told you something 
about my being a big seller of railroad ties, and 
I hope that you sell as many scarfpins as I do 
railroad ties. I have heard a great deal about 
jewelers and I have heard some things about you. 
I have heard that you have not had a banquet for 
two years and that you have not met for that 
length of time. I am actually ashamed of you. 
Why you ought to be ashamed to allow such a 
condition to exist. I belong to the National Lum- 
bermen’s Association, an organization that repre- 
sents millions of invested capital. We have a 
local association. I know that you must have 
several millions represented here in Pittsburgh in 
your business. Why don’t you meet face to face. 
You fellows will get wider apart just as long as 
you allow such a condition to exist. Why don’t 
you have a good organization. No business can 
succeed without it. You fellows appear to pull 
apart instead of pulling together. You will get the 
best out of organization if you only organize. 
You will obtain the best results by standing 
together. 

We who are in the lumber business know what 
organization has done for us. Perhaps you think 
that you know how to run your own business. 
Perhaps you are afraid of your competitor. The 
best and dearest friends I have are my com- 
petitors in the lumber business, but there is not 
one of us, when we hear of the competitor land- 
ing a contract but wish that he got it at a good 
prefit. There is not a man in Pittsburgh, from the 
$5 a week boy to the millionaire, but what is your 
customer and but what patronizes you. Then 
why not sit down together, not in an _ unkind 
spirit but in a friendly way, and act like men 
trying to make the world better. 


There is a spirit in the air in Pittsburgh just 
now that you ought to try and profit by. You 
ought to meet at least once every three or four 
months. Have an executive committee—one that 
will do things. Try to find out the best thing 


to do and do it. Try and find out what is best 
and be on better terms with your neighbor. Try 
and find out what is best for the fellow across 
the street, even if he should happen to have a 
smaller store than you. Meet in the right spirit, 
see what is best to do and do it. 

There is Keating—look at him. Did you ever 
observe him trying to sell a piece of goods. He 
is a wonderful man. He can make you believe 
anything. He held up a watch to me one day and 
said, “It has 21 jewels.” I believed him, be- 
cause he said so. Then again I know his wife, 
and when he said that it made him think that he 
had 10 little jewels at home and that he was aim- 
ing to have 21 some day himself (laughter). 
Why, there is the income tax, the banking law, 
the Mexican situation, and many things that you 
fellows could talk about regardless of who sits 
on the political throne. Don’t worry about them 
for they will all adjust themselves. I don’t want 
you to think harsh of me for what I have said 
but I mean just what I say about organization, so 
get busy. 

As soon as Mr. Gillespie had finished 
August Loch was on his feet and moved 
that a vote of thanks be extended to Mr. 
Gillespie. 

“TI thank you, Mr. Gillespie, for what you 
have said about organization,” said Mr. 
Loch. “We have in this country the Amer- 
ican National Retail Jewelers’ Association 
with a membership of 4,000, composed of 
many of the leading jewelers of this coun- 


try. | am satisfied that the jewelers here 
to-night should take it to their heart and 
profit by what you have said. Every jew- 
eler in Pittsburgh should join this asso- 
ciation. Every jeweler should thank you 
for what you have said. The reason why 
our own club has not met for two years 
in a function of this sort is because last 
year when we were preparing to hold one 
our esteemed president at that time, the late 
Steele I’. Roberts, died, and as a mark of 
esteem for his memory we concluded not 
to hold a banquet. But it is time that the 
jewelers were awakening to their interest.” 
lhe motion was put and carried, Mr. Burke 
adding that it was decreed that Mr. Loch 
should meet Mr. Gillespie in the morning 
and present him with a string of pearls. 

\ttorney A. Leo Weil, who is the ex- 
ecutor of the Steele F. Roberts estate, was 
the next and last speaker of the evening. 
He said that the jewelers had been told 
that they were co-workers with God, but 
that he wanted them to also know that they 
were co-workers with their city. Continu- 
ing, he said: 

Every man in business has as a partner his 
city. We have been wont, as has been our cus- 
tom, to regard our city as something apart from 
ourselves. A city cannot longer be regarded as 

given a¥ea of territory, of a certain number of 
ouses. It is hearts, not houses that make homes. 
Who is the city but the citizens? It is a great 
business co-operative association and includes the 
transportation problems and the streets through 
which your customers must pass. 

When I look about this city and see how 
some of our works of art have been destroyed, 
such as the entrances to our bridges, by the 
erection of buildings that take away its beauty, 
it makes me fairly shudder. 

Every time a man leaves the city for the 
country it is an indictment on the city govern- 
ment. You plan’ your house, your business en- 
terprise and your lots. Do you plan your city? 
Xo you set apart that portion necessary for em- 
ployes? Do you plan for the future? There are 
hose noble souls in every city who devote their 
lives to philanthropy. There are men who devote 
their energy and their lives to their city. We 
have men in various altruistic pursuits. We 
honor them and hold them up to the very right 
hinking man. Let a man devote his energy to 
bring about a betterment in the city, and every 
man hunts the wood pile. What is he doing it 
for? Why can’t we conceive that there are men 
who work for the welfore of their city? 

The spirit in our city is the saddest reflection in 
the patriotic spirit of the citizenship of this coun- 
try to-day. It has not yet taken hold of the 
minds of the people of the community. Let no 
man say to himself, what can I do, but let him 
say that he is responsible for it. Every man is 
a missionary whether he wills it or not. All of 
the great works of the world and reforms have 
been brought about by the efforts of individuals. 
Every man is responsible. You are engaged in 
business which has for its calling the development 
of the artistic sense. 

When jou neglect the artistic you come 
close to neglecting that which is allied with 
it. We are too much engrossed in our own 
personal pursuits and forget the things in the 
city in which we live. When we come to die 
our posterity will blame us for neglecting to live 
better and purer lives. Let us ask ourselves, 
“What have I done?” Don’t let us become pessi- 
mistic. I don’t want these remarks to be inter- 
preted in that way. It is up to us as individuals 
to exert our influence in our own community. 


Before the assemblage was dismissed A. 
L. Thoma, secretary of the Roberts Memor- 
ial Fund and chairman of the committee on 
fashions and publicity of the American Na- 
tional Retail Jewelers’ Association, who was 
present as a guest, was given the privilege 
of saying a few words regarding the jew- 
elers’ style show to be held in Columbus in 
April. He said that it wotild be in line 
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with the automobile shows, the automobile 
concerns constantly having exhibits to show 
new cars and put their lines forward, and 
he saw no good reason why the jewelers 
should not have their display of styles and 
thereby create a still deeper interest in art. 
He said that it was hoped to make the ex- 
hibit worthy of the effort. 


The Membe:s and Guests. 

Speakers’ Table—J. Francis Burke, 1D). L. Gil- 
lespie, Peter Glick, Rev. Travers, Fathe 1 a oe 
Coakley, Leo Weil, Francis A. Keating. 

Table 1.—John Sanford, George Neislein, H. 
H. Hofman, Roy Stewart, W. H. Reinhardt, Au- 
gust Loch, A. L. Thoma, H. J. Their, W. R. 
Beam, J Clarre Crawford, George Scheutz. 

Table 2.—Paul E. Ferrero, Pittsburgh Post; 
Leslie W. Rowland, Gazette-Times; Edward F. 
Malry, Pittsburgh Leader; Edward C. Sykes, THE 
JEWELERS’ Circular; Pittsburgh Dispatch-Chrent- 
cle-Telegraph; Edward Hooper Sykes, Manufac- 
turing Jeweler; H. C. Scott, D. F. James, W. W. 
Zinsmaster, E. K. Davies. 

Table 3.—J. Harvey Wattles, C. W. Wattles, 
Iforace W. Bickle, Daniel W. Brose, C. L. 
Bleecker. 

Table 4.—John C. Dwyer, A. B. Kurtz, W. S. 
Steinmacher, W. W. Warrick, J. J. Lobinger, J. 
B. Archibald 

Table 5.—William E. Jones, F. K. Hunter, O. 
\. Stahle, W. J. Schillinger, C. C. Set le, D. S. 
Bair. 

Table 6.—H. L. Cronin, H. L. Tomb, William 
J. Sample, A. L. Brehm, Jos. Gaus, George Nich- 
las, Earl Sarver, William H. Hallenbran, Carl 
\lbanasius, S. W. Littell, W. S. Stone, H. P. 
Shields. 

Table 7.—Charles W. Roberts, John M. Rob- 
erts, J. Loughrey Roberts, George Michel, Charles 
McCaig, R. W. Brady, Arthur McMasters, Daniel 
G. Krouse, J. Kurtz. 

Table 8.—F. F. Aul, Frank N. Worrell, J. W 
Nicholas, C. E. Goodrich, C. Behrhorst, C. C 
Lee, William ©. Harrison, M. E. Means, William 
F. Hoffman, G. L. Neudorfer, Gus Stoerkel. 

Table 9.—J. Alexander Hardy, F. H. Boreland, 


P. A. Ward, James Eckles, Thomas L. Schafer, 
George H. Mitchell, Edward G. Orr, Leo C. 
Leary, L. R. Byron, Robert Bradley, E. A. 
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Table 10.—Otto Graf, C. S. Wiley, A. Pafen- 
bach, G. V. S. Carroll, P. B. Gardiner, Henry 
Dotzenroth. 

Table 11.—Harold Knight, F. D. Peter, Warren 
W. Mather, J. F. Denniston, L. L. Bentz, Rutus 
B. Hipp. 

Table 12.—Thomas A. Garlick, George L. West, 
Rodney Pierce, George R. Pierce, A. B. West, F. 
R. Jaco. 

Table 13.—P. C. Gillespie, A. A. Gillespie, €. 3 
Gillespie, P. J. Gillespie, Frederick F. Lang, 
Walter A. Seth. 

Table 14.—Charles Schuldice, Jno. W. Wight: 
man, Walter Heeren, W. H. Hoffman, Charles 
Metzmair, George Schairer, Henry H. Heeren. 

Table 15.—Joseph J. Lang, August K. Schran, 
Henry Terheyden, Maurice Rihn, Ira A. Reiden- 
bach. 





The following committees were respon- 
sible for the success of the affair: 

Banquet committee—Francis A. Keating, 
W. O. Harrison. 

Speakers’ committee—Harry H. Heeren, 
chairman; J. Harvey Wattles, J. Alex 
Hardy, August Loch. 

Program committee—Otto Graf, chair- 
man; C. S. Wiley, Frank W. Burger, Chas. 
H. Holyland. 

Music committee—J. Loughrey Roberts, 
chairman; Frank East. 

Reception committee—Benjamin Robin- 
son, W. F. Steinmacker, J. O. Clawson, W. 
Wylie Warrick, C. W. Wattles, Henry Ter- 
heyden, W. H. Fisher, P. C. Gillespie, James 
R. Brown, Chas. N. Hancher, Henry A. 
Barrett, John» M. Roberts, Frank N. Wor- 
rell, Otto E. Heineman, W. E. Jones, G. M. 
Bailey, Geo. S. Dunbar, W. Wareen Mather, 
R. M. H. Jantzen, W. S. Roe, J. W. Nichols, 
C. E. Snyder. 
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Beware of This Man Identified as Crook 
Who Worked Old Trick on Wash- 
ington, D. C., Jeweler and 
Others. 

WASHING«::*7, D. C., Feb. 27.—F. R. Hill- 
yard, jewe ~=1, 1827 7th St. N. W., was 

bbed lasi Monday of STV worth of dia- 
mond rings and other jewelry. Hillyard 
and other persons who saw the crook have 
identified a photograph of Leo Frank, pro- 
Tessional jewelry thief, as the man who 
did the job. The police say Frank, known 














’ 


LEO FRANK, ALIAS “HANSEE,” ALIAS “KAUF- 
MAN,” ALIAS “FIELDS,” ALIAS “WAGNER,” 
JEWELRY THIEF WANTED IN SEVERAL 
CITIES, 


under the aliases of Hansee, Kaufman, 
Fields, Wagner and others, is the man 
wanted for similar robberies in St. Louis, 
Newark and York, Pa., recently. 

The man went to Hillyard’s store Mon- 
day morning and said he wanted to pur- 
chase a diamond ring for his wife. He ex- 
plained that his wife was ill and persuaded 
the jeweler to take several pieces of dia- 
mond jewelry to a rooming house in 6th 
St. to show to her. Once inside the house, 
Frank took the case containing the jewelry 
and told Hillyard to wait in the parlor 
while he went to the dining room in the 
basement to show the goods to his wife. 
In a little while, when the man failed to 
return, Hillyard became suspicious and 
went to the basement. He found that the 
man, who had hired a room at the house 
the day before, had left by the back door. 

The police recognized the work of the 
thief as similar to that of the crook who 
recently robbed a jeweler in St. Louis, as 
reported in THE JEWELERS’ CIRCULAR 

The police got from the International 
Bureau of, Criminal Identification all the 
pictures of crooks who make a specialty of 
jewelers and from among these picked out 
Frank’s photograph. Several other persons 
also identified the picture as that of the 
man wanted. 

Frank is described as follows: German 
descent, 36 years old, 5 feet 2% inches in 
bare feet, 160 pounds, stout build, medium 
dark complexion, black hair, gray eyes, 
smooth face, neat appearance. 

The record shows that Frank was re- 
leased from the Camden (N. J.) peniten- 
tiary the latter part of December, after 
serving seven years for a jewelry robbery. 





A full account of the operations of the 
swindler in St. Louis was published in THE 
Jeweers’ Crrcucar Feb. 11, and the police 
here were frank to point out that had Hill- 
yard read the article and heeded the warn- 
ing he not only would have been saved the 
rather heavy loss, but the crook appre- 
hended and punished. The police immedi- 
ately recognized the man through the ac- 
count of the St. Louis robbery in THE 
JEWELERS’ CIRCULAR. 








Jewelers Warned to Beware of This 
Swindler Who Uses a Real 
Gold Brick. 

Jewelers throughout the country are 
warned to beware of a gold brick swindle 
which is being worked in the trade. A man 
has been offering a slug measuring 8x4x1%4 
inches and which tests 14 karats fine to 
jewelers at a price greatly below that which 
14 karat gold can be purchased. The trick 
which he works is to consummate the sale 
after proving to the satisfaction of his 
customer that the slug is as represented 
and then switching the genuine piece of 
gold for an imitation. 

One manufacturing jeweler recently fell 
a victim to this scheme. He went from his 
home city to Providence, R. I., where he 
was met at the depot and escorted to a 
lodging house. There he tested the brick, 
which showed to be 14 karats fine. The 
purchase price was $350, but all the cash 
that he had available was $100, and to make 
up the difference he gave his gold watch 
and a diamond ring. He afterward learned 
of the trick which had been worked upon 
him. 

According to a report regarding this par- 
ticular instance three mer were implicated 
in working the trick. 








Three of Four Missing Pearls from Fa- 
mous Mayer Necklace Recovered. 

Lonpon, Feb. 25.—Three of the four 
missing pearls from the famous Mayer 
necklace have been recovered. When the 
necklace was stolen these pearls were de- 
tached and passed from one thief to an- 
other. 

M. Mayer says that the pearls, which are 
valued at $60,000, were recovered by the 
insurance assessors to Lloyds under- 
writers. He is not at liberty to disclose 
how, but understands that it was the result 
of long negotiations with some persons 
whom he does not know. 

The pearl still missing is a very small 
one, which Herne, who found the necklace, 
admitted losing. 








Ellis Mfg. Co., Providence, R. l., 
Makes an Assignment. 

PRovIDENCE, R. I., Feb. 28.—The Ellis 
Mfg. Co., manufacturers of mesh bags at 
14 Blount St., this city, made an assignment 
this afternoon to John P. Hartigan, ar- 
torney. The assignment followed the plac- 
ing of two attachments in the interests of 
M. W. Carr, of West Somerville, Mass., 
and Clement P. Bragg, of this city. The 
liabilities are estimated at $4,800 and as- 
sets at $2,900, and an effort will be made 
to effect a compromise with the creditors. 

The Ellis Mfg. Co. was started by Jonn 
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D. Ellis in 1911 at 38 Friendship St., and 
Jan. 14, 1913, the business was incorporated 
as the Ellis Mfg. Co., with a capital of 
$20,000, of which $10,000 was said to have 
been paid in. John D. Ellis was elected 
president; Edwin J. Ryan, secretary and 
treasurer; Henry Smith, vice-president, and 
Dean S. Cushing, with these directors. 
The business was removed to 14 Blount St. 
July 1, 1913. 








William M. Tobin, Pittsburgh, Pa., Files 
Voluntary Petition in Bankruptcy. 
PitrspurRGH, Pa., Feb. 28.—A voluntary 

petition in bankruptcy has been filed in the 
United States District Court here by Will- 
iam M. Tobin, which shows that his liabili- 
ties total $6,035.40 and his assets $1,524. He 
sets forth that his stock is worth $1,000; 
machinery and tools, $500; that he has $24 
on deposit in the bank, and claims $299.60 
exemptions in property in accordance with 
the bankruptcy act. Frank M. Woods has 
been appointed receiver and is now en- 
gaged in settling up the affairs of the bank- 
rupt. 

There are a large number of claimants 
and the principal ones and the amounts 
owed are as follows: Wiener Bros., $100; 
Omega Watch Co., $87.70; John Hughes, 
$99; M. Storkin, $92; Austin & Stone, $103; 
R. B. McDonald, $117; Sproehnle Bros., 
$139; Laubheim Bros., $99; Morgan Jew- 
elry Co., $246; A. H. Bliss Co., $105; E. A. 
Slade & Co., $99; John Mossokoff, $50; 
Samuel Weinhaus Co., $254; Holsman & 
Aller, $75; Duquesne Light Co., $51; Pitts- 
burgh Watch & Metal Co., $67; Rodney 
Pierce Optical Co., $73. He also sets forth 
that he owes on notes $342, names and 
dates being unknown, and $150 cash bor- 
rowed on a note, the date of which is not 
known. 

The E. M. Diebold Lumber Co., Pitts- 
burgh, holds a note for $2,950, dated Feb. 
8, 1914, payable in 30 days, and made by 
the Motor Square Garden Amusement Co. 
to the order of William M. Tobin, the peti- 
tioner. His note has been discounted by 
the Park Bank. The petitioner also sets 
forth in his schedules that he owns 1,000 
shares of stock of the Motor Square Gar- 
den Amusement Co. of the par value of 
$1 a share, fully paid; also 7,600 held in 
escrow, to be paid for out of the profits of 
the said company. 

He also carried a life insurance policy 
in the Penn Mutual Life Insurance Co. 
for $3,000 and one in the Home Life In- 
surance Co. for $2,000, payable to the peti- 
tioner’s wife at maturity. However, they 
are of no value to the estate, so it is set 
forth in the petition. Jacob Luenberger is 
the counsel for the petitioner. The receiver 
has given a bond of $2,000 for the faithful 
discharge of his duties, he being a promi. 
nent member of the Pittsburgh Association 
of Credit Men. The petition has been re- 
ferred to William R. Blair, the referee in 
bankruptcy of the Pittsburgh district. 

It is said that Tobin’s business downfall 
is attributed to his investments made in 
the Motordome company and not because 
of any losses he sustained in the jewelry 
business. Then, again, it is also said that 
the note he gave for $2,900 was really the 
beginning of the end of his business career 
and the next step to barkruptcy. 
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New England Manufacturing Jewelers 
Ask That Owen-Goeke Watch Case 
Bill Establish No Standard 
for ‘‘Gold.”’ 


\VASHINGTON, D. C., Feb. 27.—A petition 
urging that section 3 of the Owen-Goeke 
watch case bill be amended by eliminating 
the nine-karat minimum for gold and its 
alloys has been filed by the New England 
Manufacturing Jewelers’ and Silversmiths’ 
\ssociation with the sub-committee of the 
House Interstate Commerce Committee in 
charge of the bill. Accompanying the peti- 
tion is the draft of a substitute for sec- 
tion 3 of the bill, which the association 
watits the sub-committee to adopt. 

The petition is signed by H. M. Mays, 
president of the association, and all of the 
members. The draft of the substitute for 
section 3 has been approved by the special 
committee on the National Stamping Act 
of the association, of which Harry Cutler 
is chairman. The petition reads: 

“We respectfully petition your honorable 
committee to amend section 3 of Senate 
Bill 1556 (the Owen-Goeke bill), eliminat- 
ing therefrom the nine-karat minimum for 
gold and its alloys. 

“After careful and extended considera- 
tion of Senate Bill 1556 in respect to the 
stamping and branding of gold watch cases, 
we have been irresistibly led to conclude 
that the effect of this provision of the act 
if passed in the present form will not tend 
toward the ultimate benefit of all con- 
cerned. 

“There has always existed a demand for 
gold jewelry of less than nine karats, and 
we believe that, by common usage in trade, 
whatever standard is established for watch 
cases will ultimately be the standard of 
manufacture of other articles of gold and 
its alloys, such as lockets, chains, rings, 
etc., and we believe that imposition of in- 
ferior quality upon the consumer will be 
prevented and that the best interests of the 
consumer, the dealer and the manufacturer 
will all be conserved if watch cases and 
other articles of gold and its alloys are 
stamped with the actual karat or fineness, 
without establishing a nine-karat or any 
other minimum of fineness. 

“We therefore respectfully request the 
elimination from said bill of the fixed 
standard of fineness.” 

The substitute for section 3 of the orig- 
inal bill which the New England associa- 
tion has filed with the committee reads: 

Section 8. That no watch case manufactured 
after the date when this act takes effect, when 
such watch case is made in whole or in part of 
gold or any altoy of gold, and which watch case, 
or any tag, card, or label attached thereto, or 
enclosed therewith, or any box, package, cover, 
or wrapper in which said watch case is enclosed 
or encased is stamped, branded, engraved, or 
imprinted with the word “Gold,” or any words or 
marks indicating gold or its allloys, shall be so 
imported into or exported from the United States, 
or so deposited in the United States mails for 
transmission thereby, or so delivered to any com- 
mon carrier for transportation in interstate com- 
merce, or so transported or caused to be trans- 
ported in interstate commerce, as specified in the 
first section of this act, unless accompanying the 
word “Gold,” or any words or marks indicating 
gold or its alloy, and in close proximity thereto, 
there shall be stamped, branded, engraved or im- 
printed figures or marks indicating the karat or 
fineness of such gold or its alloy, and unless the 
gold or alloy of which such watch case is com- 
posed shall not be less by more than 3/1,000 parts, 


than the karat or fineness so stamped, branded, 
engraved, or imprinted thereon; Provided, That 
n any test for the ascertainment of the fineness of 
the gold or its alloy in any such watch case, ac- 
cording to the foregoing standard, the part of 
such gold or its alloy taken for the test, analysis 
or assay, shall be such part or portion as does 
not contain or have attached thereto any solder 
or alloy of inferior fineness used for brazing or 


uniting the parts of said watch case. 





WasHIncTon, D. C., Feb. 27.—Represent- 


ative Barkley, chairman of the sub-com- 
mittee of the House Interstate Commerce 
Committee in charge of the Owen-Goeke 
watch case bill, said to-day that it would 
be impossible for the sub-committee to hold 
further hearings on the bill for some time 
yet. Anti-trust legislation and other im- 
portayt matters are now pending before 
the Interstate Commerce Committee, and 
until these are finally disposed of Mr. 
Barkley’s sub-committee will not take up 
any of the bills before it. 

“Tl fully expect we will complete the 
hearings on the watch case bill at this ses- 
sion of Congress,” said Mr. Barkley. 
“Whether the committee will be able to 
report the bill this session | cannot say at 
the present time, as the whole matter 
hinges og what is done with the more im- 
portant measures before the whole com- 
mittee.” 








Career of the Late William H. Seewald. 

East Las Vecas, N. Mex., Feb. 25.—The 
recent death of William H. Seewald, one of 
the most respected citizens of this place, 
caused much regret to his many friends in 
business and other circles. He had resided 
here for nearly 35 years and until a few 
years ago had continued his business as a 
jeweler and watchmaker in this place. He 
died Feb. 14 at the Las Vegas Hospital, 
where he had been a patient for the past 
10 months. Prior to being removed to the 
hospital he had been ill for nearly five 
years. 

Colonel Seewald was 78 years of age. 
He was born in Tiffin, O., where he spent 
his early days and obtained his education. 
In 1856 he moved to Fort Smith, Ark., 
where he resided, with the exception of the 
war period, until 1869, when he came to 
New Mexico. At the beginning of the 
Civil War Colonel Seewald enlisted and 
fought during the entire four years. He 
served in the Confederate Army. Upon 
coming to New Mexico he located in this 
city, and had continued his residence here 
until the time of his death. 

Deceased is survived by one _ brother, 
Philip Henry Seewald, Hudson, Mich., and 
four children, P. H. Seewald, Amarillo, 
Tex.: Mrs. H. G. Coors and Mrs. A. E. 
Marsh, of this city, and Mrs. F. C. Fenner, 
Los Angeles, Cal. 








An old silver Swiss watch, formerly the 
property of the first white woman settler 
of Madison, Wis., the capital city of the 
State, Mrs. Eben Peck, of Baraboo, is now 
the property of the Wisconsin State His- 
torical Museum. The gift has been made 
by Mrs. Wisconsiana Victoria Peck Haw- 
ley, Mrs. Peck’s daughter and the first 
white child born in Madison, who now lives 
in Baraboo, Wis., at the advanced age of 
70 years. 
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Detroit Jeweler Shoots and Kills Man 
Who Tried to Rob Him. 

Detroit, Mich., Feb. 25.—Sol Lachman, 
a jeweler at 118 34th St., shot and fatally 
wounded \yladislaus Soboczinski, 25 years 
of age, on the night of Monday, Feb. 23. 
Lachman was returning home late at night 
with his wife and was met by Soboczinski 
and one or more others near Lachman’s 
home. An attack was made on the jew- 
eler, it is alleged, and he drew the re- 
volver which he had carried for 15 years 

-without once having use for it before— 
and shot the young Pole. This frightened 
off the young man’s companion or com- 
panions, and the wounded man was taken 
to Providence hospital where he died with- 
in a few hours. 

The bullet passed so close to Mrs. Lach- 
man that her cheek was burned by the 
powder, and she was ill as a result of the 
fright. It is stated that previous to draw- 
ing his weapon, Lachman had been knocked 
down and that an attempt had been made 
to deprive him of his scarf-pin, a valuable 
one. When the men fled, after the shoot- 
ing, Lachman pursued Frank Solvin ana 
held him until Patrolman Wehrmeister ar- 
rived. Three other men were arrested the 
following day and accused of attempting 
robbery. 

The wounded man denied that any at- 
tempt had been made to rob Lachman. He 
was conscious after being taken to the 
hospital from a saloon where his com- 
panions had taken him and made a state- 
ment to Assistant Prosecutor Jasnowski. 
Soboczinski was shot in the back. Lach- 
man’s story is that he fired in an attempt 
to frighten his assailants away, and by 
mistake, fired too low. He confessed that 
he was very much frightened and states 
that he did not even know he had wounded 
his man. In confirmation of his story of 
attempted robbery is the fact that his 
necktie was rumpled and his scarf-pin was 
bent. 

Detectives assigned to the case were 
given a story by friends of the dead man 
which would indicate that the attack on 
Lachman was made as the result of a 
personal grudge rather than as an attempt 
to rob him. 








Comments om the Anniversary Number. 





(From the Hartford (Conn.) Globe.) 
HE 45th anniversary number of THE 
Jewecers’ CircULAR, a trade journal 
subscribed to by nearly all the retail jewelers 
in Hartford and New Britain and surround- 
ing towns, arrived here Saturday and is 
one of the largest and most important pub- 
lications ever gotten out by the New York 
concern. It contains 376 pages from the 
front cover, upon which is a masterpiece 
design in gold, purple and green by Hans 
Brassler, well known in that line of work 
all over the country. 

The book contains many original articles 
on jewelry designs of the past and future 
season, and 18 of the pages are devoted to 
a history of THE JEWELERS’ CIRCULAR since 
its first issue in February, 1870. The book 
is also handsomely illustrated with half 
tones of the officials, special writers and the 
various departments at the New York office, 
11 John St. 
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President and Attorney of Hamilton Watch Co. Argue in 
Favor of Restricted Selling Prices Before Judiciary 
Committee of House of Representatives. 











WASHINGTON, D. C., Feb. 27.—Apfear- 
ing before the House Judiciary Comm.ttee, 
which is considering trust legislation, this 
week, Charles F, Miller, president of the 
Hamilton Watch Co., Lancaster, Pa., told 
the members that if the dealer did not get 
a fair profit out of the article his company 
manufactured, the consumer is the loser, 
“because the dealer who cuts the price can 
not give the service that we require every 
owner of a watch to have.” He added 
that consequently there is a loss all along 
the line from the consumer to the dealer to 
the manufacturer. Mr. Miller’s statement 
before the committee brought out an inter- 
esting side light on how the new tariff was 
affecting the American watch manufactur- 
er, the first official statement Congress has 
had on this subject since the Democratic 
tariff bill went into effect. 

Representative Mitchell, of Massachu- 
setts, asked the witness: “How has the 
tariff affected your business?” Replied 
Mr. Miller: “Of course, the tariff has af- 
fected us somewhat. It has increased the 
duties on jewels and diamonds, and it 
has lowered them somewhat on watches. 
We do not export many watches, but they 
are bringing in more Swiss watches from 
year to year. Of course, that makes it 
harder for us. Then labor is increasing in 
cost. Our labor has shown a very marked 
increase, and, besides, we have voluntarily 
within the last two years given our people 
an advance of 11 per cent., and have done 
a good many other things for them.” 

Mr. Miller explained that his company 
manufactured what is known as the “rail- 
road timekeeper.” He said he did not rep- 
resent only his concern, but also spoke in 
behalf of the thousands of retail jewelers 
in the country who have dependent upon 
them many more employes. These jewelers 
at their meetings during the last five years, 
he said, have all voted, or nearly all, to 
support a fixed price policy; not only voted 
for it, but plain stated it was the only legi- 
mate method of merchandising. ‘As many 
have put it,” he said, “where a reasonable 
profit ends, there swindling begins.” 

After explaining to the committee the 
methods employed by his company to make 
watches as high grade as possible, he said: 

“It has been said that the fixing of prices 
may admit of the setting of prices too 
high, so that there would be a burden on 
the public, but this is surely taken care of 
by competition. Theoretically, the first 
statement is true,: but it is also true that 
competition will surely take care of that 
situation. Just as soon as the dealer un- 
dertakes to extract an unreasonable profit 
out of the consumer for an article, whether 
it is a watch, suit of clothes, or anyth'ng 
else, it is only a question of time when 
he will not enjoy the confidence of the 
manufacturer or any one else. It has been 
contended that after an article has been 
sold the manufacturer no longer has any 
right to fix the price on it. Now, in the 





first place, we feel that there really is 
no sale until the article is in the hands of 
the consumer, because the retailer and job- 
ber are merely distributing agents, and the 
manufacturer depends for his success upoa 
the good will of the consumer, and to o)- 
tain this good will, the consumer must be 
properly cared for, not only now but for 
years to come. 

“In that connection let me say, gentlemen, 
that the Hamilton Watch Co. takes care of 
the people who have Hamilton watches, 
whether the watches are one, two, five or 15 
years old, and if there is anything found 
about them that is defective or anything 
that can be improved upon, it is done free 
of charge. The plan of distribution through 
the channels | have mentioned is certainly 
the cheapest method known to the jewelry 
trade. In the second place, the manufac- 
turer is interested beyond his original prov- 
ince, be¢ause the permanent success of his 
business depends upon future sales, which 
will be lost if price cutting is permitted. 
In other words, the success of the manu- 
facturer, and it seems particularly so in 
our line, depends on satisfying the people. 
That is true because they do not buy a 
watch every day or every week or as often 
as they buy a suit of clothes, but usually 
a watch is bought and handed down by the 
father to the son, and it is generally a mat- 
ter of 20, 30 or 40 years, or even longer.” 

Representative McCoy asked the witness 
what, in his opinion, is the effect of fixing 
the resale prices or having the right to 
do so, upon the existence of small dealers 
in the small places throughout the country. 
In other words, what effect it has on the 
continuous business of the small dealer. 

Mr. Miller said it is the healthiest thing 
the manufacturer can do for him. If dis- 
counts are prevented, he said, it will intro- 
duce an element of safety all along the 
line. Mr. McCoy said the complaint had 
been made before the committee that some 
of the so-called chain system of stores and 
also mail order houses are cutting badly 
into the business of the small dealer in the 
small community. Witness replied that his 
observations showed that to be true. 

Mr. Miller said it was his contentjon 
that the right to fix the resale price wilf be 
a protection to the small dealer in the 
small community and permit him to keep 
alive. He said his company had been of- 
fered orders for thousands of watches 
from large dealers. 

Representative Mitchell inquired if there 
was much difference in the prices of ‘stand- 
ard movements. He asked especially be- 
tween the leading makes of movements. 
Witness replied the prices were about the 
same. He said they aimed to have about 
the same adjustments, from three to five 
positions, and the same temperature adjust- 
ment. Practically speaking, he said they 
are about the same. Mr. Mitchell then in- 
quired about the export business of th> 
company. and the prices charged here and 
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abroad. Witness replied that his compat 
made the same charge to everybody, ther« 
heinx no difference in the price at all. 

“You wall understand,” he said, “that 
we manufacture only a small number of 
watches. We have never been able, by 
reason of the high standard we set, to 
make more than 350 watches a day, while 
there are manufacturers in this country 
that make as high as 3,90 watches per 
day. A dollar watch concern makes 15,0 
watches a day.” 

Mr. McCoy asked the witness if when 
he was testifying as to the export prices 
and stated they were the same as the do 
mestic prices, he was referring to his own 
company or all the others. 

“Only my own,” he answered. “I do nut 
know about the others. There is no combi- 
nation of watch companies, and absolutely 
no agreements as to prices on any watch 
or watch material, or of one concern with 
another concern, in any shape or form. We 
have a small business at Lancaster where 
we employ 785 people, and we pay the 
highest wages in that section of the coun- 
try. Besides, we do many other things to 
assist our people. We aid them in every 
Way we. can.” 





How the Catalogue House Affects the 
_ Jewelers’ Watch Business. 

WasuHIncTon, D. C., Feb. 28.—That the 
House Judiciary Committee, now framing 
trust legislation, is taking into considera- 
tion all phases and sides of business, es- 
pecially the relation of the big mail order 
houses to the small retail merchants, was 
clearly shown this week when C. L. Miller 
counsel for the Hamilton Watch Co., was 
before the committee. Mr. Miller is the 
son of Charles F. Miller, president of the 
company, who had previously been heard 
by the committee. 

Members of the committee seemed par- 
ticularly interested in the effect the sale of 
watches by the big catalog houses was 
having on retail jewelers. Mr. Miller was 
before the committee primarily to urge 
the enactment of legislation legalizing the 
fixed selling price, but the committee 
switched off onto the mail order houses 
and the witness was questioned at length 
by several members of the committee along 
this line. 

“I desire to say that all we ask is that 
we be let alone,” said the witness. “We 
do not ask any legal penalty on the price 
cutter. We simply ask the right to select 
our customers. I understand that is pro- 
vided for on the second page of the bill 
drawn by the chairman of the committee— 
the first bill. We ask that we be not penal- 
ized for having violated the Sherman law 
when we refuse to sell to somebody who 
has injured our business and who has in- 
jured the trade and the consuming public.” 

Representative Floyd called Mr. Miller’s 
attention to the fact that practically all of 
the witnesses who had been before the 
committee to urge the fixed price principle 
had complained of the big mail order 
houses and their price-cutting practises. 
He wanted to know how, if the manufac- 
turer controlled the price to the jobber and 
of the people the jobber sells to, how the 
mail order houses get these particular com- 
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anodities that they use in competition with 
the retail merchants. 

Mr. Miller stated that he had traced a 
great many Hamilton watches in the hands 
of Sears, Roebuck & Co., and Montgomery 
Ward & Co., and in several instances 
found they were second-hand watches that 
had gone through the hands of pawn- 
brokers. He said that he had brought with 
him about 60 letters from different jewelers 
in regard to the mail order houses offering 
to sell Hamilton watches for a lower price 
than the standard price. 

“If you allow us to fix a selling price 
for our watches,” he said, “the mail order 
houses will have no advantage over the 
other dealers. These letters show that 
these various firms believe in the principle 
that the manufacturer should sell at one 
price to all dealers and jobbers.” 

Representative Floyd interposed to say 
that he had been told that there was an 
understanding between the different watch 
manufacturers in the United States, and if 
a jeweler or other dealer cut a price on one 
make of standard price watches, he was 
reported and could not buy another watch 
in the United States. 

“That is absolutely untrue,” asserted Mr. 
Miller. “We do not have any agreement; 
we do not have an undesirable list in con- 
nection with any other company; and we 
have no way whatever of knowing what 
dealer cannot buy an Elgin or a Waltham 
watch. 

“The suit which the Government insti- 
tuted against the Keystone Watch Case 
'Co., which also controlled the Howard Co., 
was simply against that company and had 
no connection whatever with the Elgin, 
the Hamilton, the Illinois or the Waltham, 
or several other companies I might name. 
There was no evidence whatever produced 
by the Government to show any such sit- 
uation. If there had been any such com- 
bination as you suggest, the Government 
would have introduced evidence in regard 
to- it.” 

Representative Floyd said that he con- 
ceded that the right to establish resale 
prices is an advantage to the manufacturer, 
and that it might be an advantage to the 
jobber and the retailer, but that the dif- 
ficulty with those who insist upon this prin- 
ciple is that they lose sight entirely of the 
consuming public. 

“T venture the prediction,” he said, “al- 
though I do not think it is at all likely, 
that if you enact that provision into the 
law, there would be a demand in this 
country for a higher authority than the 
manufacturer to fix the price—that is, a 
demand for the Government through some 
constituted agency to fix the price all the 
way down the line, in the interest of the 
general public.” 

Mr. Floyd added that he believed the 
witness was insisting upon a principle that 
would drive the country to socialism. He 
said the idea would destroy freedom of 
contract by insisting the manufacturer 
shall have the right to fix and control the 
price all the way down to the ultimate 
consumer. 

“It seems to me,” he added, “you are 
advocating a principle that will be utterly 
destructive not only to your own business, 

but of the general business interests ot 





the country and of all our institutions as 
now constituted.” 

Returning to the mail order business of 
the large catalogue house, Mr. Floyd 
wanted to know what objection there was 
to allowing these concerns and the big de- 
partment stores to selling watches. Wit- 
ness replied there probably was no objec- 
tion if the department and other big stores 
maintained prices. 

“Now, in regard to the difference be- 
tween the mail order house and the inde- 
pendent dealer,” continued Mr. Miller, 
“there are hundreds and even thousands 
of retail dealers in this country. Those 
people have got to make a living, and those 
people cannot do it in competition against 
some of the practises of the mail order 
houses. We admit if you cut out quantity 
price and make it illegal, then, in a large 
measure, you will have solved the mail 
order house problem.” 

Representative Graham, of Pennsylvania, 
said: “You want to protect the specia)- 
ized article which you have made up and 
for which you have made a reputation, 
and you desire that your business and 
your property in that article shall not be 
destroyed by some one taking your article 
and selling“ it at a cut price, whether it is 
below cost or not, either for an adver- 
tising effect or for some other result which 
they seek to obtain? You want to be se- 
cure against the invasion in what you have 
spent your life in building up, so that it 
will not be destroyed by price cutting?” 

“That is expressing it in a great deal 
better way than I could hope to do,” re- 
plied the witness. 

Representative Mitchell wanted to know 
about the capitalization of the Hamilton 
Co. Mr. Miller said it was $2,000,000. Last 
year, he said, they paid 15 per cent. divi- 
dends. 

Representative Volstead said it was his 
understanding that such firms as Sears, 
Roebuck & Co. and other big catalogue 
houses can sell goods because they have a 
great many economies which the small 
storekeeper does not have. He wanted to 
know if there was not a general tendency 
to eliminate a great many of the small 
dealers on the ground that they make for 
the high cost of living. 

Mr. Miller said this was not so, assert- 
ing that it was a known fact that the cost 
of doing business to the big department 
store is considerably higher than the cost 
to the smaller stores. Mr. Volstead said 
there was no doubt in his mind that in 
many places there are two stores where 
there ought to be one. 

“TI realize that it is an awfully hard and 
cruel proposition,” the Congressman said, 
“to say to a man, ‘Get thee out.’ But we 
are confronted with that thing. You take 
that situation and view it from any angle, 
and there is no doubt in my mind that 
these little fellows are getting squeezed. 
What we are going to do to solve the 
difficulty is a very hard problem.” 

Mr. Volstead said he could not see how 
price fixing will solve the difficulty under- 
lying the whole situation. He said it might 
do something toward keeping the retailer 
in business, but as long as the big retail 
establishments and mail order -houses can 
obtain goods the way they do now, prob- 
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ably by manufacturing a great deal of 
the stuff themselves, it will be hard to 
prevent what is going on now and a crush- 
ing out of a great many of the small stores. 

Representative Carew wanted to know if 
the Hamilton company would be satisfied 
with a law that would allow price fixing, 
but in no case allow the manufacturer a 
greater profit than 10 per cent. on the in- 
vestment in the business. Mr. Miller said 
he did not think that would be fair. He 
said the watch business was open to the 
vicissitudes of new invention. If a new 
kind of watch manufacturing machinery 
comes out to-morrow, all the capital which 
has been invested in machinery is con- 
verted into junk. Against that hazard, he 
said, the watch manufacturer should have 
a correspondingly higher profit. He also 
said the suggestion was not practical, be- 
cause no business can start to-day and 
make 10 per cent. profit during the first 
year. 

In concluding his remarks, Mr. Miller 
said: 

“All we ask is that the distributing agent 
be compelled to treat all parties alike, just 
the same as we treat all of the distribut- 
ing agents alike in our business; that is 
to say, that the jobber be compelled to 
sell to all retailers at the same price, and 
that all retailers be compelled to sell the 
public—the consumers—at the same price, 
just as we see that all jobbers and all re- 
tailers get the same prices. We ask that 
in order to enable the little man to be- 
come a big man. We ask that so that the 
big man will not have an unfair advantage 
over the little man in the matter of price. 
The little man is undoubtedly ambitious 
to become a big man. I believe that the 
greatest help you can give the little man 
in order to enable him to become a big 
man is by allowing the manufacturer to 
fix a reasonable profit, and this retail com- 
petition will take care of itself in the com- 
petition in service and salesmanship and 
other things.” 


WasHINGTON, D. C., Feb. 27—A strong 
plea in favor of the fixed selling price was 
made before the House Committee on the 
Judiciary Tuesday by Henry E. Kirstein, 
of the E. Kirstein Sons Co., manufacturer 
of eyeglasses and parts, Rochester, N. Y. 
Mr. Kirstein asserted that prior to the Su- 
preme Court decision in the Sanatogen case 
his company did a substantial, increasing 
business, as the leaders preferred to buy a 
line of goods they knew could not be sold 
to anyone at a lower price and were not 
obliged to meet the cut-price competition 
of the department and chain stores and 
similar concerns. 

“Tt placed us in a position,” he explained, 
“to do everything we could to make our 
goods the best that could be made, irre- 
spective of any cut-price goods on the mar- 
ket, for the dealer felt that he could afford 
to buy our goods and pay us a fair price 
for them, as he could in turn get a fair 
price for them.” 

Mr. Kirstein said that the ultimate con- 
sumers’ best interests are served by a re- 
stricted price, for the manufacturer has no 
incentive to cut the quality of material or 
workmanship, as he is assured of a profit 
that will protect him. 
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stones and all are WHEELER WORK MANSHIP; 
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very reasonably priced. 
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Some Interesting Facts as to the Effect of High Temperature 
on Diamonds and the Conditions Under Which They 
Will and Will Not Be Consumed. 








OME interesting information as to the 
heat and conditions required to burn 
diamonds, and whether or not it is possible 
ior diamonds to exist in the ashes of a body 
that was cremated, was brought out in a 
correspondence that recently took place be- 
tween T. L. Combs, Omaha, Nebr., presi- 
dent of the American National Retail Jew- 
elers’ Association, and Julius Wodiska, a 
manufacturing jeweler and gem expert of 
New York. 

Mr. Combs’ letter to Mr. Wodiska stated 
the question as follows: 

“The question is asked of me as to how 
much heat would be required to destroy a 
diamond. It comes in this way. One of our 
local papers reported a cremation in which 
it was said that the diamonds were returned 
with the ashes to relatives. One of the 
eastern papers have severely criticised them, 
saying that the burning of the body would 
have also burned up the diamonds. Will 
you give me the information on this that I 
can impart.” 

Mr. Wodiska, before answering the ques- 
tion fully, had certain experiments made at 
Columbia University which subjected the 
diamonds to a test not heretofore noted in 
any text book. These are referred to in the 
letter, which he sent in reply, Feb. 17, and 
in which he stated that the diamonds might 
have been subjected to the heat of a crem- 
atory and_ still remained intact. Mr. 
W odiska’s letter reads: 

MR. WODISKA’S REPLY. 
“NEw York, Feb. 17, 1914. 
"?. .L, Conmabe: 
President of the American National 
Retail Jewelers’ Association. 

“In reply to your recent letter inquiring 
how much heat would be required to 
destroy a diamond, I would say that in my 
opinon there is nothing improbable in the 
published report referred to that diamonds 
accompanying a human body into a crem- 
atory were not consumed, but recovered in 
the ashes, 

“Diamonds of ordinary size have been con- 
sumed in air at a temperature of about 900 
degrees centigrade, which is equivalent to 
1,652 Fahrenheit. But where diamonds have 
been known to be consumed by intense heat, 
and the degrees were registered, they were 
burned with a free supply of oxygen in the 
performance of scientific experiments with 
every possible aid provided to facilitate 
operations in order to attain the desired 
result. 

“The temperature during a cremation is 
reported as registered at about 1,800 to 2,000 
degrees Fahrenheit. Less than two hours is 
required for the process of cremation. The 
interior of a crematory retort would prob- 
ably not contain a sufficient amount of oxy- 
gen, and it is therefore improbable that dia- 
monds could be thus totally consumed. 

“During the process of a cremation it is 
also a possibility that the diamonds would 
be more or less protected by corporeal and 
physical matter. The exterior of diamonds 
i, such a case would not be affected. 


“Alfred J. Moses, professor of min- 
eralogy, Columbia University, New York 
city, experimented with a diamond which | 
furnished, and the following is ‘his report: 

We used a gas furnace capable of containing 
2,300 F. and we placed the diamond on a piece 
of beef containing some bone, weighing three and 
a half pounds. This we placed in a retort and 
placed this inside the furnaces, the furnaces be- 
ing previously raised to a temperature of 1,900- 
2,000 F. 

After one hour the gases ceased to come off. 
The temperature as measured by a platinum 
iridium pyrometer was 2,066 F. At this stage 
we took the retort out, cooled it and examined 
the stone. It was as brilliant as ever and evi- 
dently during the period of formation of gases 
had been little, if at all, injured. 

We then reinserted the retort with all the 
ashes and the diamond in the furnaces, standing 
about 2,100 F. and kept it there for two hours 
at this temperature, and then for two hours more 
at approximately 1,600 F. At the end of this 
time the retort was removed. All black material 
had been changed to white and the diamond was 
considerably corroded, and with a loss in weight 
of about 18 per cent. 

The conclusion that seems justified by this ex- 
periment is that under such conditions in the first 
portion of the operation, the action is not oxidiz- 
ing, and the diamond is uninjured, but that later, 
after the cessation of the gases, the action is 
oxidizing and the diamond is very slowly con- 
sumed and might be in the furnace only sufficient 
time to destroy the outer layers. 

“From this demonstration we may draw 
the following conclusions: 

“In the first part of the experiznent the 
beef, bone and diamond were placed in a 
retort and inserted in a furnace at a tem- 
perature of about 2,000 F., which remained 
there one hour. After removing the retort 
the diamond was found to be as brilliant as 
before, protected no doubt by the accom- 
panying matter. 3 

“During the second part of the experi- 
ment the diamond was again placed in the 
retort with the ashes and reinserted in the 
furnace and kept there for four hours at a 
high degree of temperature, resulting only 
in the partial combustion of the diamond, 
which conclusively proves the reason the 
diamond was not entirely consumed was 
because the retort contained insufficient 
amount of oxygen. ; : 

“The partial burning of diamonds is not 
uncommon, usually the result of accident or 
carelessness. 

“Diamonds partially combusted have a 
leaden gray coating which is readily re- 
moved by repolishing, and the stone will 
again be as bright and brilliant as ever, 
only lighter in weight. Diamonds when 
heated by accident or otherwise must be 
permitted to cool gradually; if suddenly 
thrown in water while in a highly heated 
state they will fracture and become value- 
less. 

“Yours very truly, 
: ee 
(Signed) “JuLtus WobDIsKA. 








The insurance feature of the parcel post 
service has increased beyond all expecta- 
tions, according to Postmaster-General 
Burleson, who has asked Congress to ap- 
propriate $10,000 for a deficiency in the 
stationery allowance on this account. 
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The Free Engraving Problem. 
DENVER, Colo., Feb. 25, 1914. 
Editor THe JEWELERS’ CIRCULAR: 

The high and ever-increasing cost of 
running the jewelry business is a topic 
which has brought out a great deal of 
discussion, but as yet no one has been 
able to suggest a method of solving this 
problem that would meet with the approval 
of a majority of those concerned. I have 
said, and still say, that the jeweler gives 
more to his customers for the privilege 
of selling them goods, than does any other 
merchant. We give long time guarantees 
on our merchandise, use expensive pack- 
ages, furnish expensive ro!ls for our silver- 
ware, and then, in addition, will engrave 
almost anything if a customer requests, in 
order to make a sale. 

A case in point came under my obser- 
vation but a few days ago. A prospective 
customer came to our store looking for 
a prize cup. He saw one which I priced 
to him at $12. He seemed pleased with 
the cup. His next question was, “Do you 
make any charge for engraving?” | in- 
formed him that we did engraving to the 
value of 10 per cent. of the price of the 
article, which is the charge ordinarily 
made. He promptly informed me that he 
could get the engraving he wanted on this 
cup done without charge. I asked him 
to let me see what he wanted on the cup. 
The inscription contained 176 letters and, 
from what he told me later, he evidently 
did get the work done free on a $10 or 
$12 cup. 

The jeweler that sold him this cup and 
did this engraving free, lost money on this 
cup, (figuring the cost of engraving), and 
if he continues to do business in this way 
he will possibly be out of business in a 
short time and not be able to understand 
why. 

In order to demonstrate to our own 
satisfaction that it is not necessary to fur 
nish flannel rolls and do engraving free, 
we inaugurated a sale the early part of 
Sept. and continued it until Jan. 1. We 
advertised some specials, but in most cases 
got our regular profits and charged for 
both rolls and engraving and were paid 
for these in every instance. We are satis- 
fied that if all jewelers make up their 
minds to charge for these things, the trade 
would pay for them. 

It would be impossible for any one con- 
cern to charge for these if they did not 
make special prices, unless the other jew~ 
elers would all get together and agree to 
do likewise. 

Brother Jewelers, have you ever stopped’ 
to figure what these items cost you each 
year? Why not make up our minds to 
get together and, at the next State conven- 
tion in our respective States and also at 
the convention of the National body, have 
this matter taken up and all agree to make 
some money for ourselves? It can be 
done. There is nothing that cannot be 
done. 

Think this over seriously and make up 
your mind that you will act at once. 

Very respectfully, 
(Signed) J. C. Broom. 
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Established 1878 


WM. S. HEDGES & CO. 


IMPORTERS AND CUTTERS. OF 


DIANONDS 


Precious Stones and Pearls 


170 Broadway, Corner Maiden Lane, New York 


Incorporated 1911 








SAUNDERS, MEURER & CO. 


=== IMPORTERS 


PEARLS 


Necklaces — Studs — Scarf Pins 


65 Nassau Street 
New York 














Fancy Diamonds 
| Colored Stones 
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F. A. JEANNE 


SPECIALITES 
EN 


Diamants, Perles & Pierres de Couleurs 


5, SQUARE DE L’OPERA 
(Rue Boudreau) 


PARIS 





HENRY E. 
OPPENHEIMER 
& CO. 
PEARLS 


AND 


Pearl Necklaces 


1 Maiden Lane 
4th Floor 
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HELBEIN, SCHWARZSTEIN, JR., & CO. 


IMPGRTERS & CUTTERS OF 


_., DIAMONDS 





ANTWERP 
RUE DU PELICAN 
BUREAU 50 


JOS. LEUDAN Co. 


DIAMONDS 


S7 Nassau Street 
New York 


Amsterdam: Sarphatistraat 32 


Antwerp: 27 Boulevard Leopold 














POWER & ALLAN, INC. 


Cutters and Importers 


DIAMONDS 


and other precious stones 
{70 BROADWAY 
2 MAIDEN LANE NEW YORK 


AMSTERDAM, SARPHATISTRAAT 32 


CHARLES L. POWER, Pres. 
ROBERT B. ALLAN, Secy. 


LONDON, 27 HOLBORN VIADUCT 








Espositer, Varni Co. 


Specialists 


_ Calibre Cutting 


45-49 John St., New York 








JOS. E. JUDELS 
68 Rue Lafayette - PARIS 


Office for American Buyers 








Orders Filled For DIAMONDS, PEARLS, 
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Career of the Late Jacob F. Gmelich, 
Former Lieutenant-Governor of 
Missouri. 

Sr. Louts, Mo., Feb. 28.—As noted briefly 
in a telegraphic dispatch in the last issue 
of THe JEWELERS’ CrircuLar, Jacob F. 
Gmelich, former Lieutenant-Governor of 
Missouri and one of the best known jew- 
elers in the State, died Saturday night at his 
home in Boonville. He was 74 years old. 
The illness which caused his death dated 
from a year ago, when he contracted an at- 














THE LATE JACOB F. GMELICH. 


tack of pneumonia in Jefferson City. He 
returned to his home in Boonville before 
his condition became critical. 

Mr. Gmelich was born in Wurtemberg 
July 23, 1830, and came to the United States 
in 1852 and settled in Peru, Ill. In 1860 
he took up his residence in Boonville. He 
was educated in the public schools of Ger- 
many and in a private school at Peru. 
While living in Peru he was apprenticed to 
a watchmaker and worked at the trade four 
years. Then he worked two years in Chi- 
cago and two years in St. Louis before 
going into business at Boonville. 

He opened a jewelry store in Boonville 
in the early ’70s and was subsequently 
joined by Emil Huber, under the firm style 
of Gmelich & Huber, which concern con- 
tinued until 1894. Twenty years ago Max 
E. Schmidt, a son-in-law ot Mr. Gmelich, 
was admitted into the business, the firm 
being changed to the Gmelich & Huber Jew- 
elry Co. In February, 1895, the present 
style was adopted and Gmelich & Schmidt 
have continued ever since. 

Deceased was married in 1861 to Miss 
Dorris Mueller. He served at different 
times as a member of the City Council, as a 
member of the Board of Education and as 
Mayor of Boonville, and in 1894 was elected 
representative to the General Assembly 
from Cooper County. In 1896 he was the 
Republican nominee for State Treasurer. 
In 1900 he was a delegate to the Repub- 
lican National Convention. He was a mem- 
ber of Board of Curators o1 the State Uni- 
versity and was president o1 the Commer- 
cial Bank of Boonville until declining health 
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compelled him to give up the burdens of 
that position, but he continued to be a mem- 
ber of the board of directors. He was 
nominated for State Treasurer in 1904 by 
the Republican State convention and was 
elected. 

In 1908, in the tidal wave that gave Mis- 
souri its first Republican Governor in 40 
years, Mr. Gmelich was elected Lieutenant- 
Governor. His title to the office was chal- 
lenged by his Democratic opponent, Will- 
iam R. Painter, of Carrollton, and in the 
contest that followed the Legislature ap- 
pointed a committee to examine the ballots 
cast in St. Louis. 

The original returns gave Mr. Gmelich a 
plurality of 73 votes. The final count 
showed that he was elected by 177 votes. 
On this showing the Legislature, although 
it was Democratic on joint ballot, unani- 
mously declared Gmelich elected and he 
served through Governor Hadley’s term. 
He was praised by Democrats as well as 
Republicans as one of the fairest and ablest 
men that had ever presided over the deliber- 
ations of the Missouri Senate. He was act- 
ing Governor at several intervals during 
the Hadley administration. 





Waltham Watch Co. Takes Over Busi- 
ness and Plant of the Waltham 
Clock Co. 

WALTHAM, Mass., Feb. 27.—The Waltham 
Watch Co. to-day concluded a deal which 
had been the subject of negotiations for 
some time, by which it acquires the Waltham 
Clock Co.’s business and plant. 

The clock manufactory is located on 
Moody St., in this city, in a business block 
owned by John Stark, president and treas- 
urer of the concern, who now relinquishes 
his interest in the business. Thomas W. 
Shepherd, who has been one of the owners 
for several years and superintendent of the 
factory, is to be retained in the latter 
capacity by the Waltham Watch Co. Mr. 
Stark is at the head of the Watch Tool Co., 
making the Stark lathe and other tools for 
watchmakers. 

It is the purpose of the Waltham Watch 
Co., as soon as quarters can be retitted in 
the Flat Steel building, so-called, to trans- 
fer all the clock factory’s machinery and 
employes to its own big plant. This is ex- 
pected to take place in a few weeks. 

The clock company was established in 
1897. Hall clocks, regulators and various 
types of high grade office and house time- 
pieces have been produced, and the output 
of the concern has enjoyed an excellent 
reputation. The late William C. Henry was 
the principal owner at the time of his death 
and had been for some time the manager 
and sales director. 

John Stark, who was identified with the 
company from its inception, was much in- 
terestd in the reorganization that took place 
after the demise of Mr. Henry, and has 
been a factor in keeping up the standard of 
the clocks made by the company, ably sec- 
onded by Mr. Shepherd in his supervision 
of their manufacture. 

The acquisition includes good will, stock, 
manufactured products, patents, etc. The 
Waltham Watch Co. heretofore has made 
chronometers and automobile clocks, and 
the latest addition will broaden its business 
considerably in that and kindred lines. 


Paris Pear! Markets. 





Paris, Feb. 21.—While the year 113 
closed quietly and the market remained in- 
active during January for various causes, 
February started with a much better feel- 
ing and prospects are much brighter. 

‘The fall in the bank rates of London, 
Paris and Berlin and the ease-up in the 
money market were important factors in 
giving a revival to business. Other factors 
were the arrival of American buyers here, 
both in the gem and diamond markets, 
which tended to create confidence in the 
future of the American market and to 
augur well for the business that is to come. 
Altogether, our dealers believe that the 
coming Spring season will be a good one, 
and the hopeful feeling has resulted in 
speculative buying for the future. 

Already we are beginning to feel de- 
mands from Austria, Germany and Russia, 
where stocks have been unusually low. It 
is expected that the South American mar- 
ket will call on us for goods within the 
next few months. Prices are very firm and 
fine pearls are still held at the high values 
already noted in previous letters. Fine 
large sapphires are also much in demand 
and high prices are willingly paid for them 
when they can be obtained. There is little 
doubt now that if our market had more to 
offer, particularly to the American dealers, 
in the way of fine goods business would 
be much better. 

An American dealer who just arrived 
expressed his surprise at the high prices 
asked and stated that goods in New York 
when he left, with duty added, sold for 
less than he could get them here. 








Arrest of Thieves in New York Brings 
to Light the Robbery of the Sullivan 
Square Loan Co., Boston, Mass. 
Boston, Mass., Feb. 26.—By the arrest in 
New York of two young men hailing from 
this city, giving the names of Daniel 
Toomey and James J. Donovan, the fact 
was disclosed here that on Feb. 16 the Sul- 
livan Square Loan Co.’s establishment in 
the Charlestown district was robbed in the 
night by burglars who had gained entrance 
through the cellar of the adjoining build- 
ings, having bored their way through the 

cellar wall. 

Information received by the police led to 
the belief that three men were implicated. 
The loot secured was estimated at $1,000. A 
few days ago William H. Johnson was 
taken into custody and a search was made 
for his companions. It is believed by the 
police that Toomey and Donovan are the 
ones wanted. They had in their possession 
when arrested in New York, it is asserted, 
a suitcase and handbag heavily weighted 
with articles of jewelry and other goods be- 
lieved to have come from the loan com- 
pany’s stock. An officer was sent to New 
York to try to identify the men and the 
goods. 








The partnership heretofore existing be- 
tween M. Flatau and James G. Flatau, 
Chickasha, Okla., as M. Flatau & Son, has 
been dissolved by mutual consent. All the 
liabilities of the concern are assumed by 
M. Flatau. 
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Diamonds 


at great bargains—$45 per carat and up. 
Mounted rings and other diamonds, Jewelry 
bought from private people sold at half the 
regular price. Sent on memo, bill to rated 
dealers. Sold for cash only. Twenty years 
of careful buying for spot cash, both in this 
country and Europe, from private people, 
bankruptcy stocks, dealers who wish to quit 
business, etc., come to me; and they know it 
is no use to come unless goods are way 
under market value. It will pay you to bor- 
row money from your bank at 6 per cent. to 
buy from me for cash, as I can often save 
you 50 per cent. -J save every item of ex- 
pense possible in selling my goods. 1 do not 
employ traveling men to sell diamonds, as that 
costs at least 10 per cent., and I often sell 
large lots at a profit of 2 or 8 per cent., 
where | can make a quick turn. Then | do 
as much as possible myself, working from 
early morning until late at night. Then 1 
figure if I can turn my goods once a month 
at 2 per cent. net profit—that is 12 per cent. 
per year. Can you tell me where I can loan 
out my money and draw 12 per cent. in- 
terest on it and have it as well secured as if 
it were invested in diamonds at one-half the 
price these long-time houses must sell their 
goods? If you want my goods on 4, 8 and 12 
months’ time I want 50 to 100 per cent. profit, 
No man can take risks for less. If you want 
to buy for cash I will sell you on a 2 to 10 
per cent, profit for myself, which depends on 
the amount you buy. If you are a judge and 
an honest thinker and not a knocker, send to 
me for a selection package on memorandum 
bill. Report in five days or less. Send your 
check for goods you keep out, and I will send 
corrected receipted bill. I sell goods on no 
other terms; where it is jobs I buy for spot 
cash. White diamonds are my specialty and 
have been for the past 20 years. I1 often 
have other good bargains in solid gold jew- 
elry, in coral, cameos, etc. If you want to buy 
goods at a price to put the other fellows out 
of commission, who Ge on long time, send to 
me for one memo. selection. You will then 
send often if you are a judge of real values. 


DAN I. MURRAY 


BROKER 
3 Maiden Lane, NEW YORK 














Si! coats mers 











a Specialty. 


M. KOOPMAN 
Diamond Cutter and Polisher 


Recutting, Repairing and Matching 
Expert Service Given. 


8N. State St. Room 401 CHICAGO 














Pearls Improved 


AND SHAPED 


R. OBLATT 


37 Maiden Lane 
NEW YORK 


References: The Leading Pearl importere 
and Dealers of New York 

















ELK TEETH 


Every size, shape and nature-colored to be had. 
All genuine teeth unmounted. After 12 years’ 
handling them I have many good shippers right 
from the fields. Can supply any factory or manu- 
wom | jeweler on short notice. ave many 
beautiful pairs of nature-colored tips always on 
hand, sent on selection to responsible jewelers 
and manufacturers of emblems. When ordering 
name about the sizes and number wanted. As lo 
as the lowest at wholesale prices. Faceted an 
cabochon stones of all kinds on memo. All the 
colors in synthetic sapphires of fine quality. Rough 
gem minerals for cutters. Lion, cat and eagle 
claws. Price list free. 


L. W. STILWELL 
Deadwood, South Dakota 








46 Jehn St., New York 


LAPIDARIES [rsciovs 


ARREAUD & GRISER 
EMS in Unique Cuttings 














Q8G. U. & PAT. OFF. “The Filling That Fills” 


Eograving on Celluloid. Ivory. Peart. 
Bune. Wood, Tortoise Shell, Ete. 


32 Colors 
All colors, 10c. each; Gold, 25c.; Silver, 20c. 
THOMPSON, 26 E. 20th St., New York 
Write for Free Chart of all Colors 
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Members of Minnesota Retail Jewelers’ Association Hold Two 


Days, Convention at St. Paul and Elect Officers 
for the Ensuing Year. 








St. Pau, Minn., Feb. 27.—The 10th an- 
nual convention of the Minnesota Retail 
Jewelers’ Association was held at the Hotel 
St. Paul in this city on Wednesday and 
Thursday, and during the different ses- 
sions many matters of importance were 
discussed, interesting speeches delivered, 
officers elected for the ensuing year and 
resolutions adopted. Jewelers were in 
attendance from various sections of the 
State who joined with the optometrists in 
a joint banquet which was held Tuesday 
evening. 

WEDNESDAY MORNING SESSION. 

During the first hour between 9:30 and 
10:30 a. M. on Wednesday an informal re- 
ception for attending jewelers and guests 
was held, and jewelers and visitors reg- 
istered, received badges, and spent a short 
time in viewing the exhibits. 

The convention was called to order by 
president F. H. Straub about 10:30, and 
an address of welcome was delivered by 
Mayor H. B. Keller. The mayor said he 
believed in organization and that even 
municipalities are co-operating in certain 
ways, officials of cities comparing notes. 
He extended a welcome to the jewelers on 
behalf of the city, and said that by getting 
in closer touch with each other, members 
of an organization could be of mutual help 
in many ways. 

A communication from T. L. Combs, in 
the form of a telegram, was read in which 
the sender expressed his regret at being 
unable to be at the convention. President 
Bosworth, of the Minnesota Wholesalers’ 
Association, also sent word of his inbalility 
to be present. He had been scheduled for 
a speech. The communication from Mr. 
Bosworth contained an invitation to the 
members of the association to attend the 
wholesalers’ convention and Mid-Summer 
excursion on the Mississippi river. 

President Straub then delivered his ad- 
dress as follows: 

ADDRESS OF PRESIDENT STRAUB. 

On behalf of this association I wish to thank 
the Mayor for his hearty welcome and his 
pleasant and instructive address which, I am 
sure, has been enjoyed by you all. 

We are gathered together to-day in our 10th 
annual convention, and I hope that it will prove 
both interesting and profitable to you all. 

As you all know, this association was organized 
for the mutual benefit, enlightenment and improve- 
ment of those engaged in our line of business, and 
we cannot expect any beneficial results except 
that we have a united effort of the members of 
this association. The benefits derived from our 
efforts should not and cannot be confined to the 
retail jewelers but will and should extend to the 
jobbers and manufacturers in our line. If our 
ideals are attained we, in the end, will have one 
large family composed of the retailers, the jobbers 
and the manufacturers, all working together to 
benefit one another’s condition, relieving us 
all from many of those useless conditioss that 
now exist, which not only annoy us all, but which 
detracts from the pleasure and profits of doing 
business. Many of those conditions are brought 
about by the thoughtless actions or the lack of 
business courtesy of those engaged in one branch 
of the business toward those engaged in another 
branch, or a lack of system in business that 
would make it impossible for such conditions to 


exist. 


The manufacturers or jobbers cannot exist with- 
out the retailer and it has been proven that it 
is cheaper and more logical for the manufac- 
turer to maket his wares through the jobber to 
the retailer than to attempt to sell direct, for 
while the manufacturer’s efforts would place but 
one line before the retailer, the same effort and 
the same -xpense, by the jobber, would place 
several lines before him. Now, that the interests 
of all three are so closely interwoven, why should 
we not be loyal to one another in our business 
methods? 

We find the jobber selling direct to the customer 
and at the same time, depending upon the retailer 
for his very existence, but, is this any more 
annoying to us retailers, than it is annoying to 
the jobber to have the manufacturer selling 
direct to the retailer? You must be broad and 
liberal in your judgment, loyal to your friends, 





CHARLES D. WHITE, PRESIDENT-ELECT. 


while using every legitimate influence to correct 
conditions that we find undesirable. 

I have before me a communication from Con- 
rad J. Brotherly, president of the New Jersey 
Retail Jewelers’ Association, which I will read, 
and I hope that before this convention adjourns 
that it will pass a resolution of sympathy for our 
brother jewelers in New Jersey, and of regret 
that these conditions do exist in that and other 
manufacturing centers, and hoping that the man- 
facturers may look upon this matter as they should, 
seeing the wrong that is being done, and use their 
best efforts to correct it. 

While this one subject is fresh in your mind, 
I want to call your attention to a condition that 
does exist to some extent, and that is, the evil of 
not only a obber but a retailer selling goods 
to his employes at cost. This would be all right 
if the goods so sold were for the use of that in- 
dividual employe, but if sold by a jobber to his 
employe, the article will—nine times out of 10— 
find its way into the hands of some relative or 
friend in your or my territory, or, if sold by a 
retailer, will go into the legitimate territory of 
some other retailer, and that at a price that can- 
not be competed with, thus doing a great amount 
of harm to the trade through a method of doing 
business that is prompted more by kindness and 
liberality than through the desire of gain. Let 
those engaged in all branches of the business 
give this their close attention and consideration, 
and I believe that the results will be beneficial 
to us all. 

I just want to say a few words about the value 
of the time of the watchmaker at the bench. Do 
you all realize the value of his time, and do all 
of you get adequate compensation for that time? 
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Is not his time as valuable as that of the best 
mechanic, the dentist, the doctor or the lawyer? 
Is there any reason why you should not receive 
proportionate compensation for his time as com- 
pared with theirs? 

I also wish to call the attention of the reso- 
lution committee to the Owens-Goerke bill, now 
before Congress. Some action should be taken by 
this association on this bill at this convention. 

I wish to thank the members of the Wisconsin 
association who are with us to-day for their at- 
tendance, and assure them that such fidelity to 
the cause will and must receive its reward and 
attain its end. I also wish to thank all of the 
speakers who have consented to entertain and 
instruct us during this convention. 

Regarding my successor, I would again suggest 
that we should have a “Steele F. Roberts” to head 
our association. Rumor has said that the scouts 
have been out storming the fortress. Let us hope 
that they will return with a captured general who 
will take up our cause and lead us to success 
with such rapid strides as have never been attained 
by any State association. 

I also wish to thank the officers for their hearty 
support during the last year, especially our effi- 
cient and energetic secretary, who has been so 
active in association work, being handicapped by 
extra labor. 

The secretary then read his report, which 
contained the following facts. There were 
21 new members secured during the past 
year. There are 583 jewelers in the State, 
385 of whom are non-members, 332 of 
them outside of Minneapolis and St. Paul. 
In Minneapolis there are 31 who are non- 
members, and in St. Paul there are 22, 
At present there are 79 members only who 
are fully paid up. The association did 
very well financially, with the neat pro- 
gram and showed a net profit of over 
$500. The wholesalers and manufacturers 
advertised liberally in the program. 

National Secretary A. W. Anderson gave 
an interesting talk and read extracts of 
the minutes of the Mid-Winter convention 
held in Chicago. Mr. Anderson said he 
believed in fixed prices on manufactured 
goods, and that jewelers should be allowed 
to sell to whom they pleased and refuse 
whom they will. Mr. Anderson urged the 
members to support legislation asked by 
the association and asked all members to 
write their Congressmen to support the 
Owen-Goeke bill now before Congress. He 
also urged members to write Congressman 
Steenerson to support the “pure advertis- 
ing” bill. 

The speaker then told of the work the 
association was doing with different pub- 
lications in securing their consent to re- 
fuse certain advertising. He stated that 
Minnesota was not without newspapers 
which were offenders. 

The following committee on resolutions 
was appointed by the president: A. E. 
Barker, Minneapolis; J. M. Chalmers and 
Olaf Neset. The auditing committee ap- 
pointed consisted of C. A. Sherdahl, 
F. W. Harper and P. T. Hunziker. 

A letter was received from the president 
of the Wisconsin Jewelers’ Club contain- 
ing greetings and expressing regret at be- 
ing unable to attend the meeting. 


WEDNESDAY AFTERNOON SESSION. 

The afternoon session Wednesday was 
given over to several interesting speeches, 
among them being “Sidestepping the 
Tango” by Colonel J. H. Shepherd, of the 
Keystone Watch Case Co.; “History” by 
A. E. Barker, Minneapolis, former presi- 
dent of the association; address on 
“Costs” by A. E. Paegel, Minneapolis, and 
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In Vogue 








just now, are small shoe 
slides. 


Particularly attractive 
are the new combina- 
tions of genuine jet and 
onyx with white stones. 


An attractive assort- 
ment of these buckles 
in your case is sure to 
create sales. 








FISHEL NESSLER 
©MPANY 


Manufacturing 
Jewelers 


184 Fifth Ave:NewYork, 


Established over a quarter ofa century 
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An Artistic, Useful | 
“UTOPIAN” 


Silver Deposit Novelty 


Sterling 

Silver-mounted 

Salts Bottle 
$2.00 


(Price subject to 
Jewelers’ Circular Key) 


Illustrated Catalogue of new 
designs sent on request. 


UTOPIAN SILVER DEPOSIT & NOVELTY CO. 
261-263 West 36th Street, New York City 


Boston : G. E. McFARLIN, 19 Pearl St. (Room 26). 
New Orleans: EMILE SCHULINGKAMP, 1240 Arts St. 
San Francisco: A. W. PIKE & CO., 711 Mission St. 











Attractive Articles 


Beautifully cased in useful combinations 
are always in demand for Spring 


“ 


yxy. THE JAMES E. BLAKE CO. 


Q Makers of Jewetry and Silverware 
Since 1859 


ATTLEBORO, MASSACHUSETTS 
MARK New York: 15-17-19 Maiden Lane 
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an address on “Creative Salesmanship” by 
H. H. Bigelow, president of Brown & 
Bigelow, advertising novelties and printers, 
St. Paul. One speech scheduled for the 
afternoon was not delivered on account 
of the inability of John P. Hess, Fond du 
Lac, Wis., to be present. 

Colonel Shepherd made a speech in a 
conversational manner discussing several 
topics of interest. He spoke of the evils 
of fraudulently advertised goods which he 
had noticed in the windows of Minne- 
apolis and St. Paul stores. Some con- 
sisted of “heavy bracelets, guaranteed for 
20 years, $1.50,” “20 year watches, $3.85,” 
and ‘“1l2-carat bracelets, guaranteed five 
years, only 10 cents.” Mr. Shepherd also 
explained the objects and provisions of 
the Owen-Goeke Bill and urged the mem- 
bers to write their representatives to sup- 
port the bill. 

One of the things noted at the conven- 
tion was the almost total absence of local 
jewelers. One St. Paul retail jeweler at- 
tended, and Minneapolis sent but two. 
Mr. Shepherd spoke of this and said the 
city jeweler was the one who would reap 
the most benefit from the work of the 
association, as he was the one who had 
the most to contend with in the sale of 
cheap “fake” jewelry. 

“We must also organize against the law- 
breakers,” said Mr. Shepherd. “The law- 
makers seem to be made up of well mean- 
ing cranks, self-seeking politicians and 
crooks, with a few honest, level headed 
men thrown in to season.” 

The next speaker was A. E. Barker, ex- 
president of the Minnesota Retail Jew- 
elers’ Association. He said: 


ADDRESS OF EX-PRESIDENT BARKER. 


Mr. President and Fellow Members of the Min- 
nesota Retail Jewelers’ Association—The “history” 
that I shall talk of at this time is only a little 
of the past; but present and future is of most 
concern. 

We are making history pretty fast in this 
country, and when the time comes for the his- 
torian who shall chronicle the events that are 
coming and going so fast, and put it all down in 
proper form, believe me he will have no small 
job, but there will be some interesting reading 
for those who like to look on the doings of the 
past. Those people who come after us, say 50 
years from now, will hold up their hands in horror 
and wonder how we ever could do business with 
all the conflicting interests at war with each other 
as we find them to-day. We are at war to-day in 
this land, not the kind that kills by means of 
sword and gun, but it kills the chances or oppor- 
tunities of the men who array themselves against 
each other in this fight for supremacy, and now 
what is this war, this contest for supremacy, this 
struggle that is going on to decide between two 
great principles in economics. In my judgment it 
can best be described in a short sentence, some- 
thing like this: 

There is a right and a wrong way to do every- 
thing. In the matter of distribution of all manu- 
factured products, there is the right and the wrong 
way. The contest then that is now facing our 
people is between the right and the wrong, and 
allow me to suggest that, whichever may finally 
win, means the killing of the other principle and 
the winner will be called the right principle. 

First, we will say the old one, that has been 
in vogue since the time when men began was 
to exchange products among each other. The only 
principle in the beginning of exchange or barter, 
was that a man would exchange his products for 
the other fellow’s. Real value had nothing to 
do with the case, and it could not at that time. 
Value was an unknown quantity and man had no 
use for it. After a time, however, value began to 
make itself known through the scarcity of some 
articles and the plentifulness of others. After 
value began to show itself the mind of man be- 
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came more fertile and a vast field of operation 
was opened for the world to grapple with. 

From that day to this the vast trade and com- 
merce of the world has been struggling to find 
some means to control values. The primitive idea 
or principle was, of course, the law of supply 
and demand, but the modern system of manufac- 
turing makes it perfectly apparent that this is 
manifestly unfair to all who manufacture. 

Che inborn selfishness of man has to a wonderful 
extent been nullified among those who are manu- 
facturers and distributors, but not so with the law 
makers and those who execute the same. There 
seems to be a disposition on the part of those 
last mentioned to hold to the old primitive prin- 
ciple of barter, and they are taking the position 
that the price and value shall be absolutely un- 
controlled, and that there shall be open and free 
competition in price regardless of value, which 
always means the least possible value for his 
money, to the consumer. They also seem to lose 
sight of the fact that this system, fully carried 
out, will result in the very worst form of 
monopoly. 

Our association is trying at the present time 
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to have enacted two bills, that will benefit the 
whole jewelry business of this country, and the 
consumers will receive equal benefits. I refer to 
the watch case bill, now before the committee on 
interstate and foreign commerce, and the fraudu- 
lent advertising bill that has already been passed 
in several of the States and will soon receive at- 
tention in the Federal Congress. If these two 
bills are enacted into laws the jewelers of the 
United States should hold a jubilee, and every 
man and woman in the country should join in the 
celebration. Now, while each special piece of 
legislation is one more nail in the plank that will 
hold down graft, we must not lose sight of the 
big contest that is going on between the two great 
principles of the fair and unfair competition— 
right and wrong. 

The cut price system is the one that we here 
dominate as the wrong way. The unfair principle 
of handling the manufactured products. Manufac- 
tured products should be classified into perishable 
and non-perishable. Agricultural products the 
same. Mineral products as non-perishable. 

All non-perishable products should be sold on 
a plan of fixed prices with certain limitations 
clearly stated when such products become passe, or 
unmarketable. Perishable products should be clas- 
sified into two classes, long and short time perish- 
ables; with long time perishables a permissible 
fixed price, at the option of the producer. Short 
time perishable articles, no fixed price. The right 
of contract between the manufacturer or pro- 
ducer and the dealer should be absolute. 

If one manufacturer has the right to sell or 
not sell his product to whom he pleases, then 
two or more should have the same right to co- 
operate for their own protection, if one is restraint 
of trade the other is also. If twd or more men 


agree they will not work for less than a stipulated 
wage, who shall say they are in restraint of trade? 


Is there a lawmaker in Washington wh. would 
care to introduce such a bill? And vet, if one 
is restraint of trade the other is Sherman law or 


no Sherman law. 

; Take the fire insurance rates that we are all 
forced to pay. Does any person here think there 
is free and open competition in the price they sell 
insurance for? 3y what processs of reasoning 
Can anyOne come to the conclusion that a stock 
company can organize a board of underwriters and 
then join hands with other companies and fix 
the price they will sell us insurance for, and at 
the same time tell us merchants we shall not 
join to fix a price on what we have to sell. 

Now, understand me, we have no objection to 
the insurance companies fixing prices to us, but 
we want a clear understanding of the difference. 
Maybe someone can point out the reason why the 
government jumps onto us little fellows and lets 
the great and powerful fire insurance companies 
go scot free in this matter. 

The true competition is between rival articles, 
a competition in excellence, which can never be 
maintained if, through the perfidy of the retailer 
who cuts prices for his own ulterior purposes, 
the manufacturer is forced to compete in prices 
with goods of his own production, while the re- 
tailer recoups his losses on the cut price by the 
sale of other articles at or above their reasonable 
price. It is a fallacy to assume that the price 
cutter pockets the loss. The public makes it up 
on other purchases. The manufacturer alone is 
injured, except as the public is also injured 
through the manufacturer’s inability, in the face 
of cut prices, to maintain the excellence of his 
product. 

We believe, almost without exception, those 
who are for cut price systeths are the men who 
have large: holding corporations back of them. 
They believe their large surplus of capital puts 
them in a position to control output and price of 
all commodities. but, before doing this, they re- 
alize the necessity of putting the great balance 
wheel of all business out of commission, and that 
means the small merchants. 

And now, my friends, let me say there is a 
rift in the clouds and the light of success is 
peeping through. Some of the brightest minds 
in this country are taking hold of this problem. 
The Chamber of Commerce of the United States 
is holding hearings on this subject. The President 
and Congress are being interviewed, and what 
looked like failure at one time not long ago now 
looks like success. 

And now, my friends, let me say, stand each 
and everyone of you with your shoulder to the 
wheel. Let every man push his level best, inform 
yourself on this subject, interview or write your 
representatives in Congress, in short, do your 
duty, and there is no need to fear but the right 
way will win. 

A. E. Paegel, Minneapolis, gave an inter- 
esting talk on costs: He said in part: 
“About 75 per cent. of the jewelers appar- 

rr 

ently do not figure costs thoroughly. Keen 
competition makes this more imperative 
than ever. All retailers should, in the first 
place, be able to buy as cheaply as any 
from the wholesaler. Included in overhead 
expense should be printing, stationery, tele- 
phone, telegraph, postage, gifts from stock, 
donations to fairs and churches, fire, bur- 
glary and liability insurance, depreciation 
of stock and fixtures, loss by shoplifters, 
loss by damage of the elements to signs 
and outside property, personal property in- 
terest and taxes, interest on stock, interest 
on own money invested at four per cent., 
salaries, accidents and breakage, lost ac- 
counts, redecorating, lighting and heat, 
rent and advertising. 

“A jeweler owning his own building 
should pay rent to himself. My experience 
leads me to think that five per cent. of the 
year’s business should be spent for adver- 
tising. Watch repairing cost should be 
added at one-quarter of the overhead ex- 
pense.” 
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Your choice ot 
three dainty open 
stock patterns. 
The Pattern illus- 
trated is No. 22. 


Each pattern 
made in over 150 
different table- 
ware pieces, en- 
abling you to of- 
fer your custom- 
ers a _ piece for 
every purpose, 
and a Service for 
every course. 

A few of the 
fastest selling 
pieces are: 

No. 1—Water or 

Milk Pitcher, 

$3.00 each. 


No. 2—Iccd Tea 
or Lemonade 


Tankard, $4.00 
each. 

No. 88—Bon Bon 
Dish, or Indi- 


vidual Ice 
Cream, Berry, 
Preserve or 
Dessert Nappy, 
with handle, 
$9.60 per doz. 


No, 16—Cake, 
Muffin, Bread 
or Biscuit Plate, 
$2.00 each. 


No. 55 — Mayon- 
naise or Whipped 
Cream Bowl, 
$1.00 each. 


No. 55X — Tray 
for No. 55, 
$1.00 each. 

No. 92—6” Pia- 
teau, $2.00 each. 

No, 47—Bowl(8”) 
for Salad, Her- 


ries, Preserves, 
etc., $1.50 each. 
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Size about one-eighth actual size. 


“Handsome enough for ANY Table, cheap enough for EVERY 


mum volume of sales and a steady, all-the- year-round business. 





No. 89 — Footed 
Compote or In- 
dividual Berry, 
Ice Cream or 
Dessert Service 
Dishes, $12.00 
per dozen. 

No. 6—Sugar and 
Cream Set, 
$1.50 set. 

No. 7—Sugar and 
Cream Set, $1.50 
Set. 

No. 97—8” Vase, 
$2.00 each. 

No, 70—9-0z, Was 
ter or Milk 
Tumblers, $3.00 
per dozen. 

No. 72 — 10-oz. 
Iced Tea, Cof- 
fee, or Lemon- 
ade Glass, $3.50 
per dozen. 

No. 44—5” Nappy 
Bowls for Inai- 
vidual Service, 
$8.00 per doz. 

No. 11 — Cracker 
and Cheese Set, 
$4.00 per set. 

No. 41—High-foot- 
ed Bowl, $1.25 
each 


7 


. 61 — Fern 
Dish with Sil- 
ver-platea Lin- 
er, $4.00 each. 
No. 108—Conical 
Shaped Oil] or 
Vinegar Cruet, 
cut stopper, 
$1.50 each, 


No. 21 — Footed 
Sherbets, $6.00 
per dozen. 


These are list 
prices subject to 
trade discount of 
50% or more, ac- 
cording to quan- 
tity. 


Table.” 


The prices at which you can 


Tos prices at which you can retail EAMCO Cut Glass Tableware enable you to secure maxi- 


buy it enable you to make 60 to 100 per cent. profit on each sale, 

If you have not already secured the exclusive local agency for one of our open stock patterns, 
write for catalog, complete price list and full particulars of the EAMCO plan of starting, stocking 
and merchandising an EAMCO Cut Glass Tableware Department, or, better yet, Ict us send you a 
$25.00 Introductory Assortment at the same time, so that you can start to cash in on the plan 


immediately. 


The EAMCO Trade- 
Mark on every piece 


guarantees 


satisfac- 
tion on new goods. 


ELECTROLYTIC ART METAL COMPANY 


303 Fifth Avenue, New York. 
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H. H. Bigelow, in his address on “Con- 
structive Salesmanship,” said that organi- 
zation is the keynote to modern business 
methods, and the dealer or manufacturer 
who does not keep in touch with the de- 
velopments and new sales methods which 
he may learn by co-operation and friendly 
relations with his competitor, is behind the 
times. He said that approximately 90 per 
cent. of business men sell below cost, be- 
cause they do not know the cost of the 
goods which they sell. Continuing his re- 
marks, he added: 

“The creation of a desire for the particu- 
lar goods which a man may sell, is a sepa- 
rate asset from the material itself. A 
dealer should give a certain amount of time 
to thought. He should keep his store clean 
and inviting. The value of goods is largely 
in the head, and this often is shown in the 
name of products. If a man creates a de- 
mand for his goods in preference to others 
of equal or similar quality, his goods are 
worthy of a better selling price. 

“A successful merchant should combine 
his personality with genuine service, and be 
able to hold his customer’s confidence, es- 
pecially in the jewelry business. Lack of 
this confidence spells failure. A dealer 
should be able to stamp his own personal- 
ity upon his employes.” 

John P. Hess, Fond du Lac, Wis., who 
was to have spoken on “Disposing of Stick- 
ers and Surplus Stock,” sent word of his 
inability to be present, and his address at 
the Wisconsin convention was read by the 
secretary. 

The session scheduled for Wednesday 
evening was not held, as many of the dele- 
gates wished to give the time to social 
affairs. 

THurRSDAY MornING SESSION. 

Thursday morning the first speaker was 
J. J. Willinger, editor of the Northwestern 
Jeweler, who delivered an address on 
“Thought Training.” After the address the 
delegates were entertained at a local thea- 
ter by the Elgin National Watch Co. with 
moving pictures of the factory in operation. 
J. B. Caughey delivered a descriptive lec- 
ture in connection with the pictures. 

Upon reassembling at the convention 
room, former president A. E. Barker made 
a short address on the “Steele F. Roberts 
Fund,” and informed the delegates he had 
pledged $100 as the Minnesota donation. 
Toward the close of the convention the 
entire sum was raised. Students from the 
Stone School of Watchmaking attended the 
forenoon session in a body and also viewed 
the moving pictures of the Elgin factory. 

A discussion led by J. H. Shepherd fol- 
lowed, which was general in its feature. 
Two cases of traveling “fakers” were dis- 
cussed. One “faker” was alleged to have 
taken a stand in the street and pulled out 
a watch from his pocket, and told his hear- 
ers he had a seven-jewel Elgin watch. It 
was said he put it back in his pocket, 
turned around and took a handful from 
a box and said: “All you want of them 
for $2.50.” The delegate was told by the 
Attorney-General”s office that the man did 
not violate the fraudulent advertising law. 

TuHurSDAY AFTERNOON SESSION. 

At the afternoon session Thursday, the 
resolutions committee reported and their 
recommendations were adopted. 





THE JEWELERS’ CIRCULAR-WEEKLY 


The election of officers followed. Retir- 
ing President Straub declined to be a can- 
didate for re-election and A. E, Barker, 
Minneapolis, placed in nomination. Charles 
D. White, Minneapolis, senior member of 
the firm of White & McNaught, and the 
secretary was instructed to cast one vote 
for Mr. White, who was declared elected. 
The following officers were elected in the 
same manner: Vice-president, R. S. 
Swarthout, Pine Island, Minn.; secretary, 
it. C. Schwenke, New Richland, Minn. (re- 
elected) ; treasurer, D. W. Smith, Pipe- 
stone, Minn. (re-elected) ; C. A. Sherdahl, 
Montevideo, was also re-elected a director 
of the association. 

A representative of the Northwestern 
Jeweler informed the delegates that the 
publishers of the paper would provide en- 
tertainment at the next convention. 

It was decided that the next convention 
be held in Minneapolis, during the third 
week in February, 1915. 

A motion prevailed that the secretary be 
allowed a salary of $200 for the ensuing 
year’s work, 

A discussion followed as to whether the 
convention should be held at the same time 
as the optometrical convention. Some of 
the members contended that the present 
convention practically covered four days, as 
several members belonged to both organi- 
zations and that it was a hardship to take 
four days from business. The matter, 
after some talk, was referred by motion to 
the executive committee. 


The Roster. 
Among those in attendance at the con- 
vention were: 


_ Olaf Neset, Jr., Thief River Falls; F. H. 
Straub, Fergus Falls; Jay E. Gould, Glencoe; C. 
A. Sherdahl, Montevideo; A. W. Auderson, Nee- 
nah; J. B. Caughey, Elgin National Watch Co.; 
W. F. Marvin, International Falls; A. M. 
Brinckle, New York; A. G. Stroemer, Chicago; 
W. F. McCombs, Waltham Watch Co.; E. Bagge, 
Waltham, Mass.; J. L. Shepherd, New York; H. 
Hedlund, Lakefield; Severt Hansen, St. James; 
C. F. Ireland, Minneapolis, Minn., representative 
of Tue Jewmrers’ Circutar; T. J. Arneson, 
Westbrook; E. J. Buskala and L. A. Freeman, 
Cloquet; C. A. Nelson, Willmar; S. J. Vasaly, 
Little Falls; N. S. Nelsen, Hutchinson; F. W. 
Harper, Delano; R. S. Swarthout, Pine Island; 
Paul R. Hunziker, Jordan; O. V. Karlberg, Maple- 
ton; D. W. Brounicke, Benson; F. R. Headley, 
Stewart; A. Rudolph Burgquist, Duluth; Orrin 
Lorson, Herman; J. M. Chalmers, Lake City; Q. 
Reiner, Hutchinson; D. W. Smith, Pipestone; 
O. H. Iltis, Chaska; N. C. Clemmensen, Long 
Prairie; J. P. Westerheim, Kenyon; H. L. Gun- 
derson, Granite Falls; V. H. Schlinde, New Ulm; 
Charles A. Gustason, Tracy; A. E. Barker, Min- 
neapolis; A. E. Paegel, Minneapolis; T. P. Cul- 
shaw, Minneota; H. B. Bruner, Clinton, Ia.; R. 
L. Emery, Morris; C. H. Patch, Minneapolis; 
H. T. Holverson, Alexandria; Ed. Rummen, Elm- 
wood, Wis.; George H. Lang, Mankato; E. H. 
Kukenapp, Lake Benton; R. P. C. Videen, De- 
troit; John E. Rentz and E. C. Bennett, Minne- 
apolis; H. A. Hazlett, St. Paul; Harry Clements, 
LaPlata, Mo.; Coy S. Raedy, Atlanta, Mo.; George 
P. Stobe, St. Paul; Clem Galligan, Lawler; L. 
Hamilton, Erskine; L. O. Schmidt, Northwood; 
John V. Walter, St. Paul; Fred B. Otis, Winne- 
bago; T. J. Sime, Albert Lea. 


The diamonds which an alleged forger 
secured of Edward A. Spall, a jeweler at 
Springfield, Mass., and of the Berkshire 
Loan & Trust Co. by means of worthless 
checks have been returned to these two 
firms. It is understood that the case 
against the alleged forger will not be 
pressed. 


Recent Decision Rendered by Board of 
United States General Appraisers, 
New York. 

Among the decisions handed down by 
the Board of United States General Ap- 
praisers at New York, last week, was one 
on the protest of Maison Francis, New 
York, regarding the duty on boulettes, pins, 
bandeaux and chains composed wholly or 
in chief value of silver, white metal, brass 
or gun metal. Most of the articles were 
set with imitation precious stones and were 
valued at 20 cents per dozen pieces. The 
goods were assessed at 85 per cent. ad 
valorem under Par. 448 of the Tariff Act 
of 1909 as articles of personal adornment. 
The importer claimed that the goods were 
properly dutiable at 60 per cent. as jew- 
elry. The Board upheld the importer’s 
claim and placed the duty at the lower rate. 
A. Borgzinner & Co., New York, pro- 
tested the duty assessed on a shipment of 
jewelry boxes. They were returned for 
duty at 45 per cent. ad valorem under Par. 
418 of the old law. The importers claimed 
that they were dutiable at five cents a 
pound and 30 per cent. ad valorem under 
Par. 411 as boxes covered with parchment 
paper. The Board held that a portion of 
the boxes were dutiable according to the 
importer’s claim while others were dutiable 

as assessed. . 

In the protest of O. G. Hempstead & 
Son, New York, regarding the duty on 
pendants of imitation cut jet, the Board 
held the merchandise dutiable at 45 per 
cent. ad valorem under Par. 112 of the 
Act of 1897 as manufacturers of paste, 
Duty had been assessed at 60 per cent. as 
jewelry under Par 434, but the Collector’s 
decision was reversed. 

Knauth, Nachod & Kuhne, New York, 
protested duty of 45 per cent. on semi- 
precious stones. The assessment was made 
under the Act of 1909 as manufacturers 
of paste. The importers claimed that the 
goods were dutiable at 20 per cent. as imi- 
tation precious stones and were upheld by 
the Board. 

The General Electric Co., New York, 
was sustained in a protest regarding the 
classification of sapphire meter jewels. 
The articles were assessed at 50 per cent. 
under Par. 112 as semi-precious stones 
used in the manufacture of jewelry. The 
importers held that the correct duty should 
be 35 per cent. as mineral substances 
under Par. 95. The importers were sus- 
tained by the Board in their contention. 

W. E. Flory & Co., New York, were sus- 
tained in a protest regarding the duty on 
lockets composed of hard vulcanized rub- 
ber. The Board held that the merchandise 
was dutiable at 35 per cent. ad valorem 
under Par. 464 of the Act of 1909 as a 
manufacture of hard rubber, and not as 
jewelry. 








The business formerly known as “Mexi- 
cana,” located at 18 N. Main St., and that 
known as “The Gem,” at 1389 W. Bay St., 
Jacksonville, Fla. and “The Peerless,” 
located at Church St. and Boulevard, Nash- 
ville, Tenn., have been sold to D. J Prince, 
Inc., a corporation organized under the 
laws of the State of Florida, which will 
continue the businesses as going concerns 
at their present location. 
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Book of the Soar . 
on Scientific Management 





































































































This book is not sold. 


This marvelous 56-page book is given away absolutely 


free to all W.W.W. Jewelers. 


A book of this kind cannot be bought at any price any- 
where. . It is distinctly a W.W.W. book. 


One subject in this book, “‘How to Figure Profits,’’ is 
alone worth several hundred dollars to the jeweler who 
wants his business to show better results. 

















Every subject of modern business is covered thoroughly 
in this volume. 

Remember, it is not sold. It is given to all W.W.W. 
Jewelers. 

Doctors and lawyers spend hundreds of dollars in the 
purchase of reference books that aid them 1 in the success 
of their profession. 


Business men are happy of an opportunity to buy books 
that guide them—that help them succeed. 
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Makers of W.W.W. Guaranteed, Advertised 
BUFFALO, 
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This book is valuable 

to the jeweler because it 
teaches him new ways to 
do business—it teaches him 
to increase his volume and 

his profits. . 










This book alone entitles us 
to the business of every good 
jeweler. In justice to your- 
self you cannot very well ignore 
the features that we are offering. 









The “Tug of War” Mechanical 
Display, the book “Scientific 
Management for Jewelers” and 
the prestige of national advertis- 
ing are three exclusive W.W.W. 
features. These advantages can 
be had only with the W.W.W. 
proposition. 
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The jeweler who wants his 
dollar to buy the most—the 
jeweler who wants the most 
modern, the most progressive 
and the most original methods 
owes it to himself to be asso- 
ciated with the one ring house 
that does something more than 
merely make good rings. 















In addition to giving the 
jeweler good rings, our prop- 
osition gives him those fea- 
tures that make his business 
original, individual, larger and 
more profitable. 








& WARNER 


Rings, “In Which the Stones Do Stay” 
N.Y. 
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Examination in the Bankruptcy of H. 
F. Hahn & Co.. Continues Before 
the Referee. 


Cuicaco, Feb. 28.—A further examina- 
tion in bankruptcy in the matter of H. F. 
Hahn & Co. was held before Referee East- 
man on Tuesday, Feb. 24, and yesterday 
(Thursday). Another examination has 
been set for Monday, March 2. 

The first witness called Tuesday was A. 
S. Strauss, president of the Lincoln Trust 
Co. He testified that in the latter part of 
December, 1913, Harry W. Hahn came to 
him and asked him for a loan of $15,000 
or $20,000. Mr. Hahn stated that his bank 
balances were low and he wanted the loan 
in order to make his bank balances larger. 
Mr. Strauss told him he could not accom- 
modate him, but subsequently called him 
up and said he had a friend in Cincinnati 
who might possibly loan him some money. 
The Cincinnati man—N. Henry Beckman— 
subsequently loaned H. F. Hahn & Co. 
$15,000, taking as security $23,000 worth of 
accounts receivable. The notes ran for a 
short time only, the last one being paid 
Jan. 16, 1914. The notes were made out to 
the amount of $5,000 each. 

The next witness called was William A. 
Schlossman, who testified to the manner in 
which the diamond stock was kept. He 
thought the diamond stock would check up 
all right, and said there could not possibly 
be a discrepancy of more than two or three 
carats at any one time. When asked if 
fictitious names were used in the outgoing 
diamond sheets, would it then be possible 
to check up accurately under these condi- 
tions, he acknowledged that the discrep- 
ancy might be much larger under such cir- 
cumstances. He based his opinion on an 
honest administration of the diamond de- 
partment. 

E. J. Hahn, the next witness, testified 
that he had taken a small amount of jew- 
elry (about $550), for which no entry was 
made in the books of the concern. He said 
he had intended paying cash for the same. 

Another examination was held at 2.30 
P, M. yesterday. Carlton Dominick, far 
western representative of the concern, who 
resides in Denver, Colo., was asked if he 
knew a woman whose name was given. He 
said he had never seen her and did not 
know her, but that he had warned Harry 
Hahn against her and had told the latter 
to beware of her, as she was an adven- 
turess. 

Edward J. Pettit, bookkeeper for the 
concern, testified that at the end of every 
month some canceled checks would be re- 
turned by the banks for which he could find 
no stubs. He was told by Harry W. Hahn 
to charge the amount of these checks to 
his personal account. He said these ir- 
regularities began about two years ago, 
and that the majority of these checks 
signed by Mr, Hahn were for personal mat- 
ters. He was asked about several checks 
made out to M. B. Peters, and said he 
thought that this was none other than the 
woman previously referred to. He said 
the books showed $63,000 was carried as 
a debit from the Sanitary Drinking Cup 
Co., and was carried on the books of the 
concern as an account receivable. 

In fact, the methods of keeping the books 
as Mr. Pettit testified under the direction 


of Harry W. Hahn were very peculiar. 
In January, 1914, when the books were 
closed, they showed liabilities of $475,000, 
and when the books were re-opened they 
showed the liabilities were $580,000. 

Part of this discrepancy was explained 
by Mr. Pettit by saying that in making up 
their inventory the discount on their lia- 
bilities had been taken off, and only the net 
amount of bills payable entered on their 
books, and that after the books were re- 
opened the discount was added on. This 
accounted for about $12,000. In addition 
to this there was upwards of $28,000 for 
merchandise not taken up on the books, this 
item, providing the merchandise covered by 
this liability had been sold, would double 
the same or make a shortage of $56,000 
in net worth. He also testified that there 
were other liabilities not taken up on the 
books. 

The hearing adjourned before the mat- 
ter was gone into further. 

At this last examination Harry W. Hahn 
was still ill at the Michael Hospital, and 
E, J. Hahn was also too sick to appear. 
The referee ordered Mr. Shrimski, attor- 
ney for the Hahn estate, to produce E. J. 
Hahn in court on Monday, March 2, at 11 
o'clock, at which time another examination 
was ordered. 








Waltham Watch Co. Cannot Appeal to 
Supreme Court in Suit Against 
Chas. H. Keene. 

WasurnocTon, D. C., March 2.—The Su- 
preme Court to-day refused to review the 
decision of the Federal District Court and 
Court of Appeals, which held that the Wal- 
tham Watch Co. could not fix the prices 
of watches on resale by retailers. The 
case was against Charles A. Keene, a New 
York jeweler. 

As told in full in Toe Jewexers’ Cir- 
CULAR Feb. 18, the watch company, which 
had lost its suit against Keene in the 
United States District Court and United 
States Circuit Court of Appeals, applied to 
the Supreme Court for a writ of certiorari, 
contending that its case differed materially 
from the Sanotogen case and other price 
maintenance cases that had been heretofore 
before the court. 


New Enterprises. 











L. A. Dosch has established a jewelry 
store at Mayesville, Mo. 

B. T. Schmauk has opened a store at 342 
S. 12th ‘St., Philadelphia, Pa. 

John R. Oliver has started in business 
at 10622 Superior Ave., Cleveland, O. 

Albert Donnelly has opened a place of 
business at 810 Security building, Chicago. 

E, P. Shinn has opened a new store at 
Elmwood and Trombly Aves., Detroit, 
Mich. 

R. G. Headley & Son have started in 
business at 4812 Frankford Ave., Philadel- 
phia, Pa. 

The Central Optical Co. has been incor- 
porated to do business in the Heyworth 
building, Chicago. 

The Southern Novelty Co. is the name 
of a newly incorporated concern to en- 
gage in business in Chicago. 








The sheriff is in possession of the stock 
of Harry E. Dann, Worcester, Mass. 
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New York Wholesale Jewelers’ Associa- 
tion Hold Meeting to Elect New 
Officers. 

At a meeting of the New York Whole- 
sale Jewelers’ Association held last Thurs- 
day afternoon at the rooms of the National 
Jewelers Board of Trade, 15 Maiden Lane, 
New York, the following officers were 
elected to serve for the ensuing year: 
Jonas Koch, president; Marcel M. Mira- 
beau, vice-president; G. H. Tomes, secre- 
tary, and S. Kramer, treasurer. On the 
executive committee are Everett Ward, suc- 
ceeding A. V. Huyler, and Messrs. Mira- 

beau and Tomes. 

During the meeting the recent anti-trust 
litigation, in which the National Wholesale 


Jewelers’ Association was: involved, was 
discussed. The Association wishes it un- 
derstood by the trade that it has no in- 


tention of disbanding as the result of this 
suit. 

It is the intention of members during 
the year to do their utmost to eliminate 
trade abuses, such as the false marking 
of jewelry, fraudulent advertising, etc. 
They will also try to educate the trade 
as to the economic necessity of the jobber 
and to do what they can in benetiting the 
trade at large. 








IlMinois Jewelers Change Time and Place 
of Convention and Will Hoid Series 
of State Meetings. 

Cuicaco, Feb. 28—A meeting of the 
executive committee of the Illinois Jewel- 
ers’ Association was held here last Thurs- 
day at the office of Secretary Chas. F. 
Manahan, 361 W. 63rd St. Those present 
were: President Fred Weber, Secretary 
C. F. Manahan, T. H. Craig, A. W. John- 
son and H. C. Stern. The meeting was 
called for the purpose of determining 
whether a state meeting should be held at 

Danville this year or not. 

It was the consensus of opinion that for 
the best interests of the association no 
meeting in that town should be held this 
year, but it was voted that the 1914 State 
meeting should be held here Aug. 24, that 
day being the day preceding the convention 
of the American National Retail Jewelers’ 
Association. 

It was also agreed that a series of State 
meetings be held during the months of 
April and May in different parts of the 
State to interest those jewelers who have 
heretofore been lax in their interests in 
State association matters. The details of 
these meetings will be worked out later. 








Market Prices for Silver Bars. 
The following are the quotations of sil- 
ver bars in London and New York as re- 
ported recently: 


New York 
selling price, 

London. .999 Basis, 
Ns eee RE eee 261-2d. $0.59%4 
AMR, 6a GE ahare cea 26 1-2d. 59% 
O Mit enasec shee mney 26 9-16d. 59% 
OD MER tias dpe waecn ee ce mts 26 9-16d. 594% 
Beek ochre, 2s see 26 9-164. 595% 
SU -CHONGAT) 6 ass cleceeeeeeecees Paina 
AS Por pine 26 5-8d. 59% 
BO 5 65 sid 5 ne OME ae 26 9-16d. 599% 
Beare ne oe ete oar 26 9-16d. 59% 
Be. SEP CO EY eee 26 9-16d. 595% 
M SMA geal pee 26 5-8d. 59% 
LS ARR Lene “Pee 26 1-16d. 59% 
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Rufus E. Hawkins, Denver, Cclo., Dead 
as Result of a Fall on Icy Sidewalk. 
Denver, Colo., Feb. 28.—Rufus E. Haw- 

kins, vice-president of the Edward Lehman 

Jewelry Co., in the Foster building, and 

a prominent business man of Denver, died 
yesterday afternoon at his home, 1390 Ash 
St., from concussion of the brain, caused 
by a fall Thursday morning. 

Hawkins fell on a piece of icy sidewalk a 
block from his home while on his way to 
work. He struck on his head and shoul- 
ders. A few minutes later he complained 
of severe pains in his head and neck, and 
returned to his home, later making a trip 
downtown to a physician’s office. 

Hawkins was 53 years old and had lived 
in Denver for 25 years, coming here from 
Edinburgh, Pa. He was prominent in the 
affairs of the United Commercial Trav- 
elers and was vice-president of the or- 
ganization. 

He is survived by his widow, one daughter, 
Naomi, 16 years old, a student at the Colo- 
rado Woman’s College; a son, Merrill, nine, 
who attends the Aaron Gove School; four 
brothers, Sanford, Leland and Lou Haw- 
kins, of Plainsville, O., and Lee Hawkins, 
of Sioux Falls, S. Dak., and one sister, 


Mrs. L. M. Lake, of Erie, Pa. 








Somerville, N. J., Jeweler Lured to 
Deserted House and Robbed of 
$1,500 Worth of Diamonds. 

SOMERVILLE, N. J., Feb. 26.—James T. 
Vanderveer, for many years a jeweler of 
this city, was assaulted and robbed of dia- 
monds valued at $1,500 yesterday evening 
after he had been lured to a deserted 
house by a young man who pretended he 
wished to purchase diamonds. The man 
who gave the name of Richard Fox had 
been living in Somerville for several 
weeks and had visited the store of Mr. 
Vanderveer several times to inspect dia- 
monds. He said that he wished to make 
his wife, who was an invalid, a present 
of a diamond ring. 

Fox told the jeweler that he was un- 
decided as to what to purchase, and usked 
Mr. Vanderveer to bring a quantity of 
rings to the house in order that his wife 
could choose one. The jeweler consented, 
and an appointment was made. 

At the time agreed upon the jeweler and 
Fox met and started for the home of 
Fox. When they arrived at the house, Fox 
struck the jeweler unconscious and robbed 
him. 

After the robbing the man disappeared, 
and, it is believed, that he boarded a 
train for New York. 








Damage Estimated at $25,000 Caused by 
Fire at Jewelry Store of M. & J. 
Michel, New York. 

A fire of unknown origin occurred 
early last Saturday morning in the jewelry 
store of M. & J. Michel, 278 Sixth Ave. 
The fire was discovered by Policeman Sey- 
mour of the 17th St. Station, who sent in 
an alarm. When the firemen arrived they 
found the cellar of the store a mass of 
flames and the high pressure hydrants were 
brought into use. 

Lieutenant Brady and his men of En- 


gine Co. 72 were forced to crawl into the 
establishment after breaking down the 
doors. They were almost overcome by 
smoke. The crew of Hook & Ladder Co. 
12 arrived in time, however, to rescue them. 
The most valuable stock in the store was 
locked up in the safe, but considerable 
damage by both fire and water was done to 
the show cases and stock left on display. 
It is estimated that about $25,000 will con- 
stitute the loss. 

It was necessary for the firemen to re- 
move a large skylight on the roof of the 
store in order to get at the flames. Noth- 
ing was known by the jewelers of the fire 
until an employe went to the store early 
Saturday morning and found a detective 
from a private detective agency on hand 
to protect the stock and a, fireman in 
charge. 

Antonio Colletti Arrested in New York 
on a Charge of Robbing Paterson, 
N. J., Jewelers. 

Paterson, N. J., March 2.—Antoni Col- 
letti, 20 years of age, Lodi, N. J., is under 
arrest in New York and awaiting extradi- 
tion *on a charge of burglary. Detectives 
went to New York last Thursday when it 
was learned Colletti had been arrested, and 
it was stated that the youth confessed to 
robbing the jewelry stores of Hyman Salz- 
berg and Max Menein, both of Paterson, 
N. J. It was also said he admitted that he 
had attempted to enter the store of Leon 
Friedmann, at 178 Market St., about two 
weeks ago, but was scared off by a woman 
living near by who discovered him filing the 
locks upon the rear of the store. 

Colletti was arrested by Detective- 
Sergeant Edward Upton, of New York, 
while attempting to pawn a number of gold 
watches which he confessed to having 
stolen from the Salzberg store. Detective- 
Sergeants Lord and Keppler visited the 
youth’s home in Lodi and recovered nearly 
one hundred articles of jewelry of a total 
value of $1,010. All of the Salzberg loot 
was recovered as well as _ considerable 
which was stolen from the Menein shop. 

A considerable quantity of the latter loot 
had already been pawned in New York, 
however, and Detective-Sergeant Lord went 
to New York for the purpose of recovering 
this. It will be a week or 10 days before 
the necessary legal papers can be secured 
for the return of Colletti to this city to 
answer the charges. 











The latest patent on vacuum carafes has 
just been secured by the Icy-Hot Bottle 
Co., Cincinnati, O., on a model which is 
claimed to be practically unbreakable. The 
inside glass filler is entirely inclosed by the 
outer metal case, even at the neck. The 
filler is held and supported at three points 
by soft rubber cushions which absorb the 
shocks from setting down too heavily. A 
rubber ring at the neck prevents breakage 
if the carafe is upset. For the extraordi- 
nary power of keeping liquids cold three 
days without ice the Icy-Hot carafe is a 
great convenience for home use, providing 
pure, cold drinking water instantly, day or 
night, without inconvenience or bother of 
preparation. The first order received for 
these new carafes was for 600 from the 
new Hotel Gibson of Cincinnati. 
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Charges Against Abraham Frackman, 
New York, Is Dismissed by Grand 
Jury Which Fails to Find Evi- 
dence of Crime. 

Abraham Frackman, a jeweler formerly 
in business at 14 Maiden Lane, but now 
located at 14 John St., New York, and 
against whom a charge of grand larceny 
was recently lodged by Barnett Bros., 
diamond dealers at 71 Nassau St., Manhat- 
tan, was discharged last week after the 
Grand Jury failed to indict him. 

On Jan. 8, 1913, Barnett Bros. claimed 
they delivered to Frackman on consign- 
ment a bill of goods consisting of dia- 
monds valued at $1,879. The goods which 
Frackman obtained, it is claimed, were sold 
by him, and instead of accounting to the 
Nassau St. firm, it was alleged he appro- 
priated the money to his own use. 


When interviewed by a reporter for THE - 


JEWELERS’ CiRCULAR, Mr. Frackman said 
that on two occasions he purchased jew- 
elry from Barnett Bros. On one occasion, 
he said, he gave in part payment customers” 
notes with the understanding that the bal- 
ance would be paid in cash after two 
months. In the other transaction Mr, 
Frackman said he paid $400 on account by 
check and that the balance was to be paid 
in two months. 

Mr. Frackman then told of the bank- 
ruptcy proceedings instituted against him 
and explained that for this reason he could 
not complete payment on the claims held 
by Barnett Bros. He said that his arrest 
followed, but that the Grand Jury failed 
to find ground on which to indict him. 








Congressional Notes. 





Senator Nelson has introduced a bill for 
a Federal license for all corporations en- 
gaged in interstate trade that are not now 
subject to the jurisdiction of the Interstate 
Commerce Commission. The bill provides 
the fullest measure of publicity and places 
all such corporations under control of the 
Secretary of Commerce. Any unlicensed 
corporation could be prevented from doing 
business through injunction. 

* * * 

No attempt will be made at the present 
session of Congress to revise and codify 
the patent laws. Secretary Lane, of the 
Interior Department, in a recent statement 
said: “I am anxious, as soon as is prac- 
ticable, to secure such changes in our 
patent laws as may be needed to adequately 
protect American inventors. It will not be 
possible to do anything along this line at 
the present session of Congress because of 
the magnitude of our present program.” 

*x * * 

By a vote of 33 to 24 the Senate Friday 
afternoon held that the amendment to the 
postoffice appropriation bill preventing the 
Postmaster-General from changing rate 
zones and weights for the parcel post serv- 
ice unless first authorized by Congress was. 
not in order since it was general legisla- 
tion. This action brought to an end a 
three-day fight in the Senate for the adop- 
tion of this amendment, in which the Post- 
master-General was severely criticised for 
doing away with the 50-mile zone and in- 
creasing the weight limit to 5” pounds. 
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Two Newark, N. J., Jewelers Arrested 
on Charges of Receiving Stolen 
Goods. 

NEWARK, N. J., Feb. 28—Three local 
jewelers were arrested here this week, fol- 
lowing statements made to the police by 
Frederick McMunn and Andrew Everson, 


who have confessed, according to the 
police, to 50 burglaries in Newark and 
vicinity within the past few months. It is 


alleged that the jewelry stolen at the vari- 
ous places was largely sold to these jew- 
elers. 

Isadore Mintz, a jeweler of 175 Court 
St., was arraigned in the First Precinct 
Court on Thursday and released in $3,000 
bail to await the action of the Grand Jury. 
He was charged with “receiving watches, 
chains, pins and other things of unknown 
value.” Henry Messerer, a jeweler at 444 
High St., was held in $3,500 bail on charges 
of receiving stolen goods. His assistant, 
Andrew Saibel, 147 Charlton St., was held 
in $300 bail as a material witness. 

It is said that Messerer has admitted pay- 
ing $200 and $300 to the two men for goods 
which the police allege were stolen. The 
burglars took the detectives around the 
city showing them various places which 
they claim to have robbed. In addition to 
the robberies in this neighborhood, it is 
thought that the men were implicated in 
half a hundred or more robberies in Pas- 
saic, Perth Amboy and other places. 








Bold Robbers Shoot Man Who Fights 
Them During “Hold Up” in a 
Chicago Jewelry Store. 
Cuicaco, Feb. 28—Joseph Gorecek 
grabbed one of three robbers who sought 
to hold up him, Casimer Zapana and Stan- 
ley Szafranski in the jewelry store of the 
last named at 3036 W. 22d St. one evening 
last week and threw him into a rear room. 
He followed the discomfited robber and 
was besting him in a hand-to-hand fight 
for possession of the thug’s revolver when 
two companions of the robber burst into 
the place and shot Gorecek through the 

body. 

The three thieves then fled with a dia- 
mond ring valued at $150 and $2 which 
they had obtained from Zapana. 

Gorecek was taken to the county hos- 
pital by the Hinman St. police. His 
wounds were dressed and he was taken to 
his home at 2222 Marshall Boulevard. He 
will recover. 








Mystery as to Theft of Case of Jewelry 
at Chicago Cleared Up by the 
Arrest of the Thieves, 
Cuicaco, Feb. 26.—Frank Dirzina, 20 
years old, arrested last Friday night in 
connection with the theft of jewelry from 
a buggy in front of the Boston Jewelry 
Co.’s store, 1021 S. Halsted St., recently, 
has confessed to the police. Dirzina said 
he met two friends at S. Halsted and 
Forquer Sts. on the afternoon of the rob- 
bery and they noticed the small black grip 
in the buggy. They grabbed the satchel 
and ran north to an alley, where the satchel 
was opened and the diamonds and jewelry 
were divided in a shed. Dirzina told the 


police he buried his portion underneath the 


THE JEWELERS’ CIRCULAR-WEEKLY 


floor of the shed. The police refused to 
give out the names of his two companions, 
for whom they are searching. 

Four other. suspects are being held at 
the Maxwell St. station. 

The stolen property belonged to Arsene 
Pernetti, a jeweler from: New York. 

The police of the Maxwell St. station 
have announced that the stolen property 
does not amount to more than $2,000 and 
that other persons concerned in the robbery 
will be arrested within a short time. 

“T think we have one of the thieves and 
I know the other two and we'll get them, 
too,” said Captain Storen of the Maxwell 
St. station. “The jewelry may be worth 
$2,000, but no more. The case was stolen 
by three boys who thought it contained 
tools. They wanted to turn the case over 
to the police when they found it contained 
jewelry, but older heads stopped them.” 








Sidney Ash, Newark, N. J., Held in $500 
Bail on Charge of Deceptive Ad- 
vertising. 

Newark, N. J., March 2.—Sidney Ash, 
who opened a jewelry store at 152 Market 
St. last year, was arraigned last week in 
the First Precinct Court charged with mis- 
representing the value of his goods. He 
was held in $500 bail for the action of the 
grand jury. Albert J. Harding, chairman 
of the vigilance committee of the Newark 
Advertising Men’s Club, made the com- 

plaint. 

It was alleged that the week previous 
Ash displayed a sign in his window read- 
ing: “Waltham and Elgin watches, value 
$15 and $18, now $7.95. 14kt. Guaranteed 
for 20 years.” One of the watches was 
purchased by a representative of the Ad- 
vertising Men’s Club. 

Charles Hartdegan, of Hartdegan & Co., 
retail jewelers, on examining the watch, 
which was offered in evidence, said that 
it was worth from $2.50 to $3. The 
works were declared to be practically 
worthless. Similar works, he said, had 
been turned out by the Waltham company 
in 1885, but this company had not made 
any like them for 25 years. Court action 
is being pushed under the provisions of a 
law enacted during 1913 relating to fraud- 
ulent advertising. The advertising men 
consider the Ash case an important one. 
Other cases of a similar nature are ex- 
pected soon. 








News Gleanings. 





J. A. Wachtel, Mound City, Mo., has 
been succeeded by S. Fuller. 

Charles H. Tuller, formerly of Shelby, 
Mich., has moved to Plainwill. 

J. E. Ebaugh, formerly of Shenandoah, 
Ja., has moved to Moberly, Mo. 

Clay W. Wilson, Kingsley, Ia., has been 
succeeded by Larson & McMahon. 

Max C. Rosenfield, St. Joseph, Mo., has 
been succeeded by Rosenfield Bros. 

Frank S. Hester, Lawrence, Kans., has 
been succeeded by Hester & Roberts. 

A voluntary petition in bankruptcy has 
been filed by the Gem Jewelry Co., Nash- 
ville, Tenn. 

Le Blanc Bros. is the name of a new 
concern of optometrists and jewelers which 
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has started in business at 69 S. Main St., 
Fall River, Mass. 

Anderson & Rickenbrode, 
Y., have been succeeded by 
Rickenbrode. 

\V. W. Moore, New York, has leased the 
corner storeroom of the Stocks building 
in Gadsden, Ala., and will establish an in- 
stalment jewelry house there. 

Alphonse J. Lauch, Kankakee, IIl., has a 
cash offer for his stock and fixtures, which 
he will pro rate among creditors. His total 
assets amount to $5,100, and he owes $%,500. 

The name of the jewelry store at Thomp- 
son Falls, Mont., formerly conducted under 
the style of the Davenport Jewelry Co., has 
been changed to the Power City Jewelry 
Co. 

C. N. Houston, a graduate of the St. 
Louis Watchmaking and Engraving School, 
has located in Gatesville, Tex., where he 
has opened for business in the Gatesville 
Drug Co. establishment. 

Abbott L. Poor, who for many years had 
been employed at the Waltham watch fac- 
tory, Waltham, Mass., died Sunday, Feb. 22, 
at his home on Adams St., in that city. 
He was a native of Boston and had been 
employed in watch factories for 30 years. 
The deceased is survived by his widow and 
two sisters. 

Charles C. Mussina, Williamsport, Pa., 
wishes it distinctly understood that the 
advertised Mussina bankrupt sale is not 
the old established Charles C. Mussina 
jewelry store, as some not acquainted in 
Williamsport might imagine. The Charles 


Westfield, N. 
Herbert L. 


C. Mussina store has been in successful 
business over forty years. 
A handsome collection of old English 


silver plate of the 16th, 17th and 18th cen- 
turies, the property of Dr. John Brighouse, 
deceased, was sold at Christie’s, in London, 
recently. Notable in the collection was a 
helmet-chased cream jug engraved with 
foliage festoons and bearing the date 1791. 
Other articles disposed of were: Four 
plain circular salt cellars with beaded bor- 
ders, bearing the date 1763, and a circular 
sweatmeat basket with pierced trellis sides, 
the borders being chased with flowers, 
foliage and scrolls, and with pierced han- 
dles entwined with serpents which bear the 
maker’s name, Charles Townshend, Dublin, 
and the date 1772. There were numerous 
other smaller pieces of silverware dis- 
posed of. 

With the arrest at Kingsville, O., of a 
man known as “Society Slim,” whose name 
is said to be James Burns, the police say 
they believe they have in custody one of 
the two men who wrecked the window in 
the Buffalo Jewelry & Loan Co.’s store, 
Erie, Pa., and stole diamonds amounting 
to $450. The arrest of Burns came after 
detectives had worked on the case for sev- 


eral weeks. When arrested the prisoner 
had three dollars in money, a small book 
of poetry, a couple of notebooks and a 


razor in a leather case. The robbery of 
the pawnshop was one of the most sensa- 
tional ones ever occurring in Erie. While 
throngs of people were in the street, two 
men smashed the window in the store, 
scooped up several diamonds displayed on 
cards and, in spite of quick pursuit, made 
their escape. 
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for a three weeks’ outing trip. 

Arthur D. Cook, vice-president of A. 
Stowell & Co., is on a trip to Bermuda. 

G. L. Millett, of Brookline, has gone to 
New Brunswick for a vacation of two 
weeks. 

C. W. Sweetland, of C. W. Sweetland & 
Son, has been in Maine the past week on 
business. 

A. S. Rich, watchmaker, has taken a po- 
sition with C. S. Blake, of the Jewelers’ 
building. 

Herman S. Hewitt, of Brockton, Mass., 
goes this week on a 10 days’ outing to 
Bermuda. 

George Moses, of the Thomas Léng Co., 
has been in New York the past week on a 
buying trip. 

Louis Schworer, with Frank A. Gendreau, 
Summer St., has been ill the past week 
with tonsilitis. 

The New England Watchmakers’ Club 
had five applications for membership at the 
February meeting. 

Walter Brooks, silverware buyer for the 
Jordan, Marsh Co., was in New York last 
week on a buying trip. 

David C. Percival, of D. C. Percival & 
Co., is on a Bermuda outing trip, accom- 
panied by Mrs. Percival. 

Frederick Low, of Daniel Low & Co., 
Salem, is planning to sail for Europe about 
the middle of this month. 

J. H. Whitehouse, traveler for Heller & 
Atkins, has returned from a trip in south- 
ern New England territory. 

The Trinity Silver Co. has enlarged its 
quarters at 12 School St., having added an- 
other room on the same floor. 

F. A, Garth is making a trip through 
this State, Rhode Island and Connecticut 
for C. W. Sweetland & Son. 

H. Heller and A. Atkins, of Heller & 
Atkins, Washington building, have returned 
from a business trip to New York. 

W. T. McLain, jewelry buyer for the 
Jordan Marsh Co., is in New York this 
week to inspect new lines for the house. 

F, G. Steiner, of 1398 Columbus Ave., 
suffered damage of about $200 Feb. 21 by 
a slight blaze in the rear part of his shop. 

M. N. Smith, of the Smith, Patterson Co., 
who attended the Philadelphia jewelers’ din- 
ner, proceeded from that city to Atlantic 
City for a brief outing. 

Joshua M. Bragg, buyer for J. C. Sawyer, 
has the sympathy of many friends in his 
bereavement the past week by the death of 
his mother at Brookline. 

The engagement to a Maine man of 
Miss Magid, who is with S. M. Magid & 
Co., and is a sister of the head of the 
concern, has just been announced. 

The Gilchrist Co. is to establish a silver- 
ware department on the street floor under 
the supervision of James Hartford, buyer 
of jewelry and kindred lines of goods. 

Henry Hawkes, formerly salesman for 
Maynard & Co., Inc., of Boylston St., is 
now in Chicago with Burley & Tyrrell Co. 
William Shipp, Jr., formerly in the Jor- 
dan Marsh Co.’s jewelry department, has 








taken a position as assistant buyer in the 
jewelry department of Wanamaker’s New 
York store. 

Among the buyers in town during the 
past week were: F. G. Hughes, who came 
from British Columbia; George D. Geldert, 
Windsor, N. S.; E. C. Clark, Lubec; J. P. 
Sugbrue, Kittery, Me. 

Charles P. Pike, formerly of Brooks & 
Pike, who has been a resident of the sub- 
urban town of Winthrop for a score of 
years, was a candidate for Selectman at 
the town meeting this week. 

E. H. Faxon, manager of the C. A. W. 
Crosby & Son jewelry store, brought back 
a lot of trophies as the result of a fishing 
expedition the past week to Forestdale on 
the Cape, including a number of fine 
pickerel caught through the ice. 

Alfred J. Lill, Jr., of the Washington 
building, who is president of the Amateur 
Athletic Union of the United States, is im 
New York this week to act as referee of 
the events of the big amateur meet held 
in Madison Square Garden. 

M. V. Scott, heretofore buyer for the 
basement jewelry department of William 
Filene’s Sons Co., has been given charge 
of the buying in this line for the main 
store, taking the place formerly held by A. 
Dupius, who is now in Kansas City. 

Trustees Louis A. Frothingham, Charles 
F. Weed and Charles B. Jopp have peti- 
tioned the United States District Court 
for leave to sell the assets of the Henry 
Siegel Co., of Boston, and March 11 is 
the date named for a hearing thereon by 
Referee James M. Olmstead. 

Walter S. Redding, formerly widely 
known as a member of the Boston house 
of Redding, Baird & Co., manufacturers 
of artistic stained glass windows, chiefly 
for churches, died last Saturday at his 
home in the suburban city of Quincy. Mr. 
Baird was 80 years of age. 

John J. Kingsley’s addition to his store 
on City Hall Ave. is practically completed, 
and gives him one of the most artistic jew- 
elry establishments in this city. This is Mr. 
Kingsley’s 13th year in his present location, 
and the business has grown until it oc- 
cupies more than four times his original 
space and employs 14 experts in workshop 
and salesrooms. 

A man giving the name of Robert S. 
Levy, captured by the police last Wednes- 
day in the Exchange building on State St., 
is believed to be the man who has robbed 
12 big office structures in this city of in- 
terior fittings, brass and nickel plated, to 
the value of about $3,000, stripping toilet 
rooms in particular, and taking faucets, 
knobs and other fixtures. The Jewelers’ 
building suffered heavily from the depreda- 
tions. 

Well-known arts and crafts workers were 
awarded bronze medals of merit from the 
Boston Society of Arts and Crafts at the 
17th annual meeting, held Feb. 25 at the 
20th Century Club, 3 Joy St., which was 
attended by about 100 members, the recipi- 
ents being Miss Mary C. Sears, bookbinder, 
Boston; Mrs. Josephine Hartwell Shaw, 
jeweler, Duxbury, and Frank L. Koralew- 
sky, iron worker, Boston, for his individual 
work. Forty-one of the craftsmen mem- 
bers were advanced to the grade of master 
in recognition of the excellence of their 
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work. Prof. H, Langford Warren, of 
Harvard presided. The report of the treas- 
urer, H. P. Macomber, showed that the 
sales of the year amounted to $72,000. Di- 
rectors appointed to serve three years were 
Charles T. Carruth, I. Kirchmayer, H. P. 
Macomber, Miss Mary Sears and C, 
Howard Walker. 

A dispatch from Leominster, Mass., Feb. 
25, stated that the Sawyer-Carter estate 
there had been purchased by a British syn- 
dictate to be developed for the finishing and 
storage of raw material in making combs, 
pins and novelties, a chief industry in this 
town. The company has begun the erec- 
tion of several buildings to be used for 
storage, which the local manager, Harold 
F. C. Merriam, of Pittsburgh, declares is 
the purpose of the plant for the time be- 
ing. He says the company comes to Amer- 
ica to take advantage of the new tariff. 
The estate contains 60 acres. 




















J. R. Blake, Jackson, Ky., was recently 
in Louisville on a business trip. 

R. G. Tafel has left for a month’s trip 
to Hot Springs, Ark. His son, R. R. Tafel, 
has returned from a short pleasure trip to 
Lebanon, Ky. 

Howard H. Newmark, proprietor of “The 
Gem,” is still in New York, where he re- 
cently went to buy some special goods and 
see about importations for next Fall. 

Parks Avery, one of the salesmen for the 
firm of L. Huber & McGill, has returned 
from a short vacation trip to New Castle, 
Ky. Mr. Avery recently lost his wife. 

R. Baude is serving a few days on the 
jury in Judge Smith’s court. His son, Carl 
Baude, is very much interested in the tech- 
nical jewelry course which he is taking up. 

Edward Krekel, one of the Market St. 
jewelers, has been notified that he is to 
serve on the jury in the common pleas di- 
vision of the Jefferson Circuit Court, under 
Judge Gordon. 

Amended articles of incorporation were 
recently filed in the county clerk’s office 
at Louisville changing the name of the Lin- 
coln Watch Co. to the Lincoln Watch & 
Jewelry Co. The articles were signed by 
H. J. Kuhn, Florence Kuhn and Sol. J. 
Kuhn. 

Allee & Fischer, jewelers and opticians in 
the Coleman building, have gone out of 
business, temporarily at least, due to the 
fact that the fixtures of the concern were 
sold out at a constable’s sale to cover a 
bill of $32 for rent. The sale of the fix- 
tures, which included a safe, several chairs 
and some counters, brought $38.25, which 
overpaid the firm’s obligations. Very little 
stock was on hand, but it was found to be 
unnecessary to sell it. The financial trouble 
was indirectly due to the fact that E. H. 
Fischer recently became seriously ill and 
is now suffering from the effects of a se- 
vere case of kidney trouble. 








Charles Smith, Mt. Carmel, Ill., has un- 
dergone a serious operation at St. Mary’s 
Hospital, Evansville, and is now conva- 
lescent and gaining strength rapidly. 
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Harry Wolcott, of the Wolcott Mfg. Co., 
spent several days of the past week in 
New York on business. 

H. Fellman, 132 Main St., Woonsocket, 
has been conducting his annual stock tak- 
ing sale during the past week. 

Mr. and Mrs. William Loeb, who are in 
the south for several weeks, are spend- 
ing some time at Jacksonville, Fla. 

Mr. and Mrs. William H. Draper re- 
turned on Friday from Bermuda, where 
they have spent the past three weeks. 

A patent has been granted to Henry D. 
Mix of this city, assignor to the Wight- 
man & Hough Co., on a locket attachment. 

Charles F. Irons left here Wednesday 
for New York en route for St. Augustine, 
Fla., where he will remain for about six 
weeks. 

Philip R. Cook, who has been connected 
with the Bristol Jewelry Co., Attleboro, has 
started in the advertising specialty business 
in this city. 

Carl I. Osterberg, Cranston, R. I., has 
been granted a patent on a cigar-cutter, 
which he has assigned to OQ. C. Devereux, 
Inc., of this city. 

Daniels & Ensher Co., importers of 
Oriental novelties and china, 141 Mathew- 
son St., are conducting a stock reduction 
sale at cut prices. 

The Brown & Sharpe Mfg. Co. has 
just purchased a lot of land adjoining 
its present property at the corner of Ravine 
and Randolph Sts. 

Charles W. Hempel has resigned as su- 
perintendent of the Manchester-Smith 
Co.’s factory after 10 years’ service, and 
intends to enjoy a much needed rest. 

Frederick A. Barnes, president of the 
Jencks Paper Box Co., accompanied by 
his wife, sailed Saturday from New York 
for a three months’ stay at Porto Rico. 

Louis Lyons, of the Lyons Mfg. Co., of 
this city has been granted a patent on a de- 
sign for ring, pin and other articles of 


jewelry, to run for three and a half years 
each. 

Frederick H. Hill, who has been asso- 
ciated with Conley & Straight, refiners, 


for some time, has resigned to accept a 
similar position with Horace Remington & 
Son Co. 

The stock of A. L. Phillips, 11 West- 
minster St., was damaged to the extent of 
several hundred dollars by smoke and wa- 
ter during a fire in the building last Fri- 
day night. 

The will of William C. Greene was 
proved before Judge George A. Stone in 
the Municipal Court on Tuesday, and 
Olive B. F. Greene was appointed executrix 
with personal bond of $2,500. 

At the annual meeting of the Odd Fel- 
lows’ Veteran Association of Rhode Island 
on Monday last, Marcus W. Morton, sec- 
retary-treasurer of the Manufacturing 
Jewelers’ Board of Trade, was elected a 
trustee. 

Gen. George A. Forsyth, Lieut. Joseph 
Auty, Jr., and Capt. Archie Harden were 


among the speakers at the 46th anniversary 


No. 10, Grand 
Wednesday 


dinner of Slocum Post, 
Army of the Republic, on 
evening last. 

Adamo R. Aiello gave a lecture in Italian 
last week on “The Social and Political Op- 
portunities of the Immigrant in America,” 
at a largely attended meeting of Italians 
under the auspices of the Immigrant Edu- 
cational Bureau. 

The partnership existing between San- 
ford L. Stansbury and Jacob Heildorn for 
the manufacture of jewelry at 19 Calen- 
der St., this city, under the firm style of 
Simpson Brainerd Co., has been dissolved, 
and the business is being continued by Mr. 
Stansbury. 

The case of Rothschild & Levy against 
the Tilden-Thurber Co., on book account 
was heard in the civil session of the Sixth 
District Court on Friday before Judge 
Rueckert. Decision was entered for the 
plaintiffs for $90.22 and costs by submission 
of the defendant. 

William S. Stone, of the publicity de- 
partment of the Gorham Mfg. Co., re- 
turned Friday from a 10 days’ trip through 
the middle west. He attended a banquet 
of the Jewelers’ Association at Philadel- 
phia on Feb. 21 and of the 24-Karat Club 
at Pittsburgh on the 24th. 

John Kelso was presented a 25 years’ 
membership jewel at the 116th annual meet- 
ing of Mount Vernon Lodge of Masons 
last Monday evening. Seated at the head 
table at the banquet were Edgar C. Lakey, 
Norris G. Abbott, Clarence M. Dunbar, 
George Moir and James Hawes. 

The annual meeting of the stockholders 
of the Gorham Co. will be held at the 
offices of the company at Elmwood on 
Wednesday, March 11. The meeting will 
be called to order by John F. P. Lawton, 
for the 50th consecutive meeting. Mr. 
Lawton has seer the list of stockholders 
grow from two to 430. 

The Ideal Mfg. Co. has announced the 
following assignment of its sales force: 
H. Horowitz for New York, New Jersey 
and New England; N. Kazlow for Penn- 
sylvania, Ohio, Indiana and Michigan; M. 
Weiss for Illinois, Missouri, Nebraska, 
Minnesota and Wisconsin; J. Grusd for 
the Pacific Coast. 

At the annual meeting of the Providence 
Boys’ Club on Wednesday afternoon the 
vee were elected corporation mem- 
bers: Henry Fletcher, Charles W. Bubier, 
George H. Holmes, William A. Schofield, 
Edward B. Hough. Frederick A. Ballou 
was elected vice-president, and Harry Cut- 
ler one of the directors. 

Harry Cutler, of the Cutler Jewelry Co., 
was in command as Colonel of the First 
Light Infantry Regiment, the crack inde- 
pendent military organization of this city 
on its Washington’s Birthday parade, Mon- 
day afternoon. Others among the officers 
were George G. Swarts, Frank L. Bar- 
rows, Randolph A. Green. 

Harry Cutler, of the Cutler Jewelry Co., 
was in Washington, D. C., on Thursday to 
invite President Wilson to the annual mid- 
winter banquet of the New England Manu- 
facturing Jewelers’ and Silversmiths’ Asso- 
ciation on March 26. The president de- 
clined on account of official duties which 
prevented him from accepting. 
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Abe Whiteman, doing business as the 
Keystone Jewelry Co., at 444 Westminster 
St., this city, made an assignment Thurs- 
day to Charles M. Robinson for the equal 
benefit of the creditors, and the entire stock 
of watches, jewelry, silverware, fixtures, 
etc., are announced for assignee’s sale on 
Monday, March 9, at 12 o’clock. 

The case of Paul L. Hensen against the 
Chase Mfg. Co. to recover balance alleged 
to be due on book account was heard in the 
civil session of the Sixth District Court 
before Judge Rueckert on Thursday. By 
agreement of the parties the default en- 
tered at a previous session was removed, 
and decision for the plaintiff for $26 and 
costs. 

Fire and water caused considerable loss 


to the tenants of the four-story brick 
building 143 Summer St. early last 
week. The blaze started on the fourth 


floor, and the manufacturing jewelry estab- 
lishment of George N. Babington on the 
third floor, and Nagey & Sweeney, jew- 
elers’ findings, on the second, werg badly 
flooded. : 

In the matter of Wood & Jones Co., 
Los Angeles, Cal., the attorney for the 
Manufacturing Jewelers’ Board of Trade 
reports that the assets have been sold by 
the committee for $20,250. There is on 
hand cash amounting to $7,000. This will 
net the creditors, according to the report, 
approximately 70 per cent., and, it is un- 
derstood, that distribution will be made 
shortly. 

Bernard L. Smith was re-elected presi- 
dent of the Employes’ Relief Association 
connected with the David Harley Co., Paw- 
tucket, Monday evening, the occasion be- 
ing the fifth annual meeting. An informal 
banquet was held in connection with the 
gathering and was followed with a dance 
and social time. Committees were ap- 
pointed to arrange for a social at Easter 
and an outing in the Summer. 

At the annual meeting of the Rhode 
Island Society of the Sons of the Ameri- 
can Revolution held last Monday at the 
rooms of the Rhode Island Historical So- 
ciety, Frederick D. Carr and Frederick W. 
Aldred were elected members of the board 
of managers. Among those who attended 
the banquet in the evening were Edgar R. 
Barker, Frederick D. Carr, A. C. Brown 
and Arthur W. Dennis. 

The final dividend in the bankruptcy case 
of the Parisian Novelty Co., of this city, 
was declared by the Referee Nathan W. 
Littlefield on Wednesday. The amount, 1 
per cent., is now being paid. This makes 
a total of 2 per cent. which the creditors 
have secured from the estate. The com- 
pany was declared to be bankrupt on June 
3, 1913, and filed schedules showing lia- 
bilities of $6,051.94, of which $1,903.44 was 
secured, and assets of $3,258.92. Frederick 
W. O’Connell was the trustee. 

The creditors’ committee representing the 
Manufacturing Jewelers’ Board of Trade of 
this city, in the matter of J. H. Loeven- 
hart, trading as the Remoh Jewelry Co., at 
St. Louis, Mo., have recommended the ac- 
ceptance of the offer of settlement made 
on a basis of 50 per cent., payable 12% per 
cent. cash and 37% per cent. in three prom- 


issory notes of equal amount maturing 
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in six, nine and 12 months, bearing inter- 
est and indorsed by Moses Goldsmith and 
Simon Goldsmith, gold refiners. 

The jury in Judge Brown’s room in 
the Superior Court on Thursday afternoon 
returned a verdict for W. Frank Hana- 
ford, of Mansfield, Mass., in his suit 
against Stevens & Co., Inc., of this city, 
with damages assessed at $3,550. The 
plaintiff brought suit under a contract en- 
tered into between himself and the defend- 
ant corporation on Oct. 1, 1907. He 
claimed that he was engaged as a traveling 
salesman to sell optical goods made by the 
defendant corporation for the period of 
three years and three months, the term 
of service to end Dec. 31, 1910. He was 
to receive $15 per week for the first three 
months; $1,800 for the year beginning Jan. 
1, 1908 ; $2,400 for the year beginning Jan. 1, 
1909, and $3,000 for the year beginning Jan. 
1, 1910. Traveling expenses were to be 
paid by the company in addition to this 
salary. The plaintiff was discharged from 
the defendant’s employ Oct. 15, 1909, and 
he contended that it was without reason- 
able cause, and the defendant company con- 
tended that he failed to give satisfaction. 
He sued for damages laid at $7,000, and 
the case has been under consideration be- 
fore the court for the past two weeks. 











Joseph E. Straker and wife are enjoying 
a stay in Bermuda. 

Charles J. Callahan, Attleboro, has been 
granted a patent on a watch holder for ex- 
pansible bracelets. 

Frank Truel, salesman for the W. H. 
Saart Co., has returned from a six weeks’ 
trip through the west. 

D. E. Makepeace is spending a few weeks 
at Royal Palm, Miami, Fla. He will return 
to Attleboro about April 1. 

Joseph Finberg played the part of host 
last Tuesday evening to 150 Y. M. C. A. 
boys. At the close of the meeting, at which 
a chicken supper was served ,three rousing 
cheers were given for Mr, Finberg. 


Harold E. Sweet, of the R. F. Simmons 
Co., stated last week that his concern 
would not in the near future build an 
auxiliary factory in Canada to supply the 
trade of that country with his firm’s goods. 

Frank E. Barton, who is well known in 
the jewelry trade, has established himself 
in Chicago as the representative of the At- 
tleboro Novelty Co. Aaron Coen will have 
charge of the New York office of the same 
concern, 

John W. Schuler, who for the past 11 
years has been foreman in the pearl de- 
partment of W. H. Wilmarth & Co., has 
resigned his position and is about to start 
in business with John W. Stone under the 
firm name of Stone & Schuler. They will 
manufacture a line of pearl specialties. 

An announcement made last week indi- 
cates a quick return to boom times in the 
jewelry industry. The Attleboro Mfg. Co. 
placed an order for 30 carloads of acid 
from the C. S. Bush Co. J. E. Brads, man- 
ager of the Bush concern, states that it is 
the largest order ever received by his con- 


cern from a jewelry firm. At the rate of 
150 carboys to a carload, it means 4,500 
carboys of acid. 

Among the jewelry manufacturers of 
Attleboro who attended the Elliott banquet 
at North Attleboro on Saturday evening 
were: Frank Mossberg, S. H. Garner, E. 
F, Leach, Edward Gowan, H. E. Sweet, R. 
M. Horton, A. McRae, A. H. Saart, S. M. 
Einstein, C. O. Sweet, C. P. Keeler, Joseph 
Finberg and A. S. Ingraham. 

A. E. Pool, treasurer of the Poole Silver 
Co., Taunton, has filed the following cor- 
poration report: Real estate, $21,000; ma- 
chinery, $18,442; cash and debts receivable, 
$51,896; manufactures and ‘ merchandise, 
$46,063; total, $187,401; capital, $10,000; ac- 
counts payable, $1,872; floating debt, $25,- 
000; surplus, $30,000; profit and loss, $70,- 
529; total, $137,401. 











M. J. Callaghan and W. G. Nolds, sil- 
versmiths of this city, has secured positions 
with the Poole Silver Co., manufacturers 
of hollow plated silverware, Taunton, 
Mass. 

George H. Wilcox, president of the In- 
ternational Silver Co., was a visitor in New 
Haven, Conn., last week Monday, where he 
attended the Yale alumni union day exer- 
cises in that city. 

Among the recent abatements made by 
the local assessors as announced last week, 
was that of $1,463 on part of the property 
of George E. Savage, president and treas- 
urer of Manning, Bowman & Co. 

Albert Turner, of this city, has been 
granted patented designs for a cut glass 
vessel by the United States. Mr. Turner 
has transferred his right§ to the Meriden 
Cut Glass Co. (factory T of the Interna- 
tional Silver Co.). 

Among the imports recorded at the 
United States Custom House the past week 
were 14 packages of German silver sheets 
for the International Silver Co., The sil- 
ver arrived in New York on the steamship 
Bohemian from Liverpool. 

Designs for forks, knives and spoons, or 
similar articles, have been granted Fred- 
erick E. Pretat, Waterbury, Conn., by the 
Government. Mr. Pretat has transferred 
his rights to the International Silver Co., 
whose general offices are located in this 
city. 

Among those who have purchased tickets 
for the annual banquet of the State Busi- 
ness Men’s Association, to be held in Hart- 
ford, at the Hartford Club, on March 10, 
are George H. Wilcox, president of the 
International Silver Co., and Philip J. 
Handel, who is president of the P. J. Han- 
del Co. 

The condition of E. Peter Lacroix, chief 
millwright at the factory of the William 
Rogers Mfg. Co. (factory H of the Inter- 
national Silver Co.), who was seriously in- 
jured at that plant recently, as stated in 
THE JEWELERS’ CIRCULAR, was greatly im- 
proved the past week, and his recovery is 
expected. Mr. Lacroix is 72 years old, and 
it was at first feared he had sustained a 
facture of the skull, but later examination 
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showed the injury to be a deep wound, but 
not a fracture. 

Thomas A. McGrath, for many years 
with the Meriden Britannia Co. (factory 
E of the International Silver Co.), died at 
the sweriden Hospital last week Sunday 
afternoon after a few days’ illness of pneu- 
monia. Deceased came to this city in 1881 
and was a member of Silver City Council, 
K. of C., United Order of Workmen, and 
the Holy Name Society of St. Joseph’s 
Church. He is survived by his widow and 
two sons. 


NORTH ATTLEBORO 











‘Gis K. Webster, of the Webster Co., 
has been spending a few days in New York. 

Hollis Bell has returned from a business 
trip made in the interests of W. H. Bell 
& Co. 

The Levy Bros. Co., Hamilton, Ont., is 
now the selling agent for the J. F. Sturdy’s 
Sons Co. in Canada. 

A. L. Lindroth, of the A. L. Lindroth 
Co., made a short trip last week in the in- 
terests of his concern. 

Chas. T. Paye has returned from New 
York, where Le has beer in the interests of 
the Paye & Baker Mfg. Co. 

William Peckham has returned to New 
York after spending a few days at the fac- 
tory of J. H. Peckham & Co. 

The Republican primary was held Tues- 
day evening of this week and without a 
contest Orin Clifford, of the Webster Co., 
was nominated for Selectman, John P. Bon- 
nett and Carl Hempel for the public library 
and W. H. Bell for the water and electric 
light boards. 

A bill that will be given a hearing March 
11 before the social welfare committee of 
the Legislature is taken by the jewelry 
trade to mean that if this bill becomes a 
law no more mesh bags can be made in the 
homes of jewelry workers unless State 
licenses are secured. Aimed primarily to 
put an end to the sweatshop conditions in 
the big cities, the bill has been drawn in 
such general terms that it affects many of 
the light occupations which are now carried 
on in the homes of the State. A protest is 
likely at the hearing on behalf of the jew- 
elry trade. 

The North Attleboro Board of Trade 
gave an elaborate banquet Saturday eve- 
ning in Red Men’s Hall in honor of 
Howard Elliott, president of the N. Y., N. 
H.& H.R. R.R. board of directors. William 
H. Bell, ¢resident of the Board of Trade, 
presided, and introduced Charles T. Paye, 
who acted as toastmaster in a most effi- 
cient manner. John A. Rose, chairman of 
the Board of Selectmen, officially welcomed 
the many visitors. Addresses were made 
by Frank M. Mossbery, president of the 
Attleboro Board of Trade; Congressman 
William S. Greene, President Elliott and 
Dr. Willard Scott of Brookline. The ban- 
quet committee included Orin W. Clifford, 
chairman; Carl A. Hempel, secretary; 
Charles T. Paye, Theron I. Smith, Edwin 
M. Cummings, Sylvester J. McGinn, John 
L. Thompson, Roswell Blackinton, John E. 
Tweedy and Herbert J. Straker. 
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Chantilly Tea Sets i 


Gorham TeafSets in the famous Chantilly pat- 
1 tern are now obtainable. Matching up with the 

Chantilly Tableware, they carry in form and 

tracery the happy blending of the excessively 

ornate and the unduly severe that has given 
| { this design such wide popularity. 


























Enlarging the bounds of Chantilly appeal is the 
Dim i! natural response to the desire of American 
| home makers to match the Table Silver they 
love so well with Tea Sets of the same style. 


To old lovers of Chantilly, the Tea Sets are 
merely a tried and true friend in a new guise. To 
those who have yet to choose TRADE_MARK 
their Silver they are an introduc- 

tion to one of the best patterns & NF 


that bear the Gorham Mark. STERLING 
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Imports and Ex- HE statistics of 
: foreign and do- 
ports During PKG | . 
mestic commerce for 
1913. the calendar year of 
1913 were recently completed by the 
Treasury Department and have just been 
formally issued by the Department of 
Commerce. From the advance sheets the 
Statistics as to jewelry and gems were com- 
piled and appeared in the table published 
in the last issue. In brief, they show a 
slight increase in the imports of clocks and 
watches, as well as a large increase in 
gems, indicated by the statistics of the 
Port of New York which were available 
two months ago. 

The value of clocks imported increased 
from $747,308 in 1912 to $851,337 in 1913, 
and watches, including materials and move- 
ments, jumped from $2,406,258 in 1912 to 
$2,969,886 in 1913. 

The complete statistics of gem importa- 
tions show the total to be $46,460,608 in 
1913, as against $42,5 552,7 20 in 1912. The 
biggest increase was in rough and cut dia- 
monds, the rough jumping from $9,863,770 
in 1912 to $11,616,286 in 1913, and the cut 
diamonds from $22,876,042 in 1912 to $24,- 
786,133 in 1913. The importations of pearls 
remain about the same, slightly over $5,000,- 
000, while there was a decrease in cut col- 
ored and semi-precious stones from $3,342,- 
219 in 1912 to $2,740,804 in 1913. 

There was a slight decrease in the manu- 
factures of gold and silver from $1,473,523 
in 1912 to $1,336,482 in 1913, while the im- 
portations of jewelry remain about the 
same, slightly over $1,000,000. 

In the exports of domestic merchandise 
the figures of clocks and watches are about 
the same for the two years, and the exports 
of jewelry, as well as plated ware, show a 
slight decrease and the exports of gold and 
silver ware a very slight increase. 





HE interest in the 
“design regis- 
tration” bill now in 
Congress has caused 
numerous inquiries to come to us from 
manufacturers and dealers who wish to 
know what rights they have in designs 
and names at the present time, and this 
has also brought forth the question from 
many sources whether or not they could 
not “copyright” this word, or title, or de- 
vice, sometimes referring to a letter-head, 
sometimes to a trade-mark, sometimes to 
a descriptive phrase and sometimes to a 
design. These inquiries indicate that there 
is a general misapprehension as to copy- 
right, which should be corrected and which 
will be clearly seen when it is understood 
that the only things that one can possibly 
copyright under the law are works of lit- 
erature, music, drama and the fine arts. 
A title, a name, an outline cannot be copy- 
righted. 

Sometimes protection may be had for 
trade-marks or trade names under State 
laws or under the Trade Mark Laws of 
the United States, but this protection has 
nothing to do with copyrights. Trade- 
marks are registered in the Patent Office 
as are design patents, which are issued for 
various terms of years. However, trade- 
mark right may not be obtained in a geo- 


Copyrights, Trade- 
Marks and Design 
Registration. 
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graphical name or an adjective or phrase 
of description or in a proper name while a 
design patent must show some novelty and 
invention. 

Under the proposed design registration 
law protection would be afforded to the 
registrant who is first to register a particu- 
lar design, irrespective of whether it con- 
tained novelty or invention, and the regis- 
tration would practically date from the 
time the same was sent to Washington 
with the fee, without any waiting for the 
same to be passed upon by the Patent Of- 
fice. Every original production in the way 
of a design would be entitled to registra- 
tion protection as against imitation or du- 
plication, one of the advantages of the pro- 
posed registration being the facility and 
cheapness by which the registration would 
be obtained. There is no doubt that un- 
der the present laws as to design patents 
greater protection is afforded the manu- 
facturer than under the proposed design 
registration law, because if a manufacturer 
now receives a design patent he can re- 
strain as an infringement any design that 
looks to the casual buyer to be the same 
as his, whether or not the outlines are 
identical. But the trouble with the pres- 
ent law lies in the delay in getting the de- 
sign patent and the expense incurred. 

To those who have proposed the use of 
the copyright as a substitute for both, we 
assure them that their suggestion is abso- 
lutely without merit or reason, as the copy- 
right law contains no provisions under 
which any such protection can be granted. 





Practises Which gaara PP 
Should be se 


complaints from jew- 
Stopped. elers in many sections 
as to the practises of certain firms, which 
amount to little less than a swindle, being 
in effect a scheme to coerce the jeweler 
into paying for goods which he did not 
order by attacking his credit, by innuendo, 
through drafts upon him put through local 
banks which are accompanied by statements 
that create the impression that the jeweler 
is holding goods for which he has made no 
return. 

One of these concerns is a dealer in bal- 
ance jewels in Illinois. He sends out to 
retail dealers, in various sections of the 
country, small packages of jewels on con- 
signment. The dealer, not having ordered 
the merchandise, often ships it back, think- 
ing that this will be the end of the trans- 
action. However, a few weeks thereafter 
he is notified by the bank that the Illinois 
dealer has drawn upon him for the amount 
of the goods, which is never more than a 
few dollars. The jeweler, of course, re- 
fuses to pay the draft, since the goods have 
been returned, but within a short time the 
retailer is again notified by another bank 
that he has once more been drawn upon, 
and he receives a letter from the Illinois 
concern stating that it has drawn on him 
for the amount through a second bank and 
instructed the bank to collect the goods if 
payment is refused. 

This letter contains a threat that if the 
draft is not paid or the goods returned the 
matter will be placed in the hands of an 
attorney for collection, and the intimation 






| 
i 
| 


in See A agi a tins na 


edna ate 


ee 





OPE, 


ee eee ees 












ta aa 











THE JEWELERS’ CIRCULAR-WEEKLY March 4, 1914. 








Be the Live Wire of Your Town 


Get the Latest Sensation of the Jewelry World 


GENUINE CULTURED PEARLS 


MADE BY THE ORIENTAL PEARL OYSTERS 








Mounted in the new platinum Bezel Rings and Scarfpins— 

they rival the most expensive Oriental Pearls in LUSTRE, 

COLOR and WEARING QUALITIES. The proper thing 
for Bridesmaids’ and Graduation Gifts. 











\DD00/ 











Prices, $12.00 to $25.00 14K. with Platinum Bezels 


Prices Subject to Jewelers’ Circular Discount. 


LOOSE DIAMONDS 


BLUE JAEGERS 


BLUE WHITE 


FINE WHITE 
WHITE 


Perfect and Commercially Perfect 


Quarters to Three Carats 


You are judged by the quality of diamonds you sell, so get the 
best. Build up a reputation on them, get the diamond business 
of your community. LET US SEND YOU A SELECTION. 
Compare them in quality and price with the other fellow’s. 
Return them if not what we say. No harm done if you don’t 


keep any. 








CROSS & BEGUELIN 


Established 1863———— 
23 MAIDEN LANE - - NEW YORK 


Backed by over fifty years of business experience. 























is clear that it will be less expensive to the 
jeweler to pay the draft than to defend a 
law suit. The Illinois firm uses regular 
form letters in which it simply fills in the 
name of the jeweler and the name of the 
bank through which it has drawn, but the 
letter has the appearance of a typewritten 
communication written especially to the 
recipient. 

Jewelers who have been bothered in this 
way, and refused to pay for goods they 
have never ordered and which were re- 
turned, have complained that the action of * 
the jewel house has caused them annoy- 
ance in making necessary explanations to 
their local banks, for all of which they have 
no redress, and feel that it is a shame that 
such conditions can continue without some- 
thing being done. 

THE JEWELERS’ CrrcuLar laid the facts 
in the case before the Post-Office inspec- 
tors at New York and was informed that 
this was an abuse in the use of the mails 
of which the Post-Office Department would 
take cognizance. We therefore suggest to 
all who have been annoyed by practises of 
this kind that they lay the matter before 
the local Post-Office inspector of their dis- 
trict, or, if they cannot do this, send the 
entire correspondence, with a full state- 
ment of the facts, to the Chief Post-Office 
Inspector at Washington, D.C. We would 
suggest, also, that the matter be taken up 
before the associations of retail jewelers 
in the hope that some action may be taken 
that will prevent the continuation of such 
practises in the future. 
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Morris Wilson, 1826 Amsterdam Ave., 
has been succeeded by Paul Wilson. 

Saul Smigrod, 49 Maiden Lane, has been 
succeeded by Weissman & Smigrod. 

Brettner & Goodman, 126 W. 46th St. 
have been succeeded by Mrs. Henrietta 
Brettner. 

It was announced last week that H. W. 
Matalene, 15 Maiden Lane, will move to 
Newark, N. J. 

F. S. Waterman, of the L. E. Waterman 
Co., left this city last week for a busi- 
ness trip to Chicago. 

Charles Altschul, New York representa- 
tive for the Castiglioni Co., has been con- 
fined to his home in this city for a few 
days by illness. 

H. L. Carmer, manager of the local office 
of Mabie, Todd & Co., 17 Maiden Lane, 
has just returned from a five weeks’ trip 
to the Pacific Coast. 

H. S. Dorfman, a jobber formerly at 
349 Vernon St., Brooklyn, moved yester- 
day to new and more up-to-date quarters 
at 720 Bushwick Ave. 

Walter Randall, president of the Aiken- 
Lambert Co., Seymour, Conn., and 15 
Maiden lane, this city, was a visitor in 
this city during the past week. 

The regular monthly meeting of the 
directors of the National Jewelers Board 
of Trade will be held at the executive 
office, 15 Maiden Lane, on Thursday. 

Joseph Leudan, of the Joseph Leudan 
Co., importer and cutter of diamonds at 
87 Nassau St., will leave the first part of 
next week on a business trip in the inter- 
est of his firm. 

W. W. Tiffany & Co., 1028 Washington 
St., Hoboken, N. J., have announced that 
Allen O. Pickett has retired from the firm 
and his interest in the concern has ceased 
by mutual agreement. 

F. B. Kennon, of the John T. Mauran 
Mfg. Co., stopped at the firm’s local office 
last week enroute to the factory. Mr. 
Kennon was returning from a trip through 
the west in the interest of his firm. 

Meyer Sabsevitz, who was formerly en- 
gaged in business as a manufacturing jew- 
eler and a jobber in diamonds and watches 
at 46 E. Broadway, has moved to 71 Nassau 
St., where he occupies quarters in room 
408. 

S. Levy, who was formerly in business 
with S. Freelander under the style of the 
Reliable Plating Co., 41 Maiden Lane, is 
now conducting business for himself at 
the same address under the old name. He 
will also do a general repair and plating 
business for the trade. 

Kameras & Neaderland, Inc., is the name 
of a concern which has taken out papers 
of incorporation at Albany, N. Y., to en- 
gage in the jewelry business in this city 


with a capital of $10,000. The incorpora- 
tors are: Max Kameras and Wolf Brown, 
both of 970 Prospect Ave., Bronx, New 
York. 

Harry I. Breidenbach, of the firm of 
R. A. Breidenbach, importers of diamonds 
and precious stones, at 51 Maiden Lane, 
was married last Monday to Miss Frances 
M. Keith at the bride’s residence in Wash- 
ington Heights. They will spend two 
weeks in Bermuda and about three weeks 
in Florida. 

Ingomar Goldsmith, of Ingomar Gold- 
smith Co., diamond dealers, 180 Broad- 
way, Sailed from this city on the Adriatic 
last week on an extended Mediterranean 
trip. Fred Goldsmith, of the same firm, 
sailed to-day on the Olympic for a trip to 
the European diamond markets in the in- 
terests of his concern. 

The first meeting of creditors of Isaac 
Kanis, a jeweler of this city, and against 
whom a petition in bankruptcy was filed 
last December will be held at the offices 
of Peter B. Olney, referee in bankruptcy, 
68 William St., March 12, at 10:30 a. m. 
At this meeting the creditors may prove 
their claims, appoint a trustee, examine 
the bankrupt and transact such other busi- 
ness as may come before the meeting. 

A gigantic statuary group is being made 
at the plant of Wm. Bradley & Son, Long 
Island City. It is said to be the largest 
group of marble statuary ever chisled in 
this country and will be 45 feet high. It 
is to represent the great speed of prog- 
ress in industry and art. In the center 
of the group will be a great clock, the 
diameter of the face being 14 inches in 
width. The clock is to be symbolic of the 
flight of time. 

The National Jewelers Board of Trade 
has reported the following dividends paid 
during the week: Wm. Froehlich, New 
York, composition of 50 per cent.; Simon 
Bros. & Co., Philadelphia, Pa., fourth 
dividend, 12 per cent.; E. E. Fowler, Boise, 
Ida., second dividend of 10 per cent.; Sam 
Gold, St. Louis, Mo., 20 per cent. composi- 
tion; Harris Bros. Jewelry Co., New York, 
first dividend of 4 per cent.; W. C. Atkin- 
son, Pittsburgh, Pa., ninth payment made 
creditors; Aller-Wilmes Jewelry Co., St. 
Louis, Mo., fourth dividend of 10 per 
cent.; L. Friedman, San Antonio, Tex., 
50 per cent. paid in full; Jacob Rosen- 
berg, New York, 52% per cent. paid in 
full, and Trepagnier & Lambert, Thibo- 
deaux, La., 15 per cent. paid on account. 

The Harris N. Brown Co., Washington, 
D. C., has filed suit in the Supreme Court 
in this city against Edith Wilson, living at 
the Hotel Knickerbocker, for $3,685, rep- 
resenting the value of certain jewelry given 
to the defendant between Feb. 8 and 18 with 


the understanding, it is claimed, that the 
jewelry was to be returned on demand or 
paid for. The jewels consisted of a gold 
watch, $650; two gold chains, $400; dia- 
mond solitaire, $1,250; three-stone diamond 
ring, $600; gold bag, $650, and a diamond 
guard ring, $135. An application for a 
writ of attachment was asked for at the 
time of the filing of the suit. The Horace 
M. Brown Co. filed a bond of a surety 
company in order to reimburse any damage 
done to the woman. Justice Bijur ap- 
proved the bond filed in the matter. On 
Tuesday of last week Edith Wilson, 
through her attorney, appeared in the ac- 
tion and procured from Justice Bijur a 
revocation of the attachment, filing security. 
She maintained that the jewelry was her 
property. 

An organization to be known as the 
Associated Commercial Travelers of Amer- 
ica, was recently organized at a meeting 
at the Hotel McAlpin, New York, which 
was attended by salesmen representing 
widely distributed branches of trade. The 
initial steps in the formation of the or- 
ganization was the election of temporary 
officers. The new organization contem- 
plates eventually enrolling on its books of 
membership every traveler in the country, 
and, if this anticipation is realized, it is 
estimated that there will be 300,000 men in 
the new association. Frank P. Kennedy, 
New York representative of the Paye & 
Baker Mfg. Co., is the second vice-presi- 
dent of the newly formed association and 
is much interested in the work which the 
organization contemplates. About 250 
men, many of whom are affiliated with 
other travelers’ associations, signed ap- 
plication blanks at the meeting which was 
presided over by Meier Steinbrink of the 
law firm of Jones, McKinny & Steinbrink, 
of Brooklyn, who is counsel for the asso- 
ciation. He was succeeded by H. T. Madi- 
gan, who introduced to the members M. 
E. Heise, of Langfeld Bros. & Co., who 
was elected president. The Association 
will meet twice anually, the second Mon- 
day in February and August, at the Hotel 
Imperial. The movement is really an 
amalgamation of a large number of in- 
dependent travelers’ associations which 
have heretofore existed, and, it is be- 
lieved that the joining of all into one 
large organization will greatly increase the 
strength of the salesmen in fighting for 
the elimination of abuses which they incur 
in connection with their travels about the 
country. The association has a number 
of matters in mind to which attention will 
be turned and jewelry salesmen who are 
interested in the movement can obtain 
further particulars from Mr. Kennedy. 





(New York Notes continued on page 89.) 
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The cost of membership is $5 a year which 
will be used to defray expenses of the 
association. 

Aaron Greenwald, 193 Pearl St., has been 
succeeded by H. L. and A. Greenwald. 

E. A. Gove has severed his connection 
with the Jewelers’ Circular Publishing Co. 

Abe Harris, of A. Harris & Co., 21 
Maiden Lane, left this city yesterday for a 
trip through the west in the interest of his 
firm. 

Abraham Frackman, formerly in the jew- 
elry business at 14 Maiden Lane, is now 
located with the Excelsior Jewelry Co., 14 
john St. 

I. S. Schoenfeld, dealer in diamonds, 
watches, and jewelry, formerly located at 
63 Nassau St., has established offices at 71 
Nassau St. 

B. Hyman, of Hyman & Kaiser, import- 
ers and cutters of diamonds, 2 Maiden 
Lane, sails to-day on the Olympic for a 
trip to the European diamond markets in 
the interest of his firm. 

Katherine T. Dougherty, widow of Theo- 
dore F. Dougherty and mother of Charles 
T. Dougherty, of the Osmers-Dougherty 
Co., 291 Seventh Ave., died at her home, 31 
Miller Ave., Newark, Saturday, Feb. 28. 
Mrs. Dougherty was 78 years of age. 

The Gattle building at the southwest 
corner of Fifth Ave. and 38th St., owned 
by Emanuel M. Gattle, has been leased for 
a long term of years to Franklin Simon 
& Co. The property is a five-story struc- 
ture and adjourns a 12-story building at 
8 to 12 W. 38th St. 

The Wise Sales Co. is the name of a firm 
which has recently taken out incorporation 
papers at Albany, N. Y., to engage in busi- 
ness in this city. The concern will deal in 
jewelry, notions, furnishings, etc. The 
business has been incorporated with a cap- 
ital of $10,000. The incorporators are as 
follows: Charles J. Lifman, Brooklyn, 
N. Y., and Meyer Weisman and Samuel 
Marcus, both of this city. 

After a chase in which several pistol 
shots were fired, Patrolmen Patrock and 
Wells arrested a man who is accused of 
breaking a window in the jewelry store of 
Max Schubkin, at 1499 Broadway, Will- 
iamsburg, early one morning last week and 
stealing a tray of diamonds. The prisoner 
was held without bail for the Grand Jury. 
Several pieces of jewelry which were scat- 
tered along the route of the chase were 
recovered. 

At the first meeting of creditors ol 
Eugene H. Kohut, a dealer in precious 
stones at 65 Nassau St., held at the offices 
of William Allen, referee in bankruptcy, 
67 Wall St., Tuesday of last week, Henry 
Lesser was appointed receiver under a 
$10,000 bond. At this meeting an offer of 


composition of 35 per cent., 25 per cent. 


cash and 10 per cent. payable in 12 months, 
was made by the bankrupt. The next meet- 
ing will be held on March 11 at 11.30 a.m. 
Among the out-of-town department store 
jewelry buyers in this city during the past 


week were F. Karel, Hillman’s, Chicago; 
Ek. H. Stevenson, F. A. Patrick & Co.,, 
Duluth, Minn.; O. T. Ballhorn, H. P. Was- 
son & Co., Indianapolis, Ind.; A. K. Bet- 
teridge, Boggs & Buhl, Pittsburgh, Pa.; 
T. E. Burney, G. V. S. Quackenbush Co., 
Troy, N. Y.; W. J. Brooks, Jordan-Marsh 
Co., Boston, Mass.; Miss M. Lensenhuber, 
J. H. Adams & Co., Buffalo, N. Y.; S. E. 
Conrad, Hamlin’s, Buffalo, N. Y.; J. G. 
Kapps, Milwaukee, Wis.; A. Dupuis, Em- 
ery-Bird-Thayer D. G. Co., Kansas City, 
Mo., and C. E. Fisher, L. S. Donaldson 
Co., Minneapolis, Minn. 

According to a report made public yes- 
terday by William B. Treadwell, the Gov- 
ernment’s examiner of precious stones at 
this port, the February importations of 
gems show a falling off of $1,944,007 com- 
pared with the corresponding month of last 
year, when the entries were appraised at 
$4,299,435, Last month’s importations ag- 
gregated only $2,355,428. By classes and 
rates of duty the entries were: ‘Cut stones, 
dutiable at 20 per cent. ad valorem, $1,927,- 
561; uncut, dutiable at 10 per cent. ad va- 
lorem, $877,489, and uncut, mostly miners’ 
diamonds, free of duty, $50,078. In Febru- 
ary, 1913, cut diamond and pearl imports 
had a value of $3,217,213 and the uncut 

A. L. Thoma, Piqua, O., former presi- 
dent of the Ohio Retail Jewelers’ Associa- 
tion, has been in this city and is stopping 
at the Elks Club. Mr. Thoma came here 
to meet R. A. Bancroft, Columbus, with 
reference to perfecting arrangements for 
exhibits at the Style Show of the com- 
ing convention of his State association to 
be held in Columbus April 21, 22, 23 and 
24. Mr. Thoma will also visit the large 
publishers of the fashion patterns for the 
purpose of arranging for illustrations of 
jewelry on dress designs. On his way to 
New York Mr. Thoma stopped at Pitts- 
burgh and spoke at the banquet of the 
Jewelers’ 24-Karat Club of that city, and 
also stopped at Philadelphia where he at- 
tended a meeting of the Jewelers’ Guild. 
Mr. Bancroft, who has been to Boston, 
will come from there to this city. He 
expects to stop at the McAlpin Hotel. 

Schedules in bankruptcy were filed in 
the United States District Court, this 
city, last Thursday by Louis C. Neu- 
berger, formerly a jeweler at 1 Park Row, 
and against whom a petition in bank- 
ruptcv was recently filed. The sched- 
ules show $60,216 in unsecured claims 
and $22,250 in accommodation papers, 
making total liabilities of $82,466. The 
assets aggregate about $48,580, consisting 
of: cash on hand, $30; stocks, negotiable 
bonds, etc., $1,500; policies in insurance, 
$35,000; property in reversion, etc., $12,050, 
and property claimed to be exempt, $50. 
Among the largest unsecured creditors are: 
A. & Z. Chain Co., $1,566; Ziruth Kaiser 
Co., $711; Neuberger Jewelry Co., $2,200; 
S. V. Albrox, $1,382; Isaac Newman, $200; 
H. Herzog, $100; L. Strasburger’s Son 
& Co., $2,853; Ingomar Goldsmith & Co., 
$9,936; A. Silberfeld, $3,845; A. R. Katz 
& Leudan Co., $2,429; Byron L. Stras- 
burger & Co., $2,791; Mary S. Oppen- 
heimer, $10,000; David Goldberg, $1,000; 
David Jonpower, $1,100; Wm. Harris, 
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$2,000; Arthur Silberfeld, $1,953; Philip 
Lieberman, $3,223; Northern Bank of New 
York City, $1,923; L. Helmuth Co., $2,000; 
Hyman Wilson, $500, and the West Side 
Bank, $8,500. A meeting of creditors of 
Mr. Neuberger will be held at the offices 
of Peter B. Olney, referee in bankruptcy, 
68 William St., on March 13, at 11 a. Mm. 
At this meeting creditors may prove their 
claims, appoint a trustee, examine the 
bankrupt and transact such other business 
as may properly come before the meeting. 








Waterbury, Conn. 





Maurice H. Noonan was generally re- 
ported here last week to have taken over 
the business of the Lake & Strobel Co., 
on S. Main St., from George J. Strobel, 
the present owner. Mr. Noonan, according 
to reliable information, was seen looking 
up the jewelry store, and throughout the 
afternoon was seen about the store, 
Neither man concerned in the matter could 
be located to verify the reported sale. 

The annual entertainment and dance of 
the Employes’ Aid Association of the 
Waterbury Clock Co. was held Saturday 
night in Buckingham Hall and was a suc- 
cess from start to finish. Fully 3,000 per- 
sons attended, and in the grand march 
Supt. F. W. Nettleton and his daughter, 
Miss Marguerite Nettleton, were followed 
by over 200 couples. Previous to the danc- 
ing, a fine concert was given by the Water- 
bury Choral Club, under the direction of 
Isaac B. Clark. 








Notes for Exporters. 





A wealthy resident of a foreign country 
informs an American consular officer that 
he is greatly interested in the increase of 
trade relations with the United States and 
would like to establish a commercial mu- 
seum in which American goods could be 
displayed. He expresses a willingness to 
invest $20,000 to $30,000 in this enterprise 
when he has received assurance that ade- 
quate American exhibits will be forthcom- 
ing. American firms interested in this mat- 
ter should write direct to the consular 
officer in question. Further information 
regarding this matter can be obtained by 
referring to file No. 12575, Department of 
Commerce and Labor, Washington, D. C. 

In a recent report submitted by Consul 
Robert J. Thompson at Sheffield to the 
Bureau of Foreign and Domestic Com- 
merce, interesting statistics are submitted 
regarding trade conditions in the British 
cutlery centers and particularly of Shef- 
field. Sheffield, which has a population of 
455,000, is the fifth city of England. With 
the report a table is submitted regarding 
the exports of Sheffield to the United 
States during the years 1912 and 1913. The 
table shows that cutlery to the value of 
$214,937 was exported during 1912 and to 
the value of $244,023 during 1913. The 
platinum exports were placed at $40,286 
during 1912 and $26,982 during 1913. Ac- 
cording to the report the consul states that 
cutlery is no longer Sheffield’s leading prod- 
uct, though for many years it has been 
famed throughout the world for this prod- 
uct. 
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John A. Pryor is on a trip through the 
middle west in the interests of the Pryor 
Mfg. Co. 

Herbert M. Huger visited the trade in 
Philadelphia last week in the interests of 
Wm. Huger & Co., 42 Marshall St. 

Among the patents recently granted was 
one for an optical instrument which was 
taken out by Henry L. De Zeng, Maple 
Shade, N. J. 

C. J. Bioren has returned from a trip to 
Philadelphia, Baltimore and Washington 
for Bioren Bros., manufacturing jewelers 
at 475 Washington St. 

John Adler, who has been representing 
Taylor & Jopson, 34 Marshall St., on the 
Pacific Coast, has discontinued carrying the 
firm’s line. Abram Rosenberg has been 
secured to represent the company and is 
now on a trip through the south. 

The jewelry store of Max Singer, 661% 
Elizabeth Ave., Elizabeth, N. J., was en- 
tered by burglars early last Friday morn- 
ing and about $200 worth of jewelry was 
taken. The thieves had broken the lock on 
the door after trying in vain to force a 
rear window. 

Frank D. Davis, formerly employed by 
Tiffany & Co., has taken Clare Glander’s 
place as representative of J, D. Dalzell & 
Co., 23 Marshall St. Last week he visited 
the trade in Philadelphia. John D. Dal- 
zell, of the firm, has returned from a trip 
which included visits to the trade in Boston 
and Providence. 

T. F. Pryor, of the Pryor Mfg. Co., was 
captain of the team which raised the larg- 
est amount in the 12 days’ campaign for 
funds for the addition to St. Michael’s 
Hospital. His team raised $4,200. Ber- 
nard M. Shanley, Jr., of the B. M. Shanley, 
Jr., Co., 13 Governor St., was chairman of 
the executive committee in charge of the 
campaign. 

J. F. Braun is visiting the trade in Phila- 
delphia, Baltimore and Washington this 
week in the interests of Fried, Mills & Co., 
Inc., 32 Marshall St. The concern has tem- 
porarily leased a part of the top floor of 
the building, in addition to its present 
quarters, because of the urgent need of in- 
creased facilities. 

Funeral services for George K. Crane, 
144% Pennsylvania Ave., who died a week 
ago Sunday in the City Hospital, were held 
on the following Tuesday from the White 
undertaking rooms, 251 Clinton Ave. Mr. 
Crane was 78 years old and was a brother 
of David Crane, of the jewelry manufac- 
turing firm of Crane & Theurer, 13 Frank- 
lin St. 

Arrangements for the annual banquet of 
the Newark Board of Trade have been 
completed and the list of speakers an- 
nounced. The affair will be held in the 
Palace ballroom on March 11. The speak- 
ers will be Congressmen Heflin of Ala- 
bama, Slayden of Texas and Winslow of 
Massachusetts, and Henry A Wheeler, of 
Chicago, president of the United States 
Chamber of Commerce. 

F. C. D. Bonnor returned last week from 
a trip through New York State, and left 





Monday on a trip which will include visits 
to the trade in Philadelphia, Baltimore and 
Washington in the interests of F. & F. 
Felger, 42 Marshall St. Fred H. Felger is 
on a trip through the middle west for his 
firm. H.C. Van Ness, the firm’s Pacific 
Coast representative, has left his San Fran- 
cisco headquarters and is working his way 
east. He is expected to arrive at the fac- 
tery in about a month. 

Among the exhibitors at the “Made in 
Newark” exposition, open all last week, 
were Krementz & Co., the Crescent Cut 
Glass Co., the Newark Jewelry Novelty 
Mfg. Co., Robert E. Scheuer and the Art 
Metal Co. President Woodrow Wilson, sit- 
ting in his office in the White House, set 
the machinery at the exhibit in motion by 
pressing an electric button. The actual 
process of manufacturing jewelry could 
be observed at the booth of Robert E. 
Scheuer, and at the Krementz & Co.’s booth 
one-piece collar buttons were stamped out 
before the eyes of the visitors, who were 
much interested. 


Oscar Brod, of Schless, Brod & Co., will 
leave next week on a trip through the mid- 
dle west. Maurice Schless will leave about 
the same time on a trip which will include 
visits to the trade in New York, Philadel- 
phia, Baltimore, Pittsburgh, Buffalo and 
Boston. The firm has made a settlement 
with the insurance companies following a 
fire in its factory at 26 Beecher St. and is 
now repairing the damage. Extensive al- 
terations are being made, especially in the 
office, which will be nearly twice as large 
as it was before. The firm expects to move 
back into its own quarters the early part 
of April. In the meantime the work is 
being carried on in temporary quarters at 
416 Halsey St. 








Wallingford, Conn. 





Charles D. Morris, assistant treasurer 
and superintendent of the R. Wallace & 
Sons Mfg. Co., returned last week from a 
three weeks’ business and pleasure trip in 
England. 

An employe at the factory of the Simeon 
L. & George H. Rogers Co., here, recently 
had part of several fingers on his left hand 
cut off in a drop machine. The wounds 
were dressed by a local physician and later 
the patient was sent to the New Haven 
Hospital. 

The factories of Simpson, Hall, Miller 
& Co., and the Simpson Nickel & Silver Co. 
(factories L and M of the International 
Silver Co.), closed at noon on Saturday, 
Feb. 21, until Tuesday of last week, the 
short shutdown being in observance of 
Washington’s birthday. 

At the annual meeting of the stockhold- 
ers of the R. Wallace & Sons Mfg. Co., 
held last Thursday afternoon, the following 
directors were elected for the ensuing 
year: Frank A. Wallace, Henry L. Wal- 
lace, George M. Wallace, Dennis E. Morris, 
Charles W. Morris, Robert W. Morris and 
Clifford W. Leavenworth. These officers 
were re-elected: President, Frank A. Wal- 
lace; secretary, Henry L. Wallace; treas- 
urer, Clifford W. Leavenworth; assistant 
treasurer, Charles D. Morris, and superin- 
tendent, Charles D. Morris. 





March 4; 1914. 


CIOR 










ar TENTS 


din iene 


WASH 


Fara lee ball 9 eran aed 


Jewelers who do a credit and instalment 
business are taking much interest in the 
arrangements for the installation of serv- 
ice in the credit bureau of the Retail Mer- 
chants’ Association, which are rapidly going 
forward. 

John H. Fahey, of Boston, president of 
the Chamber of Commerce of the United 
States, was present during the sessions of 
the special committee, which met there last 
week to draft a referendum to the mem- 
bership on pending anti-trust bills. Mr. 
Fahey returned to Boston Friday, but will 
return to Washington when the committee 
re-assembles. 

Secretary of State Bryan was the prin- 
cipal speaker at the annual “get-together” 
banquet of the Retail Merchants’ Associa- 
tion held Feb. 22 at the Shoreham Hotel. 
Henry Franc, Jr., presided as toastmaster. 
He was introduced by R. P. Andrews, pres- 
ident of the association, who said that the 
effect of organized effort among retail 
merchants in all lines of trade is now a 
reality and not an ideal. Among the jew- 
elers present were Julius H. Duehring, A. 
D. Prince, A. Sigmund and Charles 
Schwartz. 

One of the big realty sales last week, 
involving about $125,000, was the transfer 
of premises 1231 and 1233 Pennsylvania 
Ave. N.W., from S. N. Meyer, dealer in 
jewelry, military and society emblems, to 
Isador Grosner. A trust was placed on the 
two stores for $48,500. The sale of this 
property disposes of Mr. Meyer’s holdings 
in Pennsylvania Ave. Several weeks ago 
he sold the adjoining property, 1229 Penn- 
sylvania Ave., to R. T. Warwick, and about 
the same time acquired title to 1831 F St. 
The consideration in this deal is said to 
have been about $150,000. 

Two hundred cases of merchandise, in- 
cluding a considerable quantity of jewelry, 
watches, diamonds and other precious 
stones, accumulated during the last year in 
the division of dead letters, will be sold at 
auction by direction of the Postmaster- 
General on March 4. The sale will take 
place at the auction rooms of C. G. Sloan 
& Co., Inc., 1407 G St. N.W. The jewelry 
and other articles have been prepared for 
disposal in large lots to dealers. The ar- 
ticles offered may be examined during the 
two days preceding the sale at the auction 
rooms between 10 a. Mm. and 4 P. M. 

The appeal of the Waltham Watch Co. 
in its case against Charles A. Keene, New 
York jeweler, by which it seeks to establish 
the right to maintain resale prices on its 
watches, was formally brought before the 
United States Supreme Court Feb. 24. The 
petition for a writ of certiorari to the 
United States Circuit Court of Appeals for 
the Second Circuit was submitted to the 
court by William A. Harr in behalf of 
Nathan Matthews and Romney Spring, so- 
licitors for the petitioner. In the brief ac- 
companying the petition, which was printed 
in full in THE JEWELERS’ CrRcULAR last 
week, the Waltham company contends that 
its case differs from other resale price 
cases which have been before the court 
recently. 
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Hartford, Conn. 





Charles F. Joerres, formerly with a New 
Bedford, Mass., concern, has accepted a po- 
sition with the E, Ingraham Clock UCo., 
Bristol, ‘Conn. 

Archibald Bannatyne, who has_ been 
granted a patent on a watch, has trans- 
ferred his rights to the Bannatyne Watch 
Co., Waterbury, ‘Conn. 

In the will of Edward M. Ney, late mem- 
ber of the J. M. Ney Co., gold refiner, 263 
Asylum St., public bequests amounting to 
$20,000 are included. The document was 
admitted to probate recently. 

Gilbert W. Goodridge and W. J. Gag- 
non, both of Bridgeport, Conn., have been 
granted patents on a machine for making 
bead chains. They have assigned their 
rights to The Bryant Electric Co., Bridge- 
port, Conn. 

A wireless time-receiving instrument has 
been installed in the front section of the 
retail jewelry store of Merton W. Bassett, 
1007 Main St. The apparatus is a Davis & 
Hawley instrument, which firm conducts 
retail jewelry stores in Waterbury, Conn., 
and Bridgeport, Conn. 

The large mahogany hall clock given to 
retiring Major Eugene C. Bigelow of the 
Putnam Phalanx at the annual meeting of 
that old and well-known Connecticut or- 
ganization last week Monday afternoon 
was furnished by Edward F. Coxeter, a re- 
tail jeweler of 193 Asylum St. 

Henry Morans, who will continue the 
business of Morans & Liitig, retail jew- 
elers, New Britain, Conn., who dissolved 
partnership recently as announced in THE 
JEWELERS’ CrRCULAR, denied last week that 
attachments had been placed on the store 
during the dissolution of partnership. 

An application has been made by New 
Britain, Conn., contractors for a permit to 
build a new front in the building, formerly 
owned by the Brady estate of that city, 
which was recently purchased by Michael 
P. Leghorn, a retail jeweler of 357 Main 
St. The estimated cost of the work will 
be $1,000. 

Morton W. Bassett, a retail jeweler, 
1007 Main St., who is official watch inspec- 
tor of the N. Y., N. H. & H. railroad, is 
exhibiting nearly 6,000 watch parts, 178 
of which are practically used to made a 
Hamilton watch, in the display window of 
his store, where the exhibit attracted much 
attention last week. 

A Government representative, looking up 
counterfeit $5 and $10 bills, the appearance 
of which was mentioned in THE JEWELERS’ 
CrrcuLaR recently, was a visitor in titis 
city, New Britain and Meriden the past 
week. Description of the “fake” money 
was given out, but it is understood no clues 
as to the identity of the counterfeiters or 
confederates has been obtained. 

Albert F. Rockwell, president of the 
American Silver Co., was elected president 
and a director of the Bristol Brass Co. at 
its annual meeting the past week. Other 
directors elected for the coming year were 
William S. Ingraham, secretary and treas- 
urer of the E. Ingraham Clock Co., and 
Samuel B. Harper, secretary and assistant 
treasurer of the American Silver Co. 

F, N. Taylor & Son, who suffered heavy 


water and smoke damage in their ground 
floor store in the Auditorium building, 
where they have been engaged in the op- 
tical business for several years, as a result 
of last Thursday’s big fire in the building, 
have moved across the street, where they 
will occupy part of the retail jewelry store 
of Edward F. Coxeter, 193 Asylum St. All 
of the optical prescriptions in the Taylor 
store were saved. 

Local jewelers will meet in the rooms of 
the Hartford Business Men’s Association 
to-morrow evening to organize the Hart- 
ford District Jewelers’ Club. As an- 
nounced in THE JEWELERS’ CIRCULAR last 
week, all retail jewelers in this city have 
been informed as to the object of the meet- 
ing and asked to attend. A speaker has 
been engaged for the evening and officers 
will be elected. Merton W. Bassett, 1007 
Main St., has charge of the arrangements 
for the local gathering. 

Clayton H. Case, of C. H. Case & Co.,, 
847 Main St., was one of the principal 
speakers at the annual banquet of the 
Sphinx Temple Band held at Elm Tree 
Inn in Farmington, Conn., last Saturday 
evening. Mr. Case, who is president of the 
organization, displayed an American flag, 
during his remarks which was carried 
around the world by him. 

While workmen were tearing down the 
walls of the Auditorium building, which 
was badly gutted by fire last Thursday, 
several bricks fell in front of the retail 
jewelry store of Edward F. Coxeter, 193 
Asylum St., one smashing the east display 
window in the store. The window, which 
was of heavy plate glass, cost about $150 to 
put in place, and an adjustment will be 
made for the damage. At the time of the 
accident there were several articles in Mr. 
Coxeter’s window for display purposes, but 
these were not damaged. 

As a result of the number of appeals 
made recently for a reduction in the tax 
assessment, the Board of Relief announced 
the following “cuts” Saturday in Bristol, 
Conn.; American Silver Co., $209,163; 
Wallace Barnes Co., $111,200; Dunbar 
Bros. Co., $30,231; E. Ingraham Clock Co., 
$200,369; Albert F. Rockwell, president of 
the American Silver Co., $98,637; Albert L. 
Sessions, treasurer of the Sessions Clock 
Co., $25,970; William E. Sessions, president 
of the Sessions Clock Co., $466,694, and the 
Sessions Clock Co., $173,074. 


Announcement was made last week that 
the William L. Gilbert Clock Co., Win- 
sted, Conn., will remove its general office 
from New York to Winsted, continuing to 
maintain its show room in Maiden Lane. 
All of the general office work will be done 
at the factory buildings in Winsted, and 
the change will bring a large number of 
the office employes to that town. The lat- 
est move is one of several changes an- 
nounced recently in the management and 
business methods of the company since the 
annual meeting in January, when new di- 
rectors were elected and officials at the 
factory appointed. 

The largest and most extensive interior 
and exterior alterations probably made at 
any retail jewelry store in this State will 
be started this week at the store of Henry 
Kohn & Sons, 890 Main St., whose factory 
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(Kohn & Co.), is located in Newark, N. J. 
The firm has been contemplating the 
changes for some time, owing to the large 
increase in business and a local firm of 
contractors has been engaged to do the 
work. The present store, built in 1875, is 
four stories high, and the first two stories 
will be fronted with two-inch antique 
Verde marble slabs, panels of marble to be 
set in place beneath the display windows 
and upper windows of the first two stories. 
Above these stories the finish will be in 
bronze and wrought iron with small bal- 
conies of the same metal about the windows. 
of the third and fourth floors. The de- 
signs for the exterior outlay were taken 
from those of a well-known retail jewelry 
store on Fifth Ave., New York. The mar- 
ble slabs will be placed 24 feet in height 


and 22% feet wide. The sizes of the two 


present display windows will not be altered. 
At present the firm uses four safes on the 
north side of the store for the keeping of 
diamonds and jewelry, and these will be 
removed and a large safe vault built in the 
rear of the store. In the interior of 
the store the firm will build several ma- 
hogany beams, across a white canvas cov- 
ered ceiling, and the effect will be very at- 
tractive. The present show cases, made 
of mahogany, will be uséd after the altera- 
tions are completed. Albert M. Kohn, of 
the firm, stated to THE JEWELERS’ CIRCULAR 
correspondent Friday afternoon, that the 
alterations with the new safe will cost 
nearly $20,000. 


Chief Detective William Weltner has re- 
ceived at the local police station a collec- 


tion of jewelry consisting of nearly 200: 


pieces of gold, silver and other metals, set 
with a variety of gems and stones, which 
were recovered from Grover C. Reynolds, 


a notorious burglar who was arrested in. 


Worcester, Mass., last December for a se- 
ries of breaks committed in that city, Gro- 
ver being sentenced in the Superior Court 
in January to from five to eight years in 
the Massachusetts State Prison. Grover is 
said to be a “key worker,” and an outfit of 
skeleton keys was found in his possession 
while he was detained by the Worcester 
police. Some of the jewelry boxes in the 
local collection of loot contain the names 
of several Hartford jewelers, and the ar- 
ticles in some cases have monograms which 
can easily be used for identification pur- 
poses. Most of the valuable were stolen, 
it is believed, from residences, but it is 
hoped that the jewelers can identify the 
property which they sold to their cus- 
tomers. Included in the loot are three 
gold-filled watches, a set of jeweled rosary 
beads, several jeweled pendants and neck- 
laces, many watch chains and fobs, a large 
number of filled and gold rings set with 
different stones and marked with mono- 
grams and initials, scarfpins, brooches, 
bracelets, cuff links, thimbles, knives and 
chatelaine pins. Some of the articles were 
sent to New Haven, where the police of 
that city identified pieces of jewelry as 
being taken in robberies in the Elm City. 
The police hope the local jewelers will en- 
deavor to identify some of the property in 
order that a case can be worked up against 
Reynolds and a warrant served for his ar- 
rest when he is released. 
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M. Shapiro has moved his place of busi- 
ness from 124 S. 8th St. to 734 Sansom St. 

Among the visitors to Philadelphia dur- 
ing the past week was A. S. A. Bell, Beau- 
fort, N.C. 

Albert C. Schmidt, 625 Poplar St., has 
been elected secretary of the Keystone 
Transportation Co., Inc. 

John M. Keller, 9 S. 16th St., is in Pitts- 
burgh. He is expected back in the Quaker 
City within a few weeks. 

John B. Bechtel, of John B. Bechtel & 
Co., is back from a trip through the Lehigh 
Valley section of Pennsylvania. 

Robert L. Coates, manager of the L. P. 
White Co., last week moved into a new 
home which he recently purchased at 
Swarthmore, Pa. 

Harry Everline, the casemaker at 115 
S. 7th St, is receiving congratulations from 
his friends, the occasion being his mar- 
riage, which occurred last week. 

Ralph Vaughn, formerly connected with 
the New England Watch Co., will now rep- 
resent M. Sickles & Son, of this city. Mr. 
Vaughn will travel over the entire country. 

Col. J. Warner Hutchins, president of 
the Jewelers’ Guild of Philadelphia, sailed 
for England from New York on Saturday. 
He will remain in London for several 
weeks. 

B. Oster, a jeweler at 1910 Germantown 
Ave., is receiving condolences from the 
members of the trade in this city owing to 
the death last week of his mother, Mrs. 
Sarah Oster. 

S. Fehr has purchased the fixtures in the 
jewelry store of William Williams, 177 S. 
Broad St., Trenton. He will completely 
renovate the old storeroom and open up 
with a new line of stock. 

Mrs. Martha J. Emmett, 305 W. Susque- 
hanna Ave., has recovered the stolen 
watches which were part of the stock in 
her store left for repair and appropriated 
by a burglar who entered the place several 
weeks ago. The value of the stolen ar- 
ticles was about $400. 

Charles Conrad, a retired manufacturing 
jeweler, died recently at his home on 
Aspen St., this city. Several years ago, 
when Mr. Conrad retired, his son, Charles 
Conrad, Jr., assumed charge of the busi- 
ness. He will continue at the same loca- 
tion, 7th and Sansom Sts. 

Harry Smith, the well-known Sansom 
St. lapidist, is back from a month’s hunt- 
ing and fishing trip in Florida. Mr. Smith 
brought home with him a tame alligator 
named “Ichabod.” He also brought back 
to the north a grapefruit tree and a lemon 
tree, which he will try to make thrive in 
this climate. 

B. T. Schmauk, for a number of years 
buyer in the jewelry department of Straw- 
bridge & Clothier, and also at the Mauser 
store in New York, has opened a wholesale 
and retail clock store at 324 S. 12th St. 
Mr. Schmauk is one of the oldest clock men 
in Philadelphia, having spent more than 35 
years in the business. 

R. G. Headley & Son have opened a jew- 
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elry store at 4812 krankford Ave. The 
new establishment is furnished throughout 
with mahogany. Some years ago Mr. Had- 
ley conducted a business in Manayunk, a 
northwest section of this city, but on ac- 
count of failing health was obliged to go 
west for several years. 

Following the death of Mrs. Hilaria 
Schertzinger, Slatington, Pa., her son, Ed- 
win Schertzinger, Jr., has decided to carry 
on the business. The jewelry business was 
established more than 50 years ago by the 
elder Schertzinger. After his death, about 
20 years ago, the work was continued by 
his wife, and will now be carried on by 
the son. 

Members of the Walnut Street Business 
Association are arranging a petition pro- 
viding for the change in the date of 
Thanksgiving Day. They want it observed 
on the last Monday in October, instead of 
the last Thursday in November. Among 
those interested in the petition are S. A. 
MacQueen & Co., Keller Bros., Z. J. Pe- 
quignot, George C. Van Roden, Maxwell & 
3erlet, and several non-jewelry concerns. 

A report has been circulated that Will- 
iam J. Adler, a jeweler at Atlantic City, 
has retired from business. Mr. Adler, 
through the columns of THE JEWELERS’ 
CIRCULAR, wishes to correct this erroneous 
impression. He is in business at 1111 
Boardwalk, where he will remain until 
May 2, when he will return to 1519 Board- 
walk. The store which Mr. Adler is now 
occupying is the one which has been oc- 
cupied by “Marceaux.” This business will 
return to the old address at the time that 
Mr. Adler goes back to his old location on 
May 2. 

At a meeting of the Jewelers’ Guild held 
last week at the Bellevue-Stratford Hotel 
it was decided to make arrangements to 
hold the annual convention of the Pennsyl- 
vania Association of Retail Jewelers in this 
city on May 20, 21 and 22. Although no 
plans have yet been laid, it is expected that 
elaborate preparations will be made for the 
assemblage here in May. A large exhibi- 
tion is to be held in connection with the 
convention. Colonel Hutchins, president 
of the Guild, appointed the following gen- 
eral committee to make arrangements and 
to appoint sub-committees for the work of 
handling the convention: Ira D. Garman, 
chairman; B. J. Doyle, Charles H. Hambly, 
R. T. Ferguson, George S. Katz, William 
Sutton and George W. Martin. At the 
same meeting a committee was also ap- 
pointed to take steps to prevent fraudulent 
advertising on the part of unscrupulous 
jewelers. It was argued that this sort of 
business was driving customers to the de- 
partment stores, because they no longer had 
confidence in the regular jewelers. The 
committee appointed to look into this situa- 
tion was B. J. Doyle, W. H. Stetser, R. T. 
Ferguson, F. L. Davis and George S. Katz. 
A. L. Thoma, former president of the Ohio 
State Retail Jewelers’ Association, was a 
visitor at the meeting and addressed the 
members of the Guild on the value of or- 
ganization. 








C. E. Whelpley, Peach St., Erie, Pa., has 
moved his business to 1708 Peach St., in 
a more central section of the city. 
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Utica. 





David I. Finkelstein, Ithaca, engaged in 
the jewelry and men’s wear trade at 
Ithaca, has been adjudicated a bankrupt, 
and Referee Tarbell will hold the first meet- 
ing of his creditors at Ithaca on Saturday. 

It is reported that the Crown Jewelry 
Co., with a store in the White building in 
Bleecker St., will soon locate in Erie, Pa, 
It was against the manager of the Crown 
company, David Kahn, that local jewelers 
objected to auction sales of jewelry, result- 
ing in the Common Council passing a pro- 
hibitive ordinance under which Kahn was 
convicted and fined a small amount. 

The Utica Retail Jewelers’ Association 
will consider the advisability of extending 
the limits of its membership and inviting 
jewelers in the near-by towns and villages 
to join the local association. It is ex- 
pected that the matter will be brought to 
the attention of the members at the next 
meeting, following the plans suggested for 
expansion at the sectional conference held 
in Syracuse and which was attended by a 
number of Utica jewelers. The association 
will also review the efforts which have been 
made to correct certain trade abuses in 
Utica. 








Harrisburg, Pa. 





Friends of J. Allen Fuss, Waynesboro, 
learned last week of the suicide of Al- 
bertus G. Fuss, a brother of the jeweler. 

EF. L. Rinkenbach, a N. 3d St. jeweler, is 
able to attend to business again after a 
five weeks’ battle with a very severe car- 
buncle on his neck. He declares that one 
such experience is quite sufficient for him. 
During his enforced absence his business 
was capably looked after by his son. 

The wedding of Miss Fannie Enswinger, 
of this city, and Elmer Powell, 113 N. 17th 
St., manager of the Tansig Bros.’ jewelry 
store, Baltimore, on Feb. 26 has been an- 
nounced. The honeymoon trip will be de- 
ferred until later in the year. Meanwhile 
Mr. and Mrs. Powell are at home to their 
friends in the Belvidere apartments, 2d 
and Walnut Sts. 

A new municipal license tax ordinance 
has been introduced in the City Council 
providing for fees for the conducting of 
all forms of trade. The Chamber of Com- 
merce has applied for an early hearing on 
the ordinance, which taxes jewelers $2 an- 
nually, with an additional mill per dollar 
on gross volume of business, the maximum 
limit of fee being $100. Auctioneers are 
taxed $10 annually, instalment houses $25 
and pawnbrokers $109. <A city license tax 
collector is provided for by the ordinance. 








Henry F. Shelow, a manufacturing jew- 
eler at Dayton, O., has moved from his 
former location in the Canby building to 
larger quarters in the same building. 
About March 4 he expects to double his 
force of workmen. 

Robert L. Murray has purchased the in- 
terest of P. A. Aden in the jewelry firm 
of Warren & Aden, Paris, Tenn. The 
name of the new company will be Warren 
& Murray. Mr.. Murray has been con- 
nected with the firm for about three years. 











March 4, 1914. 








Henry Terheyden, of the H. Terheyden 
Co., has been confined to his home for sev- 
eral weeks on account of illness, and C, J. 
Rihn, of the same firm, has just recovered 
from sickness. 

According to word received from East 
Palestine, O., J. P. Sharkey, of that place, 
recently suffered a heavy loss by robbery, 
thieves getting away with $3,000 worth of 
goods, but the details are lacking. 

I. Olbum has leased the storeroom at 505 
Fifth Ave. in the Solomon building for a 
term of years and will open a jewelry store 
there. The structure is opposite the court 
house and is a new building, having been 
just recently built. 

Unfortunately, William Hunt, of Union- 
town, one of the oldest jewelers in western 
Pennsylvania, was unable to be present at 
the banquet of the Jewelers’ 24-Karat Club 
of Pittsburgh on account of illness, and his 
friend George Bailey also remained at home 
for that reason, both being prominent in 
the jewelry business. 

A. L. Thoma, secretary of the Steele F. 
Roberts Memorial Fund and chairman of 
the publicity and style committee of the 
American National Retail Jewelers’ Asso- 
ciation, spent several days in Pittsburgh last 
week visiting his friends here. He says 
that the style show in Columbus next month 
is going to be the biggest thing of the kind 
that Columbus ever witnessed. 

. W. Carman, chief deputy internal rev- 
enue collector, last week addressed the 
members of the Pittsburgh Association of 
Credit Men on “The Income Tax” and gave 
a brief outline of the law, explaining and 
answering many questions, as many busi- 
ness men, including the jewelers, are much 
interested in its provisions. Every man 
who has an income for the 10 months of 
1913 must make a report whether he is 
taxable or not. 

H. Lindeman, who has been a clerk in the 
employ of Mrs. G. A. Biby, Wilkinsburg, 
for several years, announces that he intends 
to engage in the jewelry business for him- 
self and will open a store at 720 Penn Ave. 
Wilkinsburg is a very thriving town of 
about 25,000 inhabitants and adjoins Pitts- 
burgh on the east side of the city. It is 
said that he is fitting up a fine establish- 
ment and hopes to open it soon. He has 
been buying goods during the last week. 

Sol Cerf & Co. have entered suit against 
the D. C. Irish estate to recover $831, the 
amount which the firm claims represents 
damage to its stock when a water pipe in 
the defendant’s building burst, flooding its 
cellar and ruining stock to that amount. 
Mr. Cerf asserts that the owner of the 
building was at fault as the estate had been 
repeatedly notified regarding the danger and 
that the proper effort was not taken to 
protect the plaintiff. An adjoining concern 
suffered a far greater loss than the Cerf 
house by reason of the deluge of water. 
The cellar was flooded to a depth of six 
feet. 

James W. Grove, the receiver for the E. 
W. Hill Co., told the representative of THE 
Jewe ers’ Crrcuuar that the indications are 
that creditors will receive about 75 per cent. 


of their claims. He, however, said that 
creditors receiving this amount is con- 
tingent on several things, but that it was 
very favorable. Mr, Grove said that the 
Kaufmann Department Stores, Inc., had 
given what was considered a very fair price 
for the stock which had been bought in 
bulk. Mr. Hill has not as yet decided what 
he intends to do. Receiver Grove, who is 
the president of the Monongahela National 
Bank, hopes to be able to wind up the af- 
fairs of the estate in the very nar future. 

President J. Loughrey Roberts, of the 
Pennsylvania Retail Jewelers’ Association, 
has sent out 32 letters to as many Pennsyl- 
vania Congressmen urging them to favor 
the bill prohibiting time guarantees on gold 
filled and gold plated watch cases. He also 
has written the United States Senators 
urging their support for the same measure. 
Mr. Roberts has called a meeting of the 
executive committee of the jewelers’ asso- 
ciation for this week to arrange for the 
smoker which it is proposed to hold here 
March 24 to begin a campaign for mem- 
bership and pave the way for organizing 
the jewelers of the Pittsburgh and. western 
Pennsylyania district. Mr. Roberts hopes 
to arrange an entertaining program, ‘so 
that all, including the clerks of business 
houses, who will be permitted to become as- 
sociate members, will have an enjoyable and 
profitable evening. He hopes in any event 
to arrange for a program that will be very 
helpful to all concerned. 








Lancaster, Pa. 


Phares J. Luitfield, Boston, spent part of 
last week in Lancaster visiting friends. 

O. J. Mumma has gone to Richmond, 
Va., and Memphis, Tenn., on a business 
trip. 

Merle Sullivan, Littlestown, Pa., now a 
watchmaker in Greenville, S. C., stopped in 
Lancaster last week to visit friends while 
on his way to Littlestown to spend his va- 
cation. 

John Leonhardsberger, formerly a watch- 
maker for R. L. Polock, York, Pa., has 
been staying in Lancaster in order to secure 
his naturalization papers. He is an Aus- 
trian by birth. 

Among the jewelers who visited Lan- 
caster last week were James E. Browne, of 
Springfield, J1l.; Jesse Singleton, Pitts- 
burgh; Noel Dunlap, Scranton, and Thos. 
C. McFarlan, Washington. 

\. W. Moyer, president of the Non-Re- 
tailing Co.; S. Kurtz Zook and T. Wilson 
Dubbs were guests at the recent annual 
banquet of the Philadelphia Jewelers’ Club, 
which was held at the Bellevue-Stratford 
Hotel. 

Herman Seibel, until recently a watch- 
maker for Smith & Bro., has entered the 
Ezra F. Bowman Technical School as a stu- 
dent in engraving. His place at Smith & 
Bros. has been taken by Harry McNeal, 
formerly with John B. Roth. 

Henry F. Andrews, for many years pro- 
prietor of a jewelry store at Strasburg, Pa., 
died Feb. 25, aged 82 years. He was one 
of the best opticians in Lancaster County 
and was more widely known as an optician 
than as a jeweler. He was a prominent 
member of the Mennonite Church. 
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During the noon recess last Friday the 
skylight glass in the repair room of S. 
Kurtz Zook’s store was crushed by a great 
mass of snow and ice falling upon it from 
the main building, the repair room being 
in a one-story annex. W. G. Fehl, head 
jeweler, was slightly cut by particles of 
glass, but nobody else was hurt, all the 
other workmen being at dinner. 

C. G. Vollmer & Co. moved last week 
from 50 W. King St. to 151 N. Queen St. 
and had their formal opening there on Sat- 
urday. The firm’s first title was Vollmer 
& Shertzer when it began business three 
years ago at 215 N. Queen St. Two years 
ago the business was moved to 50 W. King 
St., and when Mr. Shertzer withdrew, less 
than a year ago, the company was organ- 
ized. 

Prof. R. K. Buehrle, late City Superin- 
tendent of Public Schools of Lancaster, 
lectured to the students of the Ezra F. Bow- 
man Technical School on Feb. 25 on “Our 
Civil Day.” Benjamin B. Lefevre, Littles- 
town, Pa., has entered the school as a stu- 
dent in engraving, as has Miss Celine 
Sledge, with the Oxford Jewelry Co., Ox- 
ford, N. C. Benton Hodnett, son of H. 
Hodnett, of the Hodnett & Speer Co., Dan- 
ville, Va.; Albert Bremer and George Bone, 
Smithton, Pa., have returned to the school 
to continue their course as students in 
watchmaking. 








Rochester. 

The Rochester Retail Jewelers’ Associa- 
tion will hold a meeting in the Elks’ Club 
room, on Clinton Ave. N., on Thursday, 
March 12. 

A handsome sun dial, the work and de- 
sign of F. H. Rees, ornaments Seneca Park, 
a gift to the city from this popular mem- 
ber of the Rochester Retail Jewelers’ As- 
sociation. 

Clinton Ave., S., in the last few years 
has changed from a fine residential street 
to a high-class retail business thorough- 
fare. Real estate has taken strides and 
bounds in increased valuation. Beautiful 
new commercial buildings and three large 
theatres line the first block from Main 
St. E., known as Optometrist Row. Among 
the handsome shops for exclusive trade is 
the jewelry store recently opened by Fred 
H. Rees in the Furlong building, 54 Clin- 
ton Ave. S. Much care and thought were 
given to produce a rich, artistic, but se- 
verely plain effect to the interior of this 
place. The counters consist of three long 
Hafman plate glass show cases resting on 
carved mahogany legs. Mission design 
chairs of the same wood with green rep 
cushions are at the disposal of customers. 
The beamed ceiling is in dead white and 
clusters of electric lamps hang from Flem- 
ish fixtures. Velvet curtains of old blue 
screens the show window from the store. 
At the rear of the counter show cases is a 
handsome reception room for the use of 
customers. Passing through a hallway to 
the side of the room leads to the work 
room for students in designing and watch- 
making. The room is large and has splen- 
did lighting facilities. Mr. Rees is a pio- 
neer, eminent in this line for artistic work- 
manship. 
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Illinois-Springfield 
Watches 


—the only watches whose 
quality is of such a high 
order that expensive 
magazine advertising is 
unnecessary to dispose 
of the maker’s output. 


This is an impressive talk- 
ing point. Use it freely. 


Illinois Watch Company 
Springfield 
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Chicago Notes. 





Cy. Pickering was a recent visitor in 
Chicago. 

Benj. Allen and family are at Lake- 
wood, N. J. 

Wm. A. Alister and wife are spending 
the Winter in Los Angeles, Cal. 

Albert Donnelly has opened his place of 
business at 810 Security building. 

Billie Lamb is on the Pacific Coast and 
will remain there for the next few weeks. 

A. Moss, Chicago representative of the 
Lyons Mfg. Co., has just returned from 
a trip south. 

Milton and Sylvan Sandfelder, of the D. 
F. Briggs Co., are on a visit to the factory 
at Attleboro, Mass. 

Wm. F. Drexmit, with the Keystone 
Watch Case Co., has returned from a 
visit to the home office at Philadelphia, Pa. 

J. H. Crawford and L. R. Millar, trav- 
elers for J. W. Forsinger, and in from 
their respective territories for a few days. 

F. W. Wallis, representing T. W. Adams 
& Co., has just returned from a southwest 
trip and will leave this week on his west- 
ern trip. 

Word has been received that Henri J. 
Prinz, with S. J. Son, who has been to 
Amsterdam on a diamond buying trip, will 
arrive home this week. 

W. A. Burrows, who has been ill for 
some time at St. Luke’s Hospital, is recov- 
ering, and it is expected that he will be 
about in another week. 

Early last week fire broke out in the 
premises of F. X. Parsche & Sons Co., 
1430 N. Orleans St., and the firm sus- 
tained damages of $5,000. 

A large photograph and a description 
of the interior of the beautiful home of 
3enj. Allen at Winnetka appeared last Sun- 
day in the Chicago Record-Herald. 

Miss Ella Kromny, for the past seven 
years with B. R. Fisher, and a faithful 
employe of the latter, has resigned her 
position to go with Ginsburg & Lewitan, 
in the Mallers building. 

H. A. Hoppe has opened a Chicagu 
branch of the Forest Craft Guild, Grand 
Rapids, Mich. This is a line of Arts and 
Craft jewelry and brass novelties. He is 
located at 511 Heyworth building. 

John M. Regner, formerly with T. J. 
Dale, of Kenosha, Wis., for eight years, 
has opened a new jewelry store of his own 
in that town. Mr. Regner has a very fine 
store and everything in it is up to date. 

The Southern Novelty Co. was recently 
incorporated with a capital of $10,000 to 





conduct a retail and mail order business in 
jewelry, watches, etc. The incorporators 
named were S. G. Levy, I. B. Lipson and 
T. M. Whitson. 

W. A. Sheaffer, of the Sheaffer Foun- 
tain Pen Co., Ft. Madison, Ia., was a recent 
visitor at the Chicago office of the com- 
pany; W. E. Smith, traveler from the Chi- 
cago office of the company, is making a 
trip to Wisconsin points. 

The Robert C. Abt Co. was recently in- 
corporated} with capital of $50,000, to buy, 
sell, import, export and deal in diamonds 
and gold and _ silverware. The _ incor- 
porators named were Robert C. Abt, Otto 
P. Lex and R. B. Whitney. 

Gustave Keller, of Appleton, Wis., who, 
in addition to being a retail jeweler 1s 
also high treasurer of the Catholic Order 
of Foresters, made an address here on 
Washington’s birthday at a meeting of the 
association at Emmet Memorial Hall. 


W. J. Farrell, traveling from the Chi- 
cago office of the Towle Mfg. Co., has just 
left for his territory in Ohio and Mich- 
igan; O. F. Samuelson, G. H. Miller and 
Frank J. Spellman, travelers from the same 
office, are in off the road for a short time. 

An involuntary petition in bankruptcy 
was filed last week against the installment 
clothing and jewelry concern of E, 
Showers & Co., 332 S. Wabash Ave. The 
liabilities are $18,000 and the assets are esti- 
mated at $28,000, but of this amount a 
great proportion consists of uncollectable 
installments past due. 

Creditors of the United States Factories 
Co., a mail order merchandise house with 
offices at 180 N. Market St., appeared be- 
fore Federal Judge Carpenter last Thurs- 
day and obtained the appointment of E. D. 
Buell as receiver for the company. Lia- 
bilities of the company are estimated at 
from $130,000 to $170,000, and the assets 
are given as $178,000. 

Rev. Maurice J. Dorney, pastor of St. 
Gabriel’s Roman Catholic Church, who was 
one of the speakers at the last, banquet 
of the Chicago Jewelers’ Association in 
January, is reported to be critically ill ar 
St. Gabriel’s parish house, 621 W. 45th St. 
Father Dorney has been in poor health for 
some time, according to reports among his 
friends, but they were shocked to learn 
that his illness was considered serious. 

Among the buyers here recently were the 
following: A. E. Palmer, Grand Forks, 
N. Dak.; H. R. Plath, of Plath Bros., 
Davenport, Ia.; A. Rovelstad, Elgin, IIl.; 
Fred Webber, Danville, Ill.; H. F. Lilius, 
Hattiesburg, Miss.; H. A. Koll, of Ham- 





burgers, Los Angeles, Cal.; J. Crocker, 
Marion, Ill.; C. <A. Tucker, Lincoln, 
Nebr.; A. Martin, Ft. Atkinson, Wis.; L. 
J. Carter, Aledo, Ill.; C. Laroy, Kalamazoo, 
Mich. 

The Central Optical Co. was recently in- 
corporated, with a capital of $15,000, to 
manufacture optical goods. Harry Palmer, 
head of the optical department of the A. 
C. Becken Co., and Dr. B. T. Hoffman are 
two of the men in the company. Mr. 
Palmer has resigned his position with the 
A. C. Becken Co., and in about 20 days the 
new company will be ready for business 
at 504 Heyworth building. - Dr. J. J. Cross 
will succeed Mr. Palmer at the Becken 
house. 

George Goldberg, who travels for 
Untermeyer, Robbins & Co., discovered a 
new jobber when last he was in Los An- 
geles a few weeks ago. He told Milton 
Sandfelder and Murray Kohn, of this new 
concern, and said that it was located on 
the fourth floor of the Peco building, ar 
the corner of 10th St. and Broadway, Los 
Angeles. Mr. Goldberg enjoyed his joke, 
as he had his friends looking all of one 
morning for the Peco building, which 
didn’t exist. 


Avon S. Barrows, repairer to the trade 
at 5 S. Wabash Ave., got himself into 
troublesome notoriety last week by either 
giving or lending a $50 diamond ring to 
Miss Minnie Enneser, who takes the part 
of “September Morn” in a play of that 
name, here. Barrows, whom the Chicago 
newspapers described as a wealthy jew- 
eler, caused Miss Enneser’s arrest on a 
charge of larceny. She was released under 
a bond of $600. Barrows says that the 
actress failed to return the ring which she 
took from him. 

Personal property valued at $155,000 and 
real estate amounting to $125,000 were left 
to relatives by the late William P. Smyth 
in his will, approved in the Probate Court 
last Wednesday. The will bears the date 
of Jan. 8, 1914, three days before the death 
of Mr. Smyth at Tucson, Ariz. Thomas 
M. Smyth, a brother, 3501 W. Adams St., 
is made executor, with the direction that 
no bond be required. All of the decedent’s 
stock in the John M. Smyth Co. and the 
John M. Smyth Merchandise Co. was left 
to the executor in trust for the male chil- 
dren of Thomas M. Smyth and of a sister, 
Mrs. Jane Patera, to be divided when a 
nephew, William P. Smyth, Jr., shall have 
reached the age of 22 years. 

Charles E. Graves & Co. (Inc.) have lost 
the suit in which they were involved 
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Important to the Trade 








E have made an addition to our sales 
force of several well known and capable 
men, and are in a position to give the trade 
that service and careful attention necessary to 
present-day business methods. Our full force 


of representatives is as follows: 


STEPHEN H. BRIDGES MAX NOEL ED. GALLAGHER 
JOE BLOCK HARRY F. FRUER _ F. R. GREGORY 
M. A. ATZ GUS. WEINFELD LEROY CRAM 

J. H. RALSTON W. F. WURZBURG 


The boys will call on you soon and we will 
appreciate business reserved for them. Our 
lines for Spring trade will merit your atten- 
tion. If our representatives do not find you, 
kindly drop us a line. 








Despres, Bridges & Noel 


Wholesale Jewelers and Diamond Merchants 


Kesner Building ; : Chicago, Illinois 
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by George M. Poe, loan broker at 9 W. 
\dams St., on a piece of jewelry pawned 
with Poe by Max Schneider, of the late 
Artistic Jewelry Co. They lost it on a 
technicality, the judge deciding in Poe’s 
favor because the attorney for Graves did 
not file his answer in time. Some six 
months ago Max Schneider, of the Artistic 
Jewelry Co., pawned a valuable piece of 
jewelry with Poe for $1,600. Then 
Schneider’s firm failed and Graves replev- 
ined the piece of jewelry on the ground 
that it belonged to one of their customers 
and that Schneider had no title to it. As 
before stated, they lost the suit and were 
obliged to pay Poe the amount loaned by 
him, plus the interest, and $100 attorney’s 
fees. 

Nelson R. Krant has sold out to Rieger 
& Horowitz. 

Frank E. Feinberg has just completed a 
successful auction sale for August G. Hoch 
& Co., Storm Lake, Ia. 

The following Chicago concerns have 
discontinued business. Harry Bloston, 127 
W. Madison St., and ‘Carl H. Koch, 3211 
Evanston Ave. 

Halfpap Bros., formerly repairers to the 
trade at Green Bay, Wis., have opened a 
retail jewelry store in that town. The 
brothers were here last week buying their 
opening stock. 

John B. Eberhart, of South Chicago, has 
admitted R. J. Eberhart, his son, to an in- 
terest in the business which is now being 
carried on under the name of John B. 
Eberhart & Son. 

Samuel Piser and Louis Piser, trading 
under the name of Piser Bros. at 35 S. Hal- 
sted St., have dissolved partnership, and 
Louis Piser will continue the business un- 
der his own name. 

Le Roy Cram and W. F. Wurzburg, 
formerly with H. F. Hahn & Co., have been 
engaged by Despres, Bridges & Noel to 
represent them on the road. Mr. Wurzburg 
will travel in Michigan and Mr. Cram in 
the middle west. 

August Holdopf, retail jeweler at 2552 
Lincoln Ave., died on Feb. 23 of a compli- 
cation of diseases. He was buried from 
his late residence at 10 A. m., Feb. 26, the 
interment being at Montrose Cemetery. He 
is survived by a widow and son. 

Leo M. Dornberg & Co., now at 715 
Sprague Ave., Spokane, Wash., will shortly 
remove to 824 Riverside Ave., that city, 
where they will have a much larger floor 
space and will occupy premises double the 
size they formerly occupied. Mr. Dorns- 
berg having bought out his partner a year 
ago, will change the style of the concern to 
Leo M. Dornberg. 

The members of the corporation of Gins- 
burg & Lewitan, wholesale jewelers in the 
Mallers Building, have decided to dissolve. 
The dissolution of the corporation will not 
be effected until all outstanding accounts 
are collected and all bills of the corporation 
are paid. S. Ginsburg will take over the 
business, and S. Lewitan will also engage 
in the wholesale jewelry business on- his 
own account. 

Gus. Weinfeld, formerly with H. F. 
Hahn & Co., has been engaged by Despres, 
sridges & Noel to travel for them in 
western and northwestern territory. Mr. 


Weinfeld is one of the best known men on 
the road and his sales are nearly $100,000 a 
year. With the acquisition of Mr. Wein- 
feld, Despres, Bridge & Noel have a travel- 
ing force of 11 men, second to none in the 
country. 

Tuesday morning, Feb. 24, at 2 a.m., 
three men drove up in an automobile in 
front of the jewelry store of David Holtz 
at 47388 S. Ashland Ave. Leaving the 
chauffeur in charge of the machine, two 
men alighted, and smashed one of the win- 
dows with a hatchet. They stole six watch 
movements and two trays of wedding rings, 
amounting altogether to $200. The rob- 
bery took place within a block of a police 
station, and a lieutenant, who was stand- 
ing on the corner waiting for a car, fired 
several shots at the robbers, who fied in the 
machine. 

One of the show windows of B. Wein- 
stein’s jewelry store, 1332-4 S. Halsted St., 
was smashed one evening last week and a 
tray containing nine diamond dinner rings, 
valued at $1,000, was stolen. The robbery 
took place at 10 minutes past 10 in the 
evening. Mr. and Mrs. Weinstein and 
their son”Joseph were in the rear of the 
store at the time. Two men came to the 
window and pressing against it with their 
shoulders, smashed it and stole the dia- 
monds so quickly that they escaped before 
any one knew what had happened. It was 
one of the quickest robbery jobs ever com- 
mitted. The loss is fully covered by insur- 
ance. 

A daring attempt was made at 5 A. M. 
last Thursday morning to rob the jewelry 
store of Joseph O. Lane, 76 E. 31st St. 
Three men gained entrance to the store 
from the rear, and leaving one on watch, 
they took the covers off the show cases and 
packed all the silver ware and jewelry in 
them. Then they proceeded to drill the 
safe, but were not successful, and as a !ast 
resort, dynamited it. The safe is five feet 
wide and nine feet high and weighs 3,300 
pounds. They blew off one door, which 
weighed 900 pounds: it created such a 
racket that they fled, leaving everything 
behind them, with the exception of six go!d 
watches which were left to be repaired 
The explosion damaged a number of cus- 
tomers’ watches which Mr. Lane had placed 
between the outer and inner door of the 
safe, and Mr. Lane estimates the entire 
damage at about $1,000. 

The workmen’s compensation law was 
held constitutional in a decision of the IIli- 
nois Supreme Court handed down last 
week. The court held that the original act, 
which was the basis of the law passed by 
the last General Assembly, was valid. The 
finding was made in the case of Joseph 
Deibeikis versus the Link Belt Machinery 
Co. It was charged by the appellant’s 
lawyers that their client had been injured 
while working for the company in ques- 
tion. The appellant brought suit for dam- 
ages, although he previously had entered 
into a contract with his employers to come 
under the provisions of the compensation 
act. In affirming judgment of the lower 
courts on the law the Supreme Court held 
that it was a misapprehension that the 1911 
act deprives employes of common law rem- 
edies. 


THE JEWELERS’ CIRCULAR-WEEKLY 97 


The Central Optical Co. is the title of a 
new corporation in room 804 Heyworth 
building. The officers of the corporation 
are B. T. Hoffman, president, and E. J 


Lesch, secretary and treasurer. The 
concern will do a wholesale optical busi- 
ness. Mr. Hoffman was formerly in 


the retail jewelry business on Fullerton 
\ve., and is a man of means. Mr. Lesch 
was formerly with F. H. Hardy & Co. The 
corporation has a paid-up capital of $15,090 

Franklin N. Wood, Chicago manager for 
the National Jewelers Board of Trade, has 
engaged in the practise of law on his own 
account. Mr. Wood has been retained by 
the National Jewelers Board of Trade as 
its Chicago counsel, and in this connection 
will be as closely identified with that in- 
stitution as before. Mr. Wood has a well 
equipped office in the same suite as that oc- 
cupied by the Board, and will be at all times 
in close touch with their affairs, and will 
give their legal matters personal atten- 
tion. Mr. Wood will maintain an expert 
force of lawyers, accountants and investi- 
gators, and it is his intention to specialize 
in commercial and corporation law. The 
Chicago Jewelers’ Association recently 
made him their permanent assistant secre- 
tary, and ke will be identified with this as- 
sociation as before. 


F, M. Hickok, who has been the special 
representative for the National Jewelers 
Board of Trade, with headquarters at the 
executive offices in New York, has been ap- 
pointed manager of the local office of the 


Board. He takes the place of F. N. Wood, 


who is retiring as manager to take up the 
private practise of law. Mr. Hickok has 
been connected with the Board for some 
years in the capacity of special representa- 
tive on investigations and adjustments, and 
has also had charge of the bankruptcy de- 
partment of the executive offices of the 
Board. A large number of successful ad- 
justments in failure matters have been 
handled by Mr. Hickok for the Board in 
ditferent parts of the country, as well as a 
large number of prosecutions in which the 
Board has been active. He is a graduate 
of the Union College Law School and was 
admitted to the practise of law in 1903. 
Directly thereafter he went to the Philip- 
pine Islands to serve the United States 
Government. He was assigned to an as- 
sistant attorneyship in the office of the city 
attorney in Manila. While in the Philip- 
pines Mr. Hickok took up the study of 
the Spanish codes and was admitted as a 
practitioner in the Tribunal Supreme in 
the highest court of the Islands. Upon his 
return to the United States in 1906 Mr. 
Hickok specialized on bankruptcy law and 
practise. He has also been admitted to 
practise in a number of the United States 
District and Circuit Courts. He will as- 
sume charge of the local office about April 
1. While he will be the Chicago manager, 
he will still be assigned to investigation 
and adjustment work in important cases in 
the south and middle west. Among the 
cases which Mr. Hickok has investigated 
and prepared for trial are the prosecutions 
brought by the Board against Louis Shoop, 
Pittsburgh, Pa.; B. J. Kaplan, Pittsburgh, 
Pa.; Harry Mermolstein, New York; A. 
Rich, Birmingham, Ala., and many others. 
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Paps 
store at Mayesville, Mo. 

C. A. Tucker, Lincoln, Nebr., has left 
for the east, where he will spend 
weeks. 

J. Carruth, 
through Kansas City 
New York on a short vacation. 

B. Hakan has established the Jewelry 
Exchange Co. at 201 E. 12th St. He for- 
merly was located at 1022 Union Ave. 

George Newman, who has charge of the 
repair department for the Jaccard Jewelry 
Co., is serving on the jury in the Circuit 
Court. 

Henry Helman, with the Porter & Wiser 
Jewelry Co. for several years oak has re- 
signed and accepted the assistant manager 
ship of a general store at Colton, Cal. 

G. I. Goodrich, 
business at Unionville, Mo., 
the Cornwell jewelry stock at Pueblo, Colo., 
and will continue the business at that place. 

Fuhrman Bros. have moved from 105 to 
106 E. 10th St., the new location being di- 
rectly across the street from the old one. 
The old building is to be replaced by a 
four-story structure. 

An unusually enjoyable trip has 
completed by O. M. Atwood, Clifton, Kans., 
who, with his wife, spent February in the 
south. New Orleans, Pass Christian and 
other points of interest were visited. 

George Winstead, of Winstead & EI- 
more, Hutchinson, was a recent vis- 
itor in Kansas City. Mr. Winstead was 
looking for new fixtures for his store, 
which recently was badly damaged by fire. 

George H. Hubbell, a well-known retailer 
of Howard, Kans., has moved to handsome 
new quarters on Main St. He was for sev- 
eral years in the Post-Office building. New 
fixtures and an enlarged stock are features 
of the new location. 

Among recent buyers in the Kansas City 
market were: H. O. Bailey, Shawnee, 
Okla.; S. H. Ober, Ottawa, Kans.; L. J. 
Ritter, Mexico, Mo.; J. H. Whiteside, Lib- 
erty, Mo.; A. Rosenfield, Leavenworth, 
Kans.; H. C. March, Bucklin, 
Carl Ricker and wife, Emporia, Kans. 

Manufacturing jewelers of Topeka, 
Kans., have been approached recently by 
men wishing to sell old gold in quantities. 
The police have issued a warning calling 
attention to the fact that many dental offi- 
ces have been robbed and that jewelers 
should investigate carefully before pur- 
chasing gold offered by unidentified men. 

A. B. Shaw, who left City to 
enter the watchmaking business for him- 
self in Los Angeles, Cal., has returned and 
is connected with J. B. Schmeltz. Prior to 
leaving Kansas City Mr. Shaw was with 
the Harris-Goar Co. W. H. Goodyear, 
who accompanied Mr. Shaw to the Coast, 
business, in which Mr. 


peer has established a jewelry 


several 


Kans., passed 


Harrington, 
recently en route to 


who recently sold out his 
has purchased 


been 


Kans., 


Kans., and 


Kansas 


will continue the 
Shaw has retained an interest. 

An arrest was made recently by the Kan- 
sas City police in connection with the re- 
cent robbery of the establishment of E. P. 
Ward on E. 15th St. The suspect, how- 
was released because of lack of evi- 


ever, 


store at 592 Main St., 


JEWELERS’ 


dence. Neither Mr. Ward nor John Broth- 
erton, his were able to identify the 
An alibi seemed to show 


he was released. 


clerk, 
inan- positively. 


¢ 


1s inmocence and 


Van Rose, Rockport, Mo., has returned 
to the Stuhl Institute after a month’s ill- 
ness. L. H.-Ritter, Mexico, Mo.; L. A. 
Fowler, Kearney, Okla., and Roy’ -Rice, 


courses at the 
Shields, a recent 
Brown, Bethany, 
who also has com- 


Carnes, Mo., are taking 
Stuhl Institute. Lowell 
graduate, has joined J. T. 
Mo., and C. A. Asel, 

pleted a course, has taken a 
with S. 


position as 
watchmaker Randazzo, Kansas 
City. 
visiting here rte the past 
| Charles Mauch, Marshall, Mo.; 
H. E. Norris, Florence, aes Mrs. “l.L. 
Baskett, with her son and daughter-in- 
law, Chillicothe, Mo.; William T. Brown, 
Sterling, Kans.; J. E. Campbell, Osa- 
watomie, Kans.; H. O. Bailey, Shawnee, 
Okla.; C. R. Hall, Bartlesville, Okla.; Fred 
Summit, Mo., and George 
Clifton, 


Retailers 


week were: 


ryden, Lees 
HH. Spangle, Kans. 


The Gem Jewelry & Optical Co. has 
been formed by C. L. Lewkowitz & Co., 
jewelry auctioneers, who have heretofore 


building. The 
taken quarters at 106 
retailing jewelry, the 
auctioneers will their headquarters 
giving up the Orear-Leslie 

fices. Leopold Lewkowitz has left for a 
southern trip, on which he will stage an 
auction for E. J. Hollands, a Louisiana 
jeweler. ; 

\be Ostatter, a pawnbroker of Hutchin- 
son, Kans., shot and killed his mother-in- 
law, Mrs. Joe Coahn, and dangerously 
wounded both his wife and father-in-law 
f his wife’s parents recently. 


been in the Orear-Leslie 


new company has 
FE. 8th St. Besides 
make 


¢ 
at this 


place, 


at the home o 
The pai ybroker t] 2 347 ~d rith . 
{he pawnbroker was then seized with an 


epileptic fit and was unconscious when ar- 


rested. Tl] A ater soon at one time sepa- 
rated from his wife and a divorce suit was 
filed. The differences were adjusted, how- 


ever, and the couple were 
the time of the shooting. 
\ final hearing regarding the Hershfield 
held in Kansas City on Feb. 25, 
the Court confirming the offer of 25 cents 
dollar by Mr. Hershfield. 


neludes the case as far as 


living together 


case WV 
on the made 
legal 
iction is concerned. Creditors will receive 
25 per cent. of their accounts. Mr. 


This c 


Hersh- 
field’s liabilities were something over $40,- 
000. His own plans for the future have 
not been announced, but it is presumed that 
he will re-enter the business, in which his 
family r a half-century. 
4 man who has been known as a Kan- 
is City watchmaker for the past 10 or 12 
vears is missing. Diamonds and watches 
conservatively valued at $1,200 are 
gone. The man jewelry on 
memorandum from a half-dozen jobbers of 
ground that he had 
handsome 
included 
Kansas 


has been active fi 


also 
obtained the 


Kansas City on the 
customer who wished to buy a 
liamond. High-class watches are 
in the loss. The man came to 
City about 10 years ago and since that 
time has been connected with several jew- 


elry establishments. 
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Cleveland. 
rank has succeeded the firm of 
rank & Johnson at Bellevue, O. 

Mr. Mosely, son of Benj. Mosely, Wil 
loughby, has joined the force of J. H 
Heiman, Arcade jeweler. 

John R. Oliver, a graduate of the Dan- 
ner Watch School, yasigget opened a store 
at 10622 Superior Ave., where he is carry 
ing a complete and aaa line. 

Among the local visitors last week were 
\. J. Heiman, Barberton; G. F. High, 
Medina; C. M. Wilson, Salem; Geo. A. 
Clark, Lorain, and E. D. Davis, Kent 

EF. J. G. Lovett, Alliance, opened an 

le on Saturday of last week. It 


B.. RE 


auction sale 
is his intention to retire permanently from 
the jewelry business, and devote his time 
to other lines. 

During the absence of H. 
family from their home in 
Springs, Pa., their residence 
from an overheated furnace and 
destroyed. 

Miller, of the H. W. Burdick Co., 
Cleveland after a trip lasting 
reports conditions un- 


Cheer and 
Cambridge 
caught fire 
was en 
tirely 

Wik. 
is back in 
five weeks. He 


isually good over his territory for this 
time of the year. 

R. S. Fox, who late last Fall opened a 
store at 9102 Superior Ave., was forced 
to vacate his present store, and on Mon 


day of last week reopened at 12501 Supe 
rior Ave., where he will have much larget 
quarters. 

J. S. Holkenberg, who is conducting a 
closing-out sale, as previously published 
THE JEWELERS’ CIRCUL “AR, plans to enter 
into partnership with C. Van Schoor, who 
raged in the jewelry manufacturing 
45th St. 


is eng 


bus ine Ss at 2041 W. 








Pacifie Northwest. 


damage at the store of 
Hermiston, Ore., a few 


Fire did slight 
C. M. Jenson in 
days ago. 

G. G. Oldfield took possession of the 
Lewis jewelry store, Kendrick, Ida., a few 
days ago, and is having the establishment 
remodeled and improved in many ways. 

The store of John Rolin in Mullan, Ida.. 
was entered a few nights ago and robbed 
of jewelry and watches valued at about 
$500, including 15 watches, 50 scarf pins 
and 40 watch fobs. 

The trustee in bankruptcy of the Cop 
pernoll Jewelry Co... Eugene, Ore., will 
hold a sale of the assets of that business, 
general jewelry stock which 
salable condition, on 
time he will 


consisting of a 
is in a clean and 
March 7. at which 
sealed bids for the purchase of same. The 
hook ac 


receive 


exclusive of the 
counts and lease, has been appraised at 
approximately $11,000. 


merchandise, 








The suit of creditors to recover of 
stockholders in a corporation unpaid stock 
subscriptions held, in Randall Printing 
rs vs. Sanitas Mineral Water Co. (Minn.). 

SLR. A. (N. S.), 706, to be governed 
by the law of the forum, and it is declared 
that there is no distinction between domes 
tic and foreign corporations in respect to 


such right of creditors to recover. 
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Henry Paulman, of Goodman & Co., has 
returned from an extensive trip through 
Illinois. 

C. N. Allen, with J. C. Sipe, spent thre¢ 
days in Franklin last week as a witness in 
the trial of a law suit. 

Carl West, who has been making a trip 
of several weeks through Missouri and 
Kentucky, has returned home. 

Among retail jewelers in the city last 
week were E. B. Eakins, Russiaville; E. O. 
Collins, Franklin, and Harry Washburn, 
Anderson. 

Mr. and Mrs. Leo Markowitz have re 
turned from Texas, where they spent sev 
eral weeks. Mr. Markowitz is a member of 
the F. & M. Jewelry Co. 

Joseph E. Reagan, manager of the Bald 
win, Miller Co., called on Mayor Bell last 
week and urged that the city take steps at 
once to erect a retaining wall along Fall 
Creek with a view to preventing a recur 
rence of the flood damage of last March. 

An unknown man slipped on ice on the 
sidewalk and plunged headlong into a plate 
glass window at the store of Leo Krauss 
one day last week. The glass was demol 
ished, but the man, strangely enough, es- 
caped injury and hurried away without giv 
ing his name. 

fhe worst snow storm in many years 
visited the city last week, practically caus 


ing a suspension of traffic for several days. 


A number of salesmen for eastern jewelry 
concerns were marooned in local hotels 
until traffic opened up, while a number ot 
salesmen for local concerns were snow 
bound for from 24 to 48 hours on trains 
in snow drifts out through the State. 
There were few jewelers abie to reach the 
city during the week, and wholesale and 
jobbing jewelers had little business except 
that which drifted in by mail. 

Within the next few days L. F. Kiefer 
& Son will move from 217 to 243 Massa- 
chusetts Ave. This will be the sixth time 
the company has moved since the business 
was established in 1869. Three of the 
moves were necessary because the build 
ings were to be torn away to make room 
for modern structures. The business was 
founded by the late L. F. Kiefer, whose 
widow is still living at the age of 93. Two 
sons, L. A. Kiefer, who has been identified 
with the business since it was established, 
and Charles J. Kiefer, have charge of the 
store. 

Burglars robbed the jewelry store of 
Sachs Bros., 316 Indiana Ave., early last 
rhursday morning, stealing merchandise 
valued at about $1,000. Entrance was 
gained by forcing a lock on the basement 
door and also a lock on a door of the stair 
way leading from the basement to the 
store. The burglars filled suit cases with 
jewelry, watches and diamonds and 76 re 
volvers and made their escape. The police 
have been unable to obtain a clew to the 
burglars. This is one of the most daring 
jewelry robberies that has occurred in the 
city in many years. 

Councilman Thomas Lee has announced 
he will introduce an ordinance in the city 





council requiring pawnsh 9 to close at 
7p. M. daily. Mr. Lee says he believes that 
most of the murders and assaults are com 
mitted with weapons bought from pawn 
shops after night, and that thieves usually 
wait until night to pawn stolen jewelry. 





juLwauk KEE 


ite 


—— act 
— 





he Saving System Jewelry Co. 
waukee, has been incorporated with a cap: 
tal stock yy William J. Morgan, 
b. |b. Saltzstein and Peter Feldman. 

Milwaukee wholesale jewelers have re 
ceived word that A. H. Cox, Johnson Creek, 
has leased a new and larger store and will 


S20.000 


move his jewelry stock into the new loca 
tion by March 

New optical parlors have been opened 
in the Newton building at Superior, Wis 


by R. H. Thaung and W. HH. Sneil, grad 


uate optometrists. \ complete grinding 
plant has been installed in connection with 


the parlors. 

Robert Braun, La Crosse, Wis., experi 
enced a Poss of from $1,200 to $1,500 re- 
cently, when fire damaged his stock. The 
blaze started in apartments above the store 


occupied by Frank Allendorf. \ large 
amount of water was poured into the struc- 
ture and the jewelry stock was badly da 


aged by both smoke and water. 

Che members of the Western Wisconsin 
Jewelers’ Club, a district branch of the Wis 
consin Retail Jewelers’ Association, voted 
at their recent annual meeting in La Crosse, 
Wis., to make La Crosse the permanent 
meeting place for the club. The jewelers 
went on record as being in favor of a Fed 
eral law for the correct marking of jew- 
elry. 

It is expected that several manufacturing 
and wholesale jewelers of Milwaukee will 
join the party of business men, members ot 
the Merchants and Manufacturers’ Associa 
tion, who will make a trade excursion to 
the Pacific Coast next Spring. The party 
will leave Milwaukee in special train on 
May 31 and will visit most of the large 
cities of the west. 

H. C. Evenson, a well-known optometrist 
La Crosse, Wis., a director of the Wiscon- 
sin Association of Optometrists and a mem- 
ber of the legislative committee of the <s- 
sociation, has entered into the wholesale 
optical business, in addition to his regular 
las signed contracts 


practice. Mr. Evenson 
with one of the large optical goods manu- 
facturing houses and will carry the com- 
pany’s line in La Crosse and surrounding 
portions of Wisconsin. 
Charged with the attempt to rob the 
iolesale jewelry -e of T. F. Cohen, 321 
le, aged 22 years, was 
sentenced recently to 30 days in the Mil- 
waukee House of Correction. Dele would 
probably have been successful in his efforts 
to raid the Cohen quarters but for the fact 
that Miss Lottie Waetjen, one of the young 
lady employes of the store, saw him in the 
act of taking valuable jewelry from the 
show case. which he had opened. The girl 
screamed and Dele withdrew his arm from 
the case and then made a quick dash for 
the door. He dashed down the stairs in 
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a frantic effort to escape, only to collide 
with Patrolman Kolster on the second floor. 

‘rank Lindgram, aged 28, and Charles 
Hill, aged 30, the two “gunmen,” believed 
to be dangerous jewelry thieves, who wert 


arrested in Milwaukee recently by Detectives 
Pergande and Skwierawski, were arraigned 
in district court recently, charged with 
carrying concealed weapons and fined $50 
and costs each. In default of payment they 
will spend three months in the Milwaukee 
Hlouse of Correction. In the meantime an 
investigation will be made as to where the 
nen secured the large amount of gems, set- 
tings for rings and je ics are tools found in 
their possession when they were arrested. 
judge Page, at the request of the police, 
dered the gems and the jewelers’ outfit 
held until the case is fully investigated. 
L1ill and Lindgram, who admitted that they 
came from Minneapolis, claimed that they 
bought the outfit and the gems from Min- 
nesota saloonkeepers. Hill said that he 
carried two revolvers to protect himself 
from robbery of the jewels, which he said 
that he and his partner expected to sell at a 
profit. The story is mot given much 
credence by the authorities. 
Milwaukee jewelers took an active inter- 
est and played an important part in the 
the minimum wage question 
which was held in Milwaukee recently be- 
tween members of the Wisconsin Industrial 
Commission and employers of labor in vari- 
ous lines of industry. Miss Marie Kasten, 
if the Alsted-Kasten Co., well-known jew- 


( onference on 


elry house of Milwaukee, was one of those 
who testified before the commission. It is 
the aim of the industrial commission to 
hold a series of these conferences, prepara 
tory to fixing a minimum wage under the 
law passed by the last Winconsin Legisla- 
ture and which goes into effect on July I. 
Phere was much unanimity of opinion by 
those who testified that if a minimum wag¢ 
were put into operation it would throw 
many people out of employment, because 
many lines of industry cannot afford to pay 
a gir. a minimum wage of, say, $7 per week, 
when her services may not be worth more 
than $4 or $5 per week. The same would 
be true of starting apprentices in the jew 
elry trade, most of whom, it is generally 
recognized, are not worth a large wage at 
the start. It seemed to be the general opin- 
ion that the proper solution of the problem 
would be the establishment of a graduated 
scale, which would allow the inexperienced 
boys and girls some compensation, but 
which would not force the employer to pay 
them wages which they could not earn, 
while doing apprentice work, or were 
simply working on trial. It appeared to be 
the belief of most of those at the confer- 
ence that the wage qustion has little or no 
effect on the much-mooted question of 
morals. 





W. Wheadon, who has been identi- 
fied with the jewelry business at Johns- 
town, N. Y., for some years, has left the 
employ of Charles F. Ten Eyck and will 

ke a post graduate course at the Ezra 
Bowman Technical School, Lancaster, Pa 
Mr. Wheadon will be succeeded by Charles 
R. Lourey Kingston, who was formerly in 
the employ of Oppenheim Bros., of that 
city. 
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Henry M. Abrams left a few days ago 
for the southern part of the State. 

Benj. N. Nordman, of Leon Nordman & 
Son, has just returned from the northwest. 

Roland F. Allen, of the Morgan & Allen 
Co., is in the northwest on a short business 
trip. 

W. E. Graves, Coast representative of 
the Watson Co., and the Pairpoint Corpor- 
ation, has just returned from the southern 
part of the State. 

M. H. Knopfmacher, of the firm of 
Knopfmacher & Kaiser, diamond import- 
ers, has left for Europe on his regular 
semi-annual purchasing trip. 

A runaway horse plunged through a plate 
glass window of Geo. H. Kahn’s store on 
Kearney St., a few days ago, just at the 
noon hour, causing considerable excite- 
ment. 

Among the out-of-town jewelers to call 
on the San Francisco trade the past week 
were: L. Giannotti, Pittsburgh; A. Poul- 
sen, Richmond; L. C. Kobert, Nealdsburg: 
A. S. Shaddow, San Jose. 

Many of the wholesalers of this city 
have decided to close their establishments 
at 12 m., Saturdays, from March 1 to Sept. 
1. Heretofore half-day closing on Satur- 
days has been observed only from March 
1 to Aug. 1. 

Sigmund Traystman, watchcase maker 
and repairer, is now occupying quarters 
with Samuel Kashers, jewelry manufactur- 
er and diamond setter, on the third floor of 
the Kamm building, under the name of the 
San Francisco Watch Case Co. 

A sterling silver trowel with black ebony 
handle, designed and manufactured by T. 
Lundy, was on display at his store, 718 
Market St., for several days the past week. 
It was a gift to the Young Men’s Insti- 
tute, and was used by Archbishop Patrick 
Wm. Riordan on Washington’s Birthday 
in laying the cornerstone of a new building 
for that organization. 

Wm. Wilson, 74 years of age, a pioneer 
jeweler of Oakland, and one of the best 
known watchmakers on the Coast, attempt- 
ed suicide at his home in that city shortly 
before noon, Feb. 16, by shooting himself 
through the head with a small caliber re- 
volver. It is reported that because he had 
been brooding over financial reverses and 
feared that his mental condition was be- 
coming unsound, was the reason for the 
act. He was rushed immediately to the 
Emergency Hospital, where he was given 
temporary treatment. As the location of 
the bullet could not be determined, it was 
decided to remove him to the Providence 
Hospital, where an X-ray will be used. Mr 
Wilson came to Oakland in 1860, and has 
been engaged in the jewelry business there, 
on and off, for the last half century. He is 
prominent in fraternal circles. 

Attacking the constitutionality of the 
State corporation franchise tax act, the 





FRANCISCO 


Keystone Watch Case Co., has brought 
suit against State Treasurer E. D. Roberts 
for the sum of $675, which it alleges it 
paid under protest as the State franchise 
tax to prevent the forfeiture of its right 
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to do business in California. Through its 
attorneys, the company contends that the 
act is unconstitutional in more than half a 
dozen particulars, chiefly because the law 
is not uniform in its operation in regard 
to all corporations, because it permits 
double taxation, assesses a foreign cor- 
poration engaged in ‘interstate business, and 
in its method of assessment of a foreign 
corporation on its capital takes no account 
of the proportion of stock engaged in busi- 
ness within the State, as against the part 
employed in interstate business. The com- 
pany raises the point that its franchise is 
not worth more than the cost of incorporat- 
ing its business in California. According 
to the complaint, the sum of $675 sued for 
represents the first and second installments 
for last year, together with accrued penal- 
ties. This was paid, says the company, 
under the threat of the State Controller 
that if it was not turned in before the first 
Monday in March, 1914, the right to do 
business in California would be forfeited. 














J. P. Tait is in charge of the new store 
of R. E. Lomax, 329 W. 7th St. 

H. E. Hart, optician, formerly with E. A. 
George, has rented offices with A. B. Wat- 
son, 237 S. Spring St. 


J. C. Taylor, of the diamond department 
of S. Nordiinger & Sons, is recovering his 
health and has been able to visit the store. 

A jewelry auction sale is being con- 
ducted in the store on Spring St., near 5th 
St., recently vacated by the R. E. Lomax 
So. 

The stores of the Hambright & Walsh 
Co., and the Adams & Abel Co., closed on 
Washington’s Birthday. The other whole 
sale and all the retail stores remained open. 

Eugene L. Deacon, manufacturers’ agent, 
with offices in the Bumiller building, 430 
S. Broadway, has just started on a trip to 
San Diego, and through the Imperial Val- 
ley. 

The Peerless Jewelry Co. was incorpora- 
ted in this city on Feb. 20. The incorpora- 
tors are Charles A. Bank, William Spitzel 
and Harry Weinberger. The capital stock 
is $10,000. 

M. Risard, formerly with A. E. Morro, 
has taken a position with R. E. Lomax, 
235 S. Spring St. Mr. Risard has been 
with Silberberg Bros. in E] Paso since Mr. 
Morro closed his store. 

S. R.. Matsuo, a Japanese jeweler at W. 
7th St., who started for Japan a month 
ago, but missed his boat at San Francisco. 
returned to this city and is now seriously 
ill in a Los Angeles hospital. 

A. J. Dutton, Portersville, who was in 
the city when the heavy rains came some 
days ago, has not yet been able to leave 
on account of the washouts which pre- 
vented the running of trains. 

The R. FE. Lomax Co., although well 
settled for doing business in the new store 
at 307 S. Spring St., has not yet completed 
the installation of fixtures. When these are 
completed the store will be especially hand- 
some. 

E. Bastheim, of the E. Bastheim Co., ar- 
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rived home from the east a few days ago. 
He fortunately dodged the floods by which 
many other trains were detained, and ar 
rived home only one hour late. He re 
ports having a very pleasant and satisfac 
tory trip. 

EK. A. Baranger, manufacturers’ agent, 
with headquarters in this city, has been de- 
tained here for a number of days on ac- 
count of the washouts on the railroads, 
but has now started out for a trip around 
the “Kite-Shaped” track. He expects to 
visit the National Orange Show at San 
Bernardino. 

Word has been received here that W. H. 
Brannan, of Brannan Bros., Loveland, 
Colo., has opened a new store in Holtville, 
in the Imperial Valley. He will remain 
in charge of this store, while his brother 
continues the business in Loveland. The 
Holtville store will also be conducted under 
the name of Brannan Bros. 

A number of traveling salesmen have 
been detained in this city for several 
days on account of the wash-outs on the 
railroads, which have practically isolated 
them. Some have been separated from their 
trunks and traveling cases, and a few have 
become so much concerned about them that 
they have reported to the Pinkerton De- 
tective Agency. At the time this is written 
some of the railroads are getting train 
through, and those stranded here will prob- 
ably soon receive their trunks and be abe 
to move on. 

A burglar, working quietly in the jewelr, 
store of W. J. Sheppard, 330 S. Broadway, 
was seen through the front door at 12.45 
o’clock one morning recently by a patrol- 
man, who telephoned the alarm to the cen- 
tral station and then went to the back 
door to stand guard until help arrived. A 
sergeant and a squad of patrolmen and de- 
tectives rushed to the scene and arrested 
a suspect as he was walking along in the 
alley. The burglar left his cap, coat and 
pistol. The cap contained 15 watches and 
other jewelry. He also left piles of loot 
handy to carry away. It is believed the 
real burglar escaped. 

C. O. Arnold will open a new jewelry 
store on Colorado St., and next door to 
the First National Bank, Pasadena, on 
March 2. The store has been completely 
furnished with new mahogany fixtures 
throughout, and is a very handsome place 
of business. The location is central. Mr. 
\rnold was formerly in business at Ot- 
tumwa, la., but sold out four years ago on 
account of poor health. He came to Cali- 
fornia and has been engaged in ranching, 
thus living largely out-or-doors. His health 
is now fully restored, and he is going back, 
as he says, to his old business. A. P. Stock- 
ing, well-known optician, will be associated 
with Mr. Arnold in the same store. 








George T. Eyster, Emmitsburg, Md., died 
at his home in that town recently from an 
attack of apoplexy. He was 66 years of 
age. He was a native of Emmitsburg and 
had spent his life in that place, where he 
had engaged in the jewelry business. Mr. 
Eyster was a Union veteran of the Civil 
War and was held in high esteem by all 
who knew him. He is survived by a 
widow, two daughters, one brother and 
one sister. 
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Robert Evans, of the Elliot Jewelry Co., 
is spending some time in Chicago. 

John A. Allison, Rolla, Mo., and John 
Fink, of Fort Smith, Ark., were in St. 
Louis during the past week. 

R. O. Bolt, manager of the Mermod, Jac- 
card & King Jewelry Co., is in New York, 
but will return in a few days. 

B. H. Robbin is moving his jewelry busi- 
ness from Germantown, IIl., to Breeze, Il. 
He has been in Germantown several years. 

Oliver J. Steideman, formerly with the 
isenstadt Mfg. Co., has taken in interest 
in a jewelry company in the Victoria build- 
ing. 

An auction of art goods and bric-a-brac 
is being conducted at the branch store of 
the Mermod, Jaccard & King Jewelry Co., 
at Hot Springs, Ark. 

Frederick W. Drosten, president of the 
Drosten Jewelry Co., has been appointed a 
member of the passenger transportation 
committee of the Business Men’s League. 

Theodore J. Eckhardt, formerly in the 
jewelry and optical business at 2511 S. 
Jefferson Ave., has taken charge of the op- 
tical department of the Stix, Baer & Fuller 
Dry Goods Co. 

Samuel Kober, of the Harris Diamond 
Importing Co., has returned from a trip 
through Texas, and L. K. Harris, presi- 
dent of the company, is about to start on a 
trip through the south and southwest. 

A. J. Frauenthal, formerly in business 
at Heber Springs, Ark., was in St. Louis 
during the week purchasing stock for a 
store which he is opening at Newport, Ark. 
He has closed his place at Heber Springs. 

R. F. Kroeger, of the Elliott Jewelry 
Co., has returned from a pleasure trip to 
New York and’ New Orleans. He made 
the trip from New York to New Orleans 
by steamer, and he was away two weeks. 

E. F. Maritz, of the Maritz Jewelry Mfg. 
Co., received a letter during the week from 
his sons, James and Raymond Maritz, who 
are traveling in Europe. They are now in 
Rome. They expect to return the latter 
part of March. 

Goodman King, president of the Mermod, 
Jaccard & King Jewelery Co., has been ap- 
pointed a member of the Foreign Trade 
Bureau of the Business Men’s League, and 
a member of the manufacturing committee 
of the same organization. 

The Dixon & Nims Jewelry Co., 242 
Collinsville Ave., East St. Louis, has been 
dissolved, Roy M. Dixon purchasing the 
interest of Mr. Nims. He will hereafter 
conduct the business himself, as he did be- 
fore Mr. Nims became associated with him 
a year ago. 

The ball given Friday night at Rimp’s 
Hall, 4456 Delmar boulevard, by the St 
Louis Retail Jewelers’ Association, was 
an entire success. There was a large at- 
tendance of jewelers and their wives. Most 
of the modern dances were indulged in and 
all who attended had a good time. The ball 
will hereafter be an annual affair. 

Herman Mauch and Joseph M. Ebeling 
have been appointed members of the enter- 


tainment of visitors committee for the pag- 
eant and masque of St. Louis that is to 
be given in May in Forest Park to com 
memorate the history of St. Louis. Bo.h 
are also on the advisory committee. Great 
crowds are expected in the city for the 
pageant. 

F. W. Hoyt, president of the Hoyt Jew- 
elry Co., returned during the week from a 
business trip through Illinois, and left for 
a trip through Oklahoma and Texas, ex- 
pecting to be gone about three weeks. A 
meeting of the St. Louis Jobbers’ Associa- 
tion will be held directly after he returns 
and the arrangements will be completed 
for the annual convention of the National 
Wholesale Jewelers’ Association, to be held 
here in April. 

The engagement of Roy M. Culbertson 
and Miss Olive Virginia Outten, was for- 
mally announced at a reception given Fri- 
day afternoon by Mrs. C. H. Fisk, of 1232 
Oakley Pl., sister of Miss Outten. The 
wedding is to be late in April. Miss Outten 
is a daughter of Hosmer Hall, and is an ac- 
complished musician. Mr. Culbertson is a 
son of S. D. Culbertson, vice-president of 
the Hess & Culbertson Jewelry Co., and is 
himself connected with that firm. 

The St. Louis Retail Jewelers’ Associa- 
tion has been placed on the roll of honor 
of the Business Men’s League by virtue of 
the co-operation of the organization in a 
fight that is being made under the leader- 
ship of the Business Men’s League for 
the completion of the Municipal Free 
3ridge by the construction of the Reber 
approach on the east side. An attempt is 
being made to induce the Municipal Assem- 
bly to call an election to enable the people 
to vote on a proposed bond issue of $2,- 
500,000 for that purpose, and the jewelers’ 
association has been lending its assistance 
in that behalf. 

Emil H. Leffert, a jeweler of Council 
Bluffs, Iowa, who caused the arrest here 
of Grace Madine Jones, of Shenandoah, 
la., on the charge of being a fugitive 
from justice, arrived her Friday and re- 
covered the greater part of the $1,200 worth 
of diamonds and jewelry which he charged 
her with having taken away from Council 
Bluffs before they were paid for. The 
young woman had all but two of the pieces 
of jewelry with her when arrested. She 
told Leffert the other two pieces were in 
one of her trunks, which had been taken to 
police headquarters, but search failed to 
discover them. Leffel swore out a war- 
rant charging Miss Jones with obtaining 
goods by false pretenses. Miss Jones filed 
suit against Leffert for $20,000 damages for 
alleged false arrest. Leffert has gone back 
to Council Bluffs. The young woman de- 
nies that there was any intention to defraud 
Leffert. She says she was given to under- 
stand that her former employer at Shen- 
andoah, Ia., would pay for them. 








Fred Goosmann, Somerville, Tenn., was 
the subject of a long article in the Fayette 
Falcon’s special industrial edition, pub- 
lished Feb. 20. Mr. Goosmann has been 41 
years in the jewelry business in Somer- 
ville and 38 years in the same room, and 
this fact was prominently brought out in 
the article in question. 
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Samuel Harris returned last week from 
a trip to Pittsburgh. 


A sale of the Harry Barit bankrupt stock 
will be held March 9, by order of Bank 
ruptcy Referee Joslyn. 

E. P. Shinn has opened a new store ar 
Elmwood and Trombly Aves., where he 
will do watch repairing. 

Louis Gautherat, of the E. H. Pudrith 
Co., returned to the store last week after 
an illness of 10 days with tonsilitis. 

The firm of Alkon & Newman, 140! 
Michigan Ave., has been dissolved and the 
business will be conducted by John Alkon. 
The firm has been in business somewhat 
over a year. 

Edward Barnett, who purchased the 
Mathauer & Loester wholesale stock at 
auction Feb. 19, has disposed of a portion 
of the goods to the trade. It is under 
stood that the remainder will be sold at 
auction. 

W. C. Noack, of Noack & Gorenflo, re 
turned last week after three weeks spent 
at Pinehurst, N. C. He had an excellem 
vacation trip and enjoyed the Pinehurst 
golf links. 

H. Weisman, who conducted a store here 
under the name of the Guarantee Jew 
elry Co., has not yet been examined in 
bankruptcy court, but it is stated that he 
will be put on the stand when he return- 
from New York. 

An ordinance was introduced before the 
Saginaw Common Council last week pro- 
viding for licensing of pawnshops and 
calling for daily reports on articles pawned 
as well as prohibiting an interest rate 
higher than 2 per cent. per month. 

The “retailers” bowling team has now 
secured a lead over the “wholesalers” 
which bids fair to keep them in the lead 
for the remainder of the season. In last 
week’s match the retailers won handily, 
getting a team score of 975 in their best 
game. There will be another match this 
week, and the wholesalers will have their 
strongest team out in an effort to par- 
tially catch up. 

The shooting of Alpheaus Moore, 20 
years of age, in a Detroit grocery store 
which he was attempting to “hold up,” 
has caused an investigation by Detrot 
police officers into the possibility of 
Moore’s having been concerned in the rob 
bery of the Stolz jewelry store in Sagi 
naw recently. Moore was from Saginaw, 
and Ezra Thon, of Saginaw, was arrested 
on suspicion of being concerned with, 
Moore in the killing of Policeman Mad- 
den. Both boys are said to have been in 
Saginaw at the time that diamonds valued 
at approximately $2,000 were taken from 
the Stolz establishment. The killing or 
Moore will result, it is believed, in the 
breaking up of the gang of youthful 
bandits who, using stolen automobiles t 
get about the city quickly, had made a 
practise of robbing stores and restaurants 
He had already robbed two stores before 
being shot on the evening in question, 
and his younger brother, who drove the 


ANE hn el eet bt alae IN ee ge 






i dare ahem cata es Cone cnn 


aes sine th 


Net nar lt as Bs 


Ci atl et 















102 THE JEWELERS’ CIRCULAR-WEEKLY March 4, 1914. 





orto more CHELSEA” Clocks 


WEB™ Over 1000 Styles 
in Bronze and Brass, 
Highly and_ Refined 
Finished Cases, etc., to 
select from. Also many 
fine Models of Mahog- 
any Cases. 

























“Special” Auto Clock. 





Mahogany Base Ship’s Bell Clock. Gothics (Also Dorics). Yacht Wheel “Ship’s Bell’? Clock. Also many other attractive models 
The small —_ Bell” Clock in Cabin or - The large BELL outside Oper- 
ilot House. % &_ ated by the Small Clock., be G 











Equip your Yacht or make a Present to 
Your Yachting Friend or Club. 


THE CHELSEA AUTOMATIC sIIP’S © pet ourTrIt. 


The Ship’s Bell Clock in the Cabin Rings the Large Ship’s Bell Forward. Also Suitable 
for Country and Seashore Estates. Attractive, Useful and Decidedly Nautical. Push button 
attachment for calling your chauffeur, gardener, coachman, etc., etc. 














Windsor. 





CLOCKS OF QUALITY-—The Justly Celebrated 8-Day, High-Grade 
CHELSEA CLOCKS 


Used and DEALT in by those Demanding the BEST 
er ON SALE BY LARGEST HIGH-CLASS RETAIL JEWELRY HOUSES. 
Very large variety. Sizes (dials) from 2% to 12 inches in diameter, cases in proportion. Prices, from $21 to $250. 
Auto Clocks, especially desirable for Wedding, Holiday and General 
PRESENTATION PURPOSES 
em Outside of the large cities there are innumerable buyers who want for their own homes, or for presentation purposes, a few Exclusively High-Grade Clocks 
each year. You should be prepared to meet that demand or recommend the “CHELSEA” to such buyers. 
e@ To dealers in such places we suggest buying a 2%4-in. Boudoir Clock, listed at $21. This will show the general high character of the “Chelsea” Clocks, and 


from our Catalogue, furnished on request, you can sell other models. TRY IT. 
YOU want the BEST? Ask for the “CHELSEA” Clock 


CHELSEA CLOCK CO., 16 State Street, BOSTON, MASS., U.S. A. 


Largest makers in America of Exclusively 8-DAY, HIGH-GRADE CLOCKS. 


Mantel, Boudoir, Ship’s Bell and 
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Joe Henochsburg started north this week 
for Frohman & Co. 

B. R. Frank has succeeded Frank & 
Johnson, Bellevue, O. 

Loring Andrews, president of the Loring 
\ndrews Co., is taking a rest in the Ber- 
mudas. 

Frank Stewart started out in southern 
territory Monday for the Geneva Op- 
tical Co. 

\. H. Chamberlain, Campbelsburg, N. C. 
has moved to Salem, and is now of the 
firm of Menaugh & Chamberlain. 

Ferd Phillips, of Richter & Phillips, is in 
the south. Ezra Kendall returned from 
his Ohio trip, and left this week for the 
west and south. 

L. L. Jackson, of Chattanooga, Tenn., 
stopped here on his way home from Toledo, 
O., where he was called on account of the 
death of his father-in-law. 

J. D. Jacobs, of D. Jacobs Sons’ Co., 
started out this week on his Indiana trip. 
J. Hirschfield leaves this week for Georgia, 
\labama, Mississippi, Louisiana and Ten 
hnessee. 

\. G. Schwab has returned from New 
York, where he attended the convention of 
the National Jewelers’ Board of Trade and 
the executive meeting of the Wholesale 
Jewelers’ Association. 

C. J. Grift and bride returned from a 
short honeymoon last week, and the groom 
left for Chicago and Detroit on a business 
trip for Lindenberg & Strauss. Sig Strauss 
left Sunday for the north and west. 

Alvin Fox, of Fox Bros. & Co., is visit- 
ing the trade on the Pacific Coast. Mr. 
and Mrs. Henry Fox are at Palm Beach, 
Fla. enjoying a very pleasant stay. 
George Fox is on a pleasure trip to San 
Francisco and southern Pacific points. 

C. Sanborn, of the Farrington Case Co.. 
Chicago: A. H. Rolf, Lockland, O.; D. B. 
Bracker, Huntington, W. Va.: R. F. 
McComb, Hamilton, O.; John R. Borard, 
Carrollton, Ky.; Fred Wittlinger, Middle- 
town, O., and Will Shire, Paris, Ky., were 
among the visitors to the trade last week. 

Charles A. Gebhardt, traveling salesman 
for the Clemens Oskamp Co., is back at 
work after a sickness of eight weeks. He 
will remain in the store a few weeks until 
he regains enough strength to undergo an- 
other operation for appendicitis. Mr. Geb- 
hardt has spent eight of the last 14 months 
in a sick bed. 

\lbert Zoellner, Portsmouth, O., and C. 
\. Gossard, Washington Court House, O.. 
were here to attend the annual reunion of 
the Syrian Temple, Ancient Order of 
Nobles of the Mystic Shrine, Friday night 
and Saturday afternoon and night. Walter 
Wittlig, of J. Wittlig & Sons, Marietta, O., 
attended the class in the 14th Degree. 

Moses Schwartz, new president of the 
Wholesale Jewelers and Manufacturers’ 
\ssociation, presided at his first meeting 
last Thursday afternoon at the Sinton 
Hotel. He reappointed the committee on 
the establishment of a school of engraving, 
watchmaking, jewelry and optometry in the 
Ohio Mechanics’ Institute. The members 
are Ferd Phillips, Fred Gruen, Eli Gutman 


and Joseph Noterman. Cincinnati jewel- 
ers have subscribed $5,000 to establish and 
maintain the school. The Ohio Mechanics 
Institute occupies a new building erected 
for it with money given for the purpose 
of providing adequate quarters for a trades 
school and in it are some of the best classes 
in the various trades in the world. 

Tuesday, Feb. 24, a warrant for the ar- 
rest of Isaac Newton Fox, of Fox Bros. 
& Co., diamond importers, of 31 E. Fourth 
St., charging that he was guilty of promot- 
ing juvenile delinquency in the case ot 
Mildred Crane, a 17-year old girl whose 
plight the Juvenile Court is investigating, 
was sworn out by the girl’s mother. On 
Monday afternoon, March 2, Mr. Fox and 
Hugo Goldsmith pleaded guilty and were 
fined $400 and costs. The case has been in 
the courts some time, but the names of the 
men accused were withheld until the war- 
rants were issued. Colonel Brent Arnold. 
Local Freight Agent and Superintendent of 
Terminals for the L. & N., pleaded guilty 
Tuesday and was fined $750, which was 
later reduced to $500, and Mrs. Elizabeth 
Phares Bowen, manicurist, also pleaded 
vuilty,*and was fined $500, as did George 
Richter, a chauffeur. Charles B. House, a 
traveling salesman for a New York tex- 
tile house with headquarters in Louisville, 
Ky., was arrested Friday at Corbin, Ky., 
and an officer was sent for him. He also 
pleaded guilty on Monday afternoon and 
was fined $100 and costs. 








Pacific Coast Notes. 


Work will begin shortly on a new build- 
ino in Covina, Cal.. for Finch Bros. 

Linden Burzell is now associated with 
Geo. Burzell in the jewelry and photo 
supply business in Sawtelle, Cal. 

A hole was made in the window of 
Eriksen & Nielsen in Fresno, Cal., a few 
nights ago, and rings valued at $700 were 
taken from the displav. 

Extensive improvements have just been 
completed bv J. F. Reed in Santa Monica. 
Cal., including the installation of four 
large mahogany cases, and considerable 
new equipment for the optical department. 

A robber, after making all preparations 
for escape by way of a series of ladders, 
threw a rock through the window of a 
jewelry store at Fresno, Cal.. recently, and 
escaped with a tray of diamond rings 
valued at $750. The shop is located in the 
center of the town between the post office 
and one of the principal theaters, but the 
man was seen by only one passerby. He 
ran into an adjoining alley and escaped. 
No trace of him has been found. 





Canada Notes. 


J. Kruger, Saskatoon, Sask., has given 
up business. 

Bradley Bros., of Windsor, Ont., have 
given a chattel mortgage for $4,665 to D. 
Smellis. 

Arthur Mael, Melfort, Sask.. and Alex. 
Cameron, Coleman, Alta., have discon- 
tinued business. 

Samuel Harvey, optician, Brantford, 
Ont., has given a chattel mortgage to G. 
Duckett for $600. 
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Omaha. 


Auble Bros. have purchased the jewelry 
business of W. J. Taylor, of Ord, Nebr 

L. E. Fox, Greenfield, la., was married 
last week to a young lady at Plattsmouth, 
Nebr. 

R. W. Clay & Co., 
a new jewelry store in the store former] 
occupied by Genevieve Sullivan & Co. at 
Shenandoah, Ia. 

Among the jewelers in Omaha last week 
were: John Christensen, North Bend. 
Nebr.; John Wehrli, Missouri Valley, I[a.; 
E. Kahn, Friend, Nebr.; Phil Falsom, Ash 
land, Nebr. 

W. F. Morris, Chicago, has purchased the 
interest of V. B. Trimble in the jewelry 
store of Leitch & Trimble at Hastings, 
Nebr. The new firm will be known as 
Leitch & Morris. 

The C. B. Brown Co. ‘s now located at 
403 S. 16th St., City National Bank building, 
where it will remain until the new United 
States Bank building is completed. A big 
front show window in the storeroom of the 
house was blown to pieces by the wind 


Avoca, la., will ope: 


storm Sunday of last week. 

F. A. Hannis, York, Nebr., writes to Pres 
ident T. L. Combs, of the A. N. J. R. A. 
that he is planning to organize a district 
club in his section of the State. President 
Combs is trying to arrange with the jew 
elers in the States of Colorado, Idaho, Utah 
and Washington to arrange the dates for 
their conventions so that he will be able to 
attend all of them. 

After being out 29 hours the Federal 
court jury at Lincoln, Nebr., before which 
R.C. Be er was tried for the alleged sale of 
imitation elk teeth disagreed and was dis- 
charged by Judge Munger. The vote of the 
jury stood nine for acquittal and three for 
conviction. This is the second time Boyer 
has been tried and the second time the jury 
has failed to agree. Witnesses were called 
from a number of the principal cities of the 
country for the trial. It was alleged that 
Bover’s sales ran beyond the 15,000 mark 
in number of teeth. For these he received 
from 75 cents to $2 apiece 

Fred. Brodegaard who was before the 
State Commission at Lincoln to explain 
the methods of his jewelry company last 
week, satisfied the Commission that there 
was no flaw in the plans and there was 
nothing to which exception could be taken 
either under the “Blue Sky” law or. any 
other statute. The enctre matter arose 
over the misunderstanding as to the use 
of the proceeds from the stock sale which 
the Commission thought was to go to Mr. 
Brodegaard, but which it found out was 
to go into the business. Mr. Brodegaard 
traced the storv of his business life from 
the time he had landed in Omaha 29 years 
ago and showed that he was in no way a 
“promoter.” He showed that 65 branch 
stores had been established under his sys- 
tem and these had turned in a net profit 
of over $4,000 in the last nine months of 
last year even during the expensive period 
of installation. At the conclusion of the 
hearing the Commission endorsed Mr 
Brodegaard’s scheme 





W. R. and Pinkston Nail have opened a 
jewelry store at Chester, S. C. 
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An overheated stove in the store of Abe 
Amdur, the jeweler, at 82 Seneca St., Feb. 
25, damaged his stock by smoke and fire to 
the extent of $100. 

Albert J. Grohs, a nephew of Joseph 
Schmidt, the well-known Broadway jew- 
eler, has accepted a position as watchmaker 
with Alfred O. Bald. 

August Hoyler represented the Genesee 
St. Business Men’s Association at the ban- 
quet of the Central Council of Business 
Men’s Associations last week. 


Albert I. Boasberg, formerly with H. 
Boasberg Sons & Co., has accepted a posi- 
tion with King, Raichle & King, and has 
left for Georgia to commence his duties. 

Daniel J. McGettigan, president of the 
Buffalo Cut Glass Co., Batavia, N. Y., died 
suddenly at his home on Feb. 21 from an 
attack of heart failure. Mr. McGettigan 
was born in Honesdale, Pa., in 1874, and 
had been engaged in the cut glass business 
from boyhood. 

J. R. Ansteth, a well-known jeweler, was 
tried on an indictment charging him with 
receiving stolen property by Justice Louis 
W. Marcus and a jury in the criminal term 
of the Supreme Court of Erie County last 
week, the jury returning without having 
reached an agreement after four hours’ de- 
liberation. 

Heintz Bros., the well-known ring manu- 
facturers by this city, will present every 
member of the local Retail Jewelers’ Asso- 
ciation with a lapel button to be the of- 
ficial button of the organization. It is to 
be solid gold and to contain the “Seal of 
Quality” inset. The local jewelers appre- 
ciate very highly the generosity of Heintz 
Bros., and accepted the offer with consid- 
erable acclaim. 

March 1 marked the advent of Frank A. 
Ketter in the retail jewelry business. On 
that day he assumed the business estab- 
lished for many years by H. A. Reinhardt 
on Lovejoy St. Mr. Ketter for several 
years was in the employ of Secretary Al- 
fred O. Bald, of the local association, as 
watchmaker. He will become a member 
of the local association. Mr. Reinhardt will 
look after his moving picture interests, 
which lately required considerable of his 
time and attention. 

The police are still looking for the negro 
who got away with $1,500 worth of dia- 
monds from the store of Henry Pruss- 
man, of Genesee St., last week. Lee Ander- 
son, a Chicago negro, who detracted Pruss- 
man’s attention from the thief by insisting 
on having Prussman wind up several alarm 
clocks, entered a plea of not guilty when 
arraigned in City Court. He steadfastly 
denies any knowledge of the thief or his 
whereabouts. Earlier in the week he said 
he might be able to get the gems back, but 
since that time he has apparently changed 
his mind. 

Arrangements are being made by the of- 
ficers of the Buffalo Retail Jewelers’ As- 
sociation for the monthly round table meet- 
ing to be held in the Teck Theater Cafe 
at Main and Edward Sts. Thursday even- 
ing, March 11. The dinner will begin at 
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7.30 p. m., and will be followed by a busi- 
ness session. At this meeting the official 
buttons of the Buffalo association, donated 
by Heintz Bros., will be distributed, and a 
large attendance will be on hand. Reports 
of the banquet held Feb. 12 and of the 
conference of the New York State Jew- 
elers’ Association held in this city Feb. 17 
will be submitted by the committees which 
so successfully handled both events. It is 
also expected that the status of the amend- 
ment to the city ordinance prohibiting the 
sale of jewelry by auction after 12 o'clock 
noon on each day will be discussed at 
length. 








Columbus, 0. 





The Harrington Co. is looking for new 
quarters, because the Denig & Ferson block, 
in which it is now located, has been pm- 
chased by a 10-cent store concern. 

M. Ratner, at 238 N. High St., has leased 
the premises at 216 N. High St., near 
Spring St., for a term of 10 years, at a 
rental of $3,600 for one year, $4,000 for 
two years, $4,200 for two years and $4,500 
for five years, an average rental of $4,250. 

Goodman Bros. exhibited in their win- 
dows last week a check from the Jewelers’ 
Security Alliance for $100 for the arrest 
of William Temple, who smashed Good- 
man’s windows May 22, July 21 and Nov. 
13, 1913. Bonnie H. Gregory, 1223 N. High 
St., assisted in his capture when he tried 
to sell some of the stolen goods. The re- 
ward was divided between Mr. Gregory, 
Attorney H. G. Warden and the police pen- 
sion fund. Temple, who was out of the 
Mansfield Reformatory on parole, was re- 
turned there. 

The Bancroft Bros. Co., which has been 
looking for a new location because at the 
expiration of its present lease the building 
it occupies is to be torn down, last Satur- 
day leased the north portion of the ground 
floor room of the Columbus Savings and 
Trust Building, which room was formerly 
occupied by the now defunct bank of that 
name. The lease gives with the room the 
entire vault facilities of the bank, including 
more than 800 safety deposit boxes. The 
front of the building will be remodeled. 

Because of objections by business men 
to the noise and dirt of the granite block 
on High St., City Council has passed a 
resolution to improve it with asphalt from 
Livingston to Goodale, and will issue 
bonds in the sum of $100,000 to pay the 
city’s share. Jewelers located on the part 
to be improved are T. O. Pickering, Ban- 
croft Bros. Co., the Harrington Co., R. L. 
Heid, H. J. Heimberger, Gus Ressenauer 
Budd & Co., Isaac Cramer, Crown Jew- 
elry Co., M. D. Daniels, F. M. Deinlein, 
Chas. Kohn, Gustave Luchtenberg, J. T. 
Mathison, E. J. Miller, Moses Ratner, Re- 
liable Jewelry Co; E. J. Ecutty, Earl Scul- 
ler, H. T. Trivella and H. E. Tuller, be- 
sides several others who occupy second 
floor rooms. 








The Blake & Ham Jewelry Co., Frank- 
fort, Ind., has been incorporated with a 
capital of $12,000, to engage in the jew- 
elry and optical business. The directors 
are: C. W. Ham, J. L. Rowe and E. 
Howard. 
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TRADE CONDITIONS. 
Prospects are excellent for a splendid Easter 


business in Toledo. The custom of giving a gift 
at Easter is becoming more and more general. 
To meet this novelty trade most of the local jew- 
elers have purchased a considerable stock of the 
popular ornaments and trinkets. A number have 
already planned newspaper campaigns and have 
given their pre-Easter window trimming some 
thought. 





Arthur J. Nash has joined the sales force 
of Berson & Co. He will cover the city 
and neighborhood territory. 

John Kaiser, Wabash, Ind., is spending 
a two months’ vacation at Palm Beach, 
Fla. He is accompanied by his wife. 

I. Kopleman, of the firm of I. Kopleman 
& Co., has returned from a business trip 
in the east, where he purchased diamonds. 

Wm. H. Broer, Summit St., left this 
week for an extended trip in the south. 
He went directly to Key West, Fla., where 
he will spend some time. 

A splendid Summer home is being built 
on the banks of Tippecanoe Lake for Will- 
iam Nye, Warsaw, Ind. Mr. Nye expects 
to live there the entire Summer. 

The Hirsch Co., jobber in novelty jew- 
elry, is represented throughout the territory 
this season by S. K. Hirsch, Ira Cohen and 
David J. Hirsch. The concern has a suite 
of rooms on the 12th floor of the Ohio 
building. 

Chas. J. Chisholm, of Chisholm & 
Saunders, Blissfield, Mich., has accepted a 
position as traveling representative in the 
west for the Keystone Watch Case Co. 
He will care for the sales in Iowa and 
Nebraska. 

The wireless station, recently installed at 
the J. J. Freeman Co. for the purpose of 
receiving the time dispatches more ac- 
curately, is now in fine working order. 
The station has become well advertised 
and it is attracting considerable attention. 

Reno Freeman and Norman E. Hascall, 
of.the J. J. Freeman Co., attended the re- 
cent dinner of the Philadelphia Jewelers 
Club. They were en route to New York 
on a buying trip. Fred Snyder, manager 
of the cut-glass and china department of 
the store, is also in the east, selecting the 
season’s goods. 








Minneapolis and St. Paul. 





S. D. Ryder, vice-president and secretary 
of the South Bend Watch Co., was a Twin 
City visitor last week. He was accom- 
panied by his bride. 

Samuel Schaffer, formerly located at 243 
Nicollet Ave., Minneapolis, has completed 
his removal to his new establishment at 
316 Nicollet Ave. A new front was put in 
the store, and Mr. Schaffer has installed 
entirely new mahogany fixtures. Prism 
glass five feet in height has been put in 
above the plate glass windows, the entire 
width of the store. 








Benjamin F. Button, job master in the 
plate department of the Waltham Watch 
Co., Waltham, Mass., since 1899, died at his 
home, 72 Cushing St., last Wednesday after- 
noon after an illness of a month. 
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Popular Priced Lines 


The great bulk of merchandise is sold 
to the people who occupy a middle station 
as regards wealth, the people who are 
neither rich nor poor. They are the wage 
earners, the clerks and overseers, the 
small tradesmen, in fact the great major- 
ity of people. They are usually shrewd, 
looking for good values, but to a certain 
extent limited in their ambitions. To 
have the trade of these people means 
large sales. 

The Ostby & Barton lines are gotten 
up for this popular priced trade. The 
quality and finish are as high as the finest, 
but the goods are made in quantities and 
by improved machinery, so every ring 
cannot have the individual meaning nor 
the striking identity that a ring from 
some Fifth Ave. retailers would have. 
But the pattern is always good and the 
price is right, and the retailer can handle 
it ata good profit every time and always 
havea satisfied customer returning to him 
for more goods. 


Look for the stamps O2B and OB 14K 


Resizing 


The resizing of most rings is compara- 
tively simple when aievaioen by experi- 
enced workmen, but everyone should be 
careful not to undertake to size hollow 
rings, nor rings with large settings, 
especially boxes, that will stretch out of 
shape when the ring is bent toa smaller 
or larger size. We have a good many 
rings returned to us that have come to 
untimely ends in resizing because the 
rings were not suited for resizing. 





Ring of King Ethelwulf 





Probably made in years between 837- 
857. <A gold enameled ring weighing 
11 dwts. 14 grs.—worn by tie father of 
good King Alfred. 


An Enterprising Jobber 


One enterprising jobber who came to 
our attention, finding himself over- 
stocked on certain cheap rings contracted 
with the proprietor of a_ big mov- 
ing picture theatre to furnish rings as 
door prizes at each performance until 
his extra stock was gone. The show man 
issued a duplicate slip on each ticket 
sold and every night one of the per- 
formers drew the lucky tickets from 
among those passed in at thedoor. The 
holders of the duplicates got the prizes. 








am 
Stones That Stay In 


A package containing Eagle and Three 
Crown rings was hit by a runaway 
switching engine in one of our big termi- 
nals, and some of the rings were found 
scattered along the front gallery of the 
engine after it had gone some forty miles 
up the track. The stones were found 
securely fastened in their settings as if 
nothing had happened. 


Models of Famous Diamonds 


An attractive window display can be 
made by an assorted collection of models 
of the famous diamonds of the world, 
such as the Kohinoor, the Regnet and 
other gems. These models are put up in 
collections and sold in an attractive tray. 


Some jewelers seem to forget that 
window displays require any care after 
goods are once arranged. Coal dust and 
street dirt do not combine well with 
white cards and velvet pads. Clean 
goods are attractive and tend to increase 
sales. 


A man who insists that no sale is com- 
plete or properly made until the customer 
has received full value for his money 
is building a business for himself, his 
children and his children’s children.— 
Clipping. 


The Filled Ring 


The gold shell ring is now one of our 
fixed institutions. The makers of filled 
chains say they are better than gold 
chains for the gold is all on the outside 
where it is useful. If this is true of 
chains it ought to be true of rings, 
although we still confess that we have 
not quite as much faith as to believe it. 
Be that as it may, the filled ring is a 
good ring for cheap trade, and will give 
surprising satisfaction. It is finished to 
look like a gold ring and many a plated 
ring from our factory is so finely finished 
that it is almost impossible to tell it from 
a gold ring, if you have not taken it in 
your hand. 

The filled ring as first made was a 
hollow shell of plate filled with lead or 
plaster, having the outer surface of gold 
but with seams where the outside and 
inside surfaces joined. These rings were 
unsatisfactory on the whole, and it was 
not until seamless gold filled wire was 
perfected that the filled ring attained its 
supremacy as a reliable article. The 
filled wire is made from a pierced blank 
drawn up into hollow tubing, and filled 
with a core of copper, tightly soldered to 
the outer shell. The ingot is then drawn 
into wire of any size without breaking the 
shell. So long as the shell is unbroken 
the gold surface of the ring is in all 
respects the same as a solid gold ring. 
When the gold shell is worn through the 
ring is useless. 

The Eagle and Triple Crown lines of 
filled rings are made from this seamless 
wire. In the various steps through which 
the wire passes from the time it is cut 
from the coil till the rings are tied up 
ready to ship, every energy is bent to 
preserving the shell intact and of the 
greatest possible thickness. The trade 
mark is the customer’s protection. 


Wedgewood Cameos 


These stones are selling in rings and 
jewelry, especially the colored stones. 
They are a novelty made from a revival. 
The cameo is always in good taste, and 
never really out of style. 


We met an interesting fact in our 
business the other day. A ring was 
returned—badly stained with mercury— 
and we found it had been worn by a 
dentist. 
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Advertising—Its Relation to Trade Papers* 








That He Gets Therefrom. 


Elbert Hubbard Defines Advertising as Information as to ‘‘ Who You Are, 
Where You Are and What You Have to Offer,’’ and Shows the Only Names 
Known in History Are Those Which Were ‘‘Advertised.’’ The Science of 
**Advertising Is the Science of Psychology’’ and All Real Literature Is 
Advertising as All Genuine Advertisements Are Real Literature. The 
Superiority of the Trade Paper Advertising and Why the Subscriber Is as 
Much Interested in the ‘‘Ads’’ It Carries as in the Text for the Ideas 
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HE widespread interest in the subject 

of advertising is revealed in the for- 

mation of clubs to study the theme from 
every point of view. 

The “Adscript,” “Publicity,” “Adcraft” 
and “Poor Richard” clubs combine in their 
membership the brightest and most pro- 
gressive minds in their respective com- 
munities, 

He who imagines that modern adver- 
tising is the exploitation of the public is a 
biouspidati diplidocus, and would do well 
to come out of his comatose state and cur- 
rycomb his convolutions. 

Advertising is information as to who you 
are, where you are, and what you have to 
offer in the way of skill, talent or com- 
modity. 

To stand still is to retreat. 

To worship the good Terminus is to 
have the Goths and Vandals that skirt the 
borders of every successful venture pick 
up your Terminii and carry them inland, 
long miles, between the setting of the sun 
and his rising. 

To hold the old customers you must get 
out after the new. 

When a fellow thinks he is big enough, 
there is lime in the bones of the boss, and a 
noise like a buccaneer is heard in the 
offing. 

The reputation that endures, or the in- 
stitution that lasts, is the one that is 
properly advertised. 

The only names in Greek history that we 
know are those which Herodotus and 
Thucydides graved with deathless styli. 

The men of Rome who live and tread 
the boardwalk are those Plutarch took up 
and writ their names large on human 
hearts. 

All that Plutarch knew of Greek heroes 
was what he read in Herodotus. 

Life, now, is human service. 

To deceive is to beckon for the Com- 
missioner in Bankruptcy. 

Nothing goes but truth. 

We know this—because for over 2,000 
years we have been trying everything else. 

Academic education is the act of mem- 
orizing things read in books, and things 
told by college professors who got their 
education pretty much in the same way. 

It is easier to be taught than to attain. 

It is easier to accept than to investigate. 

It is easier to follow than to lead— 
usually. Yet we are all heir to peculiar, 
unique and individual talents, and a few 
men are not content to follow. 





“Copyright, 1914, by the Kovnat Adv. Service. 
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“Truth,” says Dr. Charles W. Eliot, “is 
the new virtue.” 

“Let the truth be known about your 
business” idea has inspired the best firms 
to tell of their products to trade paper 
subscribers. 

The only man who should not advertise 
is the one who has nothing to offer in the 
way of service, or one who cannot make 
good. 

All such should seek the friendly shelter 
of obl*vion where dwell those who, shroud- 
ed in Stygian shades, foregather gloom 
and are out of the game. 

Not to advertise is to be nominated for 
membership in the Down-and-Out Club. 

The Adscripts and the Adcrafts are op- 
position societies to the Mummy Trust. 

About the best we can say of the days 
that are gone is that they are gone. 

The Adscripts and the Adcrafts look to 
the East. They worship the rising sun. 
‘he oleo of authority does not much in- 
terest them. They want the Kosmic Kero- 
sene that supplies Caloric. 

A good advertiser is never either a philo- 
phraster or a theologaster—he is a prag- 
matist. He seeks the good for himself, for 
his customers, and for the whole human 
race. 

The science of advertising is the science 
of psychology. 

And ‘psychology is the science of the 
human heart. 

The advertiser works to supply a human 
want; and often he has to arouse the de- 
sire for his goods. He educates the trade 
or public to what it needs, and what it 
wants, and shows how and where to get 1. 

We are living, inventing and changing 
so fast, and there are so many of us, that 
he who does not advertise is left to the 
spiders, the cockroaches and the microbes. 

The fact that one has all the business 
he can well manage now is no excuse for 
not advertising. 

All that Shakespeare knew of Classic 
Greece and Rome and the heroes of that 
far-off: time is what he dug out of Plu- 
tarch’s Lives. And about all that most 
people know of Greece and Rome they got 
from Shakespeare. 

Plutarch boomed his Roman friends and 
matched each favorite with some Greek, 
written of by Herodotus. Plutarch wrote 
of the men he liked, some of whom we 
know put up good mazuma to cover ex- 
penses. 

Horatius still stands at the Bridge, be- 
cause a poet placed him there. 

Paul Revere rides adown the night giv- 
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ing his warning cry, because Longfellow 
set the meters in a gallop. 

Across the waste of waters the enemy 
calls upon Paul Jones to surrender, and 
the voice of Paul Jones echoes back, “We 
have not yet begun the fight.” 

And the sound of the fearless voice has 
given courage to countless thousands to 
snatch victory from the jaws of defeat. 

Commodore Perry, that rash and im- 
pulsive youth of 26 never sent that mes- 
sage, “We have met the enemy and they 
are ours,” but a good reporter did, and 
the reporter’s words live while Perry’s died 
on the empty air. 

Lord Douglas never said: 

“The hand of Douglas is his own 

And never shall in friendship grasp 

The hand of such as Marmion clasp.” 

Sir Walter Scott made that remark on 
white paper with an eagle’s quill, and 
schoolboys’ hearts will beat high as they 
scorn the offered hand, on Friday after- 
noons for centuries to come. 

Andrew J. Rowan carried the Message 
to Garcia, all right, but the deed would 
have been lost in the dust-bin of time, and 
quickly, too, were it not for George H. 


Daniels, who etched the act into the mem- 


ory of the race, and fixed the deed in his- 
tory, sending it down the corridors of time 
with the rumble of the Empire State Ex- 
press, so that to-day it is part of the cur- 
rent coin of the mental realm, a legal ten- 
der wherever English she is spoke. 

All literature is advertising. 

And all genuine advertisements are lit- 
erature. The author advertises men, 
times, places, deeds, events and things. His 
appeal is to the universal human soul. If 
he does not know the heart-throbs of men 
and women, their hopes, joys, ambitions, 
tastes, needs and desires, his work will in- 
terest no one but himself and his admirers. 

Advertising is fast becoming a fine art. 
Its theme is Human Wants, and where, 
when and how they may be gratified. And 
since the subscriber, too, must fill such 
wants, he profits by absorbing and reflect- 
ing these truths in trade paper advertising. 

Advertising interests, inspires, educates, 
sometimes amuses—informs, and thereby 
uplifts and benefits, lubricating existence 
and helping the old world on its way to the 
Celestial City of Fine Minds. 

And especially does the trade paper 
know of science of advertising. 

First, the trade paper carries no shady 
or uncertain advertising. Everything that 
treads the border line of bunco is elim- 
inated. 

The subscriber to a trade paper is, or 
should be, as much interested in the ads 
as in the text. Both inform, uplift and in- 


. spire. 


The trade paper is in partnership with its 
subscribers—the interests of each are iden- 
tical. The trade paper exists for this one 
reason—to render a tangible aid to the sub- 
scriber. 

To amuse him, tell him of the embezzle- 
ment in Alaska, the elopement in Florida, 
or the seduction in California—these things 
are not enough. The. subscriber must get 
ideas that he can use in his business—and 
any subscriber who studies the advertise- 
ments of his trade paper does. 
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JEWELERS’ 





That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tur 
CrrcuLar-WeexkLy regarding any ad- 
vantageous device or plan which they are utilizing 
in connection with their business. 







































































Modern Showcard Writing. 


Written expressly for The Jewelers’ Circular by R. E. Blick. 




















(Continued from issue of Feb. 18.) 
Part XIV. 
Fe* the card writer who 


does not pos- 


sess an air brush and whose work is 
not of sufficient quantity to demand one, 
we are in this lesson showing the ad- 


vantages of black and white applied stencil 
work done by hand, which if done neatly 
adds much to the finished showcard. 

This work can be quickly done and is of 
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THE MAY 
BIRTHSTONE 


Who first beholds the 
light of day 

In Springs sweet 
flowing month of May 


~ 
ofetey 








Ond weans an_ 


Emerald all her life 


Shall be a loved and 
happy wife’ 











CARD A. 


special value to the showcard writer. The 
designs herein submitted can be worked 
up in different colors with a pleasing effect. 
The reproductions, however, show them in 
black and white in order to give a more 
distinct impression of the different de- 
signs. These stencils are all stock patterns 
and can be secured from numerous sources. 
These were obtained from a fancy work 
shop and are in many instances used for 
stenciling patterns on pillow tops, table 
runners, etc. They are inexpensive and 
many different designs may be had at a 
cost of 15 or 20 cents, although it is not 
necessary to purchase them, as any card 


writer with the artistic eye can manufac- 
ture his own. 


These stencils are best made 





from a prepared stencil paper as described 
in a prewous issue. 
CUTTING THE STENCIL, 

In preparing the stencil first lightly 
sketch the desired design, then lay on a 
smooth piece of glass, which will afford a 
smooth surface on which the stencil should 
be cut with a knife, seeing that the knife 
is sharpened well to a point. Care should 
be taken not to cut the ties which hold the 
stencil together, as a single broken tie will 
spoil the entire design. 

In applying the stencil to the card, se- 
cure a short, stubby, stiff brush and apply 
to design by a patting stroke (do not paint 
it) as it will not look as well as applied in 


ABCDE 
FGHIJ 
KLIINO| 
PRSTU 
WXYZ 


CARD B. 


above manner. A separate brush should 
be used for colored paints and a separate 
one for black paint. Most any kind of 
water color or oil paint will give satis- 
factory results, being sure that the paint 
is very thick, as thin paint will run and 
get under the stencil, thereby marring the 
card. 

Clean your stencils thoroughly after you 
have used the same one for four or five de- 
signs and be sure and clean each stencil 
when the job is completed. If neglected, 





















it will cause the stencil to crack and the 
color to flow underneath by the extra thick- 
ness of dry color. 

In using stencils of any nature it is well 
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THE ts ll 
BLUEBIRDS 


Che emblem of 








peace and happiness 
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CARD C. 


to have them’ conform td the reading of 
the card as nearly as possible, as shown in 
card C. The other designs, you will note, 
are of a decorative nature which is well 
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CASA 


FOR 
OLD GOLD 
ana SILVER 


CARD D. 
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Nicholson [X*%&F | Swiss Pattern Files 


es The Best That Brains Can Make and Money Buy 
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Sy The very large output of the NICHOLSON factory permits of advantage being taken of every manufacturing 
ryt process and machine that will improve quality. 
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os If yours can’t supply the package containing genuine 
ae NICHOLSON (X ¥%F) Swiss Pattern Files, write us. 
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ILLINOIS WATCH CASE CO. 
WINNER 20 Year CASES 


Have You Seen Them? 
A Most Attractive Line. 





Supplied in Every Conceivable Design and Size. 


Our New 12 Size Extreme Thin ’ 
Gouge Model. WINNER CASES 
are constructed so as to meet the requirements of the most exacting purchasers. 
If YOU have not been. purchasing WINNER CASES—GET THE HABIT. 
— Be esas Ask your Jobber for them. 


ILLINOIS'|) WATCH CASE CO. 


BMA: hie. Factory at ELGIN, ILLINOIS 
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Storekeeping Department. Alphabet B.—Reproduced from original spoil the artistic effect of the showcard. 








card 14x11 inches. This is an original Card C.—Original card 22x28 inches. 
: é : : ; alphabet made in capitals only, and is es- Border made with a No. 2 lettering pen. 
suited to any kind of wording or inscrip- Illuminated with stencil J. “The Lucky 


tion. 
A DESCRIPTION OF HOW THE ILLUSTRATIONS 
WERE MADE, 
Card A.—Original card 22x28 inches. 
Border with a No. 2 lettering pen. Stencil 


wy 


& 


CARD E, 


Bluebirds” letter with a No. 9 red sable 

lettering brush. “Seventy-five cents” with a 

: No. 7 brush. The pen lettering of this 

illustration was made with a No. 3 pen. 

@ Card D.—Original card 22x28 inches. 

ry Nin’ 
aN So Y 





CARD G., 


pecially used for head lines or for the _. 
fancy initial for beginning a word. While his card shows another one-stroke al- 
this alphabet somewhat bears the mark of phabet which will be fully illustrated in a 


series to follow. It is plain and can be ex- 
- 
in «a ® 


ecuted with much rapidity. This card shows 
another way of which the stencil plays an 


important part by illuminating the first 
letter of the card. The border design of 
a fancy letter, it is plain and legible, and this card was made with a No. 2 pen. Box 
alphabet N 













< 





a- 


J used on this card. “The May Birth- 
stone” is a brush letter made with a No. 
11 lettering brush, underlined with two 





CARD H. 


s of this nature should be used around stencil with a No. 5 pen. The 
sparingly, as too much will confuse and brush lettering made with a No. 11 brush. 
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CARD L. 

Cards E, F, G, H, I, J, K, L show a 
few of the manv stencil designs that may 
be used in connection with showcard let- 
tering, 

CARD F, (To be continued.) 
black lines using the edge of same brush. For practical advertising suggestions, 


The remainder of card was lettered with eusndeitinusamiaaicc auneene males iee. 
a No. 3 lettering pen. CARD I. read The Jewelers’ Circular. 
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HESE Magazines 
and Weeklies, with 
a combined circula- 
tion of 7,000,000, will 
spread the gospel about 


“South B 


1914. 


An average 
of one of these 
magazines will 
go into the 
home of one 
family in 
every town in 
your commu- 
nity. 


If you are 
not in posi- 
tion to take 
advantage 
now of this 
mighty adver- 
tising help, 
write us for 
full particu- 
lars on how to 
‘‘cash in’’ on 
it. 





end” during. 


Watch 








Saturday Evening Post, 
2,000,000 


Colliers, 600,000 
Literary Digest, 280,000 
Cosmopolitan, 1,000,000 


Metropolitan, 300,000 
American, 300,000 
Railroad Man’s Maga- 
zine, 230,000 
Railway Trainmen, 
120,000 
Railway Conductor, 
48,000 
Telegrapher, 140,000 
Locomotive Firemen, 
76,000 


Locomotive Engineer, 


, 


Rock Island Magazine, 
55,000 


Santa Fe Magazine, 
. 60,000 


Milwaukee System Mag- 
azine 65,000 
Illinois Central Maga- 
zine, 45,000 
Pere Marquette Maga- 
zine, 20,000 

Successful Farming, 
680,000 


O. J. Farmer, 
135,000 


Southern Farming, 
56,000 
N. E. Homestead, 
56,000 
N. W. Homestead, 
105,000 


American Agriculturist, 
150,000 
Country Gentlemen, 
210,000 
Kansas City Star, 
300,090 





Total. . . 7,002,009 





South Bend Watch Co. 


SOUTH BEND, IND. 
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Whenever You Consider Hall Clocks Your 
First Thought is of Colonial 





Instinctively, naturally, 
even the most casual 
thought of hall clocks 
brings the name Colo- 
nial to your mind. 
For “Colonial” is today 
the standard of hall 
clock manufacture in 
America. 
More clocks are made 
in the Colonial plant 
than in any other 
place; a greater variety 
of accepted, authentic 
patterns emanate from 
this source and, too, 
the Colonial line offers 
by far the widest range 
of prices and possibili- 
ties. 
Whether or not you 
are among those who 
realize it and have 
cashed in on it, we 
want to repeat that 
this range of possibili- 
ties really is tremen- 
dous. 
Get in touch with us 
now, we'll show you 
how, from over a hun- 
dred patterns ranging 
all the way from $17.00 
to $400.00, you can 
make a selection that 
will turn a lot of cool 
profits your way. 

New York Office 
114 E. 28th STREET 

WM. C. CROLL 


Representative 





Colonial Mfg. 


Company 
Zeeland Michigan 
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TRADE MARK REGISTERED 


the rub. 





Bly 


The Superior 
Polishing Cloth 
is for sale at all material houses. 
It contains no paste or powder 
—the superiority being all in 


HENRY KUPFER & GO. 


20-26 Greene St., New York 
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Stock Keeping and Accounting for Jewelers 


Written expressly for The Jewelers’ Circular by A, E. Edgar, 
Author of ** How to Advertise a Retail Store,” etc. 





























from issue of Feb. 18.) 
Part IV. 
W! have brought tauis system to a point 
where every article has been entered 
in the proper stock record and is ready for 
sale. The article is plainly marked with 
at least two essential numbers, viz., the 
stock number and the selling price. It is 
usual to add the cost price but as shown 
in a previous instalment of this system it 
is not absolutely necessary to have this. 
If it is used at all it is merely for con- 


























7 
Firm Hame | 
Address 
Advert sement 

oS EL 

eM AINE SO Ie ae Dee OOTY Se 
NE ic miAbsccrnotieiceanloge 
. 
8 Cv S| 
& s 2 > ; 
S . 
i 3 8 Fs (| 
= ae ° > | 

Yt Ree’d |Sa/esman } amt Sale 
Ree: f | } 

Pi6.: 3. 

venienc tf knowing the cost and has no 


place in the system. 

As soon as a sale is made there must 
be made a record of the transaction. The 
record must show the kind of transaction 
it is, whether for cash, on credit, a C. O. D., 
or a mixed transaction, consisting of a 
combination of two or more or these. 

No matter what kind of transaction it is 
there must appear the following informa- 
tion regarding it: The stock record num- 
ber, with the department letter to which 
it belongs, which should be considered as 
a part of the stock record number, as with 
out the letter the system cannot be carried 
out; the name of the article sold; the num 
ber of the clerk making the sale; the selling 
price must be stated clearly; the kind of 
transaction, whether cash, credit or C. O. D. 

With this information we are ready 
make up the stock record and to analyze 
the business done by the firm. 

If a cash register is used th: 
provide a printed slip of the transaction, 
then a slip can be made out and placed in 
the register, or on a spindle. at the time 
the sale is made. These slips must cor- 
respond with the register :f no errors have 
been made. and errors should not be coun- 
tenanced. 


t does not 


\t the end of each day we have a com- 
plete record of the transactions of that 
day, no matter what their character may 
have been. . 

If a cash register that provides a printed 
slip of the transaction is used that slip 
may be used to complete the records. By 
writing on this slip the stock number and 
the name of the article we have a perfect 
record of the whole transaction. If one of 
the newest types of register is used the 
stock number may be stamped on the slip 
at the time the rest of the record is made. 

If no register is used and the clerks 
use an open cash drawer, a sales slip must 
be used to enforce a record being made of 
every transaction. On the back of every 
sales slip that is given to the customer 
there should appear an offer to pay two 
dollars in cash for information that a sales 
slip has not been given at the time the 
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are also going to know whether every 
clerk sells the goods at the prices they 
are marked, which is of considerable value 
in some stores 

This is all desirabl someone says, but 
it is going to take up a lot of time. Not 
half as much as one would imagine it 
would. The operations soon become 
mechanical to a certain extent and the op- 
erator becomes an expert at the work 

The first process is to separate the slips 
into piles representing each clerk’s sales. 
This is quickly done from the numbers, but 
often the handwriting is the chief distinc- 
tion facilitating the quick handling of the 
slips. These are totaled according to clerks. 
The slips are then divided into depart- 
ments according to the department letters. 
These again are then totaled by depart- 
ments. If there are enough slips each day 
to warrant it an adding and listing machine 
should be used. These. modern conveni- 
ences make it possible to secure informa- 
tion about one’s business that would cost 
too much by ordinary hand and _ brain 
methods. The smaller firms will not find 
it pays them to purchase a machine for this 
particular work alone, but there are other 
uses for such a machine that make it al- 
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transaction was completed. This will in- most an essential part of the retailer’s 


sure the giving of sales slips, as the re- 
ward paid should come from the wages of 
the clerk making the error. 
There is an endless variety of. sales 
slips printed by firms that specialize in this 
class of work. These usually cost from 
three to five cents a book of 50 slips with 
duplicate slips and duplicating carbon sheet 
If the firm from whom they are purchased 
es not have just the kind a jeweler thinks 
he ought to have, he can have a plate made 
for his own needs. On these sales slips 
there is usually a place for name and ad- 
dress of the purchaser, a space for the 
‘lerk’s number, for the amount of money 
received from the customer, for the amount 
f the sale and the date 

In Fig. 3 we show a very useful form 
of sales slip, one which may be modified 

suit all kinds of business. 

\t stated periods, usually the first thing 
the following morning, the bookkeeper, 
cashier, or some one delegated to do that 

rk, will sort the slips and proceed to 
make up the day’s records 

We are going to secure from these sales 
slips the following records of the business: 
The amount of cash sales, credit sales, 
C.O.D. sales and other kinds of transac- 
tions; the amount of the sales of each 
clerk; the amount of the gross profit for 
the day; the amount of each kind of goods 
sold; the amount sold in each department ; 
the amount of each kind of goods on han: 
at the close of each day’s business. We 


ecuipment. 

We are now ready to enter the sales on 
our stock sheets, or records, and to facili- 
tate this the slips may be sorted according 
to numbers being placed in one pile and the 
higher in another. The name of the ar- 
ticle shows which stock sheet to take from 
the file. It there are more than one of 
the same goods they are kept in rotation, 
the smaller numbers to the front. This 
makes it easy to find the number and make 
the entry as they follow in exact rotation. 
As this is done the selling price is com- 
pared and the cost price listed on a sepa- 
rate sheet. This routine is followed until 
the slips are all entered for the department, 
and the costs are all listed. These cost 
prices are then totaled and we have the 
gross profit for the day for that department 


by deducting that total from the selling 
price total. 
Each department will be handled in the 


same way and the records will be complete. 
In Fig. 4 is shown a form of report that 
the clerks could be asked to {ill out each 
day giving the information that is required 
above. The stock record entries may be 
made from these as readily as from the 
slips. By using these sheets the labor of 
preparing the records will be lessened and 
distributed over the whole staff 

These sheets will be totaled and entered 
upon another sheet containing the daily 
summary. It may be of a similar form, 


(Continued age 143.) 
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“Diamonds 


and 


Silver Threads” 


A unique creation 
in glass cutting. 


Made in a wide 
variety of pieces. 


H. P. SINCLAIRE & CO. 


No. 1700 Plate, 3 sizes, 13, 10, 7 inch Cut Glass Manufacturers 


(Design Patent No. 44774) CORNING, N. Y. 














~ ie is aS important to 
know who has made 
the tubular bells as it 
is to know who made 
the works of a clock. 
Mr. R. H. Mayland, 
the celebrated bell spe- 
cialist, makes exclu- 
sively for us our bells. 
Each bell bears the pat- 
ent stamp Dec, 4, 1900. 
No tubular bells are 
imported, as the public 
is led to believe. 
Things change. Eng- 
lish clocks and fusée 
watches had once a 
reputation of superior- 
. ity. Enterprise and im- 
~~~ ===“ proved machinery have 
enabled manufacturers 
of other countries to produce better 
goods and more variety. 


Colonial Wall Case, No. 128. Counter Case and Table, No. 107. BAWO & DOTTER Li it d 
WRITE FOR OUR NEW CATALOG. § imi e 






































F. C. JORGEBESON & CO>~ Manufacturers of Chiming Clocks 
159 to 167 ANN STREET, CHICAGO Established 1864 
Makers of HIGH-GRADE JEWELERS’ FIXTURES 18 to 28 W. 33d St., New York 
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Established 1879 iacidtiaaiehe MUSIC BOXES REPAIRED 
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Making the Window Pay.* 


Written expressly for The Jewelers’ Circular by Frank Farrington. 
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Pros ordinary use in the limited quantities 
required by most dealers the ready made 
marking inks purchasable at the stationer’s 
are the best. They may be had in various 
colors, though a good black to be used on 
a white ground makes a plainer card than 
anything else. The tendency to use bright 
colors and to make showy cards should be 
kept in check. ‘This is almost as important 
as that the human salesman’s language 
shall be kept down to plain Anglo-Saxon, 
avoiding flowery phrases and_ so-called 
“high-falutin’” expressions that may be 
over the heads of his hearers and that al- 
ways fall far short of carrying the idea in 
its most understandable and concrete form. 

In putting on the letters not enough paint 
should be used so that it will blot or run 
or take a day to dry. But enough should 
be used to make a full, black, clean-cut 
stroke. 

The strokes should be from top to bot- 
tom or from left to right. The reverse 
makes an awkward motion and one that is 
not easily carried out to a symmetrical 
finish. 

Few dealers become sufficiently compe- 
tent to make fancy letters or to use shaded 
letters profitably. There is little to be 
gained in diverging from the plainest form, 
resembling the Gothic type. Pictures may 
be added, though, with success if used 
judiciously. 

These are not to be made with the brush, 
but clipped from catalogues, magazines, 
trade papers or wherever a good half-tone 
may be found, showing an appropriate sub- 
ject for making the card more attractive 
and more forceful. 

The use of appropriate emblems pasted 
on showcards makes the latter seasonable. 
Flag stickers for the national days, such 
as Washington’s and Lincoln’s birthdays, 
Decoration Day, Fourth of July, etc.; red 
hearts for the Valentine’s Day; Shamrocks 
for’ St. Patrick’s Day; lilies for Easter; 
turkeys for Thanksgiving and Santa Claus 
for Christmas, etc. These pictures, if not 
available from any other source, may al- 
ways be obtained from postcards. 

When pretty girl pictures are appropri- 
ate to the sentiment of the showcard they 
may be clipped from magazine covers. The 
use of these is limited in possibilities, but 
where the goods being shown are such as 
are for ferminine use a pretty woman on 
the showcard will help. 

Pictures showing the goods mentioned in 
actual use are of the greatest value. A lit- 
tle discretion will enable the jeweler to 
illustrate his showcards to great advan- 
tage. It must be remembered, though, that 
the illustration is not the card. It is only 
intended to help to attract attention or to 
help emphasize the value of the goods. The 
illustration should occupy but a compara- 
tively small portion of the card. 


“Copyright by Frank Farrington. 


When a showcard has once been used its 
day is not done by any means. It may be 
used again with a different picture on it. 
It may have its soiled margins trimmed 
otf and the center mounted on another card. 
It may be cut down to show only a part 
of the text, and, lastly, the price part may 
be cut off and used for a price tag as long 
as it is clean. 

\ny kind of an article in the window 
with no price tag or card on it is not half 
displayed. People may stop and look at 
unpriced goods, but they are not very likely 
to come in any buy. 

It is very, very seldom that it is good 
judgment to omit prices. The numbers of 
customers you have who buy without stop- 
ping to find out how much the goods cost 
is decidedly limited. 

The people who buy without having to 
consider, the price are not deterred by 
knowing that price. Those who must con- 
sider the cost will buy more quickly if it is 
less than they expected, and if it is more 
the sooner they know what it is the sooner 
they will become accustomed to it and make 
up their minds that they will buy, even 
though the goods are not cheap. 

Price cards are easily made with a brush 
or with a shading pen and they should be 
freely used. And right here I might say 
that a medium sized shading pen is a most 
convenient tool for use in making smaller 
showeards of various sorts both for win- 
dow and inside use. 

Window salesmanship should not be con- 
fined to the hours when the store is open. 
In many instances there are many hours of 
valuable display time after the store is 
closed for the night. A good many jewel- 
ers close their stores evenings part or all 
of the time. This is no reason for leaving 
the window dark. The 
lighting is but a trifle when compared with 
the results obtainable. 

It is not necessary that the lights be run 
all night or that there should be someone 
to turn them off. The matter can be regu- 
lated automatically. 

If it is desired to cut off the window 
lights automatically it can be done in the 
following simple way: If there is a long 
lever on the switch it need not be changed, 
but if not attach one so that it will not re- 
quire much strength to turn off the lights. 
\ttach a cord to the end of this lever and 
fasten the other end of the cord to the 
wind-up key of the alarm on the back of 
an alarm clock. Fasten the clock down 
firmly in such a position that the cord will 
be tight and not too long. Set the alarm 
at the hour that it is desired to throw off 
the lights. When the alarm goes off and 
the key turns around it will wind up the 
cord and pull the lever, thus cutting out 
the lights. 

The show window as a salesman plays 
no favorites. It does its best with what- 
ever goods are put in there on exhibition. 
It makes friends just in proportion as you 
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help it to do so. It makes no enemies 
against your wishes. It works full time 
without shirking and it works overtime 
without a whimper. If there is a better 
acting salesman than the show window 1 
want to know it. 

It may have its limits, but so has any 
salesman, and the window has the advan- 
tage of not being hampered by those lim- 
its. It does not know what they are, and 
it does not care what they are. 

The jeweler should study the windows of 
all kinds of stores wherever available, be- 
cause, no matter what a man has for sale, 
if he uses his intelligence and his imagina- 
tion he can get ideas about the sale and 
display of his goods from the methods fol- 
lowed by people in widely divergent lines. 

The window displays of the dry goods 
store will afford ideas to the jeweler if he 
looks for them there. The same is true of 
the grocery or of the drug store. One 
man has developed one kind of display to 
perfection, another has developed another. 
Inspection of them all gets the best of 
each. Then all that is needed is to trans- 
late this into the language of the jewelry 
line, and there you are! 

Your window’s salesmanship is what you 
make it, and if you seek for information 
everywhere about developing it you will 
find it everywhere. 

(To be continued.) 





Special Sales. 


O special sale should be put on without 
careful preparation. The simplest kind 
of sale cannot be expected to succeed if 
it has had no advance thought in getting 
ready for it. There must be first an ex- 
amination of the stock for the sale to see 
that there is enough of it to meet any 
reasonable demand. The prices must then 
be fixed. The questions must be answered 
whether it is stock that must be sold at 
any price to prevent it from going lower 
than it has already gone, whether it is 
stock that ore can afford to reduce at all, 
or whether it is stock that can be used as 
a sales leader, by selling it for less than 
cost, though it be staple. Sit down and 
lay out a regular program. This program 
should call for an examination of stock, 
with orders to the clerks to get the stock 
out and into proper shape for selling, mak- 
ing it look as attractive as possible. There 
should be window and inside displays pro- 
vided for, advertising, show cards, selling 
schemes and attractive single and combina- 
tion prices —Notions and Fancy Goods. 





Men grow discontented, bitter and de- 
structive when they are compelled to work 
to the foint of exhaustion for a bare liv- 
ing, when they toil in the midst of hard 
conditions and uncongenial surroundings 
with no hope of anything better, when 
their efforts are misdirected and their effh- 
ciency is lowered by jealous or unskil- 
ful superiors, when they are given no 
knowledge of the purpose of the work 
they are doing and no inspiration in its 
accomplishment, when they are thrown into 
a position and given no opportunitv ever 
to learn how to do anything but the one 
operation.—Business Philosother. 
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} Ri h a in Chicago, in our 
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Alexander H. Revell & Co. 


Rees, Dayton, Eastman 
and Kingsbury Streets 


CHICAGO - - - - ILLINOIS 





et our samples of stationery printed from our 
ad Cuts. Appropriate designs that make 
ve Stationery. Not expensive. Write 
, inthe 

















Headquarters for 








Jewelry Boxes 








TO JOBBERS 
We manufacture a complete line 
of Velvet, Leatherette and Paper 
Boxes for the jobbing jewelry trade. 
It will pay you to know our prices 
compare our values with 
others. Send for a copy of our 

illustrated catalogue. 


and to 


new 


INTERNATIONAL CASE CO. 


94 Fulton Street, New York City 


Manufacturers and Importers 











ARK 
»™ Op 


Trade NK Mark 


CUays 


JONAS KOCH 


GOODS STAMPED WITH THIS TRADE MARK 
ARE GUARANTEED TO ASSAY 10K. 








Jewelry and Watches at Wholesale only 








37 Maiden Lane, N. Y. 























THE JEWELERS’ CIRCULAR-WEEKLY 




















y\) 


AD 









saeiaees 
| i 


RITSIN 










\ 








How I Made My Advertising Pay. 





Written expressly for The Jewelers’ Circular. 























EDITOR’S NOTICE-This is the third of a series of original articles written | 
expressly tor The Jewelers’ Circular, describing the success ul advertising | 
methods of jewelers in various territories. This is undoubtedly one of the } 
most practical and educational series ever issued by any jewelry trade paper. 
The information and aata gathered come direct from successful retail jewelry 
advertisers who will tell others just how they built up a thriving business. | 














Methods of a Jeweler in Newark, N. J. 
DVERTISING is an art these days. In 
the hands of an artist it draws a steady 

and lucrative trade; but a bungler will get 
little or no extra business to show for the 


A Few Straight Questions 
To Every Young Man 


li you intended to buy a diamond ¢ ment ring, at what store 


would you choose to buy it? If you knew of a diamond store, not 
just a jewelry store, where you could get as good a diamond ring or 
better for the same price, would you not buy it from that stor 

Do you think HOLT’S could afford to tell you that it has diamond 
rings at $10 to $1,900 that are as good as any offered at th *, and 
better than most, if it couldn't back up the statement with the ds? 

Holt’s Lead In Diamonds 

No other store gives the time and attention and studies the diamond 
market like 


HOLT’S 
Diamond Merchants 
Broad and Academy Sts., Newark 





DIAMOND TALK, 


money expended. Fortunes have been made 
by proper advertising, while other fortunes 
have been lost because right methods of 
appealing to the public have not been used. 














These Are Busy Days at the 


Holt Jewelry Store 


People are already looking for Christmas and it is 


The Store With 
The Goods 


That makes a successful store. Holt’s have the 
goods, the new goods, and Holt’s give the best 
values. Holt’s are 


Newark’s Foremost Jewelers 


Broad and Academy Sts., Newark 














A CHRISTMAS ANNOUNCEMENT*FROM HOLT’S. 


The amount of advertising, the kind of 
advertising and the mediums that should be 
used depend on the business, the class of 
goods carried, the position of the store, the 
general character of the people of the city 


and, especially, the portion of the popula- 
tion for whom the proprietor is catering. 
The advertiser must take into consideration 
all of these points. Where one firm will 
get firme results from extensive newspaper 
advertising, others will do just as well with 
smaller advertisements of a different type. 
A jeweler who sells cheap goods that will 
appeal to the more ignorant class of people 
must, as a rule, use larger and more flashy 
advertising, with prices of goods quoted 
prominently and often with so-called 
“marked-down” prices and sales. Houses 
of the better class generally are more con- 
servative as to space, the way the copy is 
displayed, the quoting of prices and the 
frequent announcement of “sales.” 

These observations apply especially to 
concerns which by their advertisements try 
to attract people to their stores, where, 
when the prospective customer arrives, the 
personal equation enters into the process of 
salesmanship. Jewelry firms depending 
principally on mail-order trade must give 
full descriptions, illustrations and prices in 
their periodical advertisements; for not 
one in a hundred of their customers calls 
to examine the goods, and these advertise- 
ments must be supplemented by elaborate 
catalogs. In laying out an advertising 
policy, jewelers have to consider many 
other things besides newspaper advertis- 
ing. Some concerns at regular intervals 
issue booklets, folders or cards, describing 
the goods they carry. Many plan some- 
thing unusual at Christmas. Sometimes 
these souvenirs take the form of art calen- 
dars for the coming year. Neatly arranged 
lists suggesting presents for the different 
members of the family circle, or advertis- 
ing novelties, are provided by many jew- 
elers. Attractive windows are an effective 
means of advertising, and many jewelers 
utilize this method very profitably. 

Now the problem with the jewelry ad- 
vertising man is to select just the right 
combination of all of these factors which 
will work most successfully for his con- 
cern. Often concrete examples of what 
has been done by various firms proves of 
great value, even if all of the conditions 
under which the original policies were laid 
out do not correspond with those of the 
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one who draws suggestions from them. 
The advertising policy of Frank Holt & 
Co., retail jewelers at 739 Broad St., New- 
ark, N. J., is therefore given herewith. 
This concern is chosen because it repre- 
sents a sort of middle ground in the ad- 
vertising field. It ranks among the lead- 
ing retail jewelry houses of the city, sell- 
ing a high grade of goods to people of 
the better class. Yet several other large 
jewelry houses do more advertising and 
some do less. The large trade which the 
concern commands attests to the effective- 
ness of the firm’s method. Let us there- 
fore examine in detail the factors that 
enter into its advertising policy. 

The Firm Itself—Frank Holt & Co. 
is an old establishment. This fact of it- 
self plays some part, perhaps unconscious- 
ly, in the advertising policy. A mew con- 
cern has to advertise to make itself known. 
An old concern can devote its advertising 
to a presentation of its goods alone. 

Location of Store—The location of a 
store has a great influence upon trade. A 
store “just around the corner” from the 








This Is the Time of the Year to 
Add to Your Stock of 


Sterling Silverware 


And these are some of the pieces that will likely be needed 


Tea Spoons, per dozen «1.50 to 18.00 
Dessert Spoons, per dozen..... 16,50 to 22.00 
able Spoons, per dozen , 28.00 to 33.00 

sert Knives, per dozen. .” 20.00 to 23.00 


Table Knives, per dozen 22.50 to 32.00 


Cake Servers, per piece 3.00 to 7.00 
Pie Kaives, per piece ; 3.00 to 7.00 
Sugar Spoons, per piece. . Pee of ee 
Butter Koives, per piece 2.00 to 3.00 
Olive Forks, per piece 1.25 to 2.00 
Bread Trays 10.50 to 23.00 
Bread and Butier Plates, '; dozen. - 29.00 


6.75 to 1650 


FRANK HOLT & CO. 


Trustworthy Jewelers 


Broad and Academy Streets 


Carving Sets, 3 pieces 








SILVERWARE ADVERTISED EXCLUSIVELY. 


main thoroughfares will not, other things 
being equal, have nearly the amount of 
trade that another more favorably situated 
will, even though it is practically as con- 
venient to the public. In many cities, one 
side of the main business street seems 
to command a better trade than the other 
side. The Holt store is on the main busi- 
ness street in the center of the city, and is 
located on the west side of the street, 
which is the popular side in Newark, 
more than three-quarters of the pedestrians 
on this thoroughfare passing it. 

Ouality of Goods Carried—This com- 
pany caters to the better class and only 
the best goods are carried. These range 
in price from what will suit the comforta- 
bly well-off, up to the most exacting de- 
mands of the wealthy. 

Treatment of Customers.—aA firm’s treat- 
ment of its customers is a great factor 
in the advertising policy. Inattentive or 
uncivil treatment of a customer by the 
least important clerk may so disgust him 
that, as far as he is concerned, the effect 
of all the other means of advertising is 
nullified. Uniform courtesy and a personal 
interest in the needs of prospective cus- 
tomers mark the treatment of possible pur- 
chasers at the Holt store. 


Reputation of the Concern.—The factors 
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Retail Advertising Department. 








thus far mentioned help to create a firm’s 
reputation, which, if good, is one of the 
greatest of advertising assets. 

Arrangement of Goods in Store.—First 
impressions are often lasting. An attrac- 
tively arranged store pleases one as he en- 
ters and puts him in a frame of mind which 
makes it easy for the clerk to approach 
him; an example of psychology in business. 

Window Displays—Window displays are 
a most valuable means of advertising. 
Thousands of people who have never been 
in the store will be drawn by an attractive- 
looking window; and a certain percentage 
of these will eventually be drawn into the 
store, and of these many will become regu- 
lar customers. To properly dress a window 
is an art. Some windows are filled with 
beautiful things, but either they are so 
crowded that they do not show off to ad- 
vantage or their arrangement is poor, so 
that the advertising value of the display :s 
in part destroyed. Besides the articles 
themselves that are shown, trimmings play 
an important part in making a window 
beautiful. The floor, sides and back of the 
window must be in keeping with the ar- 
ticles shown. The Holt windows are al- 
ways attractive, but never crowded. Usu- 
ally but one class of goods is shown at a 
time. If sterling silver, then the window 
will contain little else but sterling silver 
goods of different kinds. The goods adver- 
tised in the newspapers are often on dis- 
play in the windows. On patriotic and 
other special occasions the windows are 
decorated in an attractive manner with pic- 
tures, flags, historical souvenirs or other 
things of interest. 

Newspaper Advertising—The Holt con- 
cern is somewhat conservative in its news- 
paper advertising as compared with some 
of the other jewelers of the city, but what 
it does is effective. Newark newspapers 
and a few of those in the largest neigh- 
boring places are used. The firm uses 
about 1,000 inches of space a year, distrib- 
uted throughout the year as thought best. 
More general advertising is done during the 
few weeks before Christmas than at any 
other time. The company tries to get as 
good space as possible in the papers, but 
does not demand specified position, because 
of the extra expense. 

Kinds of Ads Used.—The Holt news- 
paper ads are generally two columns wide 
and three or four inches deep. At the 
top and bottom there is usually a double, 
triple or quadruple line rule. There 1s 
plenty of white space, and the reading mat- 
ter is so arranged that it is easy to read. 
Prices are so seldom mentioned that when 
asked by a representative of THe Jew- 
ELERS’ CIRCULAR if they were used in the 
firm’s advertisements, the advertising man 
at first said no. In the accompanying illus- 
trations showing the style of the Holt ads 
is included one of those occasional ads an- 
nouncing prices. 

Supplementary Advertising. —The Holt 
company does not issue calendars and other 
novelties at Christmas, as do many of the 
retail jewelers ; it sends out practically none 
during the year. Upon the counters are a 
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How to Advertise with Profit. 


Written expressly for The Jewelers’ Circular, 

















(Continued from tssue of Feb. 18.) 

Advertising Spectacles and Eyeglasses. 
RE you getting a liberal share of the 
local dollars spent to correct defective 
sight? Are you making the most of your 
opportunities in this field, by stimulating 
public thought on the subject of defective 
vision and establishing the public’s confi- 
dence in your fitness to correct eye 
troubles? You can add largely to the year’s 
net profits by intelligent effort in advertis- 
ing spectacles and eyeglasses; and this arti- 

cle will make suggestions to that end. 

After a careful study of a large number 
of current advertisements ] must make the 
general criticism that jewelers too often 
treat the subject of optical relief as a mer- 
cantile, instead of a professional, proposi- 
tion. In actual fact the customer for spec- 
tacles is as much a patient of the jeweler 
as the man with a pain in his insides is a 
patient of the doctor; and the approach to 
treatment should be the same in both cases 
—namely, first securing the patient’s confi- 
dence that a cure can best be effected by 
that jeweler, or that doctor. When the 
jeweler advertises his spectacles merely as 
merchandise he overlooks the essential 
thing—just as the doctor would miss his 
best point if he handed out a patent medi- 
cine instead of writing a prescription. The 
jeweler has precisely the same vital need 
of public confidence in his knowledge and 
skill as an optician as the other has in his 
knowledge and skill as a doctor; conse- 
quently he should keep in the background 
the mercantile aspect in his advertising and 
concentrate attention on his professional 
fitness as an optician. It follows that price 
will always be a secondary matter in his 
advertising—never the consideration, ex- 
cept in the instance, say, of offering a “bar- 
gain price” on frames (not lenses); and 
the greatest efficiency will be given to the 
optical advertisement by presenting it alone, 
entirely separated from mention of watches, 
clocks and jewelry. 

A word of caution to the untrained ad- 
vertiser, right here: In putting into prac- 
tise the precepts here laid down, do not 
put into your advertising a “dignity” that 
will make it du/l—for nothing is so deadly 
as dulness in advertising. Even in the most 
serious statements as to your fitness do 
not venture too far into technical descrip- 
tion or scientific reasons-why; keep always 
within the popular comprehension; and al- 
ways be entertaining. Tell the public where 
you learned optical science, how much you 
know, and all that, if you like, without too 
much vainglorying, but with conviction; 
but don’t be dull, if you would be read. 

In addition to the various statements as 
to your personal qualifications and experi- 
ence, the following forms could be used as 
part of a series of advertisements for your 
optical department. They are shown with- 
out the typographical “display” for want 
of space; but proper “display” will add 
much to their effectiveness. 








llave You Bad Eyes? 

Some eye troubles are beyond the 
help of lenses—as, for instance, if 
there is organic disease of the eye. 

l’ll be honest with you if you let 
me “look you in the eye.” You can’t 
buy Spectacles from me if Spectacles 
will not help you. 

Some Opticians are not so particu- 
lar. 








A very wise man, known as “The 
Father of Church History,” lived in 
the third century. His name was 


Eusebius 
(pronounced You-see-by-us) 


My Spectacles call out his name to 
those in need of a reliable Oculist— 
“You-see-by-us! You-see-by us!” 








That “Backward” School-Child. 


The trouble may be, often is, en- 
tirely owing to defective eyes—they 
cannot feed the brain with the 
knowledge to be got out of the 
school books. Let the child look at 
the page through proper lenses, and 
he will “go right along” in his 
classes. : 

Or the child may be making prog- 
ress, but under eye strain, which will 
soon tell on his nervous system. 

Better bring him to me, so that you 
may know there’s nothing wrong 
about his have what is 
wrong made accurately right. 


evyes- yr 











You Are “Near-Sighted” if 
you cannot see the wisdom of bring- 
ing your eyes to me to have them ex- 
amined, free, for possible faults. 

You Are “Far-Sighted” if 
you see that my optical education 
and experience qualify me as best 
fitted for the correction of your eye 
trouble. 

The right lenses do much more 
than assist the sight. They often 
cure headaches, correct nervous dis- 
orders and help obscure ailments of 
other kinds. 

I may be able to give you much 
comfort. You may not know that 
you need glasses. Bring your eyes to 
me and I'll look into them. 
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Retail Advertising Department. 











A Man Who Has No Nose 


could not have his defective eyesight 
helped with Eyeglasses. 

But the nose has been badly treat- 
ed in helping out the eyes through 
Eyeglasses, and the French name for 
Eyeglasses pince-nez (pinch-nose), 
tells why. 

Let me show you a new thing in 
Eyeglasses that was contrived for 
nose comfort. If you buy a pair your 
nose will be as lucky as your eyes. 








“It's All nm Your Eye.” 
Thousands of people suffer from 
headaches caused only by eye strain. 


Medicines will not heip them. They 
must continue to suffer, because they 
do not know the source of their dis- 
comfort. 

Thousands could remove their 
headaches through their eyes. I have 
permanently cured many persistent 
headaches by fitting the eyes with 
proper Spectacles. 











A MISLEADING OPTICAL ADVERTISEMENT. 

Once upon a time an optician advertised 
his spectacles under the heading, “Helps 
to Read.” An unexpected result from this 
advertisement is related in verse in an old 
Third Reader which came into my hands 
some time ago; and, while the verse is 
pretty poor stuff as verse, the incident 
which it relates is entertaining, so I pre- 
sent it here as an instance of “advertising 
intention gone wrong”: 

“Helps to Read.” 


A certain artist—lI’ve forgot his name— 

For making spectacles had got a fame, 

Or “Helps to Read,” as, when they first 
were sold, 

Was writ upon his sign in glaring gold; 

And, for all uses to be had from glass, 

His were acknowledged others to surpass. 


There came a man into his shop one day. 

“Are you the spectacle contriver, pray?” 

“Yes, sir,” said he, “I can in that affair 

Contrive to please you, if you want a pair.” 

“Can you? Pray do, then.” So at first he 
chose 

To place a youngish pair upon his nose, 

And book produced, to see how they would 
hit ; 

Asked how he liked ’em—“Like ’em? Not a 
bit !” 

“Then, sir, I fancy, if you please to try, 

These in my hand will better suit your 
eye.” 

“No, but they don’t.”—“Well, then, sir, 
if you please, 

Here is another sort and we'll try these; 

Still somewhat more they magnify the let- 
ter ; 

“Now, sir?”?—“Why, now I’m not a bit the 
better.” 


THE 











JEWELERS’ CIRCULAR-WEEKLY 119 


“No? Here, take these that magnify 
still more— 

How do they fit?”—“Like all the rest be- 
fore.” 

In short, they tried the whole assortment 
through, 

But all in vain, for none of ’em would do. 


The operator, much surprised to find 

So odd a case, thought sure the man is 
blind! 

“What sort of eyes can you have got?” 
said he. 

“Why, very good ones, friend, as you can 
see.” 

“Yes, I perceive the clearness of the ball— 

Pray, let me ask you—can you read at all?” 

“No, you great blockhead—if I could, what 
need 

Of paying you for any ‘Helps to Read?” 

And so he left the maker in a heat, 

Resolved to post him as an arrant cheat. 

JoHN TWEEZER. 





How | Made My Advertising Pay. 





(Continued from page 118.) 


> 





few small neat holders in which there are 
cards or folders telling of some particular 
things for which the firm is agent, or cards 
giving the birthstone of the month, with 
appropriate reading matter and _ verses. 
Customers are free to help themselves, but 
this literature is never thrust upon them. 

Fixed Prices—The firm under considera- 
tion believes in fixed prices on goods, espe- 
cially trade-marked goods. 

Advertising Budget—Unlike some con- 
cerns, Frank Holt & Co. do not apportion 
a definite amount for their publicity cam- 
paign. The 1,000 inches of newspaper ad- 
vertising, and perhaps a small amount for 
monthly birthstone cards, nearly covers 
their expense along this line. Most of the 
other literature is furnished by the manu- 
facturers of the goods advertised. 

Advertising Manager.—It is always well 
to have one person in charge of a firm’s 
advertising. Charles J. Hochstetter, vice- 
president and treasurer of Frank Holt & 
Co., attends to the advertising of his firm. 

We have seen that newspaper advertis- 
ing, essential and valuable as it is, is not 
all that enters into a firm’s advertising 
policy. The money spent for this form of 
advertising is made a hundred-fold more 
effective by proper consideration concern- 
ing the other factors described above. 
Some get good returns by using more sup- 
plementary advertising. What is given 
above is to show what succeeds with one 
firm. The suggestions may help others 
also. 

(To be continued.) 








Ralph A. Nims has announced that he 
has disposed of his interest in the firm of 
Dixon & Nims, 240 Collinsville Ave., East 
St. Louis, Ill. Mr. Nims has accepted a 
position as secretary-treasurer of the Cali- 
fornia Steel Pipe Co., Los Angeles. He 
will leave for the coast the middle of 
March. His interest in the business was 
sold to his partner, Roy Dixon, who will 
continue the business under the name of 
the Dixon Jewelry Co. 








OVELTIES in jewelry are plentiful 
here. There are the new la vallieres, 
bracelets, pins, watches, rings and new ex- 
clusive designs in diamond jewelry. You 
can always rely on what you buy of us— 
we guarantee the wearing qualities of every 
article we sell. Our prices in every respect 
are as low as dependable jewelry can be 
sold for. Jos. Welf & Sons, Cleveland, O. 


*x* * * 


A lady’s watch should be an accurate 
timepiece. The movement should not be 
slighted on account of size or case orna- 
mentation. Ladies’ watches from our stock 
are guaranteed to be accurate and reliable 
timepieces, and, as with everything else that 
comes from our store, our guarantee stands 
behind them. Albert C. Kirberger, War- 
ren, Pa, 

* ok * 

Give your boy a watch. Buy him a 
good watch, for he is old enough now 
to take proper care of it. Buy him a 
good watch, because it will last a lifetime 
—years hence he will prize it as a token 
of parental affection. An Elgin watch will 
please him—it is a thin, trim timekeeper, 
costing from $5.50 up. R. E. Friese, 
Springfield, O. 

* * * 

Platinum mounting, $390. Choose a dia- 
mond as you would choose a friend. You 
carefully make sure in your own mind that 
a friend is worthy of your confidence be- 
fore you bestow it. Exercise the same dis- 
crimination when choosing a diamond. We 
are diamond specialists. Newstedt, Cleve- 
land, O. 

x * x 

Diamonds. You may depend upon good 
value and good quality when you purchase 
diamonds from Karl Weidel. We have a 
very large assortment to choose from, 
thereby being in a position to give you 
almost anything you may want. We have 
them in all sizes, all qualities, all prices 
and all styles. Better see us before you 
buy. Karl Weidel, Trenton, N. J. 

oe 

We do all kinds of ‘ewelry repairing, 
watch repairing and engraving. Your old 
jewelry made into new at a small cost. 
Have your old heirlooms made into modern 
designs. We carry a complete stock of 
diamonds, pearls, precious and semi-pre- 
cious stones. Our goods are sold to you 
direct, without a middleman’s profit. High- 
est prices paid for platinum, old gold and 
silver. Gold and silver electroplating and 
coloring of every description—guaranteed. 
Estimates cheerfully given. Diamonds set 
while you wait. Max Kurjan, Youngs- 
town, O. 
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REFEREE 


THE WADSWORTH 20-YEAR CASE, 





like all Wadsworth products, has a definite 
goal in view. That goalis absolute MERIT. 
Merit is an argument you can't answer, it’s 
a pace you can't beat. There’s a standard 
in every class of cases. This is’the stand- 
ard of the 20- Year class. 


REFEREE 
THE WADSWORTH 20-YEAR CASE 





is a credit to the maker, the dealer, the 
wearer and the movement.  Engravings 
the newest. Superior French bows. A 
maximum of looks and wear for the money. 
Caters in the best way to the most popular 
demand of the present time. The up-to- 
date 20- Year Case. 





“Attains Its Majority’ 


The Wadsworth Watch Case Co. pavton ky. 


NEW YORK CHICAGO SAN FRANCISCO 
17 Maiden Lane Columbus Building 717 Market Street 
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Catechism for Computing Teeth of Watch Wheels 
and Depthing. 


Written expressly for The Jewelers’ Circular by T. J. Wilkinson. 

















(Continued from issue of Feb. 4.) 
Part II. 
UESTION.—How may we determine 
the number of teeth in a missing cen- 
ter wheel? 

Answer—The: leaves of the third and 
fourth pinions should be multiplied to- 
gether and their product again multiplied 
by 60. The total product should next be 
divided by the number of teeth in the third 
wheel. The answer will be the teeth suit- 
able for a new center wheel. 


Question.—lIf the leaves in the third pin- 
ion are 8 and those in the fourth pinion 
equal 10, while the number of teeth in the 
third wheel are 60, what should be the 
number of teeth in the center wheel? 

Answer—As the rule has been stated, 
we shall just show the calculations: 
8 x 10 & 60 = 4,800. 4,800 + 60 = 80, num- 


ber of teeth required in center wheel. 


Question—How can we determine the 
number of teeth and leaves suitable for a 
third wheel and third wheel pinion? 

Answer.—The rule for calculating the 
teeth and leaves suitable for a third wheel 
and pinion is as follows: Multiply the 
leaves in the fourth pinion by 60, and again 
multiply this product by numbers suitable 
to act as pinion leaves, such as 7, 8, 9, 10. 
Having multiplied each of the foregoing 
numbers by 60, divide each of their prod- 
ucts by the number of teeth in the center 
wheel. All quotients without a remainder 
—that is, all quotients having even num- 
bers—will be suitable for teeth in the third 
wheel, and the small number associated 
with this even quotient—viz., 7, 8, 9 or 10, 
as the case may be—will represent the 
leaves for the pinion. 

Question.—Give an example of the appli- 
cation of the rule for thus calculating the 
teeth and leaves in a third wheel and its 
pinion. 


Answer.—Example: Center wheel, 64 


teeth; leaves in fourth pinion, 8. Observ- 
ing the rule, fourth pinion leaves multiplied 
by 60 (8 X 60) equals 480. This multiplied 
by small numbers suitable for a pinion 


> 

viz., 8, 9, 10—gives the following: 

480 X 8=3,840 

480 xk 9—= 4,320 

48 & 10 = 4,800 
Dividing each of the above products by 64, 
the number of teeth in the center wheels, 

3,840 + 64 = 60 

4,320 — 64 — 67 32/64 

4,800 — 64 = 75 
In the foregoing calculations we have one 
number that is unequal—viz., 67 32/64. This 
is not usable. The quotients of two are 
equal; hence, either could be selected as 
the number of teeth in the third wheel. 

Taking the first on our list, the quotient 
is 60. By following the calculation back 
we find the small multiplier is 8. Hence a 
third wheel with 60 teeth and 8 leaves in 
the pinion would suit; also a third wheel 
with 75 teeth and 10 leaves in the pinion 
could be made use of. 

Ouestion.—Is it to be inferred that for a 
given watch, the third wheel and pinion 
having been lost, we could select either of 
the foregoing without detriment to the 
train? 

Answer—No. This will be better under- 
stood when we come to consider depthings. 

Question.—Explain how the number of 
leaves suitable for a fourth wheel pinion 
can be calculated. 

Answer—The following rule applies: 
Multiply the teeth in center and third 
wheels together and divide the product by 
the number of leaves in third pinion multi- 
plied by 60. 

QOuestion—In reference to above rule, 
given 64 teeth in the center wheel, 60 in 
the third wheel and 8 leaves in the third 
pinion, determine therefrom the number 
of leaves in the fourth pinion. 

Answer.—-In accordance with the rule, 
center wheel teeth 64 multiplied by the 60 
teeth in third wheel gives as product 3,840. 
Next, the 8 leaves in third pinion multi- 
plied by 60 gives 480. Then 3,840 ~ 480 

8. The answer—viz., 8—is the number 
of leaves required in fourth pinion. 

Ouestion—How can we figure the num- 


ber of teeth in a missing fourth wheel? 

Answer—Count the number of leaves in 
the escape wheel pinion and multiply by 
10. If the watch is a fast train beating 
18,000 to the hour, see following question. 

Ouestion.—Given the number of leaves 
in the escape pinion as 8, determine the 
number of teeth that should be in fourth 
wheel. 

Answer—Applying the rule 8 x 10= 80, 
the answer is the number of teeth in fourth 
wheel. 

Question.—li the watch has a slow train, 
by what figures do we multiply the num- 
ber of leaves in the escape pinion to obtain 
number of teeth in fourth wheel ? 

Answer.—lf the watch beats 16,200 to 
the hour, multiply the escape pinion leaves 
by 9; and if the beats are 14,400, multiply 
by &. 

Question.—By what means can we cal- 
culate the fact that a fast train watch 
makes 18,000 beats per hour? 

Answer.—Assuming in this particular in- 
stance that the fourth wheel has 80 teeth 
and the pinion of the escape wheel has 8 
leaves, we shall, from these figures, show 
how calculations can be made. We know 
from former rules that the escape wheel 
will turn 10 times to one turn of the fourth 
wheel (80+~8=10). The escape wheel 
possesses 15 teeth and each tooth strikes 
twice on a pallet jewel—viz., once when 
entering and once when leaving. Then 
15 X 2 = 30, the number of beats produced 
for each revolution of the escape wheel. 
As just shown, the escape wheel revolves 
10 times to one turn of the fourth wheel: 
the fourth wheel takes one minute to make 
one revolution. Then we have 10 revolu- 
tions of the escape wheel in one minute. 
As 30 is the number of beats per revolution 
of the escape wheel, then 10 x 30 = 300, 
the number of beats in one minute; and as 
60 minutes equals one hour, 300 * 60 
18,000, the number of beats per hour. 

Question—If a cannon pinion is Inst. 
how can we calculate the number of leaves 
the new one requires? 

Answer—The rule is to multiply hour 
and minute wheels together. Next mul- 
tiply number of leaves in minute wheel 
pinion by 12; then divide the latter into the 
former. 

OQuestion.—_If a minute wheel has 36 
teeth and its pinion 10 leaves, and there 
are 40 teeth in the hour wheel, calculate 
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THE HOWARD WATCH 


natural ambition to carry a watch that 
is not merely Railroad Standard, but 
a standard for railroad watches. 

It is well known that Railroad Officials and the 
higher grades of Trainmen show a marked prefer- 
ence for the Howarp Watch. 

But there is also among the rank and file a sur- 
prising number who have the wholesome ambition 
to own a Howarp, and who make it a point to get 
one, even at the cost of some self-sacrifice. 

In America, as nowhere else, the typical railroad 
president, corporation executive, head of an indus- 


i higher railroad circles there is a very 


Not every jeweler can sell you a HOWARD Watch. 


to him. He is a good man to know. 


try or a business house, is the man who has made 
his way up from the ranks. 

And it is often the man in the ranks, impelled 
by his self-respect, his professional spirit, and his 
ambition for the better things of his calling, who 
saves to get a Howarp. 

A Howarp Watch is always worth what you pay 
for it. 

The price of each watch is fired at the factory 
and a printed ticket attached—from the 17-jewel 
(double roller) in a Crescent Extra or Boss Extra 
gold-filled case at $40, to the 23-jewel in 18K gold 
case at $170—and the Epwarp Howarp model at 
$350. 


Ve 


Find the HOWARD jeweler in your town and talk 


Admiral Sigsbee has written a little book, ‘‘The Log of the HOWARD Watch,” giving the record of his own 
HOWARD in the U. S. Navy. You'll enjoy it. Drop us a post card, Dept. H, and we’ll send you a copy. 


E. HOWARD WATCH WORKS, Boston, Mass. 














The above announcement appears in the leading magazines and periodicals for March. 
readers). It will be seen by every man in your community who can afford to buy a watch. Some of them will be interested. Are youa HOWARD 


dealer? Do the people of your locality know that they can find the HOWARD at your store ? 











It reaches 7,500,000 subscribers (about 30,000,000 
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for a new pinion. 
Answer.— 
40x 36—1,440 
10 12= 120 
1,440 + 120 = 12 
The answer is, the cannon pinion should 
have 12 leaves. 

Question—When the hour wheel is lost, 
what calculations are required to find the 
number of teeth necessary in a new one? 

Answer—Multiply together the number 
of leaves in the cannon pinion and pinion 
of minute wheel, and again multiply this 
product bye12. Then divide the total prod- 
uct by number of teeth in the minute 
wheel. 

Question—Ilf the cannon pinion has 12 
leaves, minute wheel pinion 10 leaves and 
teeth in hour wheel are 36, calculate the 
number of teeth for hour wheel. 

Answer.— 

10. 12 * 12 = 1,440 
1,440+36— 40 
‘The hour wheel should have 40 teeth. 

Question—Should the minute wheel be 
missing, how can we reckon the number of 
teeth for new wheel? 

Answer.—The rule is: Multiply together 
leaves of cannon and minute pinions; again 
multiply this product by 12 and divide gross 
product by number of teeth in the hour 
wheel. 

Question.—Find the number of teeth re- 
quired in a new minute wheel, the old parts 
being as follows: Leaves in cannon pinion, 
12, and in minute pinion, 10, the hour 
wheel having 40 teeth. 

Answer.—Following the instructions al- 
ready stated, we proceed as follows: 

10 x 12 X 12=1,440 
1440—+-40= 36 
The minute wheel should have 36 teeth. 

Question—As a rule, when the minute 
wheel is lost the minute pinion is also lost. 
How, then, do we find the number of teeth 
and leaves required by the new one? 

Answer.—What is known as the “three 
and four” rule can usually be employed. 
It is as follows: Multiply the leaves in 
the cannon pinion by three; this gives the 
probable number of teeth for new minute 
wheel. To obtain the number of leaves 
required in the minute wheel pinion, divide 
the number of teeth in the hour wheel by 
four. 

Question—Is the “three and four” rule 
always correct? If not, by what calcula- 
tions can we obtain numbers suitable for 
a new minute wheel and pinion? 

Answer—No. The “three and four” 
tule applies to many of the standard makes 

of American watches, but not all. It also 
applies to many of the foreign-made 
watches; but, as we have said, not all. 
Hence a longer calculation becomes neces- 
sary at times. The following will explain: 
Assuming the cannon pinion to have 14 
leaves and the hour wheel 48 teeth, and we 
want to find suitable numbers for a new 
minute wheel pinion. It should be remem- 
bered that the solution of the problem lies 
in the fact (and this applies to all dial 
trains) that when the minute wheel and 
hour wheel are multiplied together, their 
product should be 12 times as great as that 
obtained by multiplying together the leaves 





therefrom the number of leaves required 








of the cannon and minute pinions. With 
this in mind, we will state the rule. Se- 
lect numbers suitable for leaves in minute 
wheel pinion—say, 8, 10, 12; then multiply 
each of these numbers by number of leaves 
in the old cannon pinion, which we already 
stated was 14. Again multiply each prod- 
uct by 12; then divide each gross product 
by the number of teeth in old hour wheel. 
Whatever quotients come out without leav- 
ing fractional remainders can be used as 
the teeth for new minute wheel, and, of 
course, the select small multiplier will rep- 
resent the leaves for new minute wheel 
pinion. 

On the basis that we prefer, using a min- 
ute wheel pinion having either 10 or 12 
leaves, we make the calculation below. 
The first figure (14) represents the old 
cannon pinion, the last figure (12) being 
the general multiplier, as explained before. 

14 (10) * 12 = 1,680 
1,680—-48—= 35 
14 (12) x 12 = 2,016 
2016+48= 42 

In the first example we could use a min- 
ute wheel with 35 teeth and 10 leaves in 
pinion; while, as second example shows, a 
minute wheel having 42 teeth and 12 leaves 
in pinion would be equally theoretically 
correct. The selection of the correct one 
involves a question of depthing, diameter, 
etc., which we shall treat later. 

Ouestion.—Supposing we have a cannon 
pinion with 12 leaves and an hour wheel 
with 40 teeth, and we desire to use a min- 
ute wheel pinion with either 8 or 10 leaves 
in it, find which of the two can be used. 

Answer—tThe following represents the 
calculations necessary to decide: 

12 (8) & 12 =1,152 
1152—40— 2832/40 
12 x (10) K 12 = 1,440 
1,440 — 40 = 36 
As the first calculation possesses a frac- 
tional remainder, it cannot be used. The 
second answer is an even number, and 
could, accordingly, be employed, the teeth 
in the minute wheel being 36 and the leaves 
for the minute wheel pinion being 10. 
(To be continued.) 





Ancient Time Recorders. 


(From the London Horological Journal.) 


U NTIL the end of the 10th century there 
was no way of measuring time except 
by the aid of a sun dial or an hour glass. 
To whom the invention of watches and 
clocks can be put down it is impossible to 
say with entire confidence, but we first 
heard of a “graduated mechanism” akin to 
a watch or clock being invented by the 
monk Gerbert, who was raised to the tiara 
in 999 with the title of Sylvester II. But 
these clocks were extremely heavy and 
cumbersome, and it is not until the 14th 
century that there is any mention of port- 
able clocks, while nothing really worthy the 
name of watch can be said to have been in- 
vented prior to the middle of the 15th cen- 
tury, when the discovery of the spiral 
spring in the place of the weight and line 
gave the first necessary ifpetus towards 
improvement. 
The first watches of which there is any 
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definite record were those known as “Nu- 
remberg Eggs,” a name given, to them both 
owing to the city where they were made 
and to their peculiar shape. The works 
were enclosed in rounded cases of metal, 
and the watch dangled from the girdle. 
From about 1500 to 1540 the movements 
of watches were entirely of steel, but then 
with the invention of the fusee—the spindle 
on which the chain was wound—brass was 
adopted for the pillars and for the plates, 
and only the pinions and the wheels were 
made of steel. During the latter part of 
the 16th century the gold and silversmiths 
seem to have vied with one another in the 
endeavor to produce the most picturesque 
cases to hold watches, so that they should 
not be merely useful, but highly ornamen- 
tal also. These cases did not, as a rule, 
show the watch at all, acting simply as a 
receptacle for it, until crystal came into 
favor, when the movements of the watch 
might be observed through it. 

When Diana of Poictiers became the mis- 
tress of Henry II. she was widowed, and 
the court adopted her mourning colors as 
fashionable, and also the most doleful em- 
blems of death for ornament. Watches 
were fashioned in the shape of skulls, the 
tops of which were on a hinge which, being 
opened, disclosed the dial. But in the early 
part of the 17th century the desire for 
watches of grotesque shapes vanished, and 
watchmakers confined themselves to en- 
deavoring to inclose the works within 
smaller compass. About 1620 watches be- 
came oval and flattened in form, and they 
were sometimes given astronomical dials, 
moving calendars, and often struck the 
hours, the inner case acting as the bell. 
The junior in Ben Jonson’s “Staple of 
News” takes out his watch and, putting it 
on the table, exclaims: “It strikes !—one, 
two, three, four, five, six. Enough, enough, 
dear watch, thy pulse hath beat enough. 
Now sleep and rest; would’st thou could 
make the time to do so, too; I’ll wind thee 
up no more!” 

On the morning of his execution King 
Charles I. gave to Sir Thomas Herbert 
the silver clock-watch which he had long 
used. It was beautifully ornamented, both 
back and front, the back bearing designs of 
flowers, and the dial a representation of a 
youth seated beneath a tree, playing upon 
a pitchpipe, by the side of a moat which 
surrounds a castle. It has but one hand, 
albeit the face is marked in seconds as 
well as in hours. Being undoubtedly genu- 
ine, this watch, which descended as an heir- 
loom to the Mitford family, must be looked 
upon as one of the most interesting relics 
of the unfortunate King. 

Louis XIII. gave a gold enameled watch 
to Charles I., which was regarded as a 
marvel of compactness at the time. It was 
oval, and measured about two inches by 
and inch and a half across the face, and an 
inch in thickness. The back was chased in 
high relief, with a figure of St. George 
slaying the dragon, and the motto of the 
Garter surrounded the case. 

With one exception, grotesque cases for 
watches went entirely out of fashion in the 
17th century, but after that time they were 
still made occasionally in the form of a 
cross, to hang from the girdle. From this 
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they came to be called—though quite with- 
out reason—“abbess’ watches.” A _ watch 
case of this kind, thought to be the work 
of the famous Theodore de Bry, who did 
much work for the French silversmiths at 
the beginning of the 17th century (prior 
to the invention of the pendulum spring in 
1670), is covered with very delicate engrav- 
ing, representing Christ’s agony in the 
Garden of Olives on the dial, emblems of 
His passion around it, and upon the handle 
a figure of Faith. 

A good story is told of Beaumarchais, 
the son of an eminent Parisian watchmaker, 
who, when only 21, gained a prize from 
the French Academy of Sciences for an 
improvement in watches. By reason of his 
knowledge of music and his musical talent 
he became music master to the daughters 
of Louis XV. He was greatly talented in 
many other ways as well, and distinguished 
himself as an author, a dramatist, a politi- 
cal intriguer, and a financier, but was an 
appalling egoist. 





Horological Notes. 





LITTLE over 100 years ago watches of 

the Verge type were made in Shrews- 
bury, Mass., by Luther Goddard, who, be- 
cause of his inability to compete with the 
foreign-made timepieces, retired eight years 
later. During the period in which he was 
engaged in business he made about 500 
watches, which is believed to be the largest 
number made by a single manufacturer in 
America up to that time. More than that 
number are now turned out by modern 
watch factories every day. The first ma- 
chine-made watch ever made in America 
was placed on the market 23 years before 
the outbreak of the Civil War. This was 
made by James and Henry Pitkin, of Hart 
ford, Conn. The watch had a slow train 
and the movement was ‘-plate. It was 
about the size of the present 16-size watch. 
The crudest kind of machinery was used 
for its manufacture, The concern moved to 
New York in 1841 and soon after the en- 
terprise was abandoned because the mak- 
ers could not compete with the Swiss man 
ufacturers. The first successful attemp 
at making watches in this country was 
made in 1849, which was really the begin- 
ning of the formation of the American 
Waltham Watch Co., Mr. Dennison, of 
that company, in the year 1850, having com 
pleted the model of the first watch, which 
was about the size of the full plate 18-size 
of the present time. 

* * x 

The chronometer is closely allied to the 
street clock and serves the same purpose. 
Many people fall into the habit of stopping 
before a store window where a chronome- 
ter is displayed in order to set their 
watches. This serves to impress the name 
of the store on their minds. 

If the time of their watches is sometimes 
questioned they are apt to defend the cor- 
rectness of their timepieces by saying that 
it has just been regulated according to 
So-and-so’s chronometer, thereby uncon- 
sciously and involuntarily advertising So- 
and-so. I knew that this sort of thing ac- 
tually happens, because I once heard just 
such a conversation. 
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Points on Watch Construction. 


Written expressly for The Jewelers’ Circular by J. Winston. 





























[? is primarily for you, Mr. Salesman, 
that these papers are written, not with 
the intention of making you a competitor 
in mechanical knowledge with the watch- 
maker but with the hope of supplying you 
with selling arguments that will assist you 
to explain to a prospective customer why 
a higher grade of watch is the better and 
cheaper investment. 

Salesmanship is as much a trade or pro- 
fession—whichever term you care to apply 
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as watch repairing is the trade of a 
watchmaker. As a rule the salesman is 
not a watchmaker, and if he were the 
chances. a®e he would be an inferior sales- 
man. When combined, usually one or the 
other qualification predominates, to the 
detriment of the other. 

I have frequently heard a salesman say: 
“If I were only a watchmaker I could han- 
dle my watch customer more intelligently.” 
This becomes unnecessary by giving sales- 
men just such instruction as is contained in 
this and the following papers. The result 
Should be that salesmen, having learned 
the mechanics of watch construction, be- 
come intelligent salesmen, able to explain 
the various details that differentiate a 
seven-jewel from a 17-jewel movement, en- 


f 
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abling them to obtain an increase of sales 
in the higher grade movements. 

If such a salesman discovers that his 
customer will only purchase a seven-jewel 
movement, he must sell him that; but not 
before he fully explains the reason why a 
15-jewel would give more satisfaction. One 
of the best salesmen we know uses the 
demonstration method. When making 
watch sales he provides himself with top 
and bottom plates and other parts of seven, 
15 and 17 jewel movements, and, with them 
in hand, he points out to his customer 
where the jewels are located; also, by 
means of some cut, worn and broken parts, 
a prospective purchaser is educated into the 
advantages of an increased number of 
jewels in a watch he is about to purchase. 
\lso the advantages of safety appliances, 
such as the safety barrel and safety pinion, 
to prevent damage should the mainspring 
break, and why the balance is cut, etc., 
should be shown. 

It is rarely, indeed, this man ever loses 
a sale. That Mr. So-and-So knows all 
about watches sends many a sale to him. 


Get the idea out of your mind that because 
a customer steps in and says, “Let me see 
that $10 watch in your window,” and after 
you have shown it and given half a dozen 
words of explanation the customer says, 
“V’ll take it,” that you actually sold that 
watch. You didn’t; the show window, the 
reputation of the house and the fact that 
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you neglected to throw an alarm clock at 
him the minute he entered, combined, sold 
that watch. You did not sell that watch; 
your action was that of an automaton. 
But if you had shown the $10 watch, and 
had then explained why it was to your cus- 
tomer’s best interest that he should pur- 
chase something better, and you succeeded 
in selling the “something better,” then you 
become a salesman and the halo is yours. 
The salesman desirous of knowing the rea- 
son why of the various parts of a watch 
will find, we hope, just the instruction he 
needs in these papers. 

We will start with the question, “What 
is a watch barrel, and what is its purpose?” 
The barrel of a watch is the container 
which holds the mainspring. In American 
watches we have two types of barrels. The 
older type is illustrated in Fig. 1. This 
consists of three parts: (1) The barrel 
proper, which contains the mainspring and 
has teeth placed on some part of its cir- 
cumference; (2) the cap which snaps into 
the barrel and acts as a cover for the main- 
spring; (3) the barrel arbor (see Fig. 3). 

The only time this type of arbor revolves 
is when the mainspring is being wound; at 
all other times it is immovable. The maine 
spring is attached at its outer end to the 
barrel and by its inner end to the arbor. 
Accordingly, by the act of winding (which 
means we cause this arbor to revolve) the 
mainspring is coiled up from its center and 
around the barrel arbor. This class of 
barrel is known as the first or great wheel 
of a watch. When the watch is running 
this wheel revolves upon the arbor, but the 
arbor, as we have just explained, does not 
move; the motive force which causes the 
barrel to revolve is entirely supplied by the 
mainspring. 

In the very old types of American 
watches the arbor was caused to revolve 
by inserting a key on the square part of the 
arbor. This is the simplest type. In stem~ 
winding watches there is still a square on 
the arbor, but one of the winding wheels. 
is secured there by means of a screw. This 
wheel gears into other wheels connected 
with the stem on the watch case. Hence, 
when we turn the stem in the proper direc- 
tion we cause the arbor to revolve and 
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ROLLER PIN SETTER 
0 


No, 


New. Simple and complete 
for the work intended, 
Price, each, 60c. 


l ys 














BARREL CLAMPING PLIER No, 55 

This new article for holding Waltham mainspring motor barrel has decided merit. 
These metor barrels are fastened together with a two-piece arbor and as the watch is 
wound from time to time, the arbor tightens each time. When repairing or replacing 
springs and cleaning these movements, it is necessary to take this arbor apart to sepa- 
rate the barrel. In most cases the arbor is set very tight and it is almost impossible to 
hold the barrel in the fingers to start the arbor, Many use a vise or some other con- 
trivance, but in putting a barrel into the vise and turning the latter tight enough to 
hold, it springs the barrel and mars or bruises it otherwise, and in this manner the bar- 
rel is sprung out of true and the time of the watch affected. The plier shown herewith 
is shaped in such a manner that by setting the barrel into the groove and closing the 
jaws it gives an equal pressure all around and does not spring or injure the barrel in 
anv wav 

These pliers are made so that each pier will hold 18, 16 and 12s barrels, are well 





made and finely nickel plated. Price, each, $1.0) 
CLOCK REGULATING 
STAND No. 8 
Full Nickel Plated. te NEW, Foy, 
Price, each, $1.50 \ aft ‘Mopé 
Devised and patented by R 
one of the best clock re- H Mug 
pairers in the country. ‘ 
Simple in construction, , ' = / A NEW REFLECTING EYE~CLASS va 


but has a most powerful ~ - 
“ MERIT 
grip and heavy base. si ed 





Parenren Apmic 17/906 


WORTH MORE THAN TEN TIMES 
THE PRICE,FOR ESCAPEMENT ~ 
WORK ALONE. 

¢ SINGLE, 2-24-3" FOCUS. 





PRICE. 8S 





REFLECTING LOUPES 
Made in 2, 214 and 3-inch foci, each, 85c. Same with double lenses, very powerful, 
each, $1.50, 


For inspection between the plates of a watch movement or any recess from which 
light is exeluded, these loupes are an absolute necessity. They have been greatly im- 
proved in construction, the mirrors now being optically ground concave, which causes 
them to reflect powerful rays of light at the necessary point. 


Combined Caliper and 
Poising Tool No. 65 


Price, each, $3.50. 


PAT IUCR P Original Design and Construction. 


Se 


Made of Heavy German Silver and 














Finely Finished. abi) 
i = 
E, F. B, CALIPER 
With Jewels, Adjusting Screw and Supports, No, 42 
The staff-bearing studs are guided by fine spiral This is the latest design and possesses several advantages: 
springs in hollow bearings—as shown in_ sectional 1.—It is supplied with V-shaped sapphire jewels for poising. 
view—and the danger of breaking the pivots is re- 2.—Has adjusting screw, permitting the balance to be removed 
duced to a minimum, For testing the true running of and replaced between centers as often as required without 
the balance, the Caliper is adjusted so that the pivots disturbing the adjustment of the Caliper. 
run free in the bearings. When it is ascertained that 3.—The removable supports or legs overcome the possible dis- 
the balance is out of true and requires bending, press tortion of balances and bending of pivots when laying tool 
the bearing guided by the jointed arm until the staff on bench. Holes to receive supports are provided on hoth 
is locked firmly between the two flat ends of the bear- truing and poising side of the Caliper. 
ings. By doing this, all strain has been removed from Price, each, $3.25 
the pivots and the balance can be bent at will. After . : 
having bent the balance, release the jointed arm and 








the spiral springs will throw out the bearings to i z 

the original position. It can be seen from this that For Sale by All Jobbers in the United States and Canada. 
after the staff has once been properly placed between 
| the bearings—the truing and bending of the balance 














/ | ct'placiig the" sta between the beacinse Te ewer ETA MIMEL, RIGLANDER & CO. 


or index is adjusted in a novel manner over a friction 


spring, rmitting a tension of any desired degree, 
closed z wane aa ~ A to pao over ke aman of es bak 47-49 Maiden Lane, New York 


ance is furnished with each Caliper. 
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thereby wind up the mainspring. The type 
of barrel shown in Fig. 1 may have the 
teeth placed on any part of its circum- 
ference. For mechanical reasous the best 
position for teeth is towards the center, 
because wear on the holes in the barrel 


which bear on the arbor is more equalized. 

The number of revolutions of the barrel, 
or first wheel, of a watch in a day usually 
amounts to four. As the rate of revolu- 


tion for this wheel is very slow, the wear 
in the course of 12 months’ usage is very 
slight; that is, provided all parts are cor- 
rectly cleaned and oiled, and a mainspring 
not excessive in strength is employed. A 
mainspring is the life of a watch, and se- 
lecting the right one for a given grade of 
movement is of the utmost importance in 
obtaining time from that watch as designed 
by the maker. As an illustration, suppose 
we take two 12-size movements made by 
the same factory. These movements are 
also of the same model, one of them being 
seven-jeweled and the other 17. The 
wheels and plates of these movements are 
interchangeable, but the mainsprings are 
not. The reason is, a stronger mainspring 
is used in the seven than in the 17 jeweled, 
and the stronger mainspring will destroy 
the rate of the finer movement. This is a 
repairing argument that can at times be 
used to advantage, of course, to back up 
the argument. Your firm should carry 
mainsprings for all grades. Besides, the 
thinner the mainspring is the less liable it 
is to breakage, the temper of the steel being 
the same. This slight digression is of im- 
portance. 

We will now take up the second type of 
mainspring barrel. ‘This class is usually 
termed a “safety” barrel or a motor barrel 
in descriptive lists of movements. For our 
purpose we will speak of it as consisting 
of three parts: (1) The main wheel (Fig. 
4); (2) the steel barrel for containing the 
mainspring (a side and front view of 
which is shown in Fig. 5); (3) the arbor 
(see Fig. 6). This arbor passes through 
the main wheel at B (Fig. 4) and enters 
the square shown in the center of Fig. 5. 

When the parts are assembled the main- 
spring fits in the holder (Fig. 5), the great 
wheel (Fig. 4) acts as a cap over the main- 
spring holder, and the arbor (Fig. 6) is 
inserted through the hole B (Fig. 4). 
Combined, their appearance is as illustrated 
in Fig. 1. 

In passing we might note that when a 
watch is 23-jeweled the part at B (Fig. 4) 
where the arbor passes through is jeweled. 
However, we shall take this up again when 
we come to the question of the number of 
jewels and their various uses in a move- 
ment. We now, having these parts to- 
gether, come to the question of how the 
mainspring is coiled up in the act of wind- 
ing. As explained, Fig. 5 is the container 
for the mainspring, the outer end of which 
is attached to this container; the inner coil 
of the mainspring is attached to the pro- 
jecting part at B (Fig. 4). The arbor in 
this type of barrel differs from the older 
type (see Figs. 3 and 6). As already ex- 
plained, when we wind up a watch having 
the old style of arbor (Fig. 3) the main- 
spring starts coiling from its center. When 
we wind up a watch possessing a safety 
barrel the reverse is true, namely, we start 
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coiling it from the point of its outside at- 
tachment at D (Fig. 5). 
l ld type of barrel, as we have 


seen, the mainspring is coiled from the 


center; the pull of the mainspring, which 
causes the barrel to revolve, comes from 
itside end of the = spring. In the 


safety barrel the spring is coiled from the 
utside end; the pull of the spring, which 
causes the great wheel to revolve, comes 
from the inner coil where attached to the 

-ojection on the main wheel (see B, 
Fig, 4). 

When talking “safety barrel” the main 
point for the salesman to feature is that 

safety barrel relieves the train of a 
watch from any strain caused by the break- 
age of the mainspring. Should the main- 
spring break when fully or partially wound, 
the power, as applied to the train, is re- 
leased and reversed by the resultant recoil. 
In which event the safety barrel lessens 
the danger of damage to the train, the 
pivots and teeth of wheels. The safety 
barrel also allows the watch to run nearly 
two hours longer. Besides which, it allows 
of the use of a solid center pinion and 
staff, thus doing away with the necessity 
for a screw or other reversible pinion, 
which is also an advantage. 

The screw, or reversible center, pinion is 
a necessity when the old type of barrel is 
employed, for the reason that should the 
mainspring break when fully or partially 
wound, the shock of breakage—that is, the 
shock of the resultant recoil—is neutral- 
ized, so far as the train is concerned, by 
the reverse release of the center pinion. 

Should the center pinion not become re- 
leased when a mainspring breaks, the teeth 
of the barrel may be bent or broken, some 
pinion injured, or else a pivot or jewel may 
break. Some watches of foreign make do 
not possess a safety pinion. Should they 
contain a strong mainspring the effect is 
disastrous, as outlined above. 

Recollect, Mr. Salesman, whenever you 
sell a watch, to explain to your customer 
that when the watch needs repairs the best 
fitted place to have the watch restored to 
its original condition is right where he 
bought it; that you and your firm are far 
more interested in seeing that the watch is 
satisfactory than anyone else. 

ls the salesman interested in the repairs 
of a customer’s watch? Undoubtedly he is, 
because a poor job of watch repairing will 
frequently send a customer elsewhere. We 
shall treat of two repairing points in con- 
nection with these papers: First, see to it 
that mainsprings of the correct grade are 
supplied to your customers’ watches; then 
inquire if the workmen are instructed to 
see that all safety pinions are free, cleaned 
and reoiled, as this is a point hasty work- 
men are given to slighting. 

The salesman who has mastered the topic 
so far can, with advantage to himself, take 
the matter to the watchmaker and engage 
in a mutually profitable discussion of our 
subject. 








At a recent fire in Port Huron, Mich., 
the R. S. & J. D. Patterson Co.’s jewelry 
store was wiped out. The fire, which was 
discovered by a police officer, destroyed 
property estimated to be worth $100,000 in 
that city. 





The Correction of the Cylinder Escapement. 


(By WitHetm Scuuttz, in Der Uhrmacher am 
Werktisch.) 
(Continued from issue of Feb. 4.) 

fom begin with, too much must not be 

ground away. It very rarely happeus 
that the teeth themselves are t long, and 
even then never very much. It happens 
much oftener that shortening becomes neces- 
Sary because the diameter of the Ci linder is 
not exactly correct or that the shell is too 


thick. The size of the cylinder may not 
vary greatly, otherwise in the efforts to 
correct it the escape wheel will be spoiled 
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without properly correcting the existing 
evil. If it be simply a question of remov- 
ing a small amount from the wheel teeth, 
then the determination as ‘to whether this 
shall be takén from the points or the heels 
depends much upon the other relative con- 
ditions of the escapement. 

Starting with the fundamental principle 
that a greater lift affords a longer vibra- 
tion of the balance, and thereby the possi- 
bility of a more exact regulation of the 
watch, it is indeed a fault to grind any- 
thing at all from the heels of the teeth. 
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Ordinarily, then, whatever is removed 
should be taken from the points. No dis- 
advantage to the escapement results from 
this process, provided care be taken to 
grind the teeth on both sides—that is, from 
the inside outward and from the lifting 
surface downward again to a point—after 
which they are to be well polished. If the 
tooth be ground only from the inside, it not 
only becomes shorter but the point comes 
higher up—in fact, misplaced—and the es- 
capement becomes deeper; in other words, 
the locking wil! be too great. 
GRINDING OFF THE POINTS OF THE TEETH. 


Especial care is to be devoted to the 
rounding of the points of the teeth, which 
must be performed not only in the direc- 
tion indicated by the arrow f (Fig. 17), 
but must also be done from both above and 
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Do You Want a Good Lathe Outfit ata Very Low Price? 


Our E. & J. S. Special Genuine Boley and Geneva-Lathes are High in Quality and Finish and are guarcnteed TRUE and PER- 
FECT. Extra Interchangeable Attachments can be had At A Small Cost, and we Recommend these lathes for all kinds of 
Regular Watch Work. ORDER NOW, we will make Immediate Shipment and Guarantee Satisfaction. 


THE E. & J. SWIGART CO. LATHE COMBINATION C 
Only $37.50 Net Cash 









THE E. & J. S. SPECIAL LATHE 








— 


COUNTERSHAFT No. 12. 


Nickel plated: black pulleys. 








PREMIER LATHE 


The best medium-price lathe ever put on the market. 
Combination consists of 6 split chucks, 2. step 
chucks, 1 cement and 1 screw chuck, 8 brass cement 
chucks, belting and chuck stand. 
This is a most attractive lathe, full nickel-plated and 








absolutely true, and one that we can safely recommend 


SOLID OAX BENCH No. 2 as satisfactory and reliable. 





— ~~ a je 
A well-built bench, will not warp or split. Has eight Size of lathe: Length, 12 inches; bed to center, 2 “ 
drawers, apron drawer and chalk box. Size: 388 inches inches. Extra attachments can be added at any time, FOOT WHEEL No 1 
high; 40 inches long, and 26 inches wide. as they interchange perfectly. Grooved. 





Every Article In These Gombinations Fully Guaranteed 


THIS ENTIRE OUTFIT D, as Illustrated, ONLY $27.50 Net Cash 
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COUNTERSHAFT No. 12 
Nickel plated; black pulleys. 








OAK FINISH BENCH No. 4 


Strongly built of elm and finished in oak. Has 
four drawers, apron drawer and chalk hole. Di- 
mensions are same as bench No. 2. 


GENEVA LATHE 


Combination as illustrated. 


Full nickel plated, well made, absolutely true. Gives 
general satisfaction for regular watch work, when heavy FOOT WHEEL No. 1 
turning is not required. Packed in wood box. 


If there are any other items you need in Tools, Materials, Jewelers’ Supplies or Optical Goods don’t forget to include them 
with your Lathe Order. You will find them listed in our General Catalogue, and we will take Sjecial Care to select the Best 





Grooved. 


of everything for you and make Prompt Shipment the Quickest and Cheapest way possible. F.1 RUSH ORDERS our MAIL 
ORDER DEPARTMENT will give you PROMPT and ACCURATE Service; Small Pieces «: Material Carefully Matched 
by Experienced Workmen and all orders returned by FIRST MAIL. If you want Complete Sats: iction in your Optical Depart- 
ment send your Prescription Work to us. We return Jobs the Same Day and Our Work and rrices are RIGHT. 


THE E. & J. SWIGART CO., Merchants Building, CINCINNATI, OHIO 
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below. A small rounding and polishing 
file, such as is used in rounding off the 
points of the balance pivot, will answer 
perfectly for this purpose. 

Occasionally a case will occur when the 
lifting of the escape wheel teeth is so great 
that the watch will presumably bank even 
without the escapement being planted too 
deep. In such a case the required amount 
may be removed from the heel without 
concern, provided, of course, that it be 
properly done. Great care must be exer- 
cised to retain the slant of the heel at 
about the same angle. In grinding, there- 
fore, it were better to follow a line such as 
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ac (Fig. 17). To cut it away on a line 
db, for instance, or even farther from the 
original angle, would be simply to spoil 
the tooth, for in such a tooth no sharp 
drop from the lip of the cylinder could take 
place. If, however, the original shape be 
maintained, and after the grinding each 
tooth be well polished in the direction of 
the arrow e so that no burrs remain on the 
delivery edge, the wheel will have lost none 
of its usefulness and two errors will be 
corrected with one stroke. 

In shortening the teeth, and as a stand- 
ard for maintaining the spaces between 
them identical, a slightly conical turning 
arbor, upon which a screw ferrule has been 
fixed at the proper height, may be made to 
serve (see Fig. 18). For the length of the 
teeth themselves a measure may be easily 
formed by boring a hole of the required 
diameter in the end of a brass rod, into 
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which each tooth should fit perfectly. This 
method of gauging the teeth is shown also 
in Fig. 18. 

How to shorten the hairspring guard in 
case the arm of the balance touches against 
it has already been shown in former sec- 
tions. 

If a similar contact is anticipated on the 
hairspring stud, then one either files this 
a little lower or, if thereby the hole for the 
hairspring stud might be injured, may file 
on the under side of the balance cock a 
small shoulder a, as shown in Fig. 19. If, 
however, any fear is entertained that the 
rivet of the small collet might become un- 
safe thereby, then it were better to cut the 
stud shoulder longer. In no case may the 
projecting arm N be bent upwards, because 
this has an unsightly appearance. 

BANKING OF THE BALANCE. 


In spite of the greatest care, it some- 





times happens, in cylinder escapements, 
that after the movement has been put to- 
gether we find ourselves forced to under- 
take a little alteration here or there because 
the balance, regardless of the correct plac- 
ing of the banking pin, begins to bank. 
This is more particularly the case with 
ladies’ watches of the cheaper sort, of 
which the escape wheel teeth are shaped 
like the tooth B in Fig. 20, while the tooth 
A represents the correct form to corre- 
spond with the diameter of the wheel. 
That a tooth having the shape shown in B 
would impart a greater impulse to the cyl- 
inder than one like A is self-apparent, and 
as agreeable as a powerful impulse always 
is, here it is out of place. 


Many watchmakers overcome this diffi- 
culty by replacing the weak spring with a 
stronger one. But this again creates the 
disadvantage that the watch will not start 
of itself for want of sufficient power in 
the escape wheel, for, first, the steep in- 
cline of the lifting surface on the tooth 
and, second, the extra resistance to the mo- 
mentum of the balance prevent it; such a 
watch can only bet set into motion by a 
quick, sharp twist. The owner, too, be- 
comes dissatisfied with it, because whenever 
it is set (back) or it meets any slight dis- 
turbance it is sure to stop and requires 
energetic shaking to set it in motion again. 

Accordingly, it is much more advisable 
to retain the original spring but to replace 
the escape wheel by another of which the 
teeth are like that shown at a (Fig. 20), 
and this is a proceeding which every con- 
scientious watchmaker will follow in re- 
pairing a good watch. If the watch be of 
the cheaper grade, and the watchmaker 
perchance possesses one or more dozens of 
them, in every one of which this repair is 
called for, such an expenditure would in- 
deed not pay, considering the small profit 
at which they are sold. But for such cases 
there is another remedy, which consists in 
placing the escape wheel in the turns and, 
while it is turning, with flat oilstone grind 
off the point S (Fig. 21), or “let the teeth 
run off,” as it is called. At first the tooth 
will receive the shape shown at C (Fig. 
21). Now take a thin watch spring, as 
wide as possible, which has been deprived 
of its temper or made soft, bend a part of 
it straight and hold it in the wheel as we 
represent at ff in Fig. 21. While the 
wheel is turning in the direction indicated 
by the arrow 1, the spring will be lifted by 
each following tooth (see arrow p) press- 
ing upon the teeth during the continuous 
motion at the points indicated by the nu- 
merals 1 to 8: at 1, on the point; at 2, 
upon the whole surface; and from 3 to 8, 
upon the projecting corner which resulted 
from grinding away the heel with the oil- 
stone. This process will remove these cor- 
ners from all the teeth. 

It is understood, of course, that a paste 
of oilstone powder and oil is to be applied 
to the spring; after this the process is to 
be continued with diamentine on the spring 
to polish the teeth. Moreover, care should 
be exercised not to insert the spring so 
far in the wheel that the end f’ strikes 
against the heel of the preceding tooth. 

Under this manipulation, and having with 
a ruby lap ground away whatever burr 
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there may have remained upon the points 
of the teeth, polishing them well thereafter, 
the backs of the teeth will take on the form 
shown at D (Fig. 21). Although this 
shape is by no means theoretically correct, 
it nevertheless approaches the correct form, 
shown in dotted lines, near enough to ren- 
der the wheel useful. 

In the lower part of Fig. 21 we have in- 
dicated how, during the turning, the spring 
must be moved from side to side in order 
to impart to the backs of the teeth a 
smooth rounding or convex surface, rather 
than a hard flat one. In the small cut R 





Fic. 21. 
represents the tooth and ff the spring, 
both seen end on, and the dotted lines rep- 
resent the limits of motion of the spring. 
When this escape wheel is again placed in 
movement, it will be found that the balance 
will vibrate only through the prescribed 
two-thirds of a turn, without in the least 
affecting: the easy starting of the watch. 
SHORT VIBRATIONS OF THE BALANCE, 


As a matter of course, cases also occur 
where the fault is directly the opposite, 
where the balance vibrates in a lazy fash- 
ion without energy, and all because the lift 
on the escape wheel teeth is too small. 
This always follows when the escape wheel 
teeth are shaped similar to those shown at 
E, F and G (Fig. 22), wherein also the 
correct shapes are shown in dotted lines. 

LIFTING SURFACE TOO FLAT. 


At E the lifting is too low; such a wheel 
must be simply thrown away and a fault- 





Fic. 22 


“ae 


less one substituted, for with it no respon- 
sive escapement, and as a consequence no 
adequate regulation of the watch, could be 
obtained. 

THE LIFTING SURFACE TOO SHORT. 

The burred points bent over on either 
point of F show that the wheel is too soft. 
By grinding off the point in the direction 
of the line h’, as well as the heel in the 
direction of the line 4, such a tooth may 
be rendered useful in a way; still the teeth 
will have too much drop, because, though 
not in the height in the beginning of the 
tooth a part of the lift is wanting in its 
length, 

For this reason, and also because the soft 
wheel will very soon ruin the cylinder, it is 
better, if the customer can be persuaded to 
the expense, also to replace this wheel with 
a perfect one. 

(To be continued.) 































































td ll 





ENA i tee i 








130 THE JEWELERS’ CIRCULAR-WEEKLY March 4, 





Ee 





HE AMERICAN 

WATCH TOOL 
CO. have added new 
and especially 
designed machinery 
to insure accuracy 
in every detail of 
manufacture. It has taken 
years to organize and develop 
a force of workmen, whose 
long experience in the opera- 
tion of special machines is a 
guarantee of quality and per- 
fect workmanship. 







The Standard Lathe 


The Lathe 
of Quality 


Backed by Years of 
Development and Experience 


OVER 22,000 NOW IN USE 


Accepted as the standard lathe for watchmaking and repair- 
ing. Special attention paid to the selection and treatment of 
material used in all wearing parts. Lathes are constantly 
reported doing service 15 to 20 years without repairs. All 
workmanship guaranteed. 


WEBSTER-WHITCOMB 


IN COMPARING PRICES WITH OTHER LATHES, 
LEARN THE DIFFERENCE IN SIZE, WUALITY 
AND DETAILS OF CONSTRUCTION, 





Webster- 
Whitcomb 














LATHE, with Taper Chuck Screw Chuck, 6-14 in. Cement 
Chucks, Tipover T Rest, 9 ft. Round Belting and Chuck 


Es i x Gan wir kee ck Senk We wnk dews 4 aedlmeaince ce ue eee ae $31.00 
LATHE, as above and 6 Wire and 2 Wheel Chucks (10 
EE ih tia Diia ne wiuieinde with’ died Wtahis'a daa Canta Paatie ee 39.00: 
LATHE, as above and 10 Wire Chucks (12 Chucks)....... 41.00 
LATHE, less Tailstock, deduct $6.50 from the above prices. 
Wire Chucks, each....... $1.00 Wheel Chucks, each..... $1.00 


Snyder Chuck ........... 8.00 Universal Face Plate .... 9,00 








Wholesale Distributers of 


GROBET SWISS FILES 









The Standard of File Excellence for Over 100 Years. All Genuine Grobet Swiss Files have the 
Rabbit Trade-Mark. Made in all shapes and cuts for Watchmakers, Jewelers, Silversmiths, etc. 





HIGH GRADE VISES 


Made of the best material in the 
most substantial manner. The jaws 
have hardened steel faces and _ all 
parts are interchangeable. These 
vises possess decided advantages over 
all others on the market. 





SHhece:al No75 


_ No. 75. Flat base, swivel back-jaw, hardened steel faces to 
jaws, improved anvil with polished right angle for bending—a 
feature not found on other vises. 

They have an outside feed and the front jaw—where the strain 
is greatest—is made with a solid underportion and is not hollow 
as on other vises. This makes them practically unbreakable. 

a Re ee eek int $4.00 
No. 76. Same as above Full Nickel Plate..............4:- 6.25 





“eGpecial No 85 


No. 85. Flat base, quick action lever, hardened steel faces to 
jaws, improved anvil with polished right angle for bending—a 
feature not found on other vices. 

The quickest working vise ever made; the only one that grasps 
the work with one motion of the hand; either hand can be used: 
with equal facility. 

POA ARRIMOR (isi5s ss: oe bak acewes Lee ier $4.50 
No. 86. Same as above Full Nickel Plate..........-.e0e- 6.75 


FOR SALE BY JOBBERS 


SUSSFELD, LORSCH & CO. *** "ites %s.28%,"°"" 
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Repeating, at a Distance, the Striking of 
a Clock. 





HE accompanying diagram shows how 
the striking mechanism of an ordi- 
nary clock can be made to actuate one or 
more single stroke electric bells and thus 
to repeat the “striking” at any desired dis- 
tance from the clock. 

The diagram is almost self-explanatory. 
A flexible bare copper wire is attached to 
an insulated support and so set that when 
the striking hammer is in the position fur- 
thest from the spring gong the bell circuit 
is momentarily closed. Position 2 indicates 
the limiting movement of the hammer when 
striking half-hours, and under these condi- 
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HOW THE STRIKING MECHANISM OF AN OR- 
DINARY CLOCK CAN BE MADE TO ACTUATI 
ONE OR MORE SINGLE STROKE ELEC- 
TRIC BELLS. 


tions the bell circuit is not closed. This, 
however, is no objection, since half-hour 
signals away from the clock are meaning- 
less.—London Horological Review. 





Magnificent Louis XVI. Clock from the Fitz- 
henry Collection. 


HE sale of the Fitzhenry collection of 

works of art took place at Christie’s 

auction rooms in London in November, the 
total realized being over $100,000. 

Prominent among the objects sold was 
a magnificent clock for $2,100. This 
clock has a movement by Lechopie, of 
Paris, with a white enameled dial and an 
extra hand showing the days of the week. 
The case is of white marble, surmounted 
by a flaming vase of ormolu and with fig- 
ures of a nymph and cupid at the sides, 
sculptured in white marble in the manner 
of Falconet. 

The whole rests on an oval plinth of 
white marble mounted with an ivy and 
laurel wreath frieze of ormolu, while at 
Cupid’s feet are a bow and quiver of ar- 
rows, also of ormolu. The height of the 
clock is 16 inches, and it is a beautiful 
example of French art of the period of 
Louis XVI. 








The D. J. Prince, Inc., is the name of a 
concern which has been incorporated at 
Jacksonville, Fla., with a capital of $25,000, 
to carry on a jewelry, glassware and kin- 
dred business. The capital is divided into 
250 shares of a par value of $100 each. 
The officers are: D. J. Prince, president; 
Jane Prince, vice-president, and Albert E. 
Prince, secretary-treasurer. 


Original Clock of Unique Design. 


E KURZ, at Detern, East Friesland, 
e Germany, is the possessor of the 





unique clock illustrated herewith. 

Fig. 1, which has the appearance of a 
painting, shows the front view of the clock. 
We see the dial, seconds dial, the sun, 


phases of the moon, date, names of the 
months and of the weekdays. On the col- 
umn, in the center of which is the dial, 
rests the globe, represented as a round disc 





Fic. I. 


around which the sun turns. The open 
space for the sun is enlarged or diminished 
according to the length of the day. The 
date pointer, at the right on the column, 
jumps back to 1 on the first of each month, 
including the Ist of March after the 2 
February days. At the left on the dial are 
shown the changes of the moon. The 
names of the months can be read in the 
field to the right and the names of the 
weekdays in the field to the left on the 
column. 

All this is accomplished by the movement 





Fic. 2. 


itself, which can be further explained by 
means of Fig. 2. The lower disc in this 
illustration is a wheel having 365 teeth 
which makes one revolution annually. Into 
this wheel pins are inserted near the rim 
in such distances as the succession of 
months has days. Consequently, there oc- 
curs a shifting of the two discs in January 
after 31 days, in February after 28 days, 
and so on, by means of these pins at the 
left of Fig. 2. At the same time the lever 
leading from the left upper disc to the 
movement is raised, and thereby the click 
of the date indicator disengaged, so that 
the latter jumps back by a spring power 
to the numeral 1. 
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On the large wheel in the center below, 
turned toward the dial plate, a_ sliding 
groove for the lengthening and diminish- 
ing of the days’ lengths is eccentrically 
rivetted on. The disc to the right is daily 
advanced by one-seventh of the circum- 
ference, so that each time the name of the 
new weekday appears in front. The wheel 
above in the middle is the sun disc and 
makes three revolutions daily. The clock 
strikes at the half-hour already the num- 
ber of the next following full hour on a 
bell, and when the latter is reached the 
strokes are sounded harmoniously on bell 
and gong. The clock has a seconds pen- 
dulum. 

The weights are suspended laterally on 
cords and have to be wound once a week. 
The whole construction is handwork and 
was executed by clockmaker Becker, of 
Filsum, in East Friesland, for an industrial 
exposition held about 50 years ago in that 
district. For this work he received a pre- 
mium of 50 thalers in gold. Now the 
Becker family, in which the clockmaking 
trade had been descending from father to 
son, 1s extinct. 





British Watchmakers’ Grievance. 





HE wireless stations in the Eiffel Tower 

in Paris and at Norddeich in Germany 
regularly’ give out time signals, by means 
of which anyone, almost everywhere in 
Europe, who is interested in the exact time, 
may regulate his watch. The waves sent 
out from these stations pass over England, 
as well as over the countries on the Con- 
tinent, and every Englishman who wants 
to know the exact time can learn it from 
these signals. 

At least, he ought to be able to do so, 
but the English Post Office authorities step 
in, according to the Zeitschrift fiir 
Schwachstromtechnik, and say: “Every- 
thing that passes through the ether be- 
longs to us. To be sure, we do not make 
these time signals which pass over the 
British Isles, and, although it takes money 
to make them, we do not contribute a 
farthing to the cost, though we make use 
of them freely and without payment for 
our own purposes. But if the free-born 
Englishman wants to listen to the signals 
he must first get a license from us and pay 
us for the privilege.” 

The watchmaking industry of Great 
Britain is making bitter protests against 
this exaction, but with no apparent pros- 
pect of success. 








That the owner of an automobile cannot, 
under the due process and equal protection 
clauses of the Constitution, be made liable 
for injury to strangers through its use by 
persons who have taken it without his 
knowledge or permission, although their 
acts do not constitute larceny, is held in 
the Michigan case of Daugherty vs. 
Thomas, 45 L.R.A. (N. S.), 699. This ap- 
pears to have been the first case squarely 
passing upon the constitutionality of a stat- 
ute which undertakes to render the owner 
of an automobile absolutely liable for in- 
juries caused thereby, irrespective of neg- 
ligence on his own part or on the part of 
anyone for whose conduct he is responsible. 
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A REASON FOR IT 








is THOSE JEWELERS who have recently 
crept into the Rank and File, and who per- 
haps don’t know that our competitors regulate 
their prices by what we pay for Old Gold, 
Silver, Plated Jewelry, Sweeps, etc.—Of course, 


‘There’s a Reason for it.” 


We buy the Government Sweeps and we buy them over 
the heads of other Bidders. Uncle Sam has no favorites and 
he doesn’t like us any more than he does our competitors, yet 
we get his Sweeps, and “ There’s a Reason for it.” 


We Value and Start Check to you the day your shipment 
arrives. We hold it in its original condition till you accept 
our check. If check is not up to your expectations, we return 
the package at our expense, and as we have had to return 
but very few shipments on this account, “There's certainly a 


Reason for it.” 





: : to clean up—your inventory has dis- 
N OW IS the Time closed a lot of old, out of style, un- 
salable Jewelry. Turn this dead stock into live Dollars. Invest in new 
goods. Ship this old stock to us and check will follow by Return Mail. 


Goldsmith Bros. Smelting & Refining Co. 


ESTABLISHED 1867 


20 John Street, New York 


CHICAGO SEATTLE © TORONTO 
Madison St. and Wabash Ave. Arcade Building 24 Adelaide St., West 











SERN UNAS Bey 
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[Answers are also solicited from our readers to a questions published on this ane 
No attention paid to communications unless acco mpanied by full name and address of the writer. 


Question No. 3192.—The Balance Spring 


Tweezers.—In the issue of THE JEw- 
ELERS’ CircuLAR of Dec. 3, 1913, I read 
with interest an article on the balance 
spring by Luther Cockraon. He states that 


there is need of two pairs of tweezers. I 


learned that there is one pair exactly as 
described by him on the market, but I can- 
not procure the other pair which he men- 
tions. He says that there is a slight notch 
in cach point. W. B. 
ANSWER:—lllustrated herewith is the 
drawing of the tweezers necessary to make 
the sharp knee band in a hairspring, as de- 
scribed in the above-mentioned article. The 





}\ | Notch to Hold x 
a Ribbon of Spring I 


tweezers are not on the market, and con- 
sequently it will be necessary for the work- 
man to make them himself. The notches 
should not be too deep and the edge a in 
the drawing should be slightly undercut so 
that the spring will not be likely to slip 
past in drawing into the boxwood. 
Question No. 3193.—Inventor of Watch 
Jewels.—Can you tell me, in order to de- 
cide a wager, who was the inventor of 
watch jewels? Y. & M. 
ANSWER :—Watch jewels are said to have 
been first applied to watches, in order to 
prevent friction, by Nicholas Faccio, who 
was born at Geneva,’ Feb. 16, 1664. He 
was the first discoverer of the art of pierc- 
ing rubies to receive the pivots of the bal- 


ance wheel. Faccio was considered an ex- 
cellent mathematician and a_ philosopher. 
He is said to have been acquainted with 
the well-known Sir Isaac Newton. 
Question No. 3194.—Each Mainspring 
Has Single Temper.—/ have been in- 
formed that there is a mainspring manu- 
factured which is tempered soft on the in- 
side and hard on the outside. Can you give 
me any information as to the weracity of 
this claim? R. W. N 
ANSWER:—We do not see how a main- 
sprimg can be soft on the inside and tem- 
pered hard on the outside. Any piece of 
steel as thin as a mainspring cannot be so 
treated that the pe eagpt of one side differs 
materially from the opposite side. 
QUESTION No 3195,—Gold- Plating Sil- 
ver Mesh.—/ have some trouble with a 
silver mesh bag and I[ think you can help 
me out. JI have tried to plate it but have 
not succeeded. JI made a plating bath fresh 
and [ put the bag init. It started to silver 
instead of gold plate. It 1s a sterling silver 
bag, and I would like to know what the 
trouble is. PG. 5 
ANSWER:—The failure in gold-plating 
the mesh bag may be attributed to several 
causes. The solution may be too small for 
such an article of this size. Or the anode 
surface may be too small. Or there may 
not be enough current. If the bath will 
plate small pieces it shows that the solu- 
tion is good and the trouble is in one or 
all of the causes mentioned above. A 
mesh bag covers a large surface. The links 
require a stronger current than is needed 
with a solid piece. It also needs a large 
anode to supply sufficient gold to the bag. 
Heating the solution during the plating, 
also scratch-brushing at intervals, will help. 
Qurstion No. 3196.—Zine and Tin 
Polishing Wheels.—A polisher tells me 
that in the jewelry trade he has used a 
polishing wheel made of a composition of 
zinc and tin which he thinks would be a 
good thing for me to use on flat work. I 
am unable to find in my catalogues any- 
thing about such polishers. Would you 
tell me where they can be obtained, or 
what is the percentage of each metal so 
that I can get them made? W. S. 
ANSWER:—Tin or zinc polishing wheels 
are good for cutting down rough jewelry 
or enamel used with water, but another 
buff would be required to give a good finish 
to the article. No doubt William Dixon, 
39 John St. New York, can supply you 
with the metal wheels. They are used by 
lapidaries, 
Question No. 3197—A Refiner’s Job. 
Is there a way to separate a gold-plating 
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from the silver solution? I was working 
when it was rather dark and accidentally 
got some of my gold solution mixed with 
the silver, and do not know how to sepa- 
rate them. BE. WS. 

ANSWER :—The gold and silver cannot be 
separated while in solution. You may let 
the solution evaporate to dryness, or else 
throw the solution down, and then let a 
refiner work it out. 

Question No. 3198.—Soft Soldering 
Copper Solution and Rose-Gold Finish. 
—Kindly give us formula for making cop- 
per solution to be used on soft solder jobs 
before plating. Also give us formula for 
rose-gold finish. Polo Sa Ge. 

ANSWER :—Copper deposits are best ob- 
tained on soldered articles by heating the 
solution and using the electric current. By 
doing this, a few moments only are re- 
quired to cover the solder sufficiently for 
other plating. A piece of soft sheet cop- 
per may be used for the anode. 
tion consists of water, one gallon; C. P. 
cyanide of potash, one-half pound; car- 
bonate of copper, six ounces; carbonate of 
soda, three ounces. 


Preliminary Treatment of Aluminum That 
Is to Be Electroplated. 





vy ARIOUS processes are known by 
which aluminum or its alloys can be 
provided with an electro deposit, but they 
are attended by various defects, so that 
they have found no widespread adoption 
in practise. 

According to some methods, the alumi- 
num, in order to destroy its coating of 
oxide, is etched prior to electroplating, or 
in the bath itself, by means of alkali. 
Thereby, however, the aluminum is so se- 
verely attacked that the coating is not 
durable, and does not, as with other elec- 
troplated metals, display a bright surface. 

In other processes the aluminum, it is 
true, is not etched, but it is placed in a 
weak alkaline solution, in which, with the 
aid of the electric current, the coating of 
oxide only is removed. This is but im- 
perfectly effected, for it is found neces- 
sary, after applying the coating, to heat 
the aluminum in order to insure perma- 
nent attachment of the metals. 

German patent No. 236,244 has for its 
object the electroplating of aluminum, in 
which the metal is neither sharply etched 
nor exposed to subsequent heating of the 
metal. 

The new process consists in immersing 
the aluminum after it has, been cleansed 
and freed from grease in the familiar 
manner in a hot bath consisting of acids 
of the halogen group and to which a re- 
ducing medium, such as alcohol, which re- 
tards the violent reaction, has been added. 
After a short time the aluminum is re- 
moved from the bath and electroplated in 
the usual manner in the familiar baths. 
As experiments have shown, the coatings 
obtained are very durable and take a good 
polish—Die Edelmetall Industrie. 








Jene Tierre Husting, who has been en- 
gaged in the jewelry business since 1857 at 
Mayville, Wis., has sold his store to Wer- 
ner Blohm. 


The solu- ° 
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- The Two Big Things for Soldering (N) 


SOLD BY ALL JOBBERS 


Eurema and wie cimbiaiii 
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on your orders. 





0c per bottle 


F.H. NOBLE & CO, ssth and Wattace sts., 









Staking Tools 


Manufactured by 





7 : 

i we WO = MARK : ° LK 
Kendrick & Davis Co. ““\Q"-"" 
~ Zz. L : P > A WS OG 
oO ear ebanon, New Hampshire aE 








INVERTO 


A great time saver; the best staking tool money can 
buy. 120 punches, 25 stumps. Punches may be inverted 
passed through the largest hole in the die and used as 
stumps, giving the widest range of work. Finely finished, 
fully guaranteed. 

Put Up in Fine Mahogany Case 


Price $35.00 





Inverto, Price $35.00 





We manufacture a large and complete line of Staking Tools from $2.50 to $35.00. 
Send for our new catalog of Staking Tools and our Book of Tools No. 6, describing 


over 400 styles of watchmakers’ tools. Both catalogs are free. 


SUSSFELD, LORSCH & CO., 90 Maiden Lane, New York, N. Y. 
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| a recent lecture, delivered at the Mod- 

ern Science Club, Brooklyn, on “Brass 
and Bronze,” one of the audience asked me 
what the earliest authentic record was of 
the use of either of these metals. Consid- 
ering the great many uses of these metals 
in ancient times, it was difficult to make a 
positive statement, so I simply referred 
him to the Holy Bible, Genesis, iv., 22: 
“And Zillah, she also bare Tubalcain, an 
instructor of every artificer in brass and 
iron.” This passage differs in several edi- 
tions. In one, the word “brass’ is used 
and in others it is “bronze.” I will discuss 
this difference later. Another question 
asked me was, which was older in history, 
iron or bronze. | thought bronze. This 
has so often been discussed by scientists. 
archeologists and others who have given 
the matter serious study that I could only 
recite recorded data. 

For instance, we find ancient writers di- 
vide the prehistoric antiquities into three 
successive periods, viz., stone, bronze and 
iron. They take for granted that among a 
rude or savage people stone would come 
into use before any kind of metal, and that 
of metal, copper being oftener found ready 
for the hammer would come into use be- 
fore iron. These assumptions, which, in so 
far, are only in accordance with what has 
actually been observed among uncivilized 
races, have obtained from a very early date. 
Lucretius, writing in the century before the 
Christian era, has recorded them with pre- 
cision (De Rer. Nat. V., 1282) : 

“The primeval arms were the hands, the 
nails and the teeth, together with stones 
and branches, the fragments of the for- 
ests; afterward was found the power of 
iron and of bronze, but the use of bronze 
was known before that of iron.” 

The question of priority of these two 
periods received considerable attention last 
century. C. J. Thomsen, of the Ethno- 
graphicai and Archeological Museum of 
Copenhagen, and Professor Nilsson, of the 
Lund University in Sweden, wrote exten- 
sively on this subject. 

According to their theory, which is held 
by almost all archeologists in Denmark, 
Sweden, Norway, Germany and Switzer- 
land and by a few in other parts of Eu- 
rope, the first three stages from barbarism 
to civilization are as clearly defined and 
identified by their relics of stone, of bronze, 
and of iron, as the comparative antiquity 
of geological strata or periods of the 
world’s creation is determined by the fossils 
which they are found to contain. They 
admit that the periods or classification as 
adopted by themselves run, more or less, 
one into another; that stone weapons con- 
tinued to be used throughout the age of 
bronze; that bronze and gold were not un- 
known in the age of stone; and that weap- 
ons of stone and bronze continued to be 
used in the age of irons. This admission 

*By E. F. Gennert. Copyrighted by The Metal 
Industry. 


obviously detracts very much from the 
practical value of the classification for 
chronological or other scientific purposes. 

Many British antiquarians have taken ob- 
jection to the classification altogether, as 
irreconcilable with generally admitted facts 
when carried out to its strict and necessary 
consequences. They point to the every-day 
discoveries of objects of stone, bronze and 
iron in the same ancient urns, graves and 
dwellings. They instance the case of the 
Huns, who had swords of iron, while they 
pointed their arrows with bone; the case 
of the Anglo-Saxons, who fought with 
stone mauls at Hastings; and to the case of 
the Germans, who used stone hammers in 
the Thirty Years’ War. They prove from 
Greek and Roman writers that the nations 
of the north and west of Europe used iron 
weapons during what must have been their 
bronz age. But, although the threefold 
classification of the Scandinavian and Ger- 
man archeologists cannot be relied upon 
for historic uses, it has been adopted, for 
convenience, with some modifications by 
the leading museums of the world where 
articles are classed for the most part ac- 
cording to the materials of which they are 
made, 

Now as regards the difference between 
“brass” and “bronze.” The Pheenicians 
brought tin from Cornwall 1100 B.C.—be- 
fore the building of King Solomon’s Tem- 
ple. Hiram is said to have made articles 
of “brass” for the temple (1004 B.C.). 
This was probably bronze, which is made 
by the union of copper and tin. Hiram 
procured his tin from Cornwall, Eng. Her- 
odotus cailed Britain “Cassiterides” or Tin 
Islands. Bronze was obtained by casting, 
and the implements, it is believed, were 
tempered or hardened by hammering. The 
ancient European bronzes which have thus 
far been analyzed show no trace of zinc, 
but all contain tin in various proportions, a 
few also showing lead and lead and iron. 
The Chinese state that Yu, who was a semi- 
king with a partner (Chun) on the throne 
of China, 2200 B.C., caused nine vases to be 
cast of bronze on which were engraved 
maps of the nine provinces of the Empire. 

In the magazine section of a New York 
newspaper, Sunday, Oct. 19, 1913, an illus- 
trated article on copper utensils relates the 
discovery of an ancient copper mine and 
foundry, just discovered on the Island of 
Sardinia by the Italian Government. Ex- 
cavations beneath the ruins of the Church 
of St. Anastasia revealed a heathen tem- 
ple dating back 1000 B.C. They found 
“mounds for casting, just as they were 
abandoned thousands of years ago as men 
were making their way upward from stone 
to the bronze age.” Brass was known to 
the ancients as a more valuable kind of 
copper. 

The “brazen bull” was cast by Perillus, 
of Athens, 570 B.C. It was made hollow to 
receive victims to be roasted to death. The 
artist was the first victim and the king who 
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condemned him, Phalaris of Agrigentus, 
was forced to try the experiment himself, 
349 B.C. The helmet of Psammitichus the 
Powerful was of brass, and from it he 
poured the libation of the Temple of Vul- 
can. He was placed on the throne of 
Egypt, 690 B.C., by the lonian and Carian 
freebooters. Brass was known to the 
Greeks as “orichalcum” or mountain 
bronze. 





Uniform Eagraving on Spoon Handles. 


EFTER the first monogram has been en- 

graved on one of the spoons rub it with 
a mixture of three parts beeswax, three 
parts tallow, one part Canada balsam and 
one part olive oil. The surplus is then 
removed and a piece of paper moistened 
with the tongue and pressed evenly on the 
engraving. A piece of dry paper is placed 
over it and both heid down by the thumb 
and index finger of the left hand while a 
burnisher, or steel or bone, is passed over 
the whole. Thereby the moistened paper 
is pressed into the engraving and, if we 
have proceeded carefully, a sharp impres- 
sion of it will be produced. The paper 
must then be carefully removed and is 
placed in a similar position on each of the 
other objects, so that with proper care a 
clear imprint is obtained. The same paper 
can be: used, if care is exercised, for two 
dozen or even more articles.—Deutsche 


Goldschmiede Zeitung. 





Practical Method of Hardening Drills. 


HE art of hardening and tempering 
steel is one of the most difficult 
branches of the trade that confronts the 
watch repairer. To obtain the correct 
temper in drills to cut in steel, espe- 
cially those very small drills which are 
used for pivoting, requires much experi- 
ence. When we consider the task that 
confronts the repairer who is called upon 
to drill in a pivot in a hard staff or pin- 
ion, we do not at all wonder that so 
many staffs and pinions seen in watches 
are blue or black, which is the natural 
tesult of annealing. 

We must admit that the annealing of a 
pinion for drilling purposes greatly facili- 
tates the process of drilling; nevertheless, 
the fact remains that a pinion, after it 
has been annealed, will not stand up as 
well as a hard pinion. Thus, by facilitating 
one operation, we deprive the entire pinion 
of its lasting qualities. 











C. LaRoy, a jeweler at 108 N. Burdick 
St., Kalamazoo, ‘Mich., was recently the 
victim of a clever swindler. The man vis- 
ited Mr. LaRoy’s store and asked to be 
shown some diamonds. He appeared to 
be much interested in the diamonds shown 
him but did not make a purchase, leav- 
ing the store within a short time. After 
he had gone it was discovered that a dia- 
mond valued at $185 and another valued 
at $175 were missing and in their places 
were found two worthless stones in cheap 
settings. “The man who worked this 
clever game is described as being five feet 
seven inches tall and weighing from 160 
to 170 pounds. 
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LEIMAN BROS. 


Double 
Hand Roll ah. 
Mill — 


Two Machines in One 





A handy machine 
for any shop— 
occupies little space 
and saves money. 


We also make large 
double mills for 
power, as well as 
-, many other ma- 
= chines of distinctly 


LEIMAN BROS. POLISHING DUST COLLECTOR new and up-to-date 


Suction at both hoods—dust does not reach blower—shipped complete as character 
shown—displaces large outfits connected to a number of heads—each 

machine is an independent motor driven unit. . 
Keeps the shop clean—saves the dust—a powerful suction—a self-clean Get Our Catalog 
ing dust cabinet used by the world’s leading factories and stores. 


LEIMAN BROS., ©2 Jenn St. NEW YORK 
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Various Methods of Setting Gem Stones in Jewelry. 


Written expressly for The Jewelers’ Circular by Carl Lindenmann. 























(Continued from issue of Feb. 4.) 
STONES SET FLUSH. 


ti of two methods may be applied in 

setting stones flush. The first one is 
hammering the stones in—i. e., the sur- 
rounding metal. is hammered to make it 
closely encircle them. The second method 
is the burnishing-in process; the stones 
here are secured by rubbing around them 
with a burnisher, making the metal spread 
so it will hold them tightly. The difference 
between these two methods lies not only 


— 














Fic. 1. 


in these distinct operations, but also in the 
appearance of the finished work. 

On hammered-in work the surface of the 
metal extends evenly, without interruption, 
up to the stones; this, by its simplicity, 
heightens the contrast between stones and 
metal. (See Fig. 1.) On _ burnished-in 
work the stones are encircled either by the 
groove produced in burnishing or by a 
bright cut. (Fig. 2.) 

The question as to which method should 
be applied is decided mostly by the style of 
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the jewelry; it is understood, of course, 
that articles into which stones are to be 
hammered in must be sufficiently solid to 
permit hammering and subsequent filing 
upon the metal around the stones. The 
kind of stones to be set is another item 
that speaks in favor of one or the other 
method. For instance, opals and turquoises, 
on account of their brittleness, are rarely 
—large diamonds, on the other hand, are 
preferably—hammered in when set flush. 
We shall begin with hammered-in work, 
which, by the way, is the more laborious 
method of the two. Solid rings may be 
held in a clamp during the work; most 
other articles are put upon shellac sticks. 
Some prefer engraver’s cement to shellac 


for this work. The first step is fitting-in 
of the stones; and it is very essential to 
pay careful attention to this to avoid an- 
noying work later. The holes for the 
stones, which in most cases have been pro- 
vided by the jeweler, must generally be en- 
larged. . This is done with a “fraser” (see 
Fig. 3), a drill specially suited for this but 
useless in drilling new holes, for which 
we would use a pointed drill. This fraser 
is operated best in a lathe. The holes are 
now enlarged to nearly the size of the 
stones. After this the most important part 
of fitting-in follows, which is done with the 
cutting-out tool, or navette graver. Fig. 4 
shows the front portion of this tool ready 
for use; it will be seen that its cutting edge 
is on its right side. Inserting it in hole and 
cutting around from right to left, the hole 
is shaped to correspond exactly to the form 
of the stone. The left hand, holding the 


—— 
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work, is co-operating in this by turning the 
work from left to right. In order to be 
able to judge how much too cut out, the 
stone, held with the stone wax, is at inter- 
vals placed upon the hole. 

A common error made by beginners when 
fitting in stones whose under portions are 
somewhat thick is to omit cutting out the 
lower part of the hole. They wonder at 
last why the stone will not go down, until 
they discover the cause. The hole, then, in 
most cases, has been already cut out too 
much on top. 

Having accurately fitted in the stone, 
place it into the hole; its girdle should be 
slightly lower than the surface of the 
metal. Then secure it provisorily by press- 
ing the metal towards girdle of stone, usinz 
a “pusher,” which is a piece of square steel 
filed flat at one end and fastened in a 
handle at the other end. A graver should 
not be used in securing the stone, as it is 
always hard to obliterate the cuts after- 
wards. Now the work is ready for ham- 
mering. 

An engraver’s ball will be a great help 
in holding the work during hammering; it 
enables the worker to use both hands, the 
left to guide the hammering-on tool, or 
punch, and the right to operate the hammer. 
If no engraver’s ball is used and the work 
held in left hand, assistance will be needed 
of someone to do the hammering. It is, 
therefore, advisable to get familiar with the 
use of an engraver’s ball, especially if one 
is doing this class of work frequently, as 
there might not always be one ready to 
help. 

It is necessary to have a few punches, 
their bottom faces varying in grain and 
shape. (See Fig. 5.) A light hammer is 
also needed. During hammering, the punch 
should be held in a vertical position, or, 
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better, at a right angle to the surface to be 


hammered: First, a punch with a coarse 
bottom face is used; and then, after the 
metal is tight, or nearly tight, around the 
stone, it may be exchanged for one having 


a finer grained face. After the metal has 
been hammered sufficiently to cause it to 
encircle the stone closely, it is filed even 
with a needle file and then smoothed with 
emery paper, using first a coarse and then 
a finer grade of the latter. In doing this 
great care is required to avoid scratching 


———— 


Fie. 4. 


or dimming the stones, as emery paper, es- 
pecially if coarse, attacks practically all 
stones except the diamond 

At this state of the work it will be real- 
ized how important the accurate fitting-in 
of the stones is; for if the holes have been 
cut too large a great deal more hammer- 
ing will be required to get the metal near 
the stones; moreover, the task of leveling 
the metal will then be more difficult on ac- 
count of having been hammered consider- 
ably low. 

Having leveled and smoothed the sur- 
faces around stones, the work is done a; 
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far as the setter is concerned. The finish 
of articles is then restored by polishing or 
regilding, but this is a specialty of others. 

Now to the second method. Burnishing 
the stones in has the advantage that the 
jewelry does not need restoration of its 
finish, because the surfaces around the 
stones are not interfered with, contrary to 
hammered-in work, where they must he 
filed, smoothed and refinished. To do this 
work nicely, at least as much, or even more, 
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accuracy in the fitting-in of stones  re- 
quired as in hammered-in work. The wah 
of hole may be slightly undercut at one 
side; this will make tightening of stone 
easier, as its rising from hole is prevented 
if burnishing is started opposite the under- 
cut side of wall. Before securing the stone 
take it out once more and cut lightly with 
a flat graver around the top of hole to re- 
move the burr caused by drilling or cutting 
out. Now put the stone back into the hole 
and rub with the burnisher (Fig. 6) upon 
the metal along the girdle of stone, moving 
several times over the same place but al- 
ways in the same direction: from left to 
right. As the edge of stone is used as 
guide for burnisher, it follows that when 
dealing with cabochon-cut stones the bur- 
nisher must be held almost vertically. In 


(Continued from page 337.) 
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The Blancard Rivetless Safety Catch 
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BLANCARD & CO. wis 


Patented March 1, 1910. 


OUR NEW SIZE (No. 27) is the SMALLEST 
Safety Catch of Its Kind on the Market 


96-100 Maiden Lane, New York City 
































Now Is the Time to Get Busy 















INCOMPARABLE 


WATCH CASE REPAIRING 


Work 
Guaranteed 
Prices Right 


Send Trial 
Order 





BECKER-HECKMAN CO. 


(NOT INCORPORATED) 
Successors to G. F. Wadsworth 
WATCH CASE 
MANUFACTURING and REPAIRING 
10 S. Wabash Ave., CHICAGO 





Silversmiths Building 

















Do not repeat the mistakes of last year and the year 
before. Take advantage of the dull season and push your- 
self ahead of where you are at present as a mechanic and 
also as to the wages you can make. 





A post-card addressed to the 


Horological Department 
Bradley Polytechnic Institute 


PEORIA, ILL. 


will secure for you our latest catalogue, which is full of 

information good for those who are desirous of improving 

themselves in Watchwork, Jewelry, Engraving and Optics. 
Write to-day. . 

















. late and wire in any hardness, 
seamless platinum tubing a 
specialty. Platinum, gold and 

silver refiners. AAssayers 

ind sweep smelters. 








r Sypasemonance 


HOW DO YOU MARK YOUR 
JEWELRY STOCK? 


Stickers, pasters and ordinary indelible inks are tem- 
porary and unreliable. Use METAL MARK with an 
ordinary pen, and you have a mark that will stay until 
you’re ready to take it off. 

Easy to put on; dries clean and hard; easy to 
take off—with cloth dampened in alcohol; absolutely 
non-injurious; prepared specially for marking metals, 
watch cases, rings, brooches, enamel, glass ware, etc.; 
saves time, labor and annoyance. 


% Actual Size. 





BOTTLE, POSTPAID, 25c. 





Cash or Stamps. 


R. J. STRASENBURGH CO. 


Manufacturing Chemists 


, Chemists ROCHESTER, N. ®. 
TER. N. 














Works at 225-227-229-231 
New Jersey Railroad Avenue, 


Our New York Office, NEWARK, N. J, 


Charles Engelhard, Hudson Terminal Bldg., 
30 Church Street 
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| Extract from a paper presented at the 23d General Meeting of the American Electrochemical 
} Society, at Atlantic City, N. J., April 3 to 5, 1913, by Francis C. Frary. 


Electrodeposition of Gold and Silver. | 
| 
| — 














(Continued from tssue of Feb. 4.) 

B' CHNER, for plating by dipping the ob- 

ject in contact with a piece of zinc, rec- 
ommends a bath made by dissolving the 
chloride from {0 parts. of silver nitrate in 70 
parts ammonia, 40 parts soda crystals, 40 
parts potassium cyanide and 15 parts com- 
mon salt. This is then diluted to 1,000 
parts with water. This is almost the same 
as a bath for plating recommended else- 
where. The chloride from seven grams 


silver is dissolved in 56 ¢ ammonia anu 


ae 
mtxed with a solution of 35 grams crystal 
soda, 3) grams potassium cyanide and I4 
grams common salt in two pounds water 
This latter solution is to be warmed, the 
ammoniacal silver chloride solution added 
before it boils, the whole boiled about seven 
minutes, and filtered. 


SILVER CYANIDE IN POTASSIUM CYANIDI 


The earliest reference to the use of silver 
cvanide which I found was the recipe of 
Elsner, who speaks of converting 14 grams 
of silver to cyanide, dissolving this in 
potassium cyanide solution, and preferably 
adding sodium carbonate to make the solu- 
tion alkaline. 

Namias recommends making up the bath 
according to the formula of the double 
cyanide, AgCN.2KCN, which would require 
134 parts of silver cyanide to 130 parts 
100 per cent. potassium cyanide. As t 
bath becomes alkaline by use, he recom- 
mends the addition of a little potassium 
cyanide and monopotassium citrate from 
time to time. Langbein recommends. for 
heavy plating a solution of 25 grams silver 
cyanide and 25 grams potassium cyanide 
(98 to 99 per cent.) per liter, to be used 
with a current density of 0.3 ampere per 
100 square centimeter at one volt. The 
bath i$ to be boiled an hour after being 
mixed, replacing the water boiled off. 
Foerster recommends the same _ solution, 
but gives the current density as 0.1 to 0.45 
ampere per 100 square centimeters. He 
states that the decomposition of the bath 
during electrolysis produces principally 
potassium carbonate, together with oxalate, 
acetate and ammonia. Practically the 
same bath is recommended by Pfann- 
hauser, who dissolves 25 gramis silver (as 
cyanide) and 27 grams potassium cyanide 
per liter. 


of 
he 


Elsner recommends a 1-10 solution of the 
crystalline double cyanide of silver potas- 
sium, to' which he adds one-eighth potas- 
sium cyanide, as the pure double salt will 
not plate with a silver anode on account of 
the formation of an insoluble film of silver 
cyanide upon it. 

A somewhat similar formula is given by 
Langbein, who also uses the crystalline 
double cyanide KCN.AgCN, ‘dissolv'-2 ~ 
grams of this and 10 grams 98 pei 
\otassium cyanide per liter. ‘Lhis b 
made by simply dissolving the consti 
in cold water. The voltage and ct 





density are as stated for his other bath 
above. 

Several books recommend the solution of 
silver cyanide in one-fifth more cyanide 
than is requisite to just dissolve it and 
dilution to the desired strength (% to six 
per gallon). Bonney states that if 


unces | 
articles are to be plated which are acted 
yn readily by potassium cyanide a smaller 
amount of free cyanide must be used or 
else the articles must be “quicked” in a 
mercuric solution. --lhere~-must -be- enough 

issolve the anode 
freely and clean; excess will cause too 
rapid solution of the anode and the pro 


potassium cyanide to ¢ 


duction of a loose deposit of silver. 
Watt and Philipp recommend the con- 
version of one ounce silver into cyanide 


and its solution in one-fourth more than 
the minimum amount of potassium cyanide 
solution,”™42 pound per quart. ‘his is to 
be filtered and diluted to a gallon. Blount 
states that the usual strength for a silver 
bath is 10 grams silver cyanide and 15 
grains potassium cyanide per liter, but that 
he precise strength is not important. To 
prevent deposition of silver by action of 
the object on the bath a strike bath Won- 
taining three ounces silver and 30 grams 
potassium cyanide per liter is recom- 
mended. ‘The object is to be treated in this 
for a minute with as high a current density 
as possible, and then transferred to the 
regular bath. A current density of four 
amperes per square foot is said to | 
able for the regular bath: 
According to the Chemiker Kalender a 
silver bath is made by dissolving 46 grams 
potassium silver cyanide and 12 grams 
potassium cyanide in a liter of water. The 


ye suit- 


current density. used should be 0.3 to 0.6. 


ampere. pér 100 square centimeters. 

For ordinary plating, Langbein recom- 
mends a solution of 200 grams silver potas- 
sium cyanide and 100 to 120 grams _potas- 
sium cyanide (98 per cent.) in a liter of 
‘old. water, 

The electrolytic preparation of the silver 
cyanide has also been recommended. Watt 
and Philipp say that this gives one of the 
best baths for general purposes. ‘hey 
used three ounces potassium cyanide per 
gallon of water, and electrolyze with : 
copper cathode inside a porous cell, and a 
silver anode. An alternative procedure is 
the use of a large silver anode anda small 
silver cathode. They assume that the 
‘vanide used is about 50 per cent. pure. 
[hey also suggest the neutralization of the 
potassium hydroxide formed at the cathode 
with hydrocyanic acid. Another bath 
where the silver cyanide is made elec- 
trolytically, starts with a solution of 123 
ounces potassium cyanide in 100 gallons 

water, and dissolves a silver anode in 

ver night until the bath contains 1% 
‘e silver per gallon. 





nother bath is made by dissolving the 


ide from 5% ounces of silver nitrate 
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in a solution of eight ounces potassium 
cyanide in a gallon of water. It is stated 
that the specific gravity of this bath may 
vary from five to 15 degrees Bé., and the 
bath still give good results. 


Another recipe calls for 17% ounces 
potassium cyanide, and 8% ounces silver, 
as cyanide, dissolved in 2% gallons f 


water. 

Gresil states that baths corresponding to 
the formula AgCN.2KCN are not always 
the best, and recommends for copper ar- 
ticles a bath containing 20 grams _ silver 
cyanide and 30 grams potassium cyanide 
per liter, and for tin or tinned articles a 
bath containing 50 grams silver cyanide and 
150 grams potassium cyanide per liter. 

Another author recommends an alkaline 
bath, containing five ounces silver cyanide, 


214° pounds potassium cyanide and eight 


ounces sodium carbonate per gallon \n- 
other bath recommended by the same 
author contains one ounce silver cyanide 
and- 44% ounces potassium cyanide per gal- 
lon. 

Hossauer recommends the soluti of 


the silver cyanide from 108 parts of silver 

in 1,540 parts of fused potassium ferro- 

cvanide (crude cyanide) and 15,400 parts 

water. Practically f 

pears elsewhere, as a recipe requiring one 

part silver cyanide, 10- parts potassium 
oS ° - 

cyanide and 100 parts water. 


the same formula ap- 


(To be continued.) 





Various Methods of Setting Gem Stones. 





(Continued from page 137.) 








case of faceted stones, which do not pr6- 
ject so much from the metal into which 
they are set, the burnisher is held more at 
an incline toward stone. Never use much 
force when starting to burnish; but after 
a small groove has been formed around 
the stone, the burnisher may be applied 
more firmly, so the metal, giving way to 
the pressure, will closely encircle the stone. 

With stones of lesser hardness there is 
danger of scratching them during burnish- 
ing. This may be avoided by using a bur- 
nisher made either of soft iron or of hard 
brass wire. Such a burnisher will not 
scratch Stones so easily, but on account of 
being soft will soon lose its shape and al- 
ways must be shaped again after it has 
been used for a while. 

Most easy to burnish in are cabochon- 
cut stones. The burnisher will glide around 
their curved surface far easier than on 
faceted stones, and will soon produce a nice 
rim around the stone. For this reason 
cabochon-set work is mostly finished with 
the rim around the stone; the last few 
strokes in burnishing are then made with 
the burnisher lightly polished to obtain a 
perfectly smooth and bright groove. In 
case of faceted stones, it being more diffi- 
cult to produce a nice groove, the latter is 
mostly effaced by making a narrow, bright 
cut inclining toward the metal surrounding 
the stone. 

(To be continued.) 








G. K. McWilliam, formerly an instructor 
in watchmaking, is now doing business on 
his own account in the Waltham National 
building, Waltham, Mass. 
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The Frevert Polishing Machine 


is the result of careful study to obtain — 
handy adjustment and easy access. 
The Spindles are made in several styles from 
Special Spindle Steel, Hardened and CGround 


The BEARINGS in the FREVERT Polishing Ma- 
chine contribute largely to its success in operation. 
They are made from a special formula known as “Nickel 
Motor Metal” cast in steel dies. All bearings are in- 
terchangeable and removable. These bearings are Self- 
Oiled, and so constructed that all the surplus oil returns 
to the reservoir. 

The interchangeable feature of this bearing recom- 
mends itself, especially from the standpoint of econo- 
my. Upper’ ann lower parts are identical, and should 
one-half become worn, it is necessary to purchase only 


one-half bearing. 
Send for illustrated folder. 


FREVERT MACHINERY Co. 


37 Vesey Street, New York 














FULCRUM 
Chronometer Oil 


Absolutely the Highest 
Grade Lubricant Ever 


Produced 


Recommended for fine 
Chronometers,Chrono- 
graphs and Repeaters 
—and for all small size 
watches, either Ameri- 
can or Swiss. 





No doubt you are us- 
ing FulcrumWatch and 
Clock Oils (most watch- 
makers are); order a 
bottle of this Chronom- 
eter Oil—the results of 
its use are perfect. 





(35c. a bottle 
Watch and Clock Oils . 1 $3.75 per dozen 


50c. a bottle 


For Sale by All Material Jobbers 


Chronometer Oil . . 











E. P. REICHHELM & CO., lnc. 
meager and Metal Workers’ s’ Supplies 


“‘American- 
Swiss’” Files 











Representing 
AMERICAN GAS FURNACE CO. 


Gas Blast Furnaces, Heating Machines, 
Pressure speciateates Fuel Gas Plants 





Sand BI 
Price, $20.00 AMERICAN-SWISS FILE & TOOL CO. 


24 JOHN STREET - - - NEW YORK 











MESH BAGS REPAIRED 
Heavily Sivv'ganet 75C. to $1.00 


Gold and Silver Plating of every description. 
Silverware and Jewelry Repaired equal to new. 


Telephone RELIABLE PLATING CO. © JOYE. 


2585 John 41-43 Maiden Lane, New York 
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TO MAKERS OF If you have some surplus 


power you can do your 
ROLLED GOLD. own re ning, almost wie 
out cost, and save 
PLATE... - your gold, ALL your sil- 
ver, D all your copper. 
(That thousand pl of copper is worth $150; 
might just as well save it as give it away.) 


Particulars of 

























AND PLATED 


and lacquered, for 
HOLLOW WARE, 
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| REPAIRERS OF rig NVESTIGATE! ||| PLATING IN 
MESH BACs, ®@ The merits and facilities | GOLD, SILVER, 
| VANITY GASES, | of this concern for your repairing or plating jobs on Jewelry, Mesh | BRONZE, 
|| WATCH CASES, | Bags or Silverware. We do genuine platinum plating (to stand acid | ROMAN, ROSE, 
|| WATCH BRACELETS, test). Also a genuine gun metal finish (on steel or iron) mesh bags, IH] CREEN, 
| CIGARETTE CASES, || purses, novelties, etc. Moderate prices assured. Your German || ENGLISH, GENUINE 
STERLING SILVER’ | Silver mesh bags repaired, relined with kid or ame heavily silverplated | PLATINUM, 
GUN METAL, 


ji_emsree"” 7 Be, 7° $1.00 from” “™™* SOc, t° 75c. IL ome | 
COHAN- EPNER CO., 51 Maiden Lane, aan York 

















OXIDIZING, 
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(iN WHICH IS CONTAINED A LIST OF THE LATEST PAT- 
ENTS GRANTED BY THE UNITED STATES AND GREAT 
BRITAIN. THE UNITED STATES PATENTS THAT HAVE 
EXPIRED AND THE REGISTERED TRACE-MARKS.] 











UNITED STATES PATENTS. 
ISSUE @F FEB. 24, 1914. 


1,088,097. WATCH CASE AND MOVEMENT 
LOCK. Joun W. Rusuton, Waltham, Mass., 
assignor to the Waltham Watch Co., Wal- 
tham, Mass. Filed March 25, 1913. Serial 
756,629. 

In a watch, the combination of an annular case 
center having a side wall at one edge and an 


















| Feet} 


eee 





external shoulder at the other edge, a movement 
plate fitting freely within the space surrounded 
by said side wall, a ring having an _ internal 
shoulder bearing upon the movement plate, an 
external shoulder bearing upon said case shoulder, 
and binding means connected with the movement 
plate, bearing against the case center and ar- 
ranged to exert force to bring the shoulders of 
the ring against the movement plate and the case 
center. 


1,088,345. TIE CLASP. James Kirsy, North 
Attleboro, Mass., assignor to the Leach & 
Garner Co., Providence, R. I. Filed May 5, 
1913. Serial 765,529. 

In a necktie fastener, the combination of a 
plate provided with a return bend, inclined ears 
upon the return bend, a pivot pin in the ears, a 
second plate, ears upon the second plate mounted 
upon the pivot pin, said ears upon the second 





plate being provided with inclined edges adapted 
to guide material away from the pivot pin, a 
spring upon the pivot pin engaging both plates, 
and teeth upon both plates registering with each 
other. 


1,088,381. CLOCK SWITCH. Howarp J. Tre- 
GANzA, New York, assignor to the Ansonia 
Clock Co., New York. Filed June 17, 1913. 
Serial 774,154. 

In an alarm clock, a case, a frame secured 
hereto, an alarm bell ringing mechanism carried 





by the frame; means slidably mounted in said 
frame and adapted to engage said bell ringing 
mechanism for stopping the alarm mechanism and 
resetting it to again ring at a previously deter- 
mined time, and a spring actuated plunger secured 
to the case in position to operate said means when 
the alarm is liberated. 


1,088,408. BUCKLE. Simon Ercusere, Chicago. 
Filed July 19, 1912. Serial 710,534. 

A buckle composed of a single piece of metal 
and provided with a tongue, the loose end of 
which bears a straight edge, a straight-edged bar 
opposite said tongue whereby the fabric is adapted 


to be clamped between the tongue and the bar, 
that end of the buckle at which the bar is placed 
/ 7? 
A av. 
ae 
és 


being formed with a turned-in lip, said lip pro- 
jecting underneath the straight edge of said bar 
and beyond the same to a point beneath the 
tongue and in the path of travel of the loose end 
of the tongue, and a loop sécured to the’ body of 
the buckle. 


1,088,433. AUTOMATIC TIME CUT-OFF. Jay 
Lyte, Long Beach, Cal. Filed Dec. 26, 1912. 
Serial 738,758. 

In an automatic time cut-off, the combination of 

a base plate, an alarm clock mounted in an up- 

right position on said base plate, said clock having 

a key adapted to turn when a predetermined in- 

stant is reached, an electrical circuit having an 

electrical switch, said electrical switch being 
mounted perpendicularly of said base plate and 
arranged to swing in a path parallel to said plate 
for opening and closing the electrical circuit, trip- 





ping mechanism including a notched bar which is 
mounted so as to be slidaple in a path parallel to 
said base plate, one end of said bar being oper- 
atively connected to said switch and the other 
end of said bar being connected to a tension 
member which normally urges said bar to open 
said switch, a vertically movable peg adapted to 
drop into the notch of said bar when the switch 
is closed and to restrain said bar against the 
action of said tension means, so that said member 
pivotally mounted adjacent one end of said pri- 
mary handle, a connecting link connecting said an- 
gularly extending link member, and said auxiliary 
handle, said connecting link extending beyond the 
edge of said auxiliary handle, and said portion 
extending beyond the edge of said auxiliary han- 
dle and provided with a laterally extending foot 
adapted to engage said primary handle for holding 
said handle in a spaced relation relative to each 
other when in a closed position. 





Designs. 


45,300. HANDLE FOR SPOONS, FORKS OR 
SIMILAR ARTICLES. Cuartes W. Harman, 














New Rochelle, N. Y. Filed Dec. 81, 1913. 
Serial 809,756. Term of patent 7 years. 


15,303. WATCH HOLDER. Benjamin R. Jotty, 
Raleigh, N. C. Filed Dec. 12, 1913. Serial 


806,335. Term of patent 7 years. 
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45,309. HANDLE FOR SPOONS, FORKS OR 
SIMILAR ARTICLES. Freperick E. Pretar, 
Waterbury, Conn., assignor to the Interma- 
tional Silver Co., Meriden, Conn. Filed Dee. 





29, 1913. Serial 809,428. Term of patent 7 
years. 

45,312. FINGER RING. CurisTian SCHAEFER, 
Buffalo, N. Y., assignor to White, Wile & 





Warner, Buffalo, N. Y. Filed Dec. $1, 1913. 
Serial 809,740. Term of patent 7 years. 





UNITED STATES TRADE-MARKS. 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





TRADE-MARKS PUBLISHED -FEB. 24, 1914. 

Ser. 74,579. (CLASS 28. JEWELRY AND PRE- 

CIOUS METAL WARE.) Jorpan Marsx Co, 
Boston, Mass. Filed Dec. 18, 1913. 


Glucholra 


Particular description of goods.—Imitation Pearls. 
Claims use since Dec. 3, 1913. 

Ser. 74,838. (CLASS 28. JEWELRY AND PRE- 

CIOUS METAL WARE.) MANCHESTER 


Smiru Co., Providence, R. I. Filed Dec. 26, 
1913. 
Particular description of goods.—Jewelry for per- 
sonal adornment. é 
Claims use since Dec. 31, 1906. 
Ser. 74,971. (CLASS 28. JEWELRY AND PRE- 
CIOUS MEAL WARE.) Cuartes E. Han- 


ce 


cock Co., Providence, R. I. Filed Jan. 5, 


1914. 
Particular description of goods.—Jewelry for 


personal wear. 
Claims use since Dec. 1, 19138. 


Ser. 75,329. (CLASS 28. JEWELRY AND PRE- 
CIOUS METAL WARE.) Hattam-Rice Co., 


AE WAXON 


Providence, R. I. Filed Jan. 21, 1914. 
Particular desciption of goods.—Jewelry for per- 
sonal wear. 
Claims use since Jan. 1, 1914. 

Ser. 75,539. (CLASS 28. JEWELRY AND PRE- 
CIOUS METAL WARE.) Tuomas H. Setup, 
Martinsville, Va. Filed Jan. 29, 1914. 

Particular description of goods.—Natural stones 
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CUYPERS «:: OILS 
Clock i i 


ARE USED BY WATCH AND CLOCK MAKERS C. 


All Over the World 25 3.302: 


A Perfect Oil for All Climates from the Icy North to the Torrid South 


The world-wide reputation of Cuypers Oils is the result of 35 years’ experience in 
perfecting oils that will not gum, dry or corrode 


CUYPERS WATCH OIL . . . 20 Cts. per Bottle 
CUYPERS CLOCK OIL. . . . 20 Cts. per Bottle 
CUYPERS CHRONOMETER OIL 30 Cts. per Bottle 


FOR SALE BY ALL JOBBERS IN THE UNITED STATES 
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THE BEST Y 
LOOPS ano JUMP RINGS = 


FoR Jacques cai 
LAVALLIERS AND PENDANTS 
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i \ e 1) 
{ \! / 
| | | Razor 
| | | } 
| | 
523 1324 1325 1526 1327 1528 1329 MORE simple, 
more durable, more 
CARRIED IN STOCK IN GOLD AND PLATINUM shapely and especial- 
ly more easily kept 
in good condition 
HERPERS BRos. seat deep on than any other safety 
NEWARK, N. s. ne razor. Note the flexi- 
bility of its protecting 
ESTABLISHED 1865 comb, which allows 
the blade to fall 
easily in position and 
adjust itself auto- 
tically. 
). MESH BAGS REFINISHED $1.00 matically I 
ae 3 li . h kid . , 2 . re il b A . . j } 
Se yy seen Sai, Sain ane, wees ener Crm eames | | SedtorPicelm = EM 


og for window display card and price list on special repairs, such as gold, gun-metal and 
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A. A. LOPIEN CO., MAe5eorueaens oF Maa Baas Sole Agents 15-17-19 Maiden Lane, N. Y. 


























__WE WILL REPAIR THE MESH *; FOR 65c 
eg a ee ee wh ae ae e 
Resilver and Reline with Kid or Silk 








any Mesh Bag Size 4 to 7 Inches 
GUARANTEED TO LOOK EQUAL TO NEW AND GIVE PERFECT SATISFACTION 
Sterling Silver, Solid Gold, Gilt and Bead Bags Repaired and Refinished, also Real Gun Metal 


CHARLES GRABHORN, Mifr., 2° Maiden Lane, NEW YORK 








STERLING and GERMAN SILVER MESH BAGS—GOLD and SILVER ELECTROPLATING in all Its Branches—SILVER 
and JEWELRY REPAIRING 
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»f varying shapes used as ornaments in articles 
f jewelry. 





Claims use since Feb. 1, 1912. 





UNITED STATES PATENTS THAT 
HAVE EXPIRED. 

[Reported for THE JEWELERS’ Crrcutar by W. 
H. Swenarton (ex-Examiner U. S. Patent Office), 
Counsel in Patent and Trade-Mark Cases, New 
York. ] 





Patents expired Feb. 27, 1914. 
577,422. WATCH BOW FASTENER. H. F. 
Coox, Sag Harbor, N. Y. 
577,573. TIMEPIECE DIAL. J. Cutver, Delta, 
Pa. 





BRITISH PATENTS. 


(ABRIDGMENTS OF SPECIFICATIONS, 1913, FROM The 
Illustrated Official Journal.) 





ISSUE OF FEB. 11, 1914. 


23,922. WATCH BRACELETS. M. R. Bowen, 
London. Oct. 19. 
The bracelet comprises two straps a, b, adapted 
to be detachably secured to loops d on the watch 
» by stud-and-socket fastenings f, g, Fig. 3, or 








Sy spring clips h, Fig. 5, preferably attached to 
the extremities of the bracelet by stitching be- 
tween two layers of leather. The bracelet is se- 
cured to the wrist by means of a buckle 4. 
24,261. TIME ALARMS. E. S. Cruperay, York- 
shire. Oct. 23. 

For giving an alarm recurring at the end of two 

lifferent intervals alternately, both intervals being 


FIG.1. iF 7 
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Im a. 
er ne 
adjustable, for use in the manufacture of water- 
gas, the heating of metal ingots, etc., an arbor of 





a clock train A, the speed of which is controlled 
by a pendulum with a slidable bob, carries fric- 
tion-tight on it a sleeve with a pointer H moving 
over a dial and a cam F with a pin G, and a 
second sleeve friction-tight on the first has a pro- 
jection M with a pin N; as the arbor revolves, 
these pins lift the lever arm O to operate the 
valve P of a whistle X. A lever R is provided 
for turning the cam F back to its zero point, a 
spring U allowing it to pass the lever O freely 
in the reverse direction. The lever O may re- 
lease a mechanical alarm train, or, according to the 
provisional specification, may operate an electric 
bell. 
24,274. ELECTRIC CLOCKS. W. J. Parker, 
York. Oct. 24. 

In a secondary electric clock of the kind com- 
prising a ratchet wheel driven by a pawl carried 
by an armature lever, the pawl b is loosely piv- 


FIGA @ 























oted on the_lever c, and has an upwardly pro- 
jecting arm d provided with an adjustable screw. 
The pawl rests by gravity on the wheel a. At 
the end of each forward stroke, the screw bears 
against the lever and jams the pawl on the wheel, 
overdriving being thus prevented. 

24,313. ELECTRIC CLOCKS. A. Jass, Swit- 

zerland. Oct. 24. 

In a clock driven by an electrically maintained 
pendulum, a double-armed thin armature 7 is 
rigidly attached to the crutch 6 and is pivoted 
between two symmetrically arranged electromag- 
nets 9. The circuit of the magnets is closed by 
the usual pivoted tongue contact-device 10, 11, 12. 





FIG.3.<S 
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Instead of being arranged as shown, the electro- 
magnets may be in alignment. In a modification, 
the coils of the magnets may be connected to the 
crutch, and the armature fixed. 

The specification as open to inspection under 
Section 91 (8) (a) states also that one or more 
solenoids may be employed, either the core or 
the coil being fixed to the pendulum-crutch. This 
subject matter does not appear in the specification 
as acc pted. 





Applications for British patents, Feb. 2-6. 
2,725. SAFETY DEVICE FOR HATPINS AND 
TIEPINS. E. Kramer. 
2,925. SPECTACLE AND LIKE FRAMES. H. 
LAMEY. 
3,078. HATPINS. R. M. RIcHARDSON. 
3,129. EARRINGS. G. W. Davison. 
3,164. PROTECTING DEVICES FOR THE 
POINTS OF HATPINS AND THE LIKE. 
F. M. JOHNSON. 
Complete specifications accepted. 
1913. 
25,838. HATPINS. Wipme_er. 
Complete specifications open to public inspection 
before acceptance. 
1914. 
2,725. SAFETY DEVICE FOR HATPINS 
AND TIEPINS. Kramer. 
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An Attractive and Interesting Brochure on 
Diamond Cutting. 


A’ attractive booklet, under the title 
“Diamond Cutting in America,” has 
just been issued by Stern Bros. & Co.,, 
diamond importers, New York, which has 
caused favorable comment on all sides. 
The booklet, which is of a limited edition, 
is printed on heavy paper and has been 
copyrighted by the diamond house. It con- 
tains a synopsis of the development of the 
diamond industry and facts of interest 
relative to the diamond-cutting business of 
Stern Bros. & Co. 

After making mention of the old Gol- 
conda mines and the Brazilian gem fields, 
the work gives valuable information re- 
garding the South African fields, special 
mention being made of several of the most 
famous diamonds the world has known. 
The diamond from the time it is freshly 
mined until it is finally prepared for setting 
is described, and some interesting points 
regarding the history of diamond cutting 
are also given. The booklet states that in 
the ’60s Henry Morse, Boston, who was as- 
sociated with James Yerrington, New York, 
opened the first cutting establishment in 
America, and a brief outline history of the 
growth and development of Stern Bros. & 
Co.’s industry then follows. The text is 
illuminated by a number of illustrations 
showing views of the factory office and the 
cutter, polishers and other operators at 
work. The present factory of the concern, 
at 136-142 W. 32d St., New York, covers an 
area of 30,000 square feet, and 325 people 
are employed in this factory, which is sup- 
plied with the latest modern equipment. 

The work, which is a handsome example 
of the bookmaker’s art to-day, is a limited 
edition in Roycroft style, handsomely bound 
in limp undressed calf. It will certainly be 
highly appreciated by all who are fortu- 
nate enough to receive a copy. 











Stock Keeping and Accounting for Jewelers. 
(Continued from page 1138.) 





having spaces for totals only. From these 
daily summary sheets a weekly, or a 
monthly summary sheet can be prepared. 
This latter should be such that it will show 
the record for the preceding year for 
comparison. 

The value of such information is readily 
apparent to most jewelers. 

In. the next instalment of this series we 
will show how perpetual inventory can be 
kept without the use of the single number 
stock system. 

In Figs. 3 and 4 it will be noticed that 
there are columns for cost price. If these 
are not used by the clerks they can be 
omitted from Fig. 3 entirely. In Fig. 4 
the cost columns can be filled in from the 
stock sheets as the items are entered on 
them. These forms can be used in either 
way, according to the details of the sys- 
tem selected. 

If the cost price appears on the tags 
and the clerks know the code, it will save 
some labor to have them make the cost 





- price entries at the time they make the 


selling price entries, on both sale slip and 
on Fig. 4. 




































































<b el cain yak ae tS oe OOM i tc acegiinnton So 8s 





| 
| 








144 THE JEWELERS’ CIRCULAR-WEEKLY March 4, 1914. 








F & S SILVER SOLDERS 


ARE THE BEST 
“Ask the Man Who Uses It” 


A TRIAL WILL CONVINCE YOU OR MONEY REFUNDED FOR SALE BY ALL JOBBERS OR ORDER DIRECT 


N. J. FELIX & SONS, 50-56 John St., New York 


WATCH MATERIALS —TOOLS —JEWELER’S SUPPLIES 























WACHTER 


Safety Watch Bow ev AT IN YU ty 


Watches with our bow pos- 
sess individuality, create confi- 
dence and will increase your Special Platinum For Jewelers 
business. We make a special Any Shape and Degree of Hardness 
bow for repair purposes in all Platinum, Gold and Silver Refiners 
sizes, antique and round, that 
can be poset er to any watch The Roessler & Hasslacher Chem. Co. 


without changing the pendant. PLATINUM WORKS MAIN OFFICE 
Perth Amboy, N. J. 100 William St., N.Y. Cit 


and will be as secure as our F. A. CROSELMIRE, Manager 


complete pendant and bow. 














Write for our Booklet 


aaa ENAMELING DONE 


Patented. 





for the Trade at short notice. Facilities for 
out-of-town orders. Also Enamels of all 











colors supplied to the Trade. 76) Orchard 1592 }| 








ENGINE-TURNING FOR We shali be- pleased to show designs BENJ. HARRIS CO. NEW YORK 
rarecman 








THE TRADE and quote prices for engine-turning 
on jewelry and silverware. We are E; BE] A M E i Ay, 
emo A TELE 


making a specialty of brocading work. 


























of all Colors and Degrees of Fusibility } 
nips glaaaallacieiied ; for GOLD, SILVER, COPPER, Ete. 
FIELD ENGINE-TURNING CO., 117 Point St., Providence, R. |. List VAUGHTONS, Ltd. =wxcuam 

















Lorgnettes and Opera Glasses Repaired Like New 


aO-@Q SLE 
od Silverware Mesh Bags en i 


: : d 
Repaired, Resilvered os 
of every description and Relined SILVER 
repaired and made 


ikenew" — 753c. to $1.00 9 “ina 


Monograms remove 
Parts furnished. Send for Window Display Card COLORING 


BRESLAVSKY BROS. Fstablishea 188% 51 Maiden Lane, New York 
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Ao Artistic and lIateresting Menu Design. 


HE banquets in the jewelry trade have 
long been famous for the artistic de- 
signs used upon the menus and song books 
presented to the guests, but of all that 
have appeared in recent years there is none 
that has received greater tributes for its 
beauty and appropriateness than has the 
menu card and song book given as a sou- 
venir at the recent banquet tendered by the 
Oneida Community, Ltd., to the company’s 


carried out in all of its advertisements, that 
what is worth doing is worth doing well. 
The semi-annual agents’ meetings this 
year, which was held from Jan. 5 to 9, was 
a great success. Among the officers and 
salesmen present were: Eugene Aiken, G. 
N. Allen, J. R. Allen, J. E. Allen, C. F. 
Austin, R. W. Bolles, C. W. Burnham, C. 
P. Catlin, Alfred Clark, J. H. Cragin, O. 
E. Cumings, F. C. Dengate, B. L. Dunn, W. 
T. Earl, H. S. Eldridge, S. F. Fearon, W. 
Ferguson, Sherwood Griffith, J. H. Harkey, 
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ixteenth, 
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January Sth. 1914 
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5 Oneida o 
(Pow munity, Void, 


Kenwood, 4.26 











AN ARTISTIC AND INTERESTING MENU COVER. 


agents at Kenwood, N. Y. Though the 
occasion was only a banquet of a single 
concern to its salesmen the thought and 
ability expended on this cleverly designed 
and artistic menu should not be lost to the 
trade at large, and the work itself be given 
special notice. 

The front page, which is illustrated here- 
with, shows Dr. B. L. Dunn, the adver- 
tising manager, who is responsible for the 
very attractive advertising of Community 
Silver, surrounded by visions of the Coles 
Phillips girls whose pretty faces have em- 
bellished the advertisements of this com- 
pany in THe JeEwevers’ CircuLar and the 
leading magazines. ‘The portraits in the 
small medallions represent the selling force 
of the company. This souvenir fittingly 
exemplifies the policy of the Oneida Com- 
munity, Ltd., and which the concern has 


K. H. Hatch, R. P. Healy, P. B. Herrick, 
A. K. Hilts, R. S. Hulbert, R. S. Hurlbut, 
C. W. Inslee, A. M. Kinsley, M. E. Kins- 
ley, M. W. Keller, A. J. Ledwith, L. A. Mc- 
Farland, (C. E. MacLaughlin, C. E. Marble, 
Guy Mitchell, E. C. Moore, W. F. Nash, E. 
A. Nickel, G. R. Noyes, H. T. Noyes, P. B. 
Noyes, S. Phelps, J. H. Reed, J. R. Riedel, 
M. E. Robertson, R. Ross, C. B. Rouer, A. 
W. Rowley, G. R. Sattig, W. C. Satterlee, 
W. E. Scanlon, Theo. Skinner, W. N. 
Thayer, G. Wayland-Smith, L. Wayland- 
Smith, F. W. Whitman, B. D. Wilber, W. 
L. Wingate and O. D. Wright. 








George V. Turgeon & Co., Lewiston, 
Me., have bought the adjoining estate on 
Lisbon St. and will raze the old building 
on the site and erect a new one for their 
occupancy. 
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Association Notes. 





The dates for the joint convention of the 
lowa State associations of jewelers and op- 
tometrists have been fixed as April 14, 15, 
16 and 17, at the Des Moines Auditorium, 
Des Moines. A committee in charge of 
arrangements met at Des Moines a short 
time ago. 

R. A. Bancroft, secretary of the Ohi 
Retail Jewelers’ Association, has sent out 
a bulletin to members of the association 
regarding the Gold and _ Silversmiths’ 
Spring Style Show, to be held at Memorial 
Hall, on E. Broad St., Columbus, in con- 
nection with the meeting of the Ohio Re- 
tail Jewelers’ Association. The dates of 
the meeting are April 21, 22,23 and 24. The 
Columbus Club is making elaborate prep- 
arations for the entertainment of members 
while in Columbus, and it is expected that 
the convention will be one of the most 
successful held in the organization. The 
Spring Style Show will be a feature which 
will be national in its scope, and it is ex- 
pected that it will bring retail jewelers from 
all parts of the country. The show has 
been endorsed by the national association, 
the Ohio association, the Columbus 24- 
Karat Club, the Columbus Chamber of 
Commerce, the Columbus Conventions and 
Publicity Association, and° the Columbus 
Retail Merchants’ Association. It is a new 
thing in the retai] trade, and will be more 
on the order of the jewelry and silver dis- 
plays at the Chicago and St. Louis world 
fairs. Secretary Bancroft in his announce- 
ment says, that there is in the neighbor- 
hood of $3,000,000 in displays to be ex- 
pected, and that only the best manufacturers 
will be secured as exhibitors, all lines of 
trade being represented by the best in their 
particular lines. The sessions of the con- 
ventions will be closed ones for retail jew- 
elers only, and will be held at hours when 
the exhibits will not be open. A feature 
of the show will be wearing of new crea- 
tions in jewelry by living models. Another 
feature will be a diamond cutting plant, and 
still another will be a glass cutting plant in 
operation. Admission to the public will be 
by tickets only, and these may be secured 
of members of the association, and will be 
supplied to each member for distribution 
among customers. The association will hive 
a publicity agent who will write feature 
articles about the show and put them in alf 
the Ohio papers, and advertising folders 
will be distributed through Ohio advertis- 
ing the show to the public. The show will 
also be advertised in many other ways. 
Photographs will also be taken and will ap- 
pear in all the fashion magazines and news- 
papers all over the country. The letter 
calls for the co-operation and support of 
the trade in making the show a success. 








Jos. Siegel’s jewelry shop, formerly lo- 
cated at 207 Monroe Ave., Grand Rapids, 
Mich., has been moved to 82 Monroe Ave. 

D. Herman Stassfort, formerly in the 
jewelry business on Market St. and later 
at 111 W. 9th St., Wilmington, Del., has 
disposed of his‘ business to accept a posi- 
tion with a jewelry house as a traveling 
salesman. His territory will include the 
south. 
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| REE 
Dealers in Lo 


GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 


MAIN OFFICES: : SMELTING WORKS: 
21 John Street 32-40 Flushing Avenue 
NEW YORK BROOKLYN 











MR. JEWELER: 


GEORGE NM. BAKER Did you know Get you could make money by taking an 


agency for our plating? It would pay the salary of one of 
| 85-91 Page Street PROVIDENCE, R. I. your best salesmen. Write for particulars. 


REFINER na Meee 











OF COLD, SILVER AND PLATINUM 





Our solicitation for a trial initia of sweeps or The Elizabethtown Smelting Co.,Inc. 
any kind of refinings is based upon our motto: SPECIALISTS ree TREATMENT 
“Prompt and Satisfactory Returns” JEWELER’S WASTES 
Send us your next lot of refinings NEWARK . - .- . . . NEW JERSEY 
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Jewelers’ Supplies, 


JOHN AUSTIN & SON 


Etc. 
Gold, Silver and Platinum Established 1850. 
Assayers, Refiners and Smelters J.&H.BERGE, 





74 and 76 Clifford St., PROVIDENCE, R. |. 3 tig 








Gems and Precious Stones 
Flexible cover, postnaid, 50c. Published by the 
Jewelers’ Circular Pub. Co, 11 John St., N. ¥, 


We Do Our Own Smelting 























ASWEEPS »» BULLION 


Purchased and Refined—Buyers of Gold, Silver, Platinum, Plated Scrap—Assayers of Ores and Metals 


i'T. B. HAGSTOZ & SON, ruitanitrn ra. 
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U. S. SMELTING AND REFINING WORKS 


L. & M. WOLLSTEIN, Inc., 16 John Street, New York Works: 16 New York Avenue, Newark, N. J. 
SW  EEP SMELTERS and ASSAYERS 


Dealers in Gold and Silver Assay Office Bars. HIGHEST and MOST PROMPT RETURNS made for Sweeps and all kinds of Waste containing Precious Metals. 
Positively Highest Prices Paid for Old Gold and Silver. IMPORTERS OF PLATINUM. Ore and Bullion Assays a Specialty 
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ESTABLISHED 1858 GOLD AND SILVER REFINERS 


iL. LELONG & BRO. ASSAYERS AND SWEEP SMELTERS 


Prompt attention given to SMELTING 


S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK, N. J. Cult ant Se bo, 620 ee 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except ‘Situations 
Wanted’’ 3c. a word; minimum charge, 75c. 

SITUATIONS WANTED ic. a word for first 
25 words. Additional words, 3c. per word. 

Heavy type 5c. a word; minimum charge, $1.25. 

Name, address, initials and abbreviations count 
as words, and are charged for as part of the 
advertisement. 

Display cards, $4.00 per inch. 

In all cases, if answers are to be forwarded, 10c. 
extra to cover postage must be enclosed. 

Advertisers who are not subscribers should send 
10c. if they desire a copy of the paper containing 
their advertisement. 








Situations Wanted. 


Under this heading, onlv, 1c. a word for first 
25 words, 3c. for each additional word; minimum 


charge, 25c. 








WANTED, a position as second watchmaker and 
plain engraver. Address “Illinois, 5368,” care 
Jewelers’ Circular. 





DESIGNER for high class and plain jewelry; 
sober and industrious; best references. K. 


Soltesi, 440 E. 85th St., New York. 





EXPERIENCED DIAMOND MAN wants a posi- 
tion either inside or outside; Al_ references. 
Address “F., 5384,” care Jewelers’ Circular. 





WATCHMAKER, fine workman, with long experi- 
ence, desires position, New York or vicinity. 
Address “E., 5375,” care Jewelers’ Circular. 





CHASER, first class man on all kinds of chasing, 
desires position in New York City; best refer- 
ence. W. Mierz, 329-31 E. 11th St., New York. 





YOUNG MAN wants position; can do clock and 
jewelry repairing; have own_tools; reference. 
A. Dickson, 23 Lamartine Terrace, Yonkers, 


N. Y 
JEWELER, all around, fine ringmaker, special 


order man and good repairer, wishes position. 
Address W. Goldburg, 483 Spruce St., Buffalo, 








YOUNG MAN, do all kinds of jewelry and clock 
repairing, also polishing; best references. Ad- 
dress N, Il. Shakin, 260 S. First St., Brooklyn, 


N. Y. 





WATCHMAKER, first class, good engraver and 
jewelry repairer, wishes position; age 25; good 
references. Address “J., 5308,” care Jewelers’ 
Circular. 





WATCHMAKER and plain engraver desires po- 


sition; middle west or western States preferred; 
age 40. Address “C., 5322,” care Jewelers’ 
Circular. 





YOUNG MAN, 26, with 13 years’ experience in 
jobbing house, desires position with jobber or 
manufacturer. Address “D., 5381,” care Jew- 
elers’ Circular. 





FIRST CLASS engraver and good salesman, 
wishes permanent position with good firm. 
Address E. A. Lewis, 1609 San Jacinto St., 


Houston, Tex. 





WATCHMAKER, young man, Swede, with good 
experience, wishes position; moderate wages. 
M. Sanders, 107 Globe Ave., Jamaica, L. I. Tel., 
295-w Jamaica. 





YOUNG MAN, 21, now employed, desires position 
as watchmaker and engraver; have had over five 
years’ experience. Address “H.,”’ 828 Carroll 

t., Elmira, N. Y. 





SALESMAN, acquainted with department store 
buyers, retail jewelers, middle west territory, 
past 12 years, wishes to connect with a manu- 
facturer. Address “J., 5278,” care Jewelers’ 
Circular. 


FIRST CLASS JEWELER on new and repair 
work, 20 years’ experience, wants position; best 
reterences, good habits) Wm. Vehs, 10 Faray 
Ave.,. Meriden, Conn, 


SALESMAN, 10 years’ experience in the jobbing 
line, with established trade in New York and 
vicinity, also New York State and Pennsylvania. ' 
Address “B. , 53885,” care Jewelers’ Circular. 





BY YOUNG MAN on jewelry repairing, new work 
and some clock work; several years’ experience; 
go anywhere. Address ‘‘Permanent,” 788 E. 14th 
St., Los Angeles, Cal. 


MANAGER, man with great store experience, 
would like to run a good, first class retail jew- 
elry store; hustler; could increase your business. 
Address “Dp, 5391,” care Jewelers’ Circular. 





SALESMAN, 25, wishes to connect with jobber; 
has established trade in Oklahoma, Missouri, 
Kansas and Texas; best references. “B., 5000,’ 
care Jewelers’ Circular. 


ENGRAVER; young man, age 20, good letter and 
monogram engraver, desires position; is a good 
salesman; can do jewelry repairing. Robt. Mce- 
Coy, 63 Champion St., Battle Creek, Mich. 





SALESMAN, with established trade, desires to 
represent a manufacturing line for the eastern 
and western territories. Address ‘“‘M., 5353,” 
care Jewelers’ Circular. 





WATCHMAKER, 16 years’ experience at bench, 
taking in and delivering work; three years in 
present position; age 33. Address “A., 5274,” 
care Jewelers’ Circular. 





WATCHMAKER and plain engraver, young man, 
desires position under good man; Philadelphia 
or vicinity; references fornished. H. C. Meyer, 
15 N. 2d St., Darby, Pa 





WATCHMAKER AND JEWELER wishes perma- 
nent position as manager of first class store on 
salary and commission; 15 years’ experience. H. 
ae Bening, Roanoke, Va. 





BOOKKEEPER, expert, controls your accounts, 
trial balance, opening and closing of books, 
weekly or monthly: moderate. S. Benjamin, 
978 165th St, New York. 





LADY SEEKS POSITION as saleslady in jew- 
elry store or manager in branch store; 10 
years experience in jewelry line, Address “R., 
5843,’ care Jewelers’ Circular. 





SALESMAN, experienced calling on jewelry trade 
in city and States of Pennsylvania, Ohio and 
Chicago, desires connection; references. Address 
“B., 5848,” care Jewelers’ Circular. 





YOUNG MAN with engraving knowledge wishes 
permanent position where there is a chance of 
advancement; willing to start = John Lud- 
wig, 411 E. 147th St.. New York 





YOUNG LADY of refinement and artistic abil- 
ity, wishes position as engraver and saleslady 
in New England or New York State. Address 
“E., 5255,” care Jewelers’ Circular. 





WATCHMAKER, engraver and optician, can do 
anything that is needed in retail store; good 
salesman; good reference; pleasing appearance. 
Address Pearce Owen, Urbana, Ohio. 





EXPERT watchmaker, jeweler and_ engraver, 
wishes position with a first class store; southern 
preferred; samples and references on request. 
Address ‘“‘A., 5344,” care Jewelers’ Circular. 


GOOD watchmaker, jeweler and good salesman, 
young married man, age 25, will furnish best 
reference from railroad watch inspector; salary 
$28. Address E. E. Sanders, Belle Plain, Ia. 





WATCHMAKER-OPTICIAN, over 20 years’ ex- 
perience, first class both branches, desires_situ- 
ation in Ohio or adjoining States, Address 
W. J. Mitchell, 303 Nicholas Bldg., Toledo, O. 





SALESMAN, with seven years’ experience open 
for position to represent manufacturer in ew 
York City, Phil: adelphia, | 3altimore and Washing- 
ton. Address “A., 5199,” care Jewelers’ Circular. 





DESIGNER AND MODELER on_hollowware 
and novelties, capable of taking charge, wishes 
position, Address “E., 5287,” care Jewelers’ 
Circular. 





SALESMAN wants a good sterling silver line; 22 
years’ experience in silver business; cover any 
territory; best of references as to character and 
ability; six years’ road experience. Address 
“O., 5815,” care Jewelers’ Circular. 


FIRST CLASS lg ELER, silversmith, clock and 
watchmaker, also stone setter, wishes a steady 
position with a reliable concern; best references. 
Wm. O. Teichman, 169 Lewis’ Ave., Brooklyn, 
IN. Ss 

FIRST CLASS WATCHMAKER, assistant en- 
graver and good salesman, desires position at 
once, Six years’ experience; can furnish good 
reference, L, E. Studer, 507 Austin Ave., Waco, 
Tex. 








YOUNG MAN, five years’ experience in first class 
stores, good watchmaker and jeweler, desires 
position in Kansas, Colorado or Nebraska pre- 
terred. Address “C., 5889,” care Jewelers’ Cir- 
cular. 





POSITION by high class engraver; can do jew- 
elry work; 10 years’ experience, Al reference; 
been with present firm six years, desires to 
change. Address “B., 5359,” care Jewelers’ Cir- 
cular. 





SALESMAN, 27, 12 years’ general retail expe- 
rience, wishes position with wholesale house; 
not afraid to travel; can make good; highest 
references. Address ‘“H., 5378,” care Jewelers’ 
Circular. 





PERMANENT SITUATION DESIRED by young 
man, age 24, as optician, watchmaker and en- 


graver; unquestionable references; salary $265. 
Address “Watchmaker,” 1025 S. 10th St., Mani- 


towoc, Wis. 





WATCHMAKER of exceptional ability, long ex- 
perience, fully competent to take charge of re- 
pair department with reliable concern; highest 
city references. Address “*H., 5309,” care Jew- 
elers’ Circular, 





STENOGRAPHER AND TYPEWRITER, com- 
petent, experienced in jewelry line, knowledge 
of bookkeeping, desires to change; highest ref- 
erences. Address ‘Ambitious, 3374,” care Jew- 


elers’ Circular. 


SILVERWARE DESIGNER and modeler, first 
class, for commercial and artistic work, ‘wishes 
position; has been with leading firms in New 
York and Europe. Address “M, B., 5318,” 
care Jewelers’ Circular. 








BOOKKEEPER, young man, experienced in dou- 
ble entry bookkeeping, "controlling accounts, 
systematizer, desires permanent position; good 
references furnished. Address “Gems, 5223,” 
care Jewelers’ Circular. 





YOUNG MAN, 22, desires position with whole- 
sale or retail jewelry concern, or in New York 
sales office of eastern manufacturer; ae years 
experience; references. Address “C., 5311,’ 
care Jewelers’ Circular, 





ACTIVE JEWELRY SALESMAN, 28, of keen 
business ability, good address and experience, 
desires permanent connection with reputable 
concern; well recommended. Address “K., 
5380,” care Jewelers’ Circular. 





WATCHMAKER AND ENGRAVER, young man, 


good experience on Swiss and American watches, 
make fine staff by hand, best references, wishes 
position at once. Address M. Klein, care H. 


Nager, 132 Essex St., New York. 





YOUNG MAN, 19, three years in jewelry and dia- 
mond line, four months’ salesmanship experi- 
ence, desires position with reliable wholesale or 
retail jeweler; best of references, Address 
*“A., 5312,” care Jewelers’ Circular. 





WATCHMAKER, first class man on watches and 
clocks, desires permanent position in New York 
State or vicinity; age 24, single, German na- 
tionality, of good appearance. Address “F. M. 
M., 5397,”’ care Jewelers’ Circular. 


WANTED, by high class man, position as manager 
of diamond department or general manager of 
retail jewelry store; large experience and _ high- 
est references; east or middle west. Address 
“M. L., 5068,” care Jewelers’ Circular. 





YOUNG MAN, five years’ experience assorting and 
picking precious stones for dealer and jewelr 
manufacturer; also selling experience ; best re 
erences. Address “H. L., 5849,” care Jewelers’ 
Circular. 





DESIGNER; manufacturers, are you looking for 
a designer? Would thank you for interview; 
formerly with Fifth Ave. house (optional) ; could 
act as salesman in store if necessary. Jac. 
Blaesser, 234 E. 197th St., New York. 





ACTIVE YOUNG MAN, good salesman, 16 years’ 
experience in retail business, desires to make 
change; thoroughly experienced and highly effi- 
cient; desires position with successful firm. Ad- 
dress “E., 5392,’’ care Jewelers’ Circular. 
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EXPERIENCED SALESMAN, traveling middle 
west, would like first class line, combs, jewelry 
novelties or plated jewelry for jobbers and de- 
partment stores on straight commission. Ad- 
dress ‘‘M., 5399,” care Jewelers’ Circular. 





BOOKKEEPER, CASHIER, general office man, 
desires permanent position; practical experi- 
ence, thoroughly capable take entire charge; 
trial balance, balance sheet, etc.; references. 
Address “J., 5379,” care Jewelers’ Circular. 





TRAVELING SALESMAN wants a line to repre- 
sent west of Denver; well acquainted with the 
Pacific coast trade; 22 years’ experience in 
jewelry, six years on the road; best of refer- 
ences. Address ‘*M., 5314,” care Jewelers’ Cir- 
cular. 





MANUFACTURING JEWELER, 14 years’ expe- 
rience in all kinds of repairing, new work and 
ring filing, wishes position where I could learn 
watchwork; can take care of a shop; would 
start reasonable: J. Goldberg, 148 Eliot St., De- 
troit, Mich. 


help Wanted. 


3c. a word; minimum charge, 75c. 








WANTED, AT ONCE, a watchmaker _and en- 
graver. WD. Macks & Son, Danvilie, Va. 





FIRST CLASS watchmaker and engraver; good 
salary; to begin work May 1. Box 813, Attle- 
boro, Mass. 





WANTED, a thoroughly experienced diamond pol- 
isher; references required. Address ‘‘W., 5355, 
care Jewelers’ Circular. 





WANTED, AT ONCE, high grade watchmaker and 
engraver; salary, >25 per week. Estate of J. P. 
Bader, Clarksdale, Miss. 





MANUFACTURING JEWELER wanted; one 
who can do new work and repair work. Voedisch 
Jewelry Co., Aberdeen, S. Dak. 





A WATCHMAKER who thinks more of a job than 
a good time; prefer middle aged or married man. 
Fay McFadden, Granville, N. Y. 





EXPERT watchmaker and engraver, now em- 
ployed, wishes to make change to Boston or 
near by or Jacksonville, Fla.; an expert's pay 
only considered; have finest of tools; married 
and 80 years old. Address “‘J., 5304,” care 
Jewelers’ Circular. 


PRODUCTION MAN of more than ordinary 
ability and experience on Sheffield plate wares, 





resourceful, thoroughly practical, an expert- 


solderer, salesman the past eight years; willingly 
travel part time. Address “B., 5225,” care 
Jewelers’ Circular. 





POSITION WANTED in Massachusetts jewelry 
store by registered optometrist; first class and 
up-to-date in every respect; have grinding ma- 
chinery and instruments; can engrave and am 
useful man in jewelry store. Address ‘‘M., 5169, 
care Jewelers’ Circular. 





SALESMAN, four years’ experience with New 
York office of diamond importing and jewelry 
concern, desires position inside or outside; New 
York or any other State; 28 years of age, sin- 
gle, reside with parents. Address “Experienced, 
5350,”’ care Jewelers’ Circular. 





YOUNG MAN, with 13 years’ experience in jew- 
elry and loose diamond business, thorough 
knowledge of bookkeeping, also seven years’ road 
experience, wishes to change; thoroughly com- 
petent and energetic; best references. Ad- 
dress “T., 5352,” care Jewelers’ Circular. 





YOUNG MAN, German, 22 years old, six months 
in America, wishes position with retail, whole- 
sale or manufacturing silverware concern; three 
years’ thorough experience with manutacturing 
company; speaks and writes English fairly well. 
Address W. Matzdorf, 2525 N. Central Park 
Ave., Chicago, III. 





FIRST CLASS WATCHMAKER and good en- 
graver, good on railroad watches, regulates and 
repairs, all tools, 37 years old, 16 years’ experi- 
ence, single, sober, industrious, wages from $20 
to $25 per week, desires position April 1; go 
any State. C. Kohler, care Bowman’s Technical 
School, Lancaster, Pa. 





WATCHMAKER AND JEWELER who does no 
engraving and does not claim to be an expert 
watchmaker, desires an immediate position in 
the central or southwestern States where 
good work is required; four years’ experience 
besides a term at Pradley. Address ‘“‘S., 5345,” 
care Jewelers’ Circular. 





WANTED by reliable and hustling jeweler, posi- 
tion with first class concern; have managed 
successfully departments consisting of all grades 
of jewelry; have been with present employers 
six years; am desirous of making a change; 
position must be permanent. Address “B.C.H., 
5258,” care Jewelers’ Circular. 








Side Lines. 


3c. a word; minimum charge, 75c. 








TRAVELING SALESMAN WANTED for New 
England, middle western, southern and western 
States; high class men already acquainted with 
best jewelers to sell our goods; need carry no 
sample; mention territory; references. Ad- 
dress “B., 5336,” care Jewelers’ Circular. 


WANTED, an experienced young lay with jobbing 
jewelry line to take full charge of office. Ad- 
dress “J. E., 5395,” care Jewelers’ Circular. 





WANTED, thoroughly competent man for special 
order work, setting and repairing; steady posi- 
tion. W. C. Callery, 847 Main St., Hartford, 
Conn. 





WANTED, manufacturing jeweler and engraver; 
an all around good workman in new work, re- 
pairs and engraving. T. R. J. Ayres & Sons, 
Keokuk, Ia. 





WANTED, first class engraver and watchmaker; 
steady position; state age, experience and salary 
expected in first letter. Tobin & Canham, 
Springfield, Ill 





WANTED, AT ONCE, experienced man_ to do 
engraving and general repair work in jewelry 
store; no watch work required. Address H. S. 
Landis, Frederick, Md. 





WANTED, traveling salesman with established 


trade, for general sobbing jewelry line; States of 
Ohio, Indiana and Illinois. Address “‘A., 5115,” 


care Jewelers’ Circular. 





SALESMAN to cover southwest and coast for a 
live manufacturer; good proposition for right 
man. Apply by letter “Manufacturer, 5328, 
care Jewelers’ Circular. 





SALESMAN WANTED by manufacturing jew- 
eler to carry a line of 14kt. pendants and brace- 
lets; no conflicting line. Address “C., 5365, 


care Jewelers’ Circular. 





WANTED, traveling salesman with established 
trade, for general jobbing jewelry line; States of 
Texas, Arkansas and Oklahoma. Address “X., 
6114,” care Jewelers’ Circular. 





WANTED, OPTOMETRIST who can practise in 
New York State; a good opportunity for one 
who has ability and is a hustler. Barton R. 
Smith, 372 Fulton St., Jamaica, N. Y. 





WANTED, YOUNG MAN to do all kinds of jew- 
elry repairing and clock repairing, only those 
with good references and willing to work need 
apply to Box 358, Charleston, W. Va. 





SALESMAN WANTED to cover the middle west 
and southern territory, to carry a line of 10kt. 
jewelry on commission basis; only those with 
established trade need apply. Address “O., 


5402,” care Jewelers’ Circular. 





SALESMAN to represent manufacturer’s line of 
high grade jewelry on commission basis in con- 
junction with non-conflicting lines to the re- 
tail trade south and southwest. Address “‘L., 
5338,”’ care Jewelers’ Circular. 





WANTED, by first class jobbing house, a rep- 
resentative with established trade in southern 
territory; an excellent opportunity for the right 
man; give details when replying. Address “A., 
4503,” care Jewelers’ Circular, 








TRAVELING SALESMAN to cover Ohio, Indi- 
ana and Michigan, for progressive Cincinnati 
jobbing house handling popular-priced jewelry, 
mesh bags, vanities, novelties, etc.; none but 
those with established trade considered; state 
territory traveled, annual sales, etc., in first 
letter. Address “‘A., 5820,” care Jewelers’ Cir- 
cular, 


TWO MEN, one on railroad watch repairs; salary 
$22 to start; other on clocks and assist on 
watches; salary $15 to start; give full informa- 
tion as to ability, habits and references. S. T. 
Little Jewelry Co., Cumberland, Md. 





WANTED, SALESMAN to carry an up-to-date 
line of hollow ware and toilet ware on commis- 
sion in connection with their other line; state 
specifically what territory you cover. Address 
“Silverware, 5330,” care Jewelers’ Circular. 





WANTED, experienced men to handle a manu- 
facturer’s high grade line of bracelets, chains, 
lockets, link buttons, etc., on commission; do 
not apply unless you are acquainted with the 
retail jewelry trade. Address “B., 5266,” care 
Jewelers’ Circular. 





WATCHMAKER WANTED as foreman for 2 
clock department; must thoroughly understand 
fitting of hall and mantel chime clocks; one who 
has worked in a clock factory preferred; state 
experience and wages. Address “M., 5340,"* 
care Jewelers’ Circular. 





WANTED, AN OPTOMETRIST for a large retail 
jewelry store in the middle west, to take entire 
charge of optical department, grind lenses, fit 
Patients, etc., and handle buying and advertising; 
want man also capable of waiting on trade to 
fill in extra time. Apply in person or writing to 
The Jewelers’ Co-operative Syndicate, 80 Maiden 
Lane, New York. 


WANTED, WATCHMAKER, by about April 1; 

must be a man capable of taking entire charge 
of _ Watch repair department, accustomed to 
taking in work and handling inspections; none 
but those with very best references need apply; 


married man preferred. Geo. T. Baker & Co., 
manufacturing jewelers, Bemidji, Minn. 








HERE IS OPPORTUNITY for every salesman 
who visits the retail or jobbing trade to make 
extra money easy by selling our new patented 
scarfpin clutches on 10 per cent. commission 
basis; this clutch is long wanted article for jew- 
elers; it sells on sight; _all territories open now; 
when writing state territory calling on. Address 


FE. R. Sheppard Mfg. Co., 90 Nassau St., New 
York. 





WANTED, a traveling man who has 
some established trade, by a repre- 
sentative jobbing house in Cincin- 
nati carrying a general line; a large 
salary or commission to a good man. 
Address “A. A., 5327,” care Jewel- 
ers’ Circular. 


WANTED, TRAVELING SALESMAN, 
for New York City, Pennsylvania and 
New York State by large manufac- 
turer of popular priced go'd and dia- 
mond mounted jewelry; only those 
with established retail trade consid- 
ered. Address ’Y., 5356,’ care Jew- 
elers’ Circular. 











Jor Sale. 


Stores, Stocks and Businesses. 
3c. a word; minimum charge, 75c. 








JEWELRY STORE, fine location; splendid oppor- 
tunity for watchmaker; very reasonable, with or 
without stock. Address “M., 5401,” care Tew- 
elers’ Circular. : 





FOR SALE, in balmy northern Alabama, fine 
county seat town, exclusive field, profitable jew- 


} 


clry business for sale; splendid opportunity. H. 


IF. Henrichs, Litchfield, Il. 





GOOD ESTABLISHED jewelry store; will in- 
voice $1,800; proprietor in bad health; must 
sell at once. For full particulars address J. P. 
Johnston, 6506 Foster Road, Portland, Oregon. 








FOR SALE, jewelry shop; good opportunity for 
the man wanting established manufacturing jew- 
elry plant; good reason for selling; price reason- 
le. Call G. Marott, 469 Broad St., Newark, 





OVER 30 YEARS in jewelry business, wishes to 
retire; a good chance for someone to step right 
in a_ well established business in Manchester, 
oe H. Address “A., 5400,” care Jewelers’ Cir- 
cular. 














































































il ita hts a 





Al gn 


Casals ally wih A Sti 


Picrasateince 











150 THE 


JEWELERS’ CIRCULAR-WEEKLY 





March 4, 1914. 





Special Notices. 


(Continued from page 149.) 





FOR SALE—Continued. 





OR SALE, at Manchester, N. H., complete jew- 
elry manufacturing shop; modern machinery and 
tools, with selected stock of stones and material; 
must be sold to settle estate. Mrs, Nina Wal- 
lack, Admix., 401 Manchester St., Manchester, 





FOR SALE, an established jewelry busine$s in 
the best town in the southwest; good location; 
it will take $10,000 cash to buy it; average 
$7,500 a year profit; 


reason for selling, am 
going into the oil business. Benjamin Rice, 
Tulsa, Okla. 
Tulsa, Okla 





$500 CASH will buy established jewelry store in 
hustling manufacturing town in New Hamp- 
shire; no competition; splendid opening for 
practical man with small capital. Address 
Henry R. Arnold, with D. C. Percival & Co., 
Boston, Mass. 





JEWELRY STORE, established 24 years, good lo- 
action at crossing street car lines; five fire clay 
manufactories, railroad shops pay employes 
$90,000 monthly; good opportunity; must quit 
on account failing health C. F. Brooks, 
Uhrichsville, O 





GOOD live tool and material and wholesale jew- 
elry business, clocks and optical goods, in city 
of 45,000; southern New York State; amount 
required about $3,500: trade repair shop, good 
run of customers. Address “Wholesale, 5331,” 
care Jewelers’ Circular. 





JEWELRY STORE, good location Buffalo, N. Y., 
established 29 years, transient trade going and 
coming; stock, fixtures and lease; inventory, 
$15,000; stock can be reduced; must sell on 
account of ill health. Address ‘Fisher,’ 251 
Main St., Buffalo, N. Y. 





£OR SALE, jewelry and drug business in central 

Iowa; business in fine condition, doing $33,000 
annually; population 5,500; must sell at once 
on account of poor health; a snap to anyone 
who can handle the proposition. Address “I., 
5158,”" care Jewelers’ Circular. 





A WELL ESTABLISHED, paying jewelry manu- 
facturing and repair business with all the latest 
machinery and equipments in a city of 125,000; 
a good thing for right man with some capital; 
best of reasons for having to leave city. Ad- 
dress ‘‘X., 5264,” care Jewelers’ Circular. 





FOR SALE; we have for sale_one of the best 
paying jewelry stores in the State of Ohio for 
the size; stock and fixtures invoice $9,000; can 
reduce; long lease on rooms located in one of 
the finest farming sections in the State. Wagner- 
Giiger-Cohn Co., 416-417 Hippodrome Bldg., 
Cleveland, O. 





GOOD JEWELRY BUSINESS in good Minne- 
sota town of 1,500; best of farming community; 
repair work runs over $1,000 per year; only 
jewelry store in town; no optician in town; 
invoice, $2,000, $1,000 will handle this; a splen- 
did opportunity. Address “‘D., 5326,” care Jew- 
elers’ Circular. 


FOR SALE, first class jewelry store in manu 
facturing town of 50,000 in New York State; 
established 20 years; retiring from jewelry busi- 
ness; new stock, new fixtures and new show 
windows; two railroad inspectors; best corner 
location; godd lease; stock and fixtures can be 
reduced to $20,000; part cash and secured pa- 
per will take it; a grand opportunity for tw 
practical men; write if you mean business; no 
auction house need apply; will meet a big re- 
duction if sold by April 1, 1914. Address “A., 
5280,” care Jewelers’ Circular. 








for Sale. 


Tools, Fixtures, Equipment, Etc. 
3c. a word; minimum charge, 75c. 








PARTS of old wooden clocks for sale, wheels, 
pinions. The Old Clock Shop, 469 Fourth Ave., 
New York. 





FOR SALE, two medium sized jeweler safes in 
fine condition. Apply Reuben Mason, 65 Nassau 
St., New York. 





BEAUTIFUL designs jewelers’ disnlay fixtures; 
telescopes, trays, pads, boxes, etc., low prices; 
2,500 razor boxes at sacrifice. Mozar & Meyer, 
48 Maiden Lane, New York. 





STORE FIXTURES consisting of mahogany wall 
cases and American beauty floor cases for sale 
at a bargain. For price, cuts and specifications 
address Hess & Slager, 241 W. Bay St., Jack- 
sonville, Fla. 





FOR SALE, Leinhard brocade and en- 
graving lathe, also engine turning 
lathes. Address ‘“B., 5387,’’ care 
Jewelers’ Circular. 





FOR SALE CHEAP, watchmaking tools includ- 
ing ‘National’ micrometer gauge, engraving 
block and gravers, watch demagnetizer, King 
Expander, stone setting burs, etc. Address ‘‘O., 
5342,” care Jewelers’ Circular. 





FOR SALE, a left-hand jeweler’s work bench with 
lathe and complete set of tools; must be sold 
at once to close an estate; a rare bargain for 
any jeweler or repairman. Inquire of Willis 
H. Reed, Administrator, Stafford Springs, Conn. 





FOR SALE, fine music box, probably the only one 
in this country like it; 12 tunes, harp, bells, 
drum and bones accompanist, all in perfect or- 
der; cost $175. will sell for $75, Address 
Samuel A. Collins, 520 N. Chester St., Balti- 
more, Md. 











Business Opportunities. 


3c. a word; minimum charge, 75c. 








CONFIDENTIAL; stocks bought outright; no 
stock too small; no stock too large; spot cash. 
ee or write D. H. Kahn, 22 Eldridge St., New 

ork. 


I WANT TO INTEREST a practical man with 
$5,000 to $10,000 to act as manager of a jewelry 
and optical business established for a quarter of 
a century; my outside investments need my at- 
tention; the business will bear the closest inves- 
tigation. H. J. Ritter, Box 1298, Dallas, Tex. 





ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communicate 
with us, it will be to your advantage; rating 
and references of the highest order. Van Praa 
& Co., 15-17 Greene St., New York, establishe 


1889. 





PAY CASH for your surplus stock of 
diamonds, watches and jewelry; busi- 
ness confidential; national bank ref- 
erences. H. Schwartz, 903 Heyworth 
Bldg., Chicago, Ill. 





YOU GET quickest and best returns by 
sending your surplus stock of jewelry 
and diamonds to me; highest prices 
paid; bank references. Emanuel 
Maltz, Mallers Bldg., Chicago, Ill. 





DO NOT WASTE TIME and worry over old 
stock or poor business; I have taken hold of 
jewelers whose business was running $10 to 
$20 a day and I increased it to $500 per day at 
25 per cent. profit over cost. Dan I. Murray, the 
greatest jewelry auctioneer in the world, 8 
Maiden Lane, New York. 





PAY CASH for your’ diamonds, 
watches, jewelry; send your stock to 
me and receive money by return mall; 
national bank references. Emil Noel, 
511 Heyworth Bidg., 29 E. Madison 
St., Chicago, Ill. 





PARTNER WANTED in an Ohio city of 15,000; 
a first class watchmaker and engraver to take 
full charge of mechanical department; money to 
invest with us would be desirable but not es- 
sential; a workman of highest ability and adapt- 
ability of first importance; give full particulars 
and references in first letter. Address “A, 
5386,” care Jewelers’ Circular. 





IF YOU WISH TO RETIRE from busi- 
ness, or have surplus stock to dis- 
pose of, consult with me; it will be 
to your benefit; | am in a position to 
pay better prices than anybody. Ben. 
Roth, wholesale jeweler, 235 S. Dear- 
born St., Chicago, Ill. 





WANTED, YOUNG MAN, married preferred, 
with bench experience, sober and can furnish 
good reference, about July 1; need a business 
partner who will take from $1,000 to $2,500 
stock in an established jewelry and optical busi- 
ness paying 5% quarter-annual dividends and 
surplus, this guaranteed, in a manufacturing south- 
ern town; fine climate in the Piedmont sec- 
tion; town of 4,000 people; about 10,000 peo- 
ple depend on the town for supplies. Address 
“Opportunity, 5337,” care Jewelers’ Circular. 





FOR SALE, jewelry store; new, up-to-date fix- 
tures, good clean stock, etc., situated on S. 
Water St., New Bedford, Mass.; last inventory 
$3,500; owner has two stores and desires to 
confine himself to one; will reduce stock to some 
extent if desired. Write or call on S&S. . 
Benoit, 1075 Acushnet Ave., New Bedford, Mass. 





FOR SALE, good paying jewelry store established 
18 years in one of the best transient locations 
of Harlem; yearly receipts $20,000; yearly 
profits $8,000, inventory about $15,000; five years’ 
lease on store: will reduce stock to suit buyer; 
reason for selling, retiring from retail business. 
Address A. Bergman, 2154 Third Ave., bet. 117th 
and 118th Sts., New York. 





AS IT IS impossible to personally super- 
vise, | wish to sell my retail and mall 
order jewelry business, established 
1897, located in the Columbus Me- 
morial Building, Chicago; mailing list 
of 10,000 active customers; stock 
complete and up to date. Address J. 
A. Schoenthaler Co., Hinsdale, III. 


CHANCE FOR YOUNG JEWELER tto start in 
business by renting space in up-to-date hard- 
ware store in growing suburb. Address A. C. 
Pike, Cranford, N. J 





WANTED, SALESMAN with about $2,000 or 
$3,000 to manufacture platinum diamond mount- 
ings; only first class man. Address “J. K., 
5377,” care Jewelers’ Circular. 





WANTED, OPPORTUNITY TO BUY a good 
paying jewelry store in New England; _ state 
amount of stock, rent, business, etc. Address 
5 R. A.,’’ Box 5256, Boston, Mass. 


IS YOUR BUSINESS FOR SALE? We 
will purchase, at once, for spot cash, 
your entire business or part of your 
stock, no matter how large the quan- 
tity may be; we pay the highest 
price; bank and mercantile references 
of the highest character; all com- 
munications answered immediately 
and kept strictly confidential. Brook- 
lyn Purchasing Syndicate, F. Walker, 
608 Broadway, Brooklyn, N. Y. 





PARTNER WANTED in well established manu- 
facturing business; would prefer salesman who 
is acquainted with retail and department store 
pc Address “E., 5872,” care Jewelers’ Cir- 
cular. 








Wanted to Purchase. 


3c. a word; minimum charge, 75c. 








HIGH CASH PRICES paid for diamonds 
and watches; immediate returns 
made; bank references. Address M. 
Iralson, Masonic Temple, Chicago, III. 





WANTED, any kind of interior clock, odometer, 
cook-jack or post clock, made by Simon Willard 
in original condition; address describing and 
naming price. L. A. Karcher & Co., 28 Central 
St., Boston, Mass. 
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To Let. 


3c. a word; minimum charge, 75c. 


DESK ROOM TO RENT with privilege of safe; 
fine light office. Address “E., 5310,” care 
Jewelers’ Circular. 

TO LET, part of shop, very good light, with work 
bench, at 71 Nassau St. Address “‘W. N., 5376,” 
care Jewelers’ Circular. 

PART OF OFFICE in Silversmiths Bldg. 15 
Maiden Lane, New York, to sublet; good light, 
rent moderate; suitable for manufacturer’s rep- 
resentative. Waite-Evans Co., Room 1703. 

MANUFACTURERS or representatives see me 
for desk room or small private offices in Jew- 
elers’ Building, 9 Maiden Lane; services, tele- 
phone, etc. Apply Room 2, 16 Maiden Lane, 
New York. 


FOR RENT, part of an office on Chestnut St., 
Philadelphia, in jewelry district; very reason- 
able, fine light; trade engraver or watchmaker 
preferred. Address “A. G., 5396,” care Jewelers’ 
Circular. 























To Erchange. 


3c. a word; minimum charge, 75c. 





I HAVE A 196 ACRE FARM, located one mile 
from Carlsbad, Tex., which I will trade for dia- 
monds; price $85 an acre. Address “D., 5286,” 
care Jewelers’ Circular. 





$8,500 EQUITY in a corner business property in 
Bronx, with three stores and four apartments, 
one mortgage $10,000, rents for $2,000, all 
rented; will exchange for a good jewelry busi- 
ness about $8,500, if less will take back second 
mortgage or cash; in New York city or eastern 
States. Address ‘“‘Real Estate, 5362,” care Jew- 
elers’ Circular. 





Miscellaneous. 


3c. a word; minimum charge, 75c. 





SEND YOUR WATCH REPAIRING to John C. 
Lair, high grade work, moderate prices; refer- 
ences furnished. 119 E. Chestnut St., Lancas- 
ter, Pa. 














W. H. Swenarton 
(ErsEraminer U. S. Patent Office) 
Counsel in "Patent Causes 


2 Rector Street, New York 








Patents Trades/Marks 





Learn Watchmaking 


Refined, profitable labor. Competent men always 
in demand We teach it thoroughly in as many 
months as it formerly took years Does away 
with tedious apprenticeship. Money earned while 
studying. Positions secured. Easy terms. Senc 
for catalogue. Address 


St. Louis Watchmaking School, 81. Louis, ae 





Trade Insurance 








The safest policy for the retail jeweler of 
to-day to adopt is to insure his trade and a 
continuance of their patronage by selling 
them goods with a known reputation of 


quality. Best values always give 


Best Satisfaction 


Our 1914 catalog of 900 pages explains. 
Have you seen it? Did you get your copy? 
If not, send for it and be convinced. It 
will help you in your business. 


THE OSKAMP-NOLTINGCO. 


CINCINNATI, O. 

















Send or Price List 


HERMAN KOHLBUSCH, Sr. 


ESTABLISHED 1859 


Manufacturer of Fine Balances and Weights 
for every purpose where accuracy is required 


Office and Salesroom, 


170 BROADWAY, NEW YORK 
Tel. 370 Cortlandt 

















PRACTICAL COURSE IN ADJUSTING 


Published Price, $2.50. Special Reduced Price, $1.50, Postpaid 


THE JEWELERS’ CIRCULAR PUBLISHING COMPANY, 11 John Street, New York 











By JOHN J. BOWMAN 





64 Pages, Leatherette Cover, Illustrated. 





THE MANIPULATION OF STEEL IN WATCH WORK 


A MANUAL OF MODERN METHODS 


A New Book on a Live Subject, equally useful to the experienced workman and to the apprentice. 

It is written in plain English, is meant to be easily understood, and it will be a pleasure to you to read it. 

Ik covers, in a manner never before accomplished, the subjects of manufacture, varieties of steel, correct treatment im 
dardening and tempering, filing, grinding, turning; polishing; the use of the watchmaker’s lathe and attachments, including mew 
and original methods, and devices, with instructions for making them. 


REDUCED PRICE 50 CENTS, POSTPAID 


Pessenes THE JEWELERS’ CIRCULAR PUBLISHING COMPANY, 2 \ew ‘vor. 
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'We Can Get the Dollars For You 
Company, Oklahoma City, 
making the sales for the 
Chicago State Pawners 
Society, and numerous 
other sales. 
Write or 
wire me if 
you contemplate 


Earl Jewelry Com- having an auction. I 
conduct all sales person- 


any, Denver, Colo. | 
f , he theme ; x ally with first class assist- 
“a . ee sud of Aaa ant. All correspondence 
creditors, the entire in strict confidence. 


My services have been in 
demand for the most im- 
portant sales in the United 
States for the past five 
months. By 
order of the 
Court the en- 
tire stock of the 



















stock of the Myser “NOW Can give bank and 
China and Glass ae wholesale reference. 





L. H. DODD & CO., Sai:ts 4607, Michigan Ave. 





A Real Auctioneer of Recognized Ability 


who does not ruin your future business by the 
addition of cheap goods to swindle your unsuspect- 
ing trade. 

I conduct sales only for the legitimate trade. 

My terms are the same to all. 

My references are legitimate. 

I guarantee entire satisfaction. I am at present 
closing out one of the oldest and best jewelry con- 
cerns in the State of Ohio. 

If you are overstocked, need. money or wish 
to retire have an Auction, but be sure you employ 
the right Auctioneer. Look up his references before 
you decide—they all claim to be the best. The 
loudest proclaimers of supremacy are generally the 
poorest auctioneers. I furnish a first-class assistant 
of recognized ability to assist me on all sales at no 
extra expense to you. Write or wire for open time, 
terms and references. 


A. E. GATES, Jewelry Auctioneer, | Maiden Lane, New York 
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Forthcoming Editio 


“Trade-Marks” is a pretentious volume of about 400 
pages, containing nearly 5,000 trade-marks of interest 
to the jewelry world. It is recognized as the authori- 
tative source of information on all matters pertaining 
to trade-marks, and it is constantly used by buyers 
who buy enough to count. 


THE JEWELERS’ CIRCULAR PUBLISHI 
11 John Street . . . i " 





There Is A Reason Why You Should 
Advertise Your Trade-Mark In The 


n Of 


“ TRADE-MARKS of the JEWELRY and KINDRED TRADES” 


The “Why” Of That Reason We 
Will Explain In Detail Upon Request 


NG CO. 
New York 
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3 MPORTERS OF DIAMONDS \e San 
1 Lorgnette chains. Lockets. Baby pins. Gold and silver Patent safety | a 
j * Gold and silver Link buttons. Festoons. knives. guard bracelets o 
cigarette cases. Tie clasps. Crosses. Gold and silver Watch bracelets. 
Gold, silver and Scarf Pins. Gold and silver match boxes. Bib holders. 
lated collar Screw earrings. thimbles Neck chains. Lingerie clasps. 
uttons. Ring mountings Cameo goods. Charms. Sautoir chains. 
Rope chains. Bracelets. Veil pins. Class rings. Pearl necklaces. 
Locket rings. Hat pins. Vest buttons. Gold and silver Fine platinum 
Fob seals. Bead neck chains. Lapel buttons. vanity sets. jewelry of every 
Rings. Fobs. Emblem goods. Coat chains. description. 
Pendants. Studs. Cigar cutters. Vest chains. Lapidary work. 


TO AVOID DELAY USE LOCAL ADDRESS, 331043 GOLD ST.,.NEW Y 





COMMUNITY SILVER. 




















dade, oly a DIARY OF A MERE MAN | 
° OINTING a spoon at my head, Tess last night demanded my purse. ‘I’m a Community 
| Silver-ette, fiercely militant’, she threatened. ‘My platform—women’s right to 

| A new spoons if their old ones are worn or hideous.’ : 
HOLD-UP Tuesday, fth, 1913 ik 
| Tess and my purse out shopping. 


— 
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| Wednesday, Sth, 1913 


A chest of Community Silver arrived today. Tess is certainly some spoon chooser! 


GEORGIAN 


¥ —T 


Community Silver is built by overlaying solid silver upon a “ backbone” of stiffer metal. This solid silver is so especially thickened at the 
wearing points, and toughened to resist wear, that in a long lifetime you will never see or touch anything but pure silver. 


AT YOUR SERVICE FOR 50 YEARS SIX TEASPOONS,. $2.15 (engraving extra). In Canada, $2.75 





